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This year—-mmore than 
5,400,038 V.I.P.’s will get a 


good impression of Webster quality ly 
through National Advertising 









Who are those V.I.P.’s? Many are businessmen, 
secretaries, office managers and purchasing agents — the 
key people who are in a position to buy — or to 





influence the buying — of carbon papers 
and ribbons. They’re your customers! 





Month after month in magazines that deal with their 
work, these people read the Webster quality story 







and learn of the exclusive features and 






advantages that only 


the Webster line offers. 





What does all this mean to you? Simply this. Webster’s 





consistent and strategically-placed advertising helps create 
a brand preference among your customers for these quality 
carbon papers and ribbons. It helps make your job of selling 
that much easier and it helps you get faster turnover and 


continued profits from Webster’s. 


Sell the Profit Line 


seit Webster’s 
CARBONS and RIBBONS 


F. S. Webster Company «+ 13 Amherst St., Cambridge 42, Mass. 
Webster warehouses in: New York +» Chicago + Philadelphia + Pittsburgh « San Francisco « Cambridge 











Office Appliances 


Edited for Retailers of Office Supplies, Office Machines, Office Furniture 


Editorial Observations 


By 1965, says Walter Williams, un- 
dersecretary of commerce, the average 
expenditure of our population will be 
one billion dollars a day, seven days a 
week and 52 weeks a year. Mr. Williams 
bases his assumption on such facts as 
these: Even in 1956's unprecedented 
prosperity — 99% of U. S. households 
did not buy a color television or a new 


dishwasher — 95% did not buy a new 
food waste disposer, a new home freezer, 
or a new clothes drier —- 90% did not 
buy a new refrigerator or a new home 
radio 85% did not buy a new car or 
a new black and white television and 


over half of our population did not take 
a vacation. The general potential is un- 
doubtedly great. 

Mr. Williams did not indicate how 
many businessmen did not buy new of- 
fice furniture, new business machines, 


new record keeping equipment, or new 
accessories, but we can be sure that such 
percentage figures also would be high. 
Potentials do not automatically become 
actualities. Thoughtful market study and 
analysis, followed by careful planning 


and vigorous selling, is the only way to 
a share in the projected billion- dollar-a- 
day market. Business is not one of the 
things that come to “those who wait.” 

o 

When this issue comes from the press 
more than half of the regional meetings 
of the National Stationery & Office 
Equipment Association will have been 
held. Since the first of the year OA staff 
members have covered the annual con- 
vention of the Wholesale Stationers As- 
sociation, the National Office Furniture 
Association, and the National Associa- 
tion of College Stores, plus the second 
annual New York Office Furniture Trade 
Show, sponsored by the Offureps Club 
of New York. In addition, OA staff men 
have attended the eight regional assem- 
blies of NSOEA. 

Although they go as reporters, they 
— what is possibly a more sig- 
nificant purpose — they keep in personal 
touch with trends and ideas, they make 
and maintain contacts, and they keep 
their viewpoints fresh and in harmony 
with movements in the field. They con- 
tribute heavily to OA’s editorial direc- 
tion 


Wilt & Wonnor APR 


Editorial Director 
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- OFFICE APPLIANCES 


June 1957 


Publisher: John A. Gilbert 
Assistant Publisher: Charlies W. Gilbert 
Treasurer: Richard M. Daugherty 
Circulation Director: Stanley Roy 
Production Manager: Dorilee Koch 


OFFICE APPLIANCES was founded by George H. 
Patterson and developed through 34 years by 
Evan Johnson. 
Published on the 23rd of each month preceding 
the month of issue by The Office Appliance Co., 
600 West Jackson Boulevard, Chicago 6, Ill. Cable 
address: Applico, Chicago. Phone: DEarborn 2- 
3206. 
ESTABLISHED 1904: Succeeding and embodying 
American Stationer, New York, established 1873, 
the original trade journal serving the stationery 
field; Typewriter Trade Journal & Office Systems, 
New York, 1904; The Office, Franklinville, N.Y. 
1904; The Office Appliance Journal, Chicago, 
1905; Business Equipment Journal, Chicago, 1908; 
Offife Outfitter, Chicago, 1908; the original Ne- 
tional Stationer, New York, 1909. 

* 
OFFICE APPLIANCES is a news and merchandis- 
ing journal serving dealers and agents who func- 
tion as distributors of commercial stationery, office 
furniture and office machines. 

2 
Western Advertising Department: Herbert L. Sime 
Vice-President, and DeLysle F. Cass, 600 W. Jack 
son Blvd., Chicago, III. Phone DEarborn 2-3206. 
Eastern Office: SG. C. Wheeler, Vice-President and 
Eastern Manager; Wallace W. Fisher, Assistant 
Eastern Manager; J. L. Gallup; 100 E. 42nd St., 
New York 17, N.Y. Phone MUrray Hil! 2-2373-2374. 


California Representative: S. C. Mead, 2633 Mil- 
itary Ave., Los Angeles 64, Calif. Phone GRanite 
7-2970. 
* 
SUBSCRIPTION RATES: 
| Year 2 Years 3 Years 
United States $3.00 $5.00 $7.00 
Canada $3.50 $6.00 $8.50 
All Other Countries $6.00 $10.00 $14.00 
Single copies: United States, 50c; Canada, 60c; 
all other countries, 75c. February Buyers Index 
Issue (Parts | and II), $2.00. 
* 
OFFICE APPLIANCES is registered in the United 
States Patent Office, Washington, D. C. 
Copyright: Contents covered by copyright, !957, 
by the Office Appliance Co. Entered as second- 
class matter, July 8, 1905 at the post office in 
Chicago Ill., under Act of March 3, 1879. Ad 
ditional entry at Mendota, IIl. 
* 


SERVICE BUREAU 


The Service Bureau of Office Appliances 
is maintained for the exclusive use of sub- 
scribers and advertisers. |+ answers in- 
quiries pertaining to the field, furnishes 
names of manufacturers of office supplies 
and equipment, and aids dealers in secur- 
ing lines, without charge. 




















in This issue 


..- don't miss 


The Golden Triangle await 
NOMDA visitors. Pittsburgh, 
the city of amazing civic trans 
formation, particularly in that 
triangle of land where the 
Allegheny and Monongahela 
Rivers join, will be the scene 
of the office machines industry 
annual convention and exhibit 
June 30-July 3. On pages 20- 
24 is told the story of the appeal which is possessed by 
the host city of skyscrapers, such as the Alcoa Building 
pictured on the front cover of this issue. It's a preview of 
what is in store for visitors at the 1957 session of an im- 
portant segment of the stationery and office equipment 
industry. 


Chandler's of Evanston, Ill, 
does an excellent school supx 

business each year, and one of 
the reasons is the careful ad- 
vance planning by Abe Kutok 
supplies manager. He find 
there is no better answer to 
the problem of getting ready 
for the back-to-school trade 
than to begin months before. 


When September rolls around, the merchandise is avai 
able, the promotions are out, and the extra help is ready 
to handle the crowds. This story of Chandler’: experience 
and a symposium of back-to-school ideas form an im 
portant part of this issue. Pages 24-29. 


Next Nonth... 


The July issue promises industry-profitable varied read 
ing. Office machines will be spotlighted in keeping with 
the NOMDA convention. There will be thought-provok- 
ing comment on the signs which identify the industry's 
stores. Accessories of the Month will again be spot 
lighted. For management there will be a staff-written in 
terview with a dealer who has refreshing ideas on how to 
pay and handle salesmen. 
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OA’s Press-Time Bulletins 





Late and Important News for Our Readers 


STANLEY C. ALLYN has been elected chairman ROYAL MCBEE CORP. has announced four ap- 








of the board of National Cash Register pointments and a change of structure 
Co., succeeding Edward A. Deeds, who in advertising operations, G. G. Ack- 
becomes honorary chairman and remains land, formerly the advertising man- 


a director. Mr. Allyn, who has been 
president since 1940, remains chief 
executive officer. Robert S. Oelman, 
formerly executive vice-president, 
has been elected president and Gordon 
A. Lowden, financial vice-president, 
succeeds Mr. Oelman as executive vice- 
president. The company emphasizd that 
these changes represent a realignment 
of titles rather than any shift in man- 
agement responsibilities. 








G. G. Ackland X. N. Benziger 
THE PAPER MATE CO. has announced policy of ager of Royal Typewriter Division, is 
strict enforcement of a new Fair Trade now director of advertising for Royal 
agreement with the warning cf immedi- McBee Corp. X. N. Benziger has — 
ate action against violators. Effec- named advertising manager of Roya 
tive May 1, Paper Mate said it will Typewriter products and J. G. Vogeler 
rigidly enforce the new contract with has been appointed advertising man- 


retailers in the 35 states where Fair 
Trade statutes are in effect. 


STATIONERY & OFFICE EQUIPMENT Guild of 
Canada, Inc., Toron- 
to, now has an offi- 




















he cial crest. Designer 
STATIONERY of the crest was Ron- 
EOUPUENT r ald Murray, Commer- 
> ; ; ; 
a ill Na Scaine a J. G. Vogeler Robt. Williams 
osan wae! Pa get ager of McBee systems and data proc- 
sketches submitted to Judges Hugh L. essing equipment. Robert ph wre 
Kennedy, a former Guild president; H. former manager of business Shows for 
F. Spearing editor. Canadian Sta- McBee, heads the newly-formed exhib- 
tioner, and Ross Helwig, design con- its department of the corporation. 
Sultant, Grand & Toy, Ltd., all of 
Toronto. BURROUGHS CORP. reports that total reve- 
nue from world-wide operations for the 
first quarter of 1957 was $68,063,602, 
VICTOR ADDING MACHINE CO. has announced compared with $58,472,253 for the same 
the acquisition of an automatic screw period in 1956. Earnings per share 
machine plant as a step toward inte- amounted to 53 cents on 6,030,979 
gration of its manufacturing opera- shares outstanding March 31, compared 
tions. The firm has purchased Lander with 49 cents in the corresponding 
Manufacturing Co., formerly one of its period last year. 


Suppliers, to enable Victor to produce 
its own screw machine parts for use in 
its calculators, adding machines and 
cash registers. 


MURRAY DREXLER, president of Whirl-0-Matic 
Inc., announces that Associated Rep- 
resentatives headed by Max Spak will 
carry the smoking stand line in the 

WILLIAM L. SCHUSTER, 61, one of the eight weaters usates 02°) Be ae 
original founders of the Great Lakes 140 N. La Brea St., Los Angeles, Calif. 
Travelers Club, died May 5 at the age 
of 61. Associated with National Blank UNDERWOOD CORPORATION announced May 6 that 











Book Co., for many years he had been discussions with National Cash Regis- 
more recently connected with William ter Co. concerning a possible associa- 
L. Schuster & Son, systems engineers tion of interests have been termi- 
in West Chicago, Ill. nated, by mutual consent. 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified 


advertisements is twenty cents a word, minimum charge $4.00 


payable with order. Add six words if box address is used. 
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mpiements to the trade pians ? perate as manutacturers repre 
entative in thhe Southeast. Interested primarily in stationery lines. 
W consider anything of merit I by fice supply and equip 


ment dealers. Write Office Applianc« Box F-89, Chicago 6 





MANUFACTURERS REPRESENTATIVE CALLING ON STATION 
ERS and Office Equipment dealers in N.J., eastern Pa., Del., Md. 
Washington, D.C., lower New York and Connecticut desires addi 
tiona nes with strong repeat sale potential. Protected territory 
basis only. Solid eight year sales record in office equipment field 
with wide f owing. Write Of ce Appliance Box F-90, Chicago 6. 





MANUFACTURERS REPRESENTATIVE kiahoma-Texe verage 
Gesires line of Tiling equipment and Tiling supple Write Office 
Appliances, Box F-91, Chicago ¢ 





SALES EXECUTIVE WANTS OFFICE FURNITU 
west Territory. Write Office Appliance Box 





SALESMAN WITH EXCELLENT RECORD as dealer 
well known manufacturer plans to establish himself as a manutac 
possibly 
another state or two. Interested in anything of a supply neture 
which is used and reordered, or a good line of metal equipment. 


Top references. Write Office Appliances, Box F-93, Chicago 6 


upervisor tor 


turers representative working Michiger ndiana, OF 





SALESMAN HANDLING SAFES AND METAL FURNITURE in a 
jroup of middle western states has capacity for a line of metal 
hairs. Has excellent sales record. Maintain Whicaego showroom 


Write Office Appliances, Box F-94, Chicago ¢ 





RECENTLY RESI¢ >NED AFTER coverina New York and Pennsy vania 


r ten years for one of the industry's top manufacturers of stee 
equipment and supplies. Interested in becoming associated a: 
direct tactory representative or line tee’ turniture, accessories 


partitions and supplies. Will be at 2nd reaiona f NSOEA. Write 
Office Appliances, Box F-95, Chicago é 





POSITIONS WANTED _— 





FIVE STUDENTS OF OREGON TECHNICAL INSTITUTE who wi 
graduate June 2, in the field of Office Machine Technoloay, wi 
be seeking employment after that date Write Office App ances 


x T-270, Chicago 6. 





YOUNG MAN WITH EXPERIENCE A TORE SALESMAN, BUY 
ER and MANAGER is open for née ection as buyer or mar 
jer r both L cated n Ch Le Out Tree Tf move eisewnere 


Write Office Appliances, Box T-267, Chice 4 





POSITION AVAILABLE 





SERVICE MANAGER: 
DON'T MISS THIS OPPORTUNITY: We need = good man, e 


rienced in all makes of machine t TAKE mpiete Narge ' @ 
dern service department, in a modern Office Equipment store. 
A very good salary plus profit sharing ¢ the right man. Write 
vING mpilete deta a repiie pe treateco with compiete 
nfidence. PHILLIPS EQUIPMENT SECOND & LOCUST 


sTS.. HARRISBURG, PENNA 





SALES MANAGER experienced in f tabie Typew ters-top quality 
product witl N price-wondert pportunity Submit Tu back 


/ (\)+ 
sround. Write Of 





OFFICE MACHINE MECHANICS WANTED 





TYPEWRITER & ADDING MACHI? MECHANIC. Top wages. 
t position. MUNCIE TYPEWRITER EXCHANGE, Muncie 


ermanen 


naiana. 


WANT ADS, Continved on page & 








WANT ADS, Continued from page 7 








EXCEPTIONAL OPPORTUNITY for all-round mechanic to operate 





machine department as his own. Fully { hised. Good living 
ditions on Florida's fast growing Gu st. Dunbar's Office Sup- 
plies, Naples-on-the-Gulf, Florida 

TYPEWRITER & ADDING MACHINE p wages. Permanent p 
tion. Located in Casper, Wyoming t repair shop in Rocky 
Mtn. region and second largest city tt tate. Talbert Office 


Equipment Co., Casper, Wyomir 





EXPERIENCED ADDING MACHIN AN TYPEWRITER ME 
CHANIC with sales abi ty. Good sry, with opportunity for in 
creases. Permanent position. Leon W. White. 406'/5 E. San Antor 
St., El Paso, Texas. 





MECHANIC — Adding Machir aTor experier 
$125.00. Inside work. Free ‘life insurar hospitalization. Paid 
vacation, etc. AAA Adding Machine € ng and ty |, N.Y 
STillwell 4-7791. 





OFFICE MACHINE MECHANICS AVAILABL= 





OFFICE MACHINE MECHANIC k the last ten years for a 


dealer on Victor and Friden. Many yea f experience on all kind 
of duplicators and typewriters. A-| + nces. Wants to better 
his recent earnings. In the upper fift but no objection to taking 
orders from younger foreman or | Write Office Appliance 


Box T-53, Chicago 6 





AVAILABLE, Trained Typewriter, Addir Machines Mechan 9 
years shop manager. Age 39. Family hristian. Write Office Ar 


pliances, Box T-266, Chicago 6 





RETAIL BUSINESS FOR SALE 





ture store, Co 


FOR SALE: Office Supply. machines & fur 
fe operation. Write Offic 


Leading franchises. Ideal man and 
Appliances, Box T-250, Chicago 6 





WELL-ESTABLISHED OFFICE MACHII! SALES & SERVICE. 14 
years in Business. Good Location in Chattanooga, Tenn. A-| Frar 


chises on two leading brands. Price $7,500.00 stock and fixtures 
good-will franchises go with busine Ww consider part terms 
Reason for selling ill health. Write Appliances, Box T-252 


Chicago 6. 





OFFICE SUPPLIES AND MACHINES STORE. Northern California 
Between 80 and 90 M gross. Established 28 years. Excellent Fran 
chises. All assets or all but Accounts R sable. Write Office Ap 
pliances, Box T-254, Chicago 4 





WELL ESTABLISHED FURNITURE & FFICE SUPPLY STORE 
the Gulf Coast Area. City of 40 ntory & Fixtures approx 
mately $20,000.00. Write WTQ, 305 No. Main, Victoria, Texas 





MANUFACTURING BUSINESS WANTED 





ACTURING BUSINESS 
jh the office supp 


INTERESTED IN PURCHASIN MANUF 
now producing and marketing products thr 
dealer. Business desired must be j 
Write Office Appliances, Box T-249 b 





LisTs 





stationers and office 


FREE MAILING LISTS OF 6,730 
appliance dealers. Also 8,910 typewriter and adding machine store 
Write for FREE catalogue of list f wholesalers, manu 
facturers, institutions, banks and others. We charge only r ad 
dressing. SPEED-ADDRESS, 48-02 43 Woodside 77, New 
York. 








FOR SALE AND WANTED TO BUY 














ASH PAIL Addressers, Varitypers, Multiliths, Mult 
apr rang Presses, D tto Mime jrapr oS ve vest asn 

jet ’ King, N. C 
HIGH PRICES PA FOR USED BOOKKEEPIN MACH 5, a 
nakes, Burroughs, Sensimatics, N.C.R. 3000, 3100, Rems.. E. Fisher 
Underw a, br it n Machine Adv t mode ind seria 
nber tor j yuotat r L A Pear 4 r+ YA 4 W/ + 

42nd St ‘, ¥ 
juipment, bought and d. W Crowley 
npany ? 6-908 N Water St Mi waukee z W 

WANTEL T SUT aT node E >tt-F c kkeer } na 
machir Must be over 300,000 seria mber. & T OF 


CE MACHIN 405 W Washinat r Ch v. h 


























SUB-CONTRACTING 





LARGE AMOUNT USED VISIBLE CABINETS, KARDEX. ACME 
and RAN V and styles. A ndition rn 
juipment Company, 69 Sr y Street, Ne York 
WANTED—SUNDSTRAND AND BURROUGHS Bookkeer ; 
Remingt Nat machines. Indicate deta mode eria 
Sibian Busing Machines, 128 Latayette Street. New York 
WILL BUY AN SELL—ALL MAKES ALCULATORS sdding | 
machin t kkeep machines and other ofttice machinery. Give 
fu speciticatior and serial numbers - mode! numbe a 
b We quote highest prices. International Office Appliances 
Dept. EE, 326 Broadway, New York 7 
ELLIOTT-FISHER AND SUNDSTRAND MACHINES Sompton 
eters, Burroug} Friden, Marchant, Monroe Calculators, Electro 
atic Typewr Adding machines and all office machines bought 
d, rented t Teeter-Warsh Co., 849 N 3rd St., Milwaukee 
W ? ) 
a 
KARDEX, ACME all makes used visible filing equinment. Thousands 
conditioned cabinets, panels, books, alway n hand. Specia 
ervice and prices to dealers for purchase or sale. Get quota 
~Na ) Nathar nc 548 Broadway Tork N Va 
DURS FOR THE ASKING: Top quality adds typewrite alcu 
at kwr mptometers. Right prices and service. Send 
your pr t build your sales and your customer at 
tact Ditice Equipment Corp., 298 Broadway, New York N.Y. 
WANTE B ;F r N.C.R Bookkeer 3 and B nq Machine 
Calculators, Comptometers, Adding Machines, etc. any style 
Quote complete description and best price. AMERICAN BUS 
NESS MACH S 573 Broadway, New York 12, N. 





ESTABLISHED TEEL FABRICATING MPANY sted 


* “ 

Eastern Penna sve complete facilities for the manufacture of : 

istom and stock mponents tor steel office equipment. We de m 
. 


jn and fT ip fT meet any specif atior Did nvited. Write he 
Office Appliances, Box T-251, 100 E. 42nd St., New York 17, N. Y 


~~ 
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300 in Revo-File 


omers for 
ngeles dealer 


CARL SAHLIN of Sahlin-Klassen and Co. tells 


why there is big money in selling Revo-File: 


“IT'S EASY TO DEMONSTRATE HOW ONE CARD OR HUNDREDS 
can be removed instantly.”” (No problem—since Mosler Revo- 
File eliminates card-punching and mechanical attachment.) 





“SALES ARE USUALLY CLINCHED WHEN you show how work 
moves faster . . . how reference is extra-quick, filing easier . . . 
how Revo-File saves time, space and money over old files.” 


“P.S. The best salesmen, though, are the Revo-Files them- 
selves. For example, 80% of the $39,800 volume came from 
reorders! Real proof, | think, that the big money in rotary card 
files is in Mosler Revo-File.”’ 


l. 





“YOU CAN QUICKLY SHOW PROSPECTS HOW REVO-FILE Saves 
hundreds of dollars in transposition costs. Present cards can 
be transferred direct to a new Mosler Revo-File.” 


“EXPLAINING WHY CARDS CAN’T DROP OUT is easy. Just show 
how Revo-File’s exclusive belt method holds cards in file . . . 
assures complete protection against card fall-out or wear.” 


A Limited Number Of Valuable 
Mosler Revo-File Dealerships Available! 


If you would like to share in the big profits being made by Mosler 


Revo-File dealers 


WRITE, WIRE OR PHONE THE 


MOSLER SAFE COMPANY, Dept. OA-218, Hamilton, Ohio. 


«Only single-drum rotary file of 
its type that does not require 
mechanical attachment ofcards! 


« Manufactured for all standard 
and most off-size cards! 


« Available in manual and auto- 
matic electric selector models! 


« “Hottest” rotary file on the 


market, sales up over 50% in 
1956! 


¢ Big profits on each sale without 
any service headaches! 


« Practically sells itself. Produces 
an average of 40% reorders! 


+ Wide-open market. Every firm 
with 3,000 or more cards is a 
prospect! 


Another fine 
product of 

The MOSLER 
SAFE Company 























Color-stylied GF STEEL PARTITIONS 


make work more enjoyable 


Here's the practica 


GENERA 
RUMEN HEUUAAINED CUUNGGMEY « OF AbNROTENAE COR 6 FIREPROOFING 


GP metal business furnitur 














Always sends you home relaxed... 


Cfood form COMFORT MASTER DELUXE 














Dealers displaying this sign are 
making an important contribution to 
our growth and prosperity. We, in 
turn, are continuing our efforts to 
make the GF franchise increasingly 


profitable to these dealers. 


A comprehensive advertising program 
is part of our over-all effort to create 


greater demand for and acceptance 






SIGN ora 


PROFITABLE PARTNERSHIP 


of the entire GF line. Through this 
program, the GF story is reaching 
3% million readers monthly. 


It is this mutual effort on the part of 
General Fireproofing and its dealers 
that has made the GF emblem a sign 
of profitable partnership. The General 
Fireproofing Company, Department 
X-67, Youngstown 1, Ohio. 
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FULLER way 


Tee surer 
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GF metal Dusiness furniture is « GOOD investment 





Pp 


Me 


Sole 
costs less to buy 
...less to operate 


than any first-grade rigid front file 


re oaatle fun epece Generel Fireproefing Company 
themal files Aad two Dept B76, Youngstown | Obie 


ROOFING 





MODE-MAKER, GENERALAIRE, 1600 LINE DESKS - GOODFORM ALUMINUM CHAIRS + SUPER-FILER MECHANIZED FILING EQUIPMENT + SHELVING + PARTITIONS 








" drawer Super Fibers contain as 
much payload as three 4 drawer 
reed (rent Glee yet stand only 
4%" Digher, That's why we say 

per-Piler can pay for Meelf in 





unde im reduble deeen | a” 
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DON’T MISS 


HALF OF THE 


_ FORMS 
* PROFITS 


s Get it all with 
bn? 

Ae 

ai * 


iy | Foremost producers 
7 of quality forms for 
‘W. .** business in the nation 


New and better business forms for today’s 
Officeare growing rapidly in demand and 
daily use. You're missing good profits if 

you’ missing these sales. Go after them 
with ENNIS! Ennis has the most modern and 
complete facilities for producing every 
needed form . . from the newest to the 
everyday .. gives them to you at competitive 
prices for any job. And remember . . Ennis 
products are sold through dealers .. were 
your supplier, not your ¢ompetitor! 


sae 


Ennis Forms are attractively, durably 
packaged . . labeled clearly . . the 
best in the industry! 

— 

" Catt 





TAG & SALESBOOK CO. 


Home Office and Factory 
Ennis, Texas 


Eastern Factory 
Chatham, Va 


Western Factory 

Paso Robles, Calif. 

Branch Offices and Warehouses at 

Houston @ Dallas ¢ Waco @ Birmingham ® Monroe, La. @ Los 
Angeles @ Denver @ St. Lovis @ Sanford, Fila. © Oklahoma City 


e 


Register 
Forms 





Letters 


Readers are invited to express themselves briefly 
on any subject related to the office equipment 
and supply industry. Address: Letters Editor, 
OFFICE APPLIANCES 600 W. Jackson Bivd., 
Chicago 6, Ill. 


Report from Great Britain 

From our British Isles correspondent, S. E. 
Rhodes, comes this interesting comment concern- 
ing the future of self-service as tied up with an 
“Economic Revolution”. Mr. Rhodes speaks plain- 
ly concerning present conditions. 


_ The extension of self-service for stationers is a 
logical development of the present trend in Brit- 
ain. Those who say “it can never come” may find 
themselves confounded, if only by the pressing 
need these days for labor in so many shops. No 
matter how one regards the position, the outlook 
for obtaining adequate labor for Britain's shops 
is grim. 

No matter what the trade, the story is the same. 
The reason is not far t seck. Today, youngsters 










looking for a care 

tailing, by and Ia ithe there are always — 
those who enter the trade and stay, but they are 
very much in minority these days. 


Probably one reason for the shortage which 
exists is wages. By com with other trades 
and industries, the majority of shop assistants in 
Britain are poorly paid. A girl can earn far more 


factory, for instance, 
than as a shop sasistaatt 

It will be apparent that Britain is in the throes 
of a revolution no less so far as the future 
is concerned, than the Industrial Revolution of 
200 years ago. The revolution which now rocks 
Britain is simply an Economic Revolution. 

Old values are changing. New ideas are swing- 
ing away from the “black-coated” worker towards 
the industrial type. Factories and industrial plants 
offer attractive, well-paid and clean jobs - and 
large. They also offer the entrant rich rewards 
should he 5 willing | to study for higher academic 
awards. As ts and as scientists there is 
plenty of scope in the “New Britain”. 

Small wonder, therefore, that shop assistants 
and office workers are now holding positions 
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which are comparatively little valued by a large 
section of the population. 

All this is not necessarily a bad thing for Brit- 
ain. Indeed in many ways it is a good thing. It is 
enabling the country to face up to new conditions 
and outlook and will enable it to maintain its 
place in the world. 

It will also encourage the development of self- 
service for stationers! 


S. E. RHODES 
Manchester, England. 


A Pleasant Bouquet 
Congratulations, OFFICE APPLIANCES! 
Wonderful job. Well done for your many sub- 
scribers on presenting the “New Look” for offices. 
Ropert A. ELLISON 
Bradford, Penna. 


Mr. Ellison's note was one of many appreciated 
comments on the April issue. Our plans call for 
the continued exposition of the “new look” and 
how dealers may help their customers to keep in 
step with current trends. 


Wants ideas for Office 

For some time now we have been searching for 
photographs of one type or another from which 
we could hope to obtain ideas for redecorating our 
office. 

The librarian of the New York Public Library 
suggested we try a letter to you. She said yours is 
the only worthwhile magazine that at times con- 
cerns itself about such problems. 

We would appreciate anything at all you could 
send us in color, from which an idea or inspira- 
tion to do something about the hodge- peng we 
now work in could be derived. 

Pau H. Savas 
Savas & Savas Co., 
New York, N. Y. 


Which New York office furniture dealer wants 
to help Mr. Savas? 
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DON’T MISS 


HALF OF THE 
BUSINESS», 
> 


Get it all. with 


° LB 
Ennis - 
Plants and Warehouses . 
Offering Service to Dealers, ~ 
.. From Coast to Coast! ; 


Ennis supplies you promptly with any .. 
business forms today’s modern office requires 
. from the latest Snap-A-Part qne-time 
Sasol forms . . register and continuous 
typewriter and billing forms. . to the full 
range of everyday forms. And, we’re always 
your supplier, not your cowpetitor .. Ennis 
products.are sold through dealers. You get the 
pet Spr vou 





tomers at competitive prices.. 
and the repeats. 






ia 


StS 





Write today for catalog 
and complete information 


TAG & SALESBOOK CO. 


Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif. Chatham, Va. 


Branch Offices and Warehouses at 
Houston @ Dallas © Waco ® Birmingham © Monroe, Lo. © Los 
Angeles @ Denver © St. Lovis @ Sanford, Fla. © Oklahoma City 
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ivan Allen, Sr., Gives 
Rare Maps to University 


A gift of almost 300 old and 
maps has started Emory University of 
Atlanta, Ga., along the path to what 
one day may be one of the | 
lections in the South. 

The maps, valued at $16,000 and 
the result of more than 30 years of ex 
tensive travel and museum ‘shop 
ping’, were presented to Emory by 
Ivan Allen, Sr., Atlanta station 

Mr. Allen said his main concern 
was to find a good home for tl 
maps, where they would be easily ac- 
cessible to students and map enthusi- 
asts. He said he plans to add to the 
collection from time to time 

Mr. Allen began his collection in 
1925 with a gift from the British Mu 
seum of a 1765 map of Georgia. Sinc« 
then he has traveled to such far places 
as Seville, Madrid and Paris in pursuit 
of his hobby. 

Probably the most valuable of the 
maps is one of De Soto's travels to 
the Mississippi. One map dated 1732 
shows Georgia extending to the Pa- 
cific Ocean as the state did in the 
original grant. 


H. W. Wolcott Serves 
GF for 30 Years 

The General Fireproofing Co. has 
announced that H. W. Wolcott 
cently completed 30 years of service 
with the company. He is known to 
his many friends as “The Colonel 
and serves as GF’s district manager for 
Alabama, Mississippi and Tennessec 

The first position Mr. Wolcott held 
with GF was that of a specialist in the 
contract department of hospital and 


laboratory equipment. His previous 


background as superintendent of Wes 
ley Memorial Hospital of Chicago and 


] 


St. Luke’s Hospital of Denver, Colo 


qualified him as an authority in this 
line. 
Originally from Indianapolis, M: 


Wolcott now makes his hor 


Franklin, Tenn. 


Bruce Ellsworth Becomes 
Exalted Ruler of Elks 

W. Bruce Ellsworth, 
dealer sales for Cor: 
Manufacturing Corp., Corry, P 
recently installed as Exalt 
of the Corry Lodge No 
B.P.O.E. 
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Chicago FIRSTS: 


By Eorle Hervey 


FIRST METAL 
CHAIRS WERE 
MADE IN CHICAGO 
BY JOSEPH SALOMON 


( wire Ey 


' WHAT WILL a 








Earle Harvey noted cartoonist, 
paid tribute to the Royal Metal Mfg 
Co., celebrating its 60th anniversary 
this year, with this illustrated feature 
in the Chicago American. It was 
noted that “ice cream parlor chairs’ 
f the Victorian era trace their origin 
to the fact that a metal worker, 
Joseph Salomon, observed that drug- 
tores and the scda fountains were 
becoming favorite meeting places and 
more chairs were essential. Salomon 
in 1897 hit upon the type of wire 
backed chair that has today become 

collector’s item. The firm Salomon 


_ 


started was Royal Metal Mfg. C 


Hannibal Scenes 
Are Shown on TV 

The C. L. Downey Co., Hannibal, 
Mo., was one of the firms in the 
Chamber of Commerce co-operating 
with Wide World, show on NB¢ 
TV, in staging a live telecast in 
Hannibal on April 14 

Scenes included Mark Twain's 
boyhood home, the Mississippi 
River and dramatic episodes from 


Huckleberry Finn 


Re-elected 

Horace Walmsley 
former successful 
ffice machines 
salesman, was re 
elected to his third 
term as may T 
Winchester, Ill 

recently Mr 
Walmsley entered 
politics in 195] 


... with our industry people 


Stationer Appointed 
Police Commissioner 
Jack Markowitz 
of Jack s Station 
ery, Lynbrook, 
N. Y., was re 
cently appointed 
police commis- 
sioner. This busy 
man has many 
other civic activ- 
ities, in fact has Jeck Markowitz 
been active in be- 

half of his community for 20 years. 

He was elected and served three 
terms as president of the Lynbrook 
Board of Trade and also was presi- 
dent of the South Shore Council of 
Trades which comprises all of the vil- 
lages on the south shore of Nassau. 

Mr. Markowitz is active in the vol- 
unteer fire department and served six 
years as an officer in the rescue squad 
and two years as captain. 

He was first Chancellor Command- 
er of Lynbrook Lodge, Knights of 
Pythias, Past Master of Citizens Lodge 
No. 628, Free and Accepted Masons, 
and is a member of other lodges. 





Post Office Ball Pens 
Too Popular It Seems 

The popularity of ball point pens 
in Beaumont, Tex., is attested to by 
the fact that, since they were installed 
in the post office, they have been dis- 
appearing at the rate of two a week. 
The post office is considering return 
to the old steel nib pen—or requiring 
customers to bring their own writing 
instruments ! JHR 


Employees Give Watch 
To Tulsa Stationer 

Clark Field, who organized Field 
Stationery Co., Tulsa, Okla., about 40 
years ago, was presented with a watch 
as a farewell gift at a dinner recently 
given by employees 

Mr. Field has sold the firm to long- 
time employees Al Steitz and Arch R. 
W illiams.—EVH 


Sam Jason First for 
NSOEA Registrations 

Sam Jason, manufacturers’ repre- 
sentative from Montreal and Cana 
da’s unofficial ambassador of good 
will, is first to register for the 
NSOEA 1957 convention 


OA—6 /57 








Preferred Stock 






































le 
B & P Cushion Edge Ring Book 
One Piece Cut Flush 
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Now in stock (4 to a box) in Black and Brown material in 
the following sizes... 
, STOCK NO. 
eld 
iO BLACK BROWN SIZE & CAP. 
tC . $408 $408B 8Y.x5Y, 1” 
o $410 $4108 9%%x6 1” 
ng $412 $4128 11 x8% 1” 
R 
Boorum & Pease Cushion Edge Ring Books can be supplied Over © contury of leadership in 
on special order in a wide variety of colors, such as: Oak record-keeping forms and devices. 
Tan No. 19; Green No. 20; Red No. 21; Maroon No. 22; 
Blue No. 23; Dark Blue No. 24; Black No. 26; Silver No. 
27; Gold No. 28. Minimum quantity of 25, available 1 inch 
or half inch. Sample book for your use in figuring cost of B & P 
- specials available at $1 net. Write for prices. oorum ease 
na You'll do well to stock, feature and display prominently B a een carota a cee de 
ee" Boorum & Pease Cushion Edge Ring Books. B & P products oston 10: ummer Street ° St. Louis 2: I - Sth Street 
have been America’s Ist choice for years. Contact your Chicago 7: 310 W. Polk Street 
he B & P Representative now. He'll be glad to show you the New York City Salesroom: 349 Broadway, New York 13 
complete line of B & P Products. Chicago Salesroom: 1519 Merchandise Mart Plaza, Chicago 54. 
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OA Editorial 


A Chicago newspaper columnist recently commented 
that “Top dog of a Boul Mich ad agency bought six 





pink and black desks, with matching accessories. Got so 
carried away with his idea he had the walls painted pink. 
And gave each career gal in the office $150 to buy matching 


Office Furniture nou 
pink and black ensembles. So far he hasn’t suggested the 


Dealers Create New gals dye their hair.” 
Fantastic ? 
Selling Vistas No, it’s a somewhat exaggerated commentary on what 


is happening today in the office furniture business. 

Not so long ago the buyer of office furniture was con- 
fronted in most firms with a mass of desks, typewriter 
stands, filing cabinets and chairs, along with such accesso- 
ries as wastebaskets. 

There was no concerted effort on the part of the seller 
to make him see the ultimate result in a co-ordinated and 
complete office. 

Office furniture dealers were selling items, were mak- 
ing a sales pitch based on price and not results. 

The situation has changed. L. E. Fisher of Wagner- 
Henzy-Fisher, Cleveland, describes the technique as “‘co-or- 
dinated selling’, something which he states adds up to this: 

Office furniture dealers today sell offices. They do not 
keep a store for chairs, desks and filing cabinets. As a re- 
sult, the industry has had almost unbelievable results in the 
last five years. There has been such a great sales revival in 
office furniture that, in some of the finer office furniture 
stores, Customers are coming in to seek items for the home.” 

Perhaps Mr. Fisher has put his finger on a new vista in 
office furniture selling. By creating today’s offices in such 
harmonious co-ordination of walls, floor covering, accesso- 
ries and furniture today’s dealers are creating the “home in 
the oftice’’. 

It’s not too far-fetched to expect that the next demand 
will be for “office in the home.” 

This office planning and co-ordination such as OFFICE 
APPLIANCES has long been espousing can have some in- 


teresting sequels. 
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NOW IN ITS 
2nd BIG MONTH! 


‘ 


~ OPERATION 


MPACT! 


Tie in! Order 
free sales kit! 


Blow-up of 
consumer ad 
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Suggestions ad mats 
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Eleven big £4,5£@ ads in 


eight important magazines 
...all through May and Junel 


@ Off to a flying start—the biggest sales promotion in Cosco Office 
Chair history! Spearheaded by four-color, double-page spreads in 
May Fortune and May 25th Business Week! What a send-off for 
Cosco’s new “Director” Chairs . . . what a chance for you to rake 
in extra profits! Tie in! Order stock and free sales aids now! 


HAMILTON MANUFACTURING CORPORATION « COLUMBUS, INDIANA 


\\ 


e) yfjece ROM ULOTWO CHAIRS 
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State of the Industry 





@ Pen Exports Upgraded. Fina! 
the fountain pen and 
products for the 
by the Bureau of the Census of the 
Commerce, reveal a 3.35% increase over 
exports during 1955. The total value of the industry's 
exports in 1956 amounted to $20,74 
of $696,804 over 1955 figures 

One of the most 
fountain pen exports, whose dollar value leaped from 
$6,666,517 in 1955 to $7,529,127 last year, while at 
the same time, the quantity of 


figures on exports of 


mechanical pencil industry's 


calendar year of 1956, just released 
Department of 


the volume of 
+089, an increase 
occurred in 


significant changes 


rountain pens exported 


dropped from 405,438 dozen in 1955 to 374,411 dozen 
in 1956. 
A sharp upgrading is revealed in the average value 


of fountain pens exported, rising from an 
$1.37 each in 1955 to an 
in 1956. 

Export gains dollarwise for last year over 1955 were 
point 


average olf 


average unit value of $1.67 


registered by fountain pens, fountain and ball 


parts, carbon steel pen points, ball pen refill cartridges, 
desk pen sets, refill leads and mechanical pencil parts 
Declines from the previous year were shown by ball 
point pens, chanical pencils and 


writing ink. 


fountain pen points 


@ Census Reveals Industry Output. The 1954 Census 
of Manufactures figures for pens and mechanical pen 
cils, lead pencils and crayons, hand stamps and stencils 
and carbon paper and inked ribbons have recently been 
released. 

Based on value of shipments, as added by manufac- 


turing, these industries have this magnitude for the 
year 1954: 
Pens, mechanical pencils—$129 million 


Lead pencils, crayons 
Hand stamps, stencils 
Carbon paper, inked 


$54 million 
$ million 


ribbons—$81 million 


@ Britain’s Biggest Show. Britain's 44th National Busi 
ness Efficiency Exhibition, scheduled for Saaiine from 
June 17-27, will be the biggest display of its kind ever 
held in the United Kingdom. Space has been taken by 
more than 130 firms. 

Altogether, there will be 160,000 square feet of 


saving equipment for the offi 


labor 


Net Earnings Up. Smith-Corona’s net earnings, says 
the Wall Street Journal, edged past the $500,000 mark 
for the first quarter of this year. This is up from $389,- 
794 for the same period of 1956, 


says the Journal 


@ More Training Opportunities. Something is being 
done about the shortage of office machine 
in various sectors of the nation 


New York OMDA, for exampl: 
the public schools in conducting 


repairmen 


is co-operating with 


training classes. Elec- 
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tric typewriters are an integral part of the advanced 
study. 

Western Michigan College of Education has an office 
machine training course for war veterans. It is being 
at Pine Lake, Doster, Mich. Lloyd Chapman, 


may be contacted at the school for 


conducted 
assistant director, 
information 

California OMDA at Los Angeles, headed 


iS sponsoring apprentice- 


Southern 
by Ed Suderman of Pasadena, 
ship training classes in conjunction with the State of 
These trainees enter the field of office re- 
qualified shops and have an agreement with 


California. 
pairmen in 
their employers on a four-year apprenticeship training 
program 

St. Louis OMDA is setting up 
tion on mechanics and salesmen. 


library of informa- 
The idea is to provide 
fast information right in St. Louis in cases where men 
apply for work in-that particular sector. 


® Vote IBM Stock Split. Stockholders of the Interna- 
tional Business Machines Corp. at the annual meeting 
held recently approved an increase in the a 
authorized capital stock to permit an offering of about 
$200 million in additional shares planned for May 22. 
In addition, they ratified a proposal for a two-for-one 
split in the concern’s common shares to holders of 
record May Directors declared a dividend of 60 
cents on the 10,502,236 shares to be outstanding after 
the split. Payment will be made June 10 to holders of 
record May 21. 
Footnote on progress 
annual meeting that the company is now developing a 
computer able to add and check a column of 10-digit 
figures as tall as the Empire State Building in about one 


It was reported at the 


second! 


® Revise Tax on Rented Machines. The House Ways 
and Means Committee in preparing an excise tax revi- 
sion bill has voted to limit the manufacturers’ excise on 
business machines and other items that are rented. The 
bill would provide that the total tax on rental payments 
should not ‘exceed the tax that would have been due if 
the item had been bought, rather than leased 


® “A Fool's Paradise’. Paul W Cheney, sales manager 
of the Southworth Co., comments, “Our government 
has the largest peace-time budget in history. Its debt 
amounts to $1,928 per capita. We are failing to stop 
the biggest spending spree in history in fact we seem 
to be starting a new one. We are told we are to balance 
the budget once more, but to reduce the debt only by a 
token amount, and this depends on corporation and 
individual earnings staying at the present all-time high. 

“Our government spent in 1955 over $100,000,000,- 
000, a third of our gross national income. We are 
living in a fool’s paradise, hoping against hope that 
nobody will upset the apple cart and that prosperity will 
beget prosperity COS 
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we hope you have a 
similar program this year. 
We feel the continuation 

from year to year will 
build momentum.” 


John Carr, Mgr. 
ZCMI School & 
Office Supply 

Salt Lake City, Utah 
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and the bigger-than-ever Business Gifts 
Issue of Office Appliances tells you how to get your share! 
Proven over the years as a source of extra sales and profits, 
OA continues its emphasis on Business Gifts for 


3usiness People in the August Issue. 


This is the spot where you can learn about 

how others built sales - - - how their experience can be 
adapted to your store. The spot, too, to 

get all the details about OA’s better-than-ever 

Business Gifts for Business People” Merchandising Kit 
the proven sales-builder 


created for you. 


Watch for the AUGUST 


issue of Office Appliances 





BIG BUSINESS 
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FOCAL POINT of Pittsburgh's face-lifting program is Golden Triangle formed 
by joining of two major rivers, the Allegheny and Monongahela. 


GOLDEN TRIANGLE 
Beckons to NOMDA 


City of amazing transformation prepares for annual convention 


and exhibit June 30-July 3 at Penn-Sheraton Hotel 
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by CLARENCE O. SCHLAVER 


managing editor 


D. L. KEENEY, JR. 
president of NOMDA 


P ITTSBURGH, the city of the Golden Triangle 
and pastel-colored skyscrapers, beckons to the 
National Office Machine Dealers Association for 
this summer’s convention and trade exhibit, June 
30-July 3. 

In the city whose civic rebuilding has captured the 
imagination of the world, NOMDA will hold its 
four-day session at the Penn-Sheraton Hotel and may 
set new records in the process. 

Attention will be focused on machines which are 
lightening the work load in the nation’s offices. 
Likewise, the spotlight will be on automation and the 
role of the dealer in this mechanization which is 
making such forward strides. 


Plan Varied Program 


Business sessions, workshop discussions, entertain- 
ment and exhibit viewing are all part of the program 
which is being worked out by NOMDA officials and 
the local Pittsburgh committees headed by Charles 
Chappel, long a worker in the association ranks. 

Pittsburgh promises to have a magic appeal for 
members of NOMDA. Not only will they be seek- 
ing benefits to their own business but they will also 
be curious about the city which is building new 
buildings to replace old ones and which through 
civic uplifting has replaced its old designation as a 
grimy, smog-choked industrial town. 

Today, Pittsburgh is a model for city planners, a 
city of the towering Aluminum Building and a city 
famed for the Golden Triangle which is a peninsula 
at the junction of the Allegheny and Monongahela 
Rivers which form the Ohio. It was called golden 
because so many Pittsburgh millionaires were made 
there in past years. 

In this triangle came the “great renaissance’. Forty 
nine acres at the point of the triangle were bought 
or seized through condemnation. Thirty six acres 
were set aside as a state park, containing the site of 


OA-6/57 





CHARLES CHAPPELL 


convention chairman 


Old Fort Pitt, and Fort Duquesne, prominent in the 
annals of the French and Indian War. Under the 
park is a garage for 1,000 cars. 

The remaining 23 acres adjoining the park were 
zoned for office buildings. So far about $300,000,000 
have been or will be spent on improvements to this 
small patch of land. 

Operation of the garage in the Golden Triangle 
is novel in many respects. Primarily, it is a self- 
service garage. And each of the six levels has a 
different color, which matches the customer’s claim 
check. 

Mellon Square in the same area has meant more 
to the Golden Triangle than merely giving it a 
lovely spot of shrubs, fountains with bronze ba- 
sins, all set on a flooring of burnished gray granite. 
It has brought the renaissance to the former site of 
another commercial slum. 

In all, 51 new buildings have gone up in the 
Golden Triangle since the great rejuvenation started 
in 1946, 

There are other points of interest for NOMDA 
visitors in Pittsburgh, too, beside the Golden Tri- 
angle. 


Tours are Possible 


Not to be outdone by the steel interests, for ex- 
ample, the aluminum industry has its own big sky- 
scraper (featured on the front cover of this issue of 
OFFICE APPLIANCES), right in the heart of Pitts- 
burgh. In fact, it is just across the street from the 
Penn-Sheraton Hotel where NOMDA will have its 
convention and trade exhibit schedule. Tours through 
this ultra-modern structure will be possible during 
week days of the convention. 

NOMDaAns will wish to visit the Oakland Civic 
Center—cultural city within a city. The University of 
Pittsburgh, Carnegie Institute, Mellon Institute and 











Pittsburgh's cultural, scenic assets 





NIGHTTIME view of Pittsburgh from bluff overlooking the Monongahela River. 





to be on parade for NOMDA convention 


continued 


GOLDEN TRIANGLI 


dozens of other impressive and important public 


buildings, as well as Forbes Field (home of the 


Pirates) and Pitt Stadium, are located here at the 
entrance to beautiful Schenley Park. 

Available for relaxation will be Kennywood and 
West View, Pittsburgh's outstanding amusement 
parks. 

Stainless steel skyscrapers will thrill the visitors at 
Gateway Center—the beginning of the ‘C ity of To- 
morrow.” 

Among the points of interest which the Pitts- 
burgh committee for the convention describe as 
available to visitors are: 

Buhl Planetarium and Institute of Popular Science 

Most modern and best equipped in the world. 

Mt. Washington—Bird’s-eye view of Pittsburgh 

. a magnificent sight, particularly at night 


Phipps Conservatory—A constantly changing pan 
orama of beautiful floral exhibits. Tropical gardens 


and outstanding orchid collection 


Carnegie Museum—Housing many thousands of 
interesting exhibits from prehistoric to current times. 


Cathedral of Learning—University of Pittsburgh's 
unique skyscraper schoolhouse, 42 stories high. 

Mellon Institute of Industrial Research—The 
“Laboratory of the World’’ endowed by the late 
Andrew W. Mellon and his brother, Richard B. 
Mellon. 

United States Steel-Mellon Building—Home of 
the United States Steel Corp. and Mellon National 
Bank and Trust Co. 

Alcoa Building—World’s first all-aluminum sky- 
SC raper. 

There will be opportunity, too, to see pouring of 
steel in the world-famous mills. 

Visitors by air and train as well as by auto will 
find Pittsburgh easily accessible. The Greater Pitts- 
burgh airport is one of the largest and most modern 
in the world. Here converge flights of Allegheny, 
American, Capital, Eastern, Lake Central, Northwest 
Orient, Trans World and United air lines 

Five railroads enter Pittsburgh. 

Such is the city chosen by NOMDA for its 1957 
convention, a metropolis which is proud of its advan- 
tages and the stirrings of civic responsibility. 
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MELLON SQUARE, a fairyland at night with lighted fountains, 
is directly across from Penn-Sheraton, convention hotel. 


Program Highlights 


Exhibits 


Panels 


For Ladies 


Awards 


Hosts 
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Advance applications indicate that the number of booths may set a record for NOMDA. 


Various facets of the office machines field will be explored at the Pittsburgh convention. 
One of the top panels promises to be that on electric typewriters, a session presided 
over by Robert Randazzo of Kansas City and Alfred Foxcroft of Los Angeles. 


Mrs. Henry Sassman of Victoria, Tex., president of the ladies group; Mrs. Henry 
Van Dalfsen of Beverly Hills, Calif., entertainment chairman; and Mrs. Edward 
Pfitzenmaier of Ardmore, Pa., are working on various phases of a program which will 
keep NOMDA members’ wives busy for the four days of the convention. 


Presentation of awards will highlight luncheon sessions. President D. L. Keeney, Jr., 
will present a beautiful new trophy to the member outside of local associations who 

signs up the most new members. The Liston Jackson trophy will likewise be a coveted 
goal for NOMDAns. 


The Tri-State OMDA at Pittsburgh will welcome conventioners. Charles Chappell is 
general chairman. 
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It's Never Too Early 





A tmousi the back-to-school selling season is 
a comparatively short two or three week period, 
Abram Kutok, 
Evanston, Ill., starts his buying and promotion plans in 
late January. 

“The majority of supplies can be ordered well in ad- 
vance of the season,” Mr. Kutok pointed out, ‘‘and there 
is little use in putting off this task.” 

Through his many years in the field, he knows the 
basic supplies that will be necessary to service the gram- 
mar, high and college level students who will pour into 
the store comes the first of September 

From the schools and teachers in the area his store 
serves, he obtains the list of supplies that they will re- 
quire students to use through the term. At the same 
time, Donald Brock, head of the book department, starts 


INR. 


supplies manager of Chandler's in 


EARLY PLANNING .. . Abram Kutok, left, and Donald 
Brock examine book covers which are given to students 
as part of the back-to-school promotion. 


24 


Planning Ahead Will 


Back-to-Schoo 


to compile the list of books that the students will use 
during the same term. 

With the book department operating under the able 
direction of Mr. Brock, Mr. Kutok concentrates on his 
supplies program. He begins, as he noted, buying his 
general supplies, such as pencils, looseleaf books and 
paper, pens and the like, as soon after January inventory 

he can get to the job. 

This keeps it a running operation throughout the 
spring and summer months and makes the buying a 
regular part of the schedule rather than all-at-one- 
time job. 

As the current school year draws to a close, he con- 
tacts the teachers. From their requirements, he then 
makes up his special orders for paints, crayons, and 
other supplies that will be on the approved list. 

This, he said, is a good time to check into many of 
the other items that can be sold to students at the same 
time. Tennis shoes, for instance, are required in the 
grade schools. Typewriters are in demand at the end of 
school for graduation gifts and at the beginning of the 
school term. Desk lamps for studying and the desks 
themselves offer opportunity for extra sales. 


Items Must Be in Store 


These items must be in the store when the selling 
periods begins, and it is Mr. Kutok’s job to see that 
they are ready 

Advertising 
motions can be set up with the local newspapers in the 
summer. Besides the store on Davis Street in Evanston. 
Chandler's operates a branch in that city, another store 
in nearby Highland Park, and still another branch in 
Libertyville, Ill. 


schedules for the Back-to-School pro- 


All of these stores use the local or community news- 
papers for their advertising promotion of the back- 
to-school event, and all of them initiate a program of 

Avoid the Rush!” 


SC ho« )] supplic S 


for students, urging e arly buying of 


Window and in-store displays are also planned well 
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Assure 


Sales 


in advance with the advertising department. They are 
ready to go about two weeks before the schools open, 
with all manufacturers’ sales aids and other features pre- 


pared in advance. 


At approximately the time that the first sales are 


expected, Mr. Kutok has part of the commercial supplies 
section cleared for the school supplies. 

Items are grouped as much as possible according to 
the various school grades so that the pupils or their 
parents can get the special material at one counter or in 
one area. General supplies are also made available in 
grouped units. 

The arrangement of the counters in this manner offers 
a type of self-selection, and this is the only time the 
store is set up in this manner. Customers are encouraged 
to help themselves, but there are extra clerks handy to 
help out, both in the supplies section and in the book 
department downstairs. 

Hire School Age Help 

Mr. Kutok said that about a dozen young people are 
hired each year during the back-to-school buying period 
to act as clerks. These college and high school students 
are given as much training as is possible, and it is com- 
pany policy to re-hire the best ones year after year if 
t can be arranged. 

In the book department, Mr. Brock has the books all 
arranged according to grades. The students enter the 
department by one door, and after their orders are 
checked out, they leave by another. This eliminates 
much confusion and keeps a steady flow of traffic. Extra 
help is also available here to aid the students in finding 
the books required for their courses. 

The advertising program is the last phase of the 
pre-plannning for back-to-school activity. The first ads, 
released shortly before school begins, always urge early 
buying for the best choice of material 

When the young customers come into the store, the 
nd books are ready and waiting for them. 
Planning in advance, as Mr. Kutok said, makes this all 


possibl 


supplie S 
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AVOID THE RUSH! WE HAVE SUPPLIES NEEDED 
ea BY CHILDR SCHOOL—NOW! |. 
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Back-To-School Prev: >tion 


@ In preparing advertising for bac’. .v-school pro- 
motions, Chandler's always plans the ads well in ad- 
vance. One service offered, which has proven very 
successful, is a complete listing of the supplies stu- 
dents will need for each grade in elementary school. 
This list is compiled with the co-operation of the 
schools and teachers, and it serves as a handy guide 
for parents or students buying supplies. Chandler's 
has found that customers bring the ad with them to 
be sure they have all the required supplies. The first 
ads are placed just before school begins. Beside fea- 
turing the list of supplies and new and used books 
available for most of the surrounding high schools 
and colleges, the store takes this advantage to spot- 
light other items which can be considered “plus” 
sales, Typewriters for high school and college students 
are put on special sale. Desks, suitable for student use, 
and lamps are offered, and the ever-important pen 
is given special attention. By the use of these well- 
timed and helpful ads, the store finds a valuable mar- 
ket in the back-to-school period. 









BACK TO SCHOOL 





To Sell Students 


Treat Em Like Adults 


H. T. HERKERT, stationer in Boulder, Colo., hands out candy bars to high school girls, 


a ‘‘get-them-in-the-store’’ gimmick.—RAL 
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Dealers Give Profitable Tips on 
Back-to-School Merchandising: — 


> “Never underestimate the children's intelligence. They know what they want. 
ies: must be patient with them. Treat them like adults. Be helpful. Give good 
values. 





Levy Bros., New York City 


> “Plenty of display space is needed for a good variety of products so stu- 
dents can shop around. Articles must be reasonably priced to meet competition. 
. . Students prefer to browse around and will invariably select other items from 
open display on impulse, articles which are not necessarily used for school— 
such as greeting cards, hobby and art supplies and paint-by-number sets." |. 





Soy 


girls, 
-RAL 


/57 


J. J. O’Brien & Son, New York City 


> "We supply each school equipment customer with a candy bar; the confec- 


tion exten 


"JT REAT them (students) like adults . . . be 
helpful . . . give good values.” 

[his advice on back-to-school merchandising from 
Levy Bros., of New York City, is typical of comment 
received in an OFFICE APPLIANCES’ survey of deal- 

rs regarding their successful methods. 

[he “adult treatment” idea was expressed by a 
number of dealers who disclaim any mystery con- 
nected with attracting students to their stores and 
then selling them — whether it is a portable type- 
writer or a ring notebook. 


Some Employ "Gimmicks' 

Some of the retailers employ “gimmicks”. But 
bascially, they have discovered that the same kind of 
sound merchandising tactics which attract adults can 
be used successfully in making customers out of the 
“Coke crowd.’ 

It is quite universally conceded, the survey in- 
dicates, that the first step must be to lure the students 
into the store — the phase where advertising is im- 

rtant. Once inside, these young customers should 

given as much consideration as is normally ex- 
tended their fathers and mothers. 

Without exception, the successful dealers assert 
started well in ad- 
is essential. In this 


that an advertising program 
of school opening date 
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ed to every youngster, whether he makes a purchase or not.” 


Herkert’s, Boulder, Colo. 


respect Mrs. Jayne Jackson, Keeney Office Equip 
ment Co., Dallas, Tex., comments: 

“We start promotion long in advance of the com- 
ing season. This is followed up with display and 
classified ads with an individual machine pictured 
for price announcements. Our windows and displays 
are changed often enough to attract attention. In ad- 
dition, during the portable typewriter season we 
place ads in most of the high school papers and in 
the SMU college papers and programs. Very often 
we add specials with each purchase, such as type- 
writer stands and typing books.”’ 

Sometimes the promotion takes a direct approach, 
such as is used by Davis Office Equipment, Santa 
Cruz, Calif. This firm did a good school business by 
securing the names of all eighth grade pupils about 
to enter high school and sending a little note to the 


parents, saying: 


Suggested as Present 

“Send him (her) back to school with a Smith 
Corona typewriter. He (she) will still be using it 
years after he (she) graduates, and will tell you it 
was the most helpful present ever received. Smith 
Corona is tops in portables, fastest, best developed, 
requires the least servicing and has practically all of 
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TO SELL STUDENTS. continued 





Here's How Dealers Can Sell More 
Portable Typewriters to Students: 


> Show as much attention to the young stu- 
dent interested in getting the facts as to 
the father and mother who must pay for the 
machine . . . Make a special effort to get the 
color and style of machine the student pre- 
fers."’ : 
—Keeney Office Equipment, Dallas, Tex. 


> Advertise to the students in newspapers and 
on the air. Advertise also in student papers. 
Offer a cash award for a selling lead." 


—Edwards Typewriter Co., Charleston, S.C. 


>We send direct mail to parents of students 
of all ages, from first grade up, enclosing 
some of the wonderful material that the 
manufacturers have available. We tell the 
advantages of students of all ages owning 
typewriters.” 


—Taff Office Equipment Co., Greenville, N.C. 


the features of a big office typewriter.’ 

Competition of the co-op or hool bookstores as 
such is being met by stationers. J. J. OBrien & 
Son, 123 E. 23rd St., New York City, points out: 

“Our belief is that the stationer has an advantage 
over the co-op or bookstore because he carries a 
larger variety and better display. Students prefer to 
browse around and choose other articles from the 
open display beside those used for school. We spe- 
cialize in merchandise not handled by Co-Op and 
college bookstores, such as a large variety of ring 
binders, zipper cases, looseleaf books. brief cases, 
fountain pens, ball-point pens and art supplies.” 

Levy Bros., 2305 Broadway, New York City, says, 
“Our success is based on a reputation for courtesy 
and service. We are patient with children and treat 
them like adults. We operate a school section in the 





MRS. JAYNE JACKSON of Keeney Office Equipment 
Co., Dallas, Tex., displays a new Remington Rand 
portable offered as a prize to one of the 
student registrants entering the store. 


middle of the store and carry newspaper ads to back 
up direct mail.” 

Here’s the angle pursued by Edwards Typewriter 
Co., Charleston, S. C.: 

“We turn our customers into salesmen, offering 
them a cash payment or a valuable gift for a selling 
lead . . . our salesmen sell their personalities along 
with the merchandise. We never overlook the pos- 
sibilities of trading in an old typewriter, getting the 
students into the store for an estimate and then sug- 
gesting a trade-in. We don’t overlook the rental-pur- 
chase plan as secondary procedure in making a sale.” 


"Big Business” in Portables 

Office machine dealers recognize that portable 
typewriters are ‘big business’ for the back-to-school 
set. One company stated that 85% of its business is 
with students, 70% of that amount with high school 
students. 

Another firm said that it did 75% of its portable 
business with those enrolled in school, divided equal- 
ly among those in college and those in high school. 

And still another dealer who gains half of his vol- 
ume in portables from among school customers as- 
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swimming were over. 


serted that 5% of the machines sold went to those 
in grade school. 

From among concerns which do a large volume in 
general school merchandise rather than typewriters, 
H. T. Herkert of Herkert’s in Boulder, Colo., is a 
strong believer in promotional stunts which his 
youthful customers will remember 

Consequently, Mr. Herkert for the past two years 

} 


has been supplying each school equipment potential 


customer visiting the store with a candy bar, the gift 
made without regard to whether a sale is made. 
“Originally,” says Mr. Herkert, ‘the idea was to 
offer each youngster a popular bottled soft drink. A 
bit of second sight, however, reminded me that the 
store would undoubtedly be replete with empty bot- 
tles and that a lot of the sticky residue would likely 
wind up on fixtures, and even on the merchandise. 


Careful Choice of Candy 


We considered wax paper-wrapped candy kisses 
as well, but gave this up due to the likelihood of the 
store becoming littered with wrappers. Eventually, 
we settled on the candy bar as the sort of a confec- 


ty 


tion which would require long enough time in its 


cjowng a sadf- 


: fae 





BACK TO SCHOOL was emphasized in this window arranged by Smith Bros., Oakland, Calif. 
Billows of seagreen crepe simulated water. Placards emphasized the fact that fishing and 


consumption so that the wrappers would be carried 
outside the store.” 

Most of the successful back-to-school merchandis- 
ers never estimate the youngster’s intelligence, nei- 
ther do they “brush off” the browsers. 

At Keeney Office Equipment Co., the point is 
stressed that an impartial survey shows that students 
who submit typewritten work average 5 to 10% 
higher marks in their school work. 

It is suggested that typing of home work improves 
spelling, inspires neatness and aids in expression. 

Good display is emphasized by dealers who wish 
to sell the student trade. For example, H. H. Burke, 
manager of the office supplies department of Curtis- 
Lindsay, Inc., San Jose, Calif., says: 

“Getting the merchandise out where people can 
see it is the best method of increasing school busi- 
ness.”’ 

Apparently, back-to-school sales are made through 
the elements of adult treatment to youngsters, effec- 
tive advertising, courtesy and display. 

There's a strong hint from those dealers who have 
thus increased their sales that others can go and do 
likewise. 
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Techniques. 
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1. ‘Pottery Masterpiece” by 


No. 335. Retail $62.50. Desig 





BARNES 


Merchandising Advisory Service 5. Lamp table is 28 inches in diameter. 
400 E. 55th St. New York 23, N.Y. Finished in walnut with satin nickel on 


Mr. Barnes counsels by mail 





Accessories of the 


Selected for Office Appliances by 


eS ee is the keynote to 
the successful operation of an 
office interior business. All accessories 
must have a “related look’’ enabling your 
sales force to incorporate “suggestive 
selling’ into their routine. Plus business 


gained by this merchandising formula 





must not be overlooked. Office interior 


requirements of today enable us to ‘‘plus” 3. “Pocket Watch” in exagger 


every sales with accessories. H. B. Lehman- ated form. Clock is eight inches 
in diameter with brass finish. 
; Has eight-day front wind. No 
(illustration 9B) provides a line for DH 810. Retail $36. Warren 


Connor's fabric co-ordination plan 


dramatization of the “co-ordination story.” Kessler, Inc 





2. “Southern Waters”’, 
by Anthony Thieme 
Bleached wormy 
chestnut frame, 3714 
by 30 inches, has 
linen and gold leat 
mat. No. 931. Retail 
$50. Catalda Fine 
Arts 
4. “Scandinavia” in walnut. Two foam 
rubber cushions with concealed zipper 
corners. You furnish 214 yards of fabric. 
No. 300. Retail $98. Decorative 
Comfort Co. 
2 
- 





6. “Crystal Vase” bookends 
have dancing bubbles for a 
stylish note. No. 4300. 
Retail $12.50. Warren 


black la quer or char-black. No. 2704. Kessler, Inc 
Retail $50 


steel metal legs for the Scandinavian 
look. Available in oil or natural walnut, 


Founders Furniture Co. 





> Month 


by Eugene Barnes 
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8. “Gol-Smoke’”’, a 40-inch t 


traditional interiors. Gold antique 
shade. No. 1507. Retail $34.95 
Mercury Lamps 





7. “Director’s Group” of contemporary desk 
accessories. Finished in walnut and top. grain 


cowhide to match any upholstery leather 
is 8 by 10 inches. No. 2010. Ash tray 


Frame 
1s No 
Leather 


2011 


Co 





Lighter is No. 2012. Gift Craft 




















Display Suggestion ... the 
‘co-ordination story” is dramatically told 
with a print sweeping forward from 
ceiling to floor. Co-ordinated upholstery 
fabrics, placed strategically around a 
chair in the foreground, complete the 
story. Use a towel ring in the ceiling 

to hold the cloth 


> Dealers who wish further information about accessory items on this page are requested to use inquiry card facing page 70 


able 


lamp adaptable to modern or 













9. Correlated fabrics in prints and 
textures eliminate shopping worries 
and assure smart interiors. Correla- 
tion cards (illustration 9B) are 
attached to every print sample 
purchased. All fabrics from H.B. 
Lehman-Connor Co., Inc. 


9A. Swedish imported 
linen “Forest Leaves” 
in gray monotones. 


9B. Correlation card 
shows three fabrics 
for use with the 
print. 


9C. “Contempo Pyra- 
mid’ is damask in 
black and white. No. 
82725. 





9D. “Mansfield An- 
tique Satin’ in char- 
coal. No. 79297. 


9E. “Textured Geo- 
metric’ in black and 
white. No. 80999. 


10. ““Whimsey” is a 12-inch 
clown of Venetian glass to 
add a touch of humor. No. 
MXE-380. Retail $25 
Artamount, Inc. 





















Atlanta, Ga. 

HE secret of success for a store opening lies in the 

promotion. The Ivan Allen Co. proved this point 

in the recent unveiling of its new office furniture show- 

rooms under the intriguing theme of “POI’’ (Panorama 
of Office Interiors). 

Newspaper advertising, a dinner for secretaries, en- 
graved invitations, tours of the layout by businessmen, 
and door prizes were all ingredients of the promotion. 

Initial planning began last October with the com- 
missioning of Ken White to redesign the display floor 
As design plans unfolded, specific details of the pro- 





Promotion 


lvan Allen Co. 
opens new 
office furniture 
showrooms in 


Atlanta, Ga. 


motional program were decided. The over-all planning 
of the promotion was co-ordinated by Hayden Jones, 
manager of the furniture department, and Mrs. Peggy 
Baker, able advertising manager of the Atlanta firm. 

“In the spring of 1956, when we were planning our 
promotional program for the 1956-57 fiscal year, we de- 
cided to include a business show to coincide with the 
redesigning of our furniture showrooms,” explains Mrs. 
Baker. 


"POI" Offered New Approach 

“When we began making definite plans for this event 
up popped ‘POI’—a natural peg on which to hang the 
show, something utilizing an entirely new approach for 
our clients and our own people. 

“So, before we even decided upon a date, we had 
“POI.” We felt that Panorama of Office Interiors would 
add freshness to what might otherwise be just another 
business show. It would be difficult to determine if our 
thinking was right insofar as our clients were concerned, 





SPECIAL WINDOW which empha- 
sized the theme of ‘‘POI"’ and 
called attention to the complete 
office planning service offered by 
Ivan Allen Co. 














OA—6/57 








1 Puts Punch in PO] 


A STAFF REPORT 






IVAN ALLEN JR. presents silver cup 


but it certainly had the desired effect upon our own , am y 
to Miss Nell McDuffie as ‘‘secretary of the year 


people 
The basi purposes of “POI” were these: . 
To give the Ivan Allen Co. salespeople a working f U] j 
knowledge of the equipment and accessory lines repre- / 
sented on the showroom floor. vA 


To provide the firm’s outstanding manufacturers 
an Opportunity to show the latest and finest in their lines 
and meet with Ivan Allen salesmen and customers. 


S To permit Ivan Allen personnel to meet and talk 
n with top management in their accounts on ‘home 
ground” and to further promote the Panoramic Office 

if Planning services. 
It should be explained that for years Ivan Allen Co. 
’. has been developing its layout services toward a com- 
5 plete office planning service, not a canned package, but 


a pattern of procedure to use in the creation of office 
areas tailor-made for each individual client. A visual 





h presentation board was evolved which included a water- 
at color sketch of the proprosed office area, a description RECEPTIONIST Virginia Bowen, Mrs. Peggy 
1€ of the items suggested, color swatches and a floor plan. Baker, advertising manager, and Ivan 
oe These presentations were called Panoramic Presenta- Allen, Jr., analyze registration cards. 
tions and the name became an everyday expression with 
id Ivan Allen people and many accounts. &r 
Id Thus, ‘POT’ was born and became a natural “handle’’ oS hy 
ef for the promotion climaxed with opening of new furni- i 
ul ture showrooms 
d, 
Dates Tie in with Promotion 
For general publicity the dates of April 22-24 were 
selected in order to tie in with another Ivan Allen pro- 
motion of several years’ standing, National Secretary's 
Day, held this year on April 22. As in the past, the com- 
pany entertained the Atlanta Secretary’s Club at the 
Piedmont Driving Club with about 70 personal secre- 
taries to Atlanta’s top business leaders as guests. 
A beautiful silver bowl was awarded to Miss Nell 
McDuffie as ‘Secretary of the Year’ of the Atlanta 
Chapter. The Chapter was also presented with a perma- 
nent trophy with the names of all the winners of the 
npha- award ins ribed 
and Ivan Allen, Jr., describes this particular promotion as 
iplete one of the most successful projects his firm has ever 
1d by undertaken. In addition to general good will which it STAFF DECORATOR Emmy Tyler displays latest 


generates among leading members of the business com- fabrics to interested open house visitors. 
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ntinued 


PROMOTION PUNCH FOR POI 


munity, the secretaries develop an amazing loyalty to the 
Ivan Allen organization and ar 
to time in furnishing information of great value to the 
sales department. 


A four-page special newspaper section was planned as 


instrumental from time 


a spectacular to promote “POI” and give those who 
might not attend an overall view of the lines offered 
and the scope of the Ivan Allen facilities. Particular at- 
of the 
The word ‘‘Panorama’”’ 


tention was given to the theme showrooms, 
“Panorama of Office Interiors 
was plugged throughout the 

the initials ‘POT.’ Practically all of the individual of- 
fice layouts on the showroom floors were illustrated in 


Small 


new 


ntire promotion as were 


the special advertising section teaser ads pre- 


ceded this smash promotion. 


"POI" Badges Devised 

All signs in the windows and inside the store picked 
up the “POI” in circles. Badges for manufacturers and 
Ivan Allen personnel also featured this design and were 
worn throughout the show. 

For more direct promotion of the event to prospects 
and customers, lithographed invitations which followed 
the format of the newspaper section were sent out by 
mail. The entire outside selling force of 33 city sales- 
men also presented invitations to important people not 
on the regular list. 

Separate engraved invitations were sent to secretaries 
for their special dinner. In addition, a miniature secre- 
tary’s notebook was personalized for the Ivan Allen Co. 
by the National Blank Book Co. for distribution by the 
salesmen to secretaries inviting them to visit the Pan- 
orama of Office Interiors. 


To round out the promotional program, reprints of 
the newspaper ads were sent out by direct mail. Also, a 
special window was created to whet the curiosity of 
passersby. 

With such elaborate promotional plans, it seemed in- 
evitable that the program would be successful. The re- 
sults testified to the effectiveness of the careful planning. 
Approximately 1,500 businessmen, their wives and sec- 
retaries visited the Panorama floor during the three-day 
period. 


All Visitors Received Gifts 


On arriving by elevator at the entrance to the Pan- 
orama all visitors received a vinyl zipper portfolio con- 
taining a ball pencil, ruler, note book, desk polishing 
cloth, file folder, a booklet on Atlanta by Ivan Allen, 
Sr., and reprints of the newspaper ads. They were then 
asked to register for a door prize. At this point they 
were introduced to one of the salesmen who then con- 
ducted a group through the entire showroom and back 
to the elevator again. In most of the individual office 
groupings, representatives of the manufacturers were 
available to help the salesmen describe the furniture and 
show off the accessories and decorative treatments. 

By adhering the ‘conducted tour” plan all visitors 
were sure to see the entire showroom and at the same 
time had an opportunity to linger at points of particular 
interest. It was very noticeable that every visitor was ap- 
preciative of the personal treatment received. 

The door prizes were not promoted in advance in 
order to keep away professional prize and sample 
seekers. Approximately two dozen items of furniture 
were distributed as prizes. The main advantage of this 
particular part of the over-all plan was that almost 100% 
registration of visitors was accomplished. These names, 
of course, will be followed up diligently by the sales 
staff. 
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PLANNING ONE OF THE special dis- 


plays which told the story of 
Panorama of Office Interi- 
ors, detailing step by step 
how clients receive a com- 
plete presentation on pro- 
posed offices. 
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q The pages of 

this section are 
perforated to permit 
easy removal 

for filing. 


the challenge eee After salesman Albert 
Reed had successfully bid for the job of in- 
stalling the new IBM offices and show room in 
Oklahoma City, H. Dorsey Douglas, Inc., set- 
tled down to the problem of fitting steel desks 
and furniture into the customer's designated 
areas. 

The task of designing the private offices, 
general office, conference rooms, show room 
and reception area fell to H. Dorsey Douglas, 
Jr., head of the office planning department. 

As it often is in such cases, the building, al- 
though new, was already constructed, the gen- 
eral areas designated, and the customer com- 
pany had certain definite ideas about the ap- 
pearance of the branch offices. 

Mr. Douglas had the problem of making an 
attractive and efficient office layout while plac- 
ing equipment over conduits in the floor carry- 
ing the telephone and electrical cables which 
could be tapped only at certain locations. He 
was also asked to consider the future addition 
of from four to ten more desks without the 


necessity of capping up present terminals. 


Again it is suggested that in order to 
have a continuing source of ideas these 
pages be retained month by month in a 
special folder available from the Service 
Bureau of OFFICE APPLIANCES for 
35 cents in coin or stamps. It is specially 
imprinted for easy visibility in the file 
drau er, 


THE CHALLENGE 


rT 


dis- 
ory of 
Interi- THE SURVEY 


step 
com- 


pro- THE FLOOR PLAN 


THE SPECIAL TREATMENT 


THE END RESULT 





OFFICE PLANNING 


a case history | installation 
of the IBM branch office in Oklahoma 
City, Okla. by H. Dorsey Douglas, Inc 






the survey ... When the installation plans 
for the new IBM branch office reached M1: 
Douglas, he immediately went into conference 
with Gus Rather, ther ranch manager, and 
R. J. Mueller, then off nanager 

With the help of these gentlemen, _ he 
learned of the company’s needs and requests 
and he was faced with several problems arising 
out of these needs 

The installation called for a group of private 
offices, a general office for salesmen and secre 


tarial workers, conference rooms. a display 


the floor plan. ee Faced with the prol lem of 


placing the desks and other equipment into posi 


room with three large windows facing the 
tions that would permit the use of the already-in 





street, and a reception at 
rig stalled telephone and electrical conduits 

Company policy and the firm's central office H a, Se 
‘cee. . € spent many hours juggling the equipment 
determined the general equipment to be used, ee 
layout because the conduit plan, drawn to give the 

and accessories and other items were strictly —_ ; 
contractor a tolerance of from 6 inches to 12 inch 


limited in use 
€s in some areas, actually dictated the general 


e 
} 


areas ay ailable He 





knew that terminals would not 
fit under such pieces as the desk-high files needed, 


1 


and he knew that he had to arrange the layout so 
that any future additions would not necessitate 


the capping of the present terminals 
© Shaded areas ave show) 





the special treatment... 


In the general oftice, he chose Gen 





eral Fireproofing Company's No 
RECEPTION ‘ . , 


EQUIPMENT sHOWROOM 150 desks in gray with gray Texo 





















































AREA 
oc } lite tops These desks, standing on 
t = v 
. “7 = i a F ~ legs, allowed the tops of the termi 
ee F nals to be covered in the most part 
sane ss and out of the way. The arrange 
» ry OL { = J F 
f i ai ment allowed two salesmen, in the 
eneculrive coomee front area, to use a telephone and 
— both to have typewriters. The cen 
a 7 p-— swale! tral or supervisory desk gave a clear 
C c p LI CONFERENCE view of the entire working area. All 
room. 1 . , 1 , 
: oS | at | of the desks, tables and other equip 
if iC oI Be 
Por oe . oa oo a ment were spaced to fit the conduit 
GENERAL OFFICE é layout and yet they offered sufficient 
room for office activity 
© a —— a 
i. % ' Posture chairs chosen for this in 
AD 4 | stallation were GF’s No. C430. fin 
ished in light blue plasco. With 
7." some freedom of choice in the wall 
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M1 Douglas selected a 
rht and dark blue effect 
ral and a sandalwood 
nts. For a highlight of 
rast, the company's new 
writers were suggested 
later eftect some tele 
seles ted In yellow also 
te offices posed the 


similarity. Three of the 















d out on the display 
side and the general 
on the other. These Mr 
ts) ened alike He was abl 
tor colors, so he took 
tor color Autumn 
sks and cabinets and 
839 chairs in Bedford 
Rust color 
ny paneling in th 
S as well as the 
existed before the 
tion, so Mr Doug 
Autumn Haze as _ the 















OFFICE PLANNING... . consinued 


( T he Special Treatment ri iéea 
The reception area is bright with 
color and accented by a wall of ma- 


hogany paneling. Another GF desk 
in Autumn Haze was set off against 
the paneled wall, and the lounge 
chairs were covered in a light blue 
gros-point, made on special order 
Here, again, the telephone on the 
corner table was yellow to offer a 
spike color to the other two walls 





The display room, pictured be- 
low, presents an attractive area to 
people passing on the street and a 
working area for those interested in 
Here, again, Mr. 


Douglas faced the task of placing 


IBM equipment 


the equipment in line with the elec- 
tric terminals. He placed them at 
convenient angles for the best pos- 
sible viewing and at the same time 


allowed room for their operation 




















the end result... The IBM ol- 
fice in Oklahoma City is a bright, 
colorful place to work and_ visit. 
The steel desks and other equip- 
ment used throughout offer an at- 
tractive as well as an efficient work- 
ing plan. In his handling of the in- 
stallation, Mr 
could have improved the planning 


Douglas said he 


of the conduits if he had been called 
in before they were laid. But, as is 
so often the case, he started on the 
job after the basic building was 
complete. He worked with what he 
had available, choosing the equip- 


ment best fitted for thé job. 
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Ipiiil, 


Earns Dynamite Joe’ 





Fair Sex 





No Barrier 


in Selling 





MISS VY VESHEL receives ‘Dynamite Joe" trophy from Walter 
Waldvogel, GSTC president, left, while her proud boss, Bill 
Hagedorn looks on. 


I F stationers think that outside selling is a territory 
reserved for the male of the species, they had better 
give the subject another thought. 

Miss Vy Veshel, an outside salesman (saleswoman, 
properly) for Westwood Office Supply, Los Angeles, 
Calif., was among the 10 outstanding dealer salesmen 
recently selected by the Golden State Travelers at their 
1957 sales rally. 

Miss Veshel merited her ‘‘Dynamite Joe” gold trophy 
of achievement for exceeding her sales quota in volume 
of business produced, for customer relationship, for cre- 
ative selling, knowledge of products and, what could 
be slightly in her favor, personal appearance and per- 
sonality 

According to Miss Veshel, outside selling of office 
supplies and furniture comes easy . . . to an ex-secretary. 

All that I do when I call on my accounts is ask my- 
self the question, ‘What did I use and need ?’, and then 
I put suggestive selling to work. This system has worked 
wonders for me since I joined Westwood Office Supply.” 

The attractive, dark-eyed, brunette saleswoman is 
only one of a group of women who have been hired by 
boss Bill Hagedorn since 1950. 

Bill, whose trade mark is a loud sports jacket, has a 
flair for the unusual in salesmanship, and his thriving 
business shows the results. 

He has had outside saleswomen since 1950, and to 
date he has always found them to be more conscien- 
tious about their work, knowledge of their products 
and their sales than many men in the field. 

This, he feels is due in large part to their secre- 
tarial background and training. He also finds that the 
girls excel in following up potential sales and return- 
ing price quotes by telephone. These “‘little’’ details of 
selling, he adds, are things that many salesmen shrug 
off 


“We have learned,” he said, ‘as in the case of Miss 
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Veshel, that the so-called ‘weaker’ sex can crack the 
‘big’ accounts who usually have male purchasing 
agents.” 

Many men fail to get through to these buyers, but 
when an attractive girl calls on the P.A., he is too cu- 
rious to turn her down . . . and when she proves that 
she has a sense of humor, a real personality, and a 
sound knowledge of product, the door is always open. 

It's no secret that a saleswoman was the only one 
able to “crack’’ into a local aircraft company and carry 
away an order for three carloads of four-drawer steel 
files. This same girl sold the company a large order of 
posture chairs, and she made the P.A. walk down to 
her car to see the model . . . because she wasn't strong 
enough to carry it up to his office. 

Another girl, working persistently, was able to take 
an order for 500 office chairs away from some noted 
salesman in the area. Still another was able to garner an 
order for over 1,000 transfer files. All of these orders 
were based on product knowledge and salesmanship. 

How do you pick a girl for an outside selling job? 
Mr. Hagedorn won't reveal his entire formula, but he 
does admit that it’s tougher than selecting a man. He 
goes by the first impression to a great degree, relying 
on neatness of appearance, a warm smile, and a sound 
display of intelligence. 

‘Because a woman wears a skirt,”’ he added, ‘“‘she 
doesn’t necessarily have the qualities of a top sales- 
person. She has to have, and show, ability.” 

About the possible ‘‘wolves’ she might meet in the 
course of her buying? So far, the girls have been able 
to handle this situation very well. They enter into con- 
versation with the man about his children, his wife, and 
his home, and he usually is so interested in his own 
life that he forgets any outside interest. The girls leave 
the buyers with a feeling of goodwill, and there are no 
problems the next time they call on the account. 
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@ Designed in Steel and Wood 

model offices, including the 
Office of Tomorrow, were furni- 
ture highlights of the recent Na- 
tional Office Furniture Associa- 
tion show in New Orleans. Deal- 
ers and professional people were 
impressed by these pace-setting 
offices which augur new comfort, 
style and efficiency in the busi- 
ness world. The model office in 
steel pictured above was sponsored 
by the Detroit Chapter of NOFA 
and was furnished exclusively 
with Corry-Jamestown Steel Age 
furniture and Duraloom carpet- 


ing. 


q An Inviting . . small con- 
ference area for Tomorrow's 
Office. Table is of Lehigh Furni- 
ture Co. design, chairs by Taylor 
Chair Co. Walls are done in 
walnut panels by Roddis Plywood 
Corp. and woven material by 
Tropicraft. Duraloom Carpet 
Mills’ Astra carpeting covers the 
floor. 





q Walnut Paneling .. . by 
Roddis Plywood Corp. sets 
the background for this sec- 
tion of the Office of To- 
morrow. Desk is by Myrtle 
Desk Co., swivel chair by 
W. H. Gunlocke Chair Co., 
arm chair by Stanley Mfg. 
Co., and carpet is loomed 
by Duraloom Mills. 





» Office of Tomorrow .. . in- 
tegrated by Miss Dale Sincock of 
Business Interiors, Minneapolis, 





Minn., featured the furniture of 
d leading wood furniture manufac 
ie turers who chose pieces most in 
; dicative of future trends in the 
. oftice In this grouping are 
, Jasper desk, Monarch executive 

chair, Hale bookcase and Allen 
¢ Industries Karpet Squares. Panel 
& ing is Roddiscraft by Roddis Ply- 
t, wood Corp. Another section of 

the display introduced Imperial 
n Desk Co., Jasper Seating Co. and 
d Jasper Desk Co. products 
A 
y 
C 

q Model Office ... in wood, 
as it appeared at the NOFA 

Show. Sponsored by the Los 
S Angeles NOFA Chapter the 
. office featured desks by Costa 
tf Mesa Furniture Co. The un- 
n usual checkerboard-type car- 
d peting is Allen Industries 
y Karpet Squares in gold and 
r white. Chairs are by W. H. 
R Gunlocke Chair Co., uphol- 


stered furniture by Stanley 
Mfg. Co., desk accessories by 
Qualiton, and lamps by Light- 


olier. 
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“ To Add Functional . . . mod- 
ern beauty to the Great Western 
Savings & Loan Assn. (Los 
Angeles) architectural design, 
Browne-Morse_ office furniture 
was specified on a recent installa 
tion. Desks feature interchange- 
able drawers, push-button dicta- 
tion slides and Plastite top that 
won't burn, mar, chip or dis- 
color. Installation was made by 
National Office Furniture Co. of 


Los Angeles 


q Color Is Imparted . . . into the 
customers interviewing quarters 
of Chesapeake & Potomac. Tele- 
phone Co., Washington, D. C., 
through the use of Milwaukee 
chairs with upholstered seats and 
backs. This’ installation was 
carried out by Haas-Dodson Co., 
Inc., of Washington, D. C. 
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Seating Comfort .. . is provided for the 
Springfield (Mo.) Chamber of Commerce 
directors through the use of B. L. Marble 
5OOUB American Banker chairs done in 
walnut with parchment Naugahyde up- 


holstered backs. Walnut paneling and 
tables have been finished to match one 


another. The room can be divided into 


two sections by use of a folding door be 


tween two 8-foot directors’ tables set up 
as shown in above photo. Inland Printing 
Co. of Springfield, Mo., made the instal- 
lation and informed B. L. Marble Chair 
Co., “The sale was made primarily on 
the construction, comfort and attractive- 
ness of this very fine contemporary chair. 
Both we and our customer are extremely 
pleased with the result.” 


























office 


a4 





* Working Efficiency .. . is enhanced through 
the use of steel desks supplied by The Bentson 
Mfg. Co., Inc., in the large general offices of 
the Navajo Truck Lines at Denver, Colo. These 
desks were placed by Hirschfeld Office Furni 
ture Co. of Denver, the Bentson dealer. Some 
of the desks are the comptometer model with 
special recess at the right instead of desk 


drawers 


q Firewall of Files . . . Not taking 
any chances, the Manufacturers Na- 
tional Bank of Detroit has pur- 
chased 14 new Hercules 4C-C fire 
insulated files for its home mort- 
gage department. Miss Ruth Childs, 
head of the mortgage file division, 
is pictured with the 14 Hercules 
files which bear the Underwriters’ 
Laboratories Class C label 


OA-6/57 


( 



























Aluminum Chairs . . . manufactured 
by the Ohio Chair Co., Inc.—a total 
of 3494 in the mammoth order 

wel supplied by Kelsall-Voorheis. 
Inc., of Cincinnati, Ohio, in furnish 
ing Procter & Gamble Co.’s new 
office building, the first to be built 


in downtown Cincinnati over a 


long period. John Howison, vice “ 

president of Kelsall-Voorheis, In« 

worked with Jim Blair, buyer, and 

the office planning committee of 

Procter & Gamble on this office 

furnishing project. Ohio aluminum 

hairs were chosen after laboratory 

tests and an upholstery fabric was 

selected which had been woven to 

special specifications and colors. Ten 

furniture vans were required for 

ship] these chairs from Youngs 

town to Cincinnati. After the seat Steel Age two-drawer letter filing 
ing was placed at the desks and in cabinets in Procter & Gamble Co.'s 
the 40 conference rooms, each of the special light tan color along with 
chairs was adjusted to the individual 15 22-drawer tabulating card cabi- 
user by Kelsall-Voorheis, Inc. The nets and 10 nine-drawer check file 
Cincinnati firm also furnished 150 cabinets 
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YOUR 


LAST 


CHANCE 


... to make nominations 


for 1957 Office Equipment 


MAN OF THE YEAR 


to be honored by OFFICE APPLIANCES 
at the NSOEA convention next October 


Mail it NOW .. . Deadline is July 1st! 
Ww 


Office Equipment 


ting forth the reasons why | think he q 








ne 





The Judges 

Dealers: C. R. Kendrick, T Kend 
rick-Bellamy Stationery Co Denver 
Colo.; Richard D. Pomerantz, A. Pomer 
antz & Co., Philadelphia, P Williar 
C. Clegg, The Clegg Co., San Antoni 
Tex. 
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MAN OF THE YEAR 


Below is the name of my candidate for 1957. | attach a statement set 


salifies for the award. 


Nominating Ballot 





NAME POSITION 
FIRM NAME 

ADDRESS city ZONE STATE 
My Name is .. . : 
NAME POSITION 
FIRM NAME 
ADDRESS CITY ZONE STATE : 
mail before July | to... OFFICE APPLIANCES, 600 West Jackson Blvd., Chicago 6. } 


Manufacturers: L. R. Addington, Art 
Metal Construction Co.; L. G. Morris, 
Corp.; J. L. Mann, The 
Sturgis Posture Chair Co 

Traveler: Earl W. Collins 
Barnes Co 


Eaton Paper 


Rox kwell- 


The Rules 


Anyone in the industry dealer, man- 


ufacturer, salesmen, store manager, or 
other active members of the industry 

is eligible for the OA award except the 
following: Any previous winner of the 
awerd. Any member of the trade press 
Any member of association staffs. Any 
current national officer of any associa 
tion in the industry. 

Selection of the MAN Or THE YEAR 
will be based on these five primary qual- 
ifications: 

“Service to industry local”, which 
could have to do with activities in cham- 
bers of commerce or one of the several 
organizations, work through the local or 
district NSOEA group, or other service 
local in character. “Industry — nation- 
al”, which could relate to similar activ- 
ities on a national scale 

“Service to community”, which could 
include work in service clubs, churches, 
traffic, 
matters civic in nature 

“Service to nation’, which could be 
work directly in government, or other 
activity affecting the nation outside the 


schools, recreation, and other 


limits of the industry. 

“Service to the association”, which 
naturally relates to amount of time and 
the character of work devoted to associa- 
tion activities 

There is no limit on the number of 
nominees just so long as their names and 
statements of qualification are received 
at OA headquarters by July 1, 1957. 

A special factor of eligibility is that 
the services outlined above must have 
been performed during the period from 
July 1, 1956 to June 30, 1957. 
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“| PACEMAKER 





NEW PROFIT PICTURE FOR DEALERS! 





Now the new, new Pacemaker with the low, low price 
gives you three big new features: Flick-Set Tabula- 
tion — set or clear stops with the flick of a lever; 
Quickset Margins — faster margin set with simplified 
construction; Bigger Profit Margins — now your Pace- 
maker profits are bigger than ever before. 

Now look at your Pacemaker market! Every retail 
store and small business office in your area needs the 
Pacemaker’s budget typewriter economy. So do execu- 
tives, students, farmers, writers — everyone who does 
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home typing. This market is all yours because the 
Pacemaker is the world’s only famous make full-size 


office typewriter available at low price! 


Put yourself in the Pacemaker profit picture—see your 
Smith-Corona salesman, or write Smith-Corona today! 


SMITH-CORONA 


SYRACUSE 1 NEW YORK 
Pacemaker—big, big typewriter; big, big profit! 
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NEW H-O-N DESK LINE 


36 models from only 16 component parts 


FOR EXAMPLE: With a modest stock of four top sizes; eight 
pedestals; four skirt and leg assemblies, you can offer your 
customers a choice of 36 desk models — fourteen in 2614” 
height and twenty-two in 29” height — single and double ped- 
estal. (The twenty-two models in 29” height are shown on op- 


posite page.) 


SMALL INVESTMENT: 
For the cost of several standard set-up desks you can have a range 
of 36 models of H-O-N desks. A big selection with a very low 
dollar investment in inventory. 


LESS WAREHOUSING: 


Space-saving in your store and less warehousing costs on the out- 
side reflect in a bigger profit margin on the H-O-N desk line of 
interchangeable component parts. 


GREATER SERVICE: 
Now it is possible for any dealer to offer his customer a wide, 
wide choice in desks. Here indeed is an opportunity to provide a 
real tailor-made service to fit a customer’s requirements exactly. 


MORE FLOOR SALES: 
One H-O-N unit on your sales floor can earn more dollars per 
square foot than any other item. You can merchandise these desks 
hard — with special H-O-N point-of-sale material available to help. 


SIMPLIFIED. ORDERING: 
A suggested initial stock order would include the four top sizes, 
the’ four pedestals and three leg and skirt assemblies in either 


99) 


spruce, sandalwood or grey. These components will create the 22 
models shown on opposite page. When re-ordering you need get 
only the components necessary to round out your stock 


THE H-O-N DESK LINE has a modern, fresh appearance. Tops 
are finest quality Panelyte, stain and mar-resistant. Legs are 
artfully formed solid steel. Drawers operate quietly on nylon 
rollers. Good construction and skilled workmanship are ap- 
parent in every part. More information in greater detail is 
available. Write to H-O-N Co.. Muscatine, lowa. 
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H-O-N 29-INCH HEIGHT SINGLE AND DOUBLE PEDESTAL DESK MODELS 
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’ THESE 29” HIGH UNITS REQUIRE ONLY 11 PARTS TO CREATE 22 MC 
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New Products 




















WORLD GLOBE 


t 





George F. Cram Co., Inc. 

730 E. Washington St. 

Indianapolis, Ind. 

Firm is introducing new globe at the 
New York Stationery show which 
features a 12-inch ball in a new full- 
fixed meridian mounting. Globe is 
accompanied by a “Globe Facts” 
booklet and is to retail at $10.95. 
(Inquiry Card No. 20) 


STUDENT DESK 











Jensen-Wiley 

4909 McCarty 

Houston, Tex. 

Student desk is especially designed 
for young teen-agers who are begin- 
ning to use a typewriter. Has features 
of a regular office desk, including 
storage space for a portable type- 
writer, typing paper, books, and file 
folders. A choice of 40 finishes, 
covered in latex sealer with two-coat 
lacquer and lacquer chips, is avail- 
able. Top size is 25 by 49-inches 
with 29-inch height. Construction is 
5¥g-inch paneling, except drawers. Is- 
land bases have brass ferrules. List 
price is $89.95. (Inquiry Card No. 
40) 


CARBON RIBBON 





Columbia Ribbon & Carbon Mfg. Co., 
Inc. 

Dept. 5R, Herb Hill Road 

Glen Cove, N.Y. 


New “‘Execu-Tape”’ is designed for all 
popular makes of carbon using type- 
writers. Has a carbon coating which 
insures greater degree of uniformity, 
according to company, and is said to 
be smudge-free on paper because of 
a patented process which forms a 
protective coating over the typed 
characters. Comes in a clear, pink- 
tinted plastic container that can be 
used for personal storage of small 
articles. Colors of ribbon are black, 
green, blue, red and brown. (Inquiry 
Card No. 37) 


VACUUM CARAFE SET 


Capitol Metal Products Co. 

577 University Ave. 

St. Paul 3, Minn. 

The “‘Thermo Serv’’ ensemble in- 
cludes a full quart capacity vacuum 
bottle in a choice of coppertone and 
black, pastel green and black or pas- 
tel yellow and black, a black bake- 
lite tray and two six-ounce tumblers. 
The vacuum pitchers are also sold 
individually. Hot or cold beverages 
may be mixed from powder form 
right in the server. (Inquiry Card No. 
52) 








PLASTIC CHAIR MAT 





Stempel Mfg. Co. 

2830 Roberta St. 

Dallas 16, Tex. 

A new line of crystal clear plastic 
chair mats named the ‘’Stemp-O- 
Glas’’ has been announced by the 
company. The mats are_ shatter- 
proof, mar-proof, rot-proof and are 
said to withstand hardest usage. The 
mats are completely clear to allow 
the floor covering to show through. 
(Inquiry Card No. 57) 


STEEL SLIDING DOOR 





Neiman Steel Equipment Co., 
Inc. 

Balfour and Venango Sts. 

Philadelphia 34, Pa. 


New steel sliding door assembly 
for convertible steel shelving can 
convert standard shelving unit 
into an enclosed storage cabinet. 
Doors incorporate horizontal 
channel construction and have 
two nylon roller bearings each. 
Each door is fitted with recessed 
hand pull, and right hand door 
has a flat key lock. Available in 
single unit 36 inches wide and 
double units 72 inches wide. 
Both are 84 inches high. (In- 
quiry Card No. 29) 


For More Information Use Inquiry Card Facing Page 70 


OA-—6/57 





REPEAT ORDERS ARE EASY 
j WHEN YOU SELL THE BEST... 


‘s 











a. 
stic 
O 
the 
er 
ore 
he 
: THE Complete LINE OF REGISTERS AND FORMS 
Satisfied customers mean repeat orders Don’t forget Hano’s complete line of 
. you guarantee your customer satis- Snap-a-Parts, Continuous and Tabulat- 
faction when you supply them with Hano __ ing Forms. 
Registers and Hano Register Forms. 
Two Hano plants are ready to supply 
you with a complete line of Custom 
| Autographic Register Forms, Semi-Cus- 
tom Forms and many special-purpose COMPANY, INC. 
standardized forms. MANIFOLD PRINTERS SINCE 1888 
Stop your forms-shopping problems General and Sales Offices: | Warehouse and Branch Plant 
and sell Hano. Holyoke, Massachusetts Mt. Olive, Illinois 
Some dealerships open in the South, Southwest and Midwest for established stationers. 
Today’s best Portable is Hano’s Hano Refolder Counter Models Hano or and Cash Drawer 
All-Aluminum ...madein three are available in four standard is today’s best answer to complete 
sizes suitable for counter or “on widths and lengths from 314'to cash, charge and paid-out record 
the job” forms writing. is”. Electrically operated and keeping. 
line hole models are also available, 
y 
rn 
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PAPER CLIPPER 





Una Industries 

P.O. Box 3342 

Chicago, Ill. 

The ‘‘Paper Clipper’ is a new device, 
approximately the size of a ruler, 
which can clip a 10-page article in 
a tightly bound magazine or journal 
Handy where scissors or a razor 
blade are not suitable. The unit trims 
all the pages with a straight margin. 
The retail price is $1.25. (Inquiry 
Card No. 48) 


FOLDING CHAIR 





Pennant Corp. 

1141 Burton St. 

Grand Rapids, Mich. 

Folding chair Model No. 37 fea- 
tures padded upholstered arms, 
spring cushion seats and backs 
Locks in open position and re- 
leases at the touch of a finger 
Has four self-leveling brass 
glides. Textured covers in leaf 
green, natural, blue and dove 
gray. Finish is bronze. (Inquiry 
Card No. 50) 





MEMO PAD 





Mayer Mfg. Corp. 
3138 W. 51st St. 
Chicago 32, Ill. 


The new Mayco “’Rollmasters’’ are be- 
ing offered in six telephone-matched 
colors. The new muted colors, which 
blend into office and home decor, are 
larkspur blue, sunlight yellow, dove 
gray, antique ivory, cherry red and 
cocoa brown. The ‘’Rollmaster’’ is of 
all metal construction and has four 
rubber feet to prevent surface mar- 
ring. A continuous roll of adding ma- 
chine paper supplies months of use. 
(Inquiry Card No. 28) 


OILER 


Girdwood and Allen, Inc. 

38 Park Row 

New York, N.Y. 

A precision oiler, the size of a foun- 
tain pen, has been introduced by the 
company. The “’Lubristyl’’, manufac- 
tured in Switzerland, is suitable for 
use with typewriters, cameras, guns, 
lathes, electronic devices and the 
like. Unit works on the principle of 
a reciprocating pump. A plunger ex- 
pels any oil under pressure through 
slender hollow needle and suction 
draws excess into the cartridge to 
keep surface clean. Available in 
colors and retails at $1.69. (Inquiry 
Card No. 42) 











NEW PRODUCTS (0vlinued 


FILE-STORAGE CABINET 





POR se 


Goodfrend Mfg. Corp. 

1846 W. Carroll Ave. 

Chicago 12, Ill. 

The No. 63 ‘File Mate’ offers a 
compact all-steel combination file 
and storage cabinet for office and 
home use. The unit comes complete 
with folders and two locks. The cabi- 
net has a shelf. (Inquiry Card No. 55) 


DESK ORGANIZER 





Redi-Record Products Co. 

51 W. 21st St. 

New York 10, N.Y. 

The ‘’Taskmaster’’ desk organizer is 
handbound with ‘‘Leatherlex’’ and 
decorated in gold. It holds letter and 
legal-size papers in either a six-part 
or a 12-part model. Two-inch acetate 
tabs and blank inserts enable user 
to set up his own categories. Color 
selection includes brown, green, ma- 
roon or gray. (Inquiry Card No. 21) 


For More Information Use Inquiry Card Facing Page 70 
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You not only meet customer demand for 
comfort, long life and economy with the 
3200 series, but you capitalize on the 
growing trend to smart, versatile modern 
styling. The 3200 meets every requirement 


SET YOUR 


SALES SIGHTS 
HIGH WITH 
THE BOLING 
3200 SERIES 


for fast-moving, long-profit sales. 





BACK VIEW 
Showing one- S 
piece bentwood Li a 


truss which 


gives moximum 












strength and & J NS 4 


contributes to 
the distinctive 
styling of this 


Series. 


No. 3213 







Sparkling new concept in styling and con- 
struction giving exceptional strength and 
long service. 


te 


| @ Cane backs for cool comfort. 
i oe @ Lightweight, easy to move about. 
oy @ Styled to enhance contemporary desks and 
a oe 5 a, motifs. 
AW @ Economical, yet pleasurable seating. 
J -N~NX Ne. 3214 @ Upholstered seats for solid comfort, avail- 
“ 2 able also with wooden seats in the 2200 


Series. 


Floor Samples of the 3200 will prove the point quickly 
Our 53rd YEAR 


Order yours today 


Bere BOLING CHAIR COMPANY 


OA—6 /57 


siler city, north carolina 
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OFFICE TYPEWRITER 


i ciate 





Smith-Corona, Inc. 

Syracuse, N.Y. 

Smith-Corona has introduced the ‘Pace 
maker” office typewriter with a suggested 
retail price of $179.50. This model, de- 
signed for use by the middle-market, will 
be offered to non-exclusive dealers like 
portables are at the present time. The 
“Pacemaker” has a standard 84-character 
keyboard, all-around steel! frame, a single- 
shift lock and is available in two-tone 
combinations. The machine is also avail- 
able in two carriage widths, 11 and 15 
inches, and a choice of pica or elite type. 
Half-spacing, interchangeable platens and 
new tabulation devices are all standard 
(Inquiry Card No. 17) 


AIR FRESHENER 





Woodlets, Inc. 

2048 Niagara St. 

Buffalo 7, N.Y. 

A new personal size ‘‘Ozium Air Con- 
ditioner’’ is now offered for use in 
destroying room odors, removing 
smoke and reducing airborne bac- 
teria. The non-refillable dispensers 
ore discarded when empty. Unit has 
a patented valve guaranteed to give 
500 measured sprays. Sold in pack 
ages of six and 12 units. (Inquiry 
Card No. 41) 





TYPIST’S CHAIR 





Ajusto Equipment Co. 
515 Conneaut St. 
Bowling Green, Ohio 


Company has __ introduced 
what it terms a new econ- 
omy-priced adjustable chair 
that has the same _ split- 
second adjustment features 
as the chairs in its quality 
line. The chair was de- 
signed especially for use in 
typing class rooms where 
students can instantly ad- 
just seat height and back 
rest position to suit indi- 
vidual requirements. The 
new chair, model CPC 1520, 
has a form-fitting plywood 
back rest and seat. New 
cast iron base which keeps 
student’s feet on the floor 
is an added feature. (In- 
quiry Card No. 26) 


DATA FILE 





Plan Hold Corp. 
5204 Chakemco Sf. 
South Gate, Calif. 


The ‘‘Data-File’’ is the newest addition to 
the “Plan Hold’ line of vertical 


filing 


NEW PRODUCTS continued 


OFFICE KNIFE 





Griffin Mfg. Co. 

191 Lyndhurst St. 

Rochester 5, N.Y. 

The No. 112 office knife has a new die 
cast handle which holds either the 112-A 
blade or the 112-B blade, both shown. 
Five extra blades are stored in the handle 
for use at any time. The 112-A blade can 
be retracted completely into the handle 
for safety. (Inquiry Card No. 47) 


NESTING CHAIRS 





Raylen Nesting Chair Co. 

221 Broadway 

Denver, Colo 

The Raylen ‘’Nesting’’ wood 
chair is designed to nest safely 
to ceiling heights if necessary. 
Over 200 can be stored in 504 
cubic feet of space. Two styles 
available, with or without arm- 
rests. The chairs can be stacked 
25 high on a dolly and will still 
clear a standard door. -Blond, 
mahogany, ebony and walnut 


accessories. It attaches to the ‘’Plan Hold” 
unit, shown here, and holds specification 
books and other data pertinent to the 
plans on file. (Inquiry Card No. 46) 


finishes are available. (Inquiry 
Card No. 49) 


For More Information Use Inquiry Card Facing Page 70 
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Aristocrat “Comptroller” No. 324-L 


Tilting Seat and Back 
Illustrated in Top Grain Leather 


Only $11175 List in Zone 1 


As Illustrated 


With 3-1/2 Inch Thick, Luxurious Foam-Rubber 





Cushioned-Comfort Seat... 





wood In 3,360 Different Color Combinations! 
t safely 
in 504 And we pay the freight on shipments of 200 pounds or more! 
> styles 
it oo 
stacked 
vill still 
Blond 
walnut 
‘Inquiry CHAIR 
CORPORATION 
Michigan City, Indiana 





Address Dept. B-67 
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The ‘“‘addo-x”’ adding machine is a product of the 
famous Addo Company, serving businessmen through- 
out the world. Produced by skilled Swedish hands, 
precision engineered and manufactured, the ‘‘addo-x’’ 
is backed by years of research and manufacturing 
, & 0 West turopeor 
experience. ‘‘addo-x”’ is backed by the West European 
ie quality produc’ 
quality seal, a symbol guaranteeing dependability. 
“addo-x” is backed by intensive promotion, designed 
to give dealers the utmost sales assistance. For 


more sales per demonstration and more profitable 





repeat sales, you should handle “‘addo-x”’, the adding 
machine with many extras. For further information 
and details regarding open territories, write today to: 
“addo-x inc’’-—300 Park Avenue, New York 22, NY 
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Adler proudly adds the new “Electric” typewriter to 


its world-famous line of dependable typewriters. Like 















other Adler machines the “Electric” is precision en 
gineered by West German craftsmen for absolute 
dependability. Many exclusive features include: 6 ex- 0 West turopean 
tra characters on the standard keyboard. Three way quality product 
touch control, facilitating change-over from manual 
operation. Interchangeable carriages. Wide selection 


of type sizes and styles. Automatic dotting, under 





scoring and backspacing. Now even greater oppor- 





tunity to increase sales and profits with Adler “Elec- 
tric’. For further information and details write to: 
“‘addo-x inc’—300 Park Avenue, New York 22, NY 
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NUMBERING MACHINE 
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The Heller Corp. 
700 Jamaica Ave. 
Brooklyn 8, N.Y. 


Company has announced the new 
Roberts ‘’88’ desk-type numbering 
machine with several new features 
The machine has a reversible, non 
metallic platen that permits handling 
up to 20 carbons at one time. User 
has choice of nine interchangeable 
printing heads, including one for 
vertical numbering. Handle and 
printing head swivel forward and 
back as a unit for resetting wheels 
Machine also has a storage chamber 
for extra ink pads. Features a four- 
inch throat and reversible positioning 
gauges. (Inquiry Card No. 16) 


PRINTING CALCULATOR 


——————— 





Clary Corp. 
San Gabriel, Calif. 


New high-speed printing calculator 


offers automatic multiplication, total 
transfer, decimal selection, direct 
subtraction, automatic credit bal- 
ance, red credits and credit totals 
and negative multiplication and elec 
trified correction bar. Has 1!0-column 
entry capacity and totaling capacity 


of 11 columns. (Inquiry Card No. 22) 





LEAD HOLDERS 


Alvin & Co., Ince. 

Windsor, Conn. 

Two new mechanical 
lead holders have been 
introduced by the com- 
pany. One is_ the 
“‘Mark-V", and the 
other is the ‘’Mark- 
VP”. The ““Mark-V” is 
a standard 5%,-inch 
model and the ‘’Mark- 
VP” is a 5-inch model 
with a spring pocket 
clip. Both have auto- 
matic push-button lead 
ejection. (Inquiry Card 


No. 44) 


POCKET BOOKS 






wEaster’s 
syaonyes 
antonves 








Ottenheimer: Publishers 

4805 Nelson Ave. 

Baltimore 15, Md. 

The ‘“‘Home Vest Pocket Library” is 
a boxed group of five vest pocket 
books for a reference library. Books 
include Webster’s Dictionary, Cross- 
word Puzzle Dictionary; Webster’s 
Synonyms and Antonyms, the Rhym- 
ing Dictionary, and Familiar Quota- 
tions. (Inquiry Cerd No. 51) 


NEW PRODUCTS (ovtinued 


FIBER GLASS LEGS 





The Globe-Wernicke Co. 

Norwood 

Cincinnati 12, Ohio 

Company has announced that fiber glass 
legs are now available for all ‘’Stream- 
liner’’ metal desks. Legs are curved with 
smooth, rounded edges to keep the style 
of the desk line. In addition, legs are 
said to have great impact resistance and 
are reinforced with a metal frame for 
greater strength. They are mar-proof, 
scuff-proof and are equipped with ad- 
justable glides. (Inquiry Card No. 36) 


PUNCH AND BINDER 





General Binding Corp. 
812 W. Belmont Ave. 
Chicago 14, Ill. 


New set of portable machines 
has been introduced by company, 
designated as the model No. 
16Ds. The punch has full 16 
inches of punching dies and 
open ends to facilitate any sheet 
regardiess of size. The binder 
was designed to accommodate all 
diameters of the wide range of 
GBC plastic bindings from 3/16- 
inch to 1¥%-inch _ inclusive 
Wider binding area facilitates 
binding of sheets up to and 
over 16 inches in length. (In- 
quiry Card No. 23) 


For More Information Use Inquiry Card Facing Page 70 
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One of the many installations at 
Texas Bank & Trust Co., of Dallas 
Dallas, Texas 


Now finally there is a chair mat designed for your customer who takes 
pride in his position in the business world. Whether it be an executive or 
general office, Stemp-O-Glas crystal-clear chair mats visually and 
mentally accentuate the prestige of the office atmosphere. The ultimate 

in protection for fine carpets and floor coverings, Stemp-O-Glas 
complements what the office decorative scheme symbolizes 


Until now, chair mats hid fine carpets 

and floors by their unsightly and 

ungainly appearance — you Mr. Dealer, 

as a creator of fine offices — can 

mentally see numerous installations where 

; : . the Stemp-O-Glas chair mat would immediately 
Glistening, non-slippery add greater emphasis to the office 
Rot-proof, fungi-proof installations you have done or those planned 


Withstands hardest for the future 
usage indefinilely 


features 


Crystal-Clear Plastic 





Shatter-proof, mar-proof 


another quality product of 


2830 ROBERTA STREET : DALLAS, TEXAS 


Sold exclusively by STEMPCO Office Equipment Dealers 


OA-6/57 


Modern 


| Tomorrow 


Stemp-0-Glas 


So beautiful, so clear, 
all the beauty of the floor 
covering shows through 


STEMPEL MANUFACTURING COMPANY 
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PAPER CUTTER 





Michael Lith, Inc. 
145 W. 45th St. 
New York 36, N.Y. 


Two new office paper cutters 
have been recently introduced 
by the company. One is 8% 
inch size, and the other is 202 
inch model. The smaller is de 
signed to service departments 
using smaller duplicating equip 
ment. The larger model is for use 
with larger duplicating equip 
ment. The 14-inch model al 
ready in the line makes a trio of 
sizes to fit any need. (Inquiry 


Card No. 24) 


PORTABLE TYPEWRITER 





Victoria Arduino Corp. 

120 Wall St. 

New York 5, N.Y. 

Deluxe model Parva portable type 

writer, made in Italy, has a carrying 
case and standard four-row keyboard 
Machine holds 90-day guarantee t 
customer and is available in both 
pica and elite type. Three colors, 
gray, tan and olive green, are avail 
able. Machine weighs 912 Ibs. (In- 
quiry Card No. 45) 





BOLTLESS DIVIDER 
Bernard Franklin Co., Inc. 
3000 E. Hedley St. 
Philadelphia 37, Pa. 

A newly designed and im- 
proved flexible “‘boltless di- 
vider’ parts bin shelving 
line called ““Kwik-Lok’’ has 
been announced by the com- 
pany. The dividers adjust on 
1¥Y2-inch centers without 
the use of spring clips or 
nuts and bolts. Features a 
special tension-tight shelf 
locking divider which studs 
into slots for instant change- 
ability. Dividers are avail- 
able in a variety of all 
standard storage shelf bin 
combinations. (Inquiry Card 


No. 30) 





NYLON TYPEWRITER RIBBON 


Old Town Corp. 

750 Pacific St. 

Brooklyn 38, New York 

Company’s new nylon “’+AF”’ ribbon 
is a blend of absorbent “’AF’’ fibers 
with nylon fabric. Ribbons are said 
to provide durability even on hard 
action machines. They are _ heat- 
wrapped in moisture-proof cellophane 
and then packaged in hermetically 
sealed individual containers. ‘(Inquiry 
Card No. 53) 


A er i raped 


NEW PRODUCTS (ovtinued' 


MOUNTING PAGE 








Joshua Meier Co., Inc. 

601 W. 26th St. 

New York, N.Y. 

The VPD ‘’Pix-Pockette’’ is a new type of 
vinyl mounting page for photographs 
which contains individual transparent 
pockets to collect, protect and file photos 
An album can be made by snapping the 
pages into any 8'% by Il-inch ring 
binder or by tying, clipping them together 
Each print has its own pocket. Available 
in two sizes for prints, the 3% by 3'’%- 
inch print size and the 32 by 5'%-inch 
size. Punched to fit three or multi-ring 
albums. (Inquiry Card No. 25) 


PEN SET 





Esterbrook Pen Co. 

80 Delaware Ave. 

Camden I, N.J. 

New “Petite Pak’’ is a fem 
inine, purse-size fountain 
pen and push pencil set in 
new fashion colors. Colors 
are red, gold, blue, green, 
rose and white. Plastic case 
is beige gray with stylized- 
leaf accent design and has ’ 
a washable linen-like finish 
Full range of personal point 
selections offered. (Inquiry 


Card No. 31) 


PARE ts es > 


For More Information Use Inquiry Card Facing Page 70 
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EXECUTIVE TECHNIPLAN 


Globe-Wernicke’s new, exciting modular office equip- 
ment is a direct result of a comprehensive market 
study of the desires and needs of the Executive Group. 
Contemporary styling, a multitude of color combina- 
tions, and a wide variety of components are some of 
the reasons why Executive Techniplan will appeal to 


i WE men who demand an office that reflects their own 


, good taste. 

of, UML — A strong national advertising campaign beamed 
directly at Executives will point out these features, 
via four-color, full-page ads in Fortune, Newsweek, 

th Business Week, and other leading publications. A 

ther magnificent four-color brochure on Executive Techni- 


3, plan is now available to all G/W franchised dealers. 








If you are not a Globe-Wernicke franchised dealer, 
it’s time you investigated all the advantages of being 
one. Imagine being able to offer your customers all 
the superior products of the entire Globe-Wernicke 


line. Why not write for full information today? 


remember .. success 


depends on the strength of your line 


GLOBE-WERNICKE 


Nod 


Cincinnati 12, Ohio 


FOR ih) YEARS, MANUFACTURERS OF THE WORLD'S FINEST BUSINESS EQUIPMENT, SYSTEMS AND FILING SUPPLIES 
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NEW PRODUCTS continued 










OFFICE PLANTER 
BINDER 







BALL PEN 






Marnay Sales Division, 
Rockaway Metal Products Corp. 

1270 Broadway 

New York 1, N.Y. 

The “Office Planter’’ flower box has been 
designed to attach directly to finishing 




















































posts of the ‘’Partitioner’’ free-standing McMillan Book Co., Inc. 
space dividers in offices. Matches decor 701 E. Genesee St. 
and has a built-in look. The planter boxes Syracuse, N.Y. 
come in several different sizes and are The “’Nu-Lock’’ binder is 
installed quickly and simply, ready to re designed for catalog use. A 
ceive plants. (Inquiry Card No. 32) slight pull of the cover al- 
lows the sheets to lie flat Scripto, Inc. 
for easy reading and refer- P.O. Box 4847 
ence. Available from stock Atlanta 2, Ga. 
in minimum capacities of The newly launched Satellite ball pen 
1Y%, 2, 2% and 3 inches is said to have four basic differences 
Also available in color on from pens previously marketed. De- 
special order. (Inquiry Card sign, cartridge, plunger and ink are 
No. 35) changed. The shaft of the pen has 
GLIDES a transparent cartridge which enables 
i users to see when the pen needs a 
40° refill. (Inquiry Card No. 34) 


CHAIR 


Niemann, Inc. 

469 E. Ohio St. 

Chicago 11, Ill. 

A decorator range of light and bright 

upholstery leathers is offered in this 

lightweight chair recently introduced 

by the company. It is a semi-tub de- 

sign version of an earlier model. The 

frame is sculptured hardwood in any 
i standard or custom finish at no extra 

Faultiess Caster Corp. cost. The upholstery shown is black, 








Evansville, Ind. but a wide range of colors is avail- 


Company has produced new able. (Inquiry Card No. 56) 
patented nylon base glides * — 

in a series each having a 
1Y%-inch diameter high 
gloss finished nylon base 
Said not to squeak, scratch 
or rust and can be _ used 
where moisture or chemicals 
cause metal finishes to cor 
rode. Tilting stem has 40- 
degree range of movement 
to accommodate — splayed 





MACHINE STAND 


H. A. Steger Co. 
308 S. Fourth St. 
St. Louis 2, Mo. 


legs and assure base setting The new No. 1900-4-C machine 
flat on floor. Series avail- stand has a chrome finish. It has an 
able with stems and/or * 18 by 18-inch top with 8 by 16-inch 


leaves. There are two lock casters 
and all casters are free rolling. Stands 
are stain treated for scratch-proof 
surfaces. (Inquiry Card No. 38) 


sockets. Model shown here 
is GA5N112 with top bear 
ing stem and socket for 
wood. (Inquiry Card No. 27) 


For More Information Use Inquiry Card Facing Page 70 
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A STANDARD ad like this 


appears in full color every month in 


FORTUNE 


AND our effective Promotion ‘Package’ works 
12 months of the year to Boost Business for you! 


Write us for Direct Information and 
the name of our Representative nearest you! 


Standard Furniture Co., Herkimer, N.Y. 














—START WITH FURNITURE BY STANDARD 


Meeting place for the company of distinction — Portrait of a room where decisions 
of far-reaching consequence will soon be set in motion! Naturally, in a vital nerve- 
center such as this, you would expect every detail to reflect the stature and p 
of your company, and of the men who gather to chart its course. And ee as 
rally, the furniture you would choose is Standard. Here, for example, # 
Continental Conference Table is of broad, polished, supintby-qraiealn 
chairs a rich blend of comfort and distinguished good looks. And, of ¢ 
. cessories are co-ordinated in every detail, lending an air of genuine warmth ¢ 5 
38 ; viduality to this matchless room. The Standard Furniture Company, Herkimer, New York, 


D FOR FREE SKETCHBOOK, showing o CONTINENTAL OMEGA FURNITURE, CHAIRS, DESK ACCESSORIES, L 


e penge of color-coordinated “Office for AND COLOR CONTINUITY PLANS ARE EXCLUSIVE WITH wee f a i okt 
ng“ plans and furniture designs for ex- sae 
-6 / 5Titive, secretarial and general offices. See { 4 Il ay sulin, 4 plone ee ad 


t Standard dealer soon. 








SMOKE STAND 





= 


Service Ideas, Inc. 

26 S. Sixth St. 

Minneapolis 2, Minn. 

The “‘Incigarator’’ is a new 
smoke stand said to accept 
burning cigarettes, cigar 

or matches without a trace 
of smoke, odor or danger 
of fire. Air trapped within 
the unit snuffs out ember 
or flame and trap prevents 
escape of smoke or odor 
Stands 20 inches high and 
is finished in green, gray 
or bronze over metal with 
contrasting glass base and 
removable receiving head 
(Inquiry Card No. 19) 


BLOCK-OUT KIT 





Diagraph-Bradley Industries, Inc. 
Herrin, Ill. 


«Kit contains everything necessary for 
reclaiming used shipping cartons or 
for covering mistakes made in ship 


ping department on new ntainers 
Kit contains one gallon of ‘‘Block 
Out”’ ink, a tan obliterating. fluid; a 
container which holds a quart of ink 
and has a chimney type cover to a! 
low the brush to remain in the ink 
for ready use; a three-inch brush 
and a quart of thinner. (Inquiry Card 
No. 33) 





LOCKING DEVICE 





Reed Mfg. Co. 

1045 Main St. 

Waltham 54, Mass. 

Locking device permits locking 
only the top drawer in an ordi 
nary four.or five-drawer file, al 
lowing classified material to be 
locked up while other material 
is accessible. Installation takes 
only a few minutes. Designed to 
turn office file into a security 
file. (Inquiry Card No. 43) 


INTERCOM SYSTEM 


i 


: 





Mark Simpson Mfg. Co., Inc. 

32-28 49th St. 

Long Island City 3, N.Y. 

New “‘Masco”’ wireless intercom sys 
tem features plug-in installation and 
a retail price of $49.50 for a two- 
station unit. The units are housed in 
metal cabinets styled in charcoal 
gray. Units are also portable and can 
be used for inter-office communica- 
tion, receptionist-to-inner-office con- 
tact and low level paging. Also has 
many uses in the home. Carries the 
UL label (Inquiry Card No. 18) 


NEW PRODUCTS (0vtinued 


MARKING STYLUS 





Arch Crown Tags, Inc. 

277 Halsey St. 

Newark 2, N.J. 

The ‘’Perma-Scribe’’ marking stylus has 
a newly developed point that is said to 
inscribe a permanent marking, writing 
or identification on most any surface 
The stylus is shaped like a regular pen, 
but the point is designed with cutting 
edges that cover the base and side in a 
radial pattern to produce a flowing type 
of mark on metals and other surfaces 
Selling price is $1. (Inquiry Card No. 
39) 


PORTFOLIO 





Appleby Leather Products, Inc. 
36-46 E. 31st St. 
New York 16, N.Y. 


Company’s heavy duty vinyl portfolio 
is designed for premium use, stu- 
dents, salesmen or others who need a 
lightweight brief bag. Features stitch 
embossed seams, patented ‘’Tuck- 
Tite’’ clasp and calf leather emboss- 
ing. Colors are tan, ginger, navy and 
black. Retail price is $1. (Inquiry 
Card No. 54) 


For More Information Use Inquiry Card Facing Page 70 
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IT'S HARTER AGAIN...WITH 
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MODEL 510 
Side Armchair 


MODEL 410 
Side Armchair 





a WALL-SAVER SPACE-SAVER 
LEGS LEGS 


us ha 
aid t 
writing 
urface 
Ir pen 
cutting 
le ina 
ig type MODEL 520 


oy Side Chair 


MODEL 420 
Side Chair 





NEW SIDE CHAIRS 


that combine style with economical price 


Whether your customer requires wall-saver flared legs or 
space-saver conventional legs, you can fill the bill with 


+H. Harter’s 500 or 400 series of chairs. 


They're available with or without arms... and, at moderate 
extra cost, with molded foam rubber-Nukraft seat cushion. 
Quality steel construction, durable metal finishes and top 


omnes 
ry rade upholsteries, of course. And with this traditional 
eda 8 P 
titch rT _— Harter quality you get a price that unlocks the doors to 
uck- ri nM Mn those big office installations. 


paar STURGIS, MICHIGAN If there’s no Harter dealer in your area, drop us a line 


quiry ST FE = L e 4 A : be Xy and let’s talk it over. 


Harter Corporation, 625 Prairie St., Sturgis, Michigan 
In Canada: Harter Metal Furniture Ltd., Guelph, Ontario 
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THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


recorc 
a ; ' to ask 
Can you think of any of your customers who wouldn 
jump at the chance to cut their filing and finding cost you W 
OPEN SHELF FOLDERS as much as 30%? Guide-O-folders will do just tha so m 
and no additional housing cost is required either. moder 
. now 
To enable you to supply your customers now It is so easy to file and find with Guide-O-folders be ae: 
, , ; ‘ 2 =r 
using open shelf filing, GUSSCO offers a new cause they just glide along on the metal drawer frame TRAD 
line of folders designed especially for that pur at the touch of a finger tip. For file clerks Guide-O th 
: 1e Wi 


Ose k al USSCO products "y are of 
pose. Like all G ts they are folders change drudgery into pleasure. Naturally, greate 
sound quality and priced right. Write for san ; ~ va steel. 
accuracy is assured. 
: bottor 


No filing system is too complicated or too simple bil one 


ples and pri 


Write, wir phone ti th new GUSSCO 
that Guide-O-folders will increase efficiency and tf Noy ; 


catalog 


duce filing costs. Now is the time to demonstrate Guidé FILE 


O-folders to all your customers. 


GUIDE SYSTEM & SUPPLY CO. 





335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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N EXTRA DISCOUNT 


LI your Filing Supplies 


from one source — 


ee 


LETTERS 










THE COMPLETE LINE 


Trademark 


in Transfile 


STEEL FRONT FIBRE BOARD FILES 


How do you keep your semi-active and inactive 


A ’ . : 
° records?” If you required all your salesmen and clerks 
wouldn’ to ask this question of every customer they contacted 
‘ne cost you would sell a ‘whale’ of a lot of TRANSFILE Files. 
‘ust the 5° many of your customers still need this low cost, 
ee modern method of keeping these records which are *lt's like earning an extra discount when you 
: : buy ALL your filing supplies from GUSSCO 
now being tied into bundles, tossed into vaults or : 
ders be é ; One order, one shipment and one payment. 
ty > ac . ‘ 
. fram eeTOOMS there to be as good as lost Imagine how much that will save you in the 
Let 'RANSFILE fibre board files are reinforced so that all course of a year. It is possible with GUSSCO 
muidace . 
the weight of the drawers and contents is supported on because the line is so comprehensive that you 
preate : : . ' : , re’ : : 
steel. Even in large batteries of TRANSFILE Files the can fill all your customers’ standard require 
ments with stock numbers. And, remember, 
bottom drawer works with the same ease as the top anes "0 
“— GUSSCO is the high grade line of filing sup- 
yes e One 


plies at lower prices 


and | Now is a good time to replenish your stock of TRANS- 
e Guidé FILE Files 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WES* CGAST REPS. - GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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Sales Stimulators 








Linton Pencil Co., Lewisbura 


Tenn iS now providing 

four-color Safety First lisplay 
and merchandiser called Linton 
Village. Unit is adaptable for 


window display and_ back-tc 
school promotions. (Inquiry Card 


No. 101) 





Columbian Art Works, 2300 
W. Cornell St., Milwaukee 


Wis. — has a modern new 
package for the Succe 

desk calendar refill Box i 
said to eliminate breakage 
in shipment as well a ffer 


ing itself for self-selection 
facilities. (Inquiry Card No. 
102) 





All-Rite Pen, Inc., 
Hackensack, N. J 
offers this three-dimen 
sional impulse Ippeal 
display for its No. 85B 
ball pen. Display take 
only a four by four-inch 
space and holds 36 
pens. (inquiry Card No. 
103) 





Wescott Rule Co., Inc., Sen 


eca Fall NLY ffers a 
free two-color display suit 
able for self-service The 


display will not tip over and 
holds three dozen of beveled 


and flat rulers in three 
sizes. (Inquiry Card No. 
104) 





Ht PERCH IMAT WRITES 1@ 290 WORDS 





Eberhard Faber Pencil Co., 
Crestwood, W i/k es-Barre, 
Pa Mongol display unit, 
No. 482-C, is self-service 
designed to hold two dozen 
factory-sharpened pencils in 
Qq minimum of space Ac- 
centuates the Life magazine 
advertising. Clear acetate 
pocket holds the _ pencils 
(Inquiry Card No. 107) 








MAYCO 


Sa ROLLMASTER 


Mayer Mfg. Corp., 3138 W. 
51st St., Chicago 32, Ill. — 
has a new metal point-of- 
purchase display unit that 
shows the six new colors of 
the Mayco Rollmaster. The 
display unit is free with the 
purchase of a dozen Roll- 
masters. Unit shows whole 
color range yet takes up 
nly a 12 by 4-inch space 
(Inquiry Card No. 105) 


For More Information Use Inquiry Card Facing Page 70 
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IMPERIAL 


SERIES 















a superior contemporary design with exclusive 
distinction...calculated to win 
buyers and influence sales your way. 
Stock and display the 
“IMPERIAL” group. 


Full details on request. 


4@ Side Armchair 
440 U 


Swivel Chair 
440%, U 


makers of fine chairs for over halt a century 


MILWAUKEE CHAIR COMPANY « Milwaukee 45, Wisconsin 
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Bostitch, Inc., Mechanic St., 
Westerly, R. |. has a 
three-dimensional point-of 
sale display unit chosen by 
stationers to introduce the 
new three-tone gray B8R 
stapler. The unit was se 
lected at the 1956 NSOEA 
exhibit. (Inquiry Card No. 
106) 


——____SALES STIMULATORS  0vtinued 


Leathercraft, Inc., 2320 S 
Western Ave., Chicago 8, Ill 
— recently developed a three- 
dimensional display in three 
colors for window or counter 
use. The display’s merchandis- 
ing message is built around 
the five-year guarantee on top 
grain cowhide and Nygen units 
Stands only 13 inches high and 
7 inches wide. (Inquiry Card 
No. 110) 


Commercial Controls Corp., 
One Leighton Ave., Rochester 
2, N.Y.—offers a 24-page 
booklet entitled ‘“The Punched 
Tape Story’, which presents in 
simple pictorial fashion how 
common language punched pa- 
per tape can be created by the 
Flexowriter for integrating oth- 
er business equipment. Other 
uses also described. (Inquiry 
Card No. 111) 


New Catalogs 





cataleg 


We. 571 








GUIDE SYSTEM & SUPPLY CO., inc 
335 Camal $1 * Oe tert is #f 


Guide System & Supply Co., 
Inc., 335 Canal St., New 
York 13, N. Y. — now of 
fers catalog No. 571 to 
dealers. It shows the com- 
plete line of filing supplies, 
Guide-O folders, trays and 
files. Company has recently 
brought out a new line of 
folders for open-shelf filing 
in various tab cuts. (Inquiry 


Card No. 121) 


Hale Industries, Inc., Herkimer, 
N. Y. — now has a “New 
Concept Design’’ catalog cov- 
ering its 1000 series of sec 
tional cases. A new color bro 
chure is also available for 
dealer use. As many as 20 will 
be sent to dealers free, and a 
nominal charge will be made 
for larger amounts. (Inquiry 


Card No. 123) 


Higgins Ink Co., Inc., 27] 
Ninth St., Brooklyn 15, N. Y 
— now has available its newest 
catalog, No. 114, and a re 
vised trade discount sheet dated 
May 1. New pricing policy is 
explained and expansion of the 
American India ink line from 
two to four inks is confirmed 
(Inquiry Card No. 127) 


Sainberg & Co., Inc., 37-43 
W. 26th St., New York 10, 
N. Y¥. — recently released a 
new catalog on ‘Desk Acces- 
sories’’, which covers the firm's 
full line. These cre available to 
all dealers. (Inquiry Card No. 
124) 


Rochester Ribbon & Carbon 
Co., Inc., 20 Greenleaf St., 
Rochester, N.Y. — _ recently 
developed a new guide to car- 
bon-ribbon selection that can 
be used as an effective sales 
aid. The new guide features a 
chart in two colors, showing 
all six basic diameter ribbons 
and the typewriters that each 
fit. Both American and foreign 
machines are included. Guide 
also tells of proper weight and 
finish. Available either in an 
82 by 11-inch size or 17 by 
22-inch. (Inquiry Card No. 
108) 


American Automatic Type- 
writer Co., 2323 N. Pulaski 
Rd., Chicago 39, Ill — has 
just published a new color 
folder illustrating the use of 
standardized paragraphs in rou- 
tine correspondence. Literature 
tells how push-button auto- 
matic typing can be utilized to 
cut correspondence and typing 
costs. (Inquiry Card No. 109) 


Griffin Mfg. Co., 191 Lynd- 
hurst St., Rochester 5, N. Y. — 
has prepared a 16-page catalog 
covering its products. Items 
such as stencil knives, make- 
ready knives, carton openers, 
compasses, lead holders, cut- 
ters, knife kits, fountain 
brushes and like products are 
listed. (Inquiry Card No. 126) 


Smith Metal Arts Co., Inc., 
1721 Elmwood Ave., Buffalo 7, 
N. Y. — issued catalog and 
price list No. 52 recently cov- 
ering desk appointments in 
bronze and modern decorative 
metals. Descriptions and prices 
are given for over 80 items in 
six patterns and finishes. (In- 
quiry Card No. 125) 


Great Lakes Furniture Co., 
Norwalk, Ohio, — offers a 
catalog showing desks assem 
bled for office style, ‘“Modu 
Desks’’, and other wood furni 
ture. (Inquiry Card No. 122) 


For More Information Use Inquiry Card Facing Page 70 
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QUICK SERVICE — Sevice Bureau... 
INQUIRY CARDS OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 


DA's 


Accessories of the Month | ACCESSORIES OF THE MONTH 

. . p ‘ ‘ | 1 :. ! ! 
\ll accessories illustrated and described in this $8 ¢ i So 22 3 14 «15 
ssue in the section by Eugene Barnes carry key NEW PRODUCTS 
wmbers 1 to 15 duplicated on the card at the 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 

interested in an item o | 31 32 33 34 35 36 37 38 39 40 41 42 43 44 45 

ight. pe pr isp nagar: sof Cages 46 47 48 49 50 51 52 53 54 5S 56 57 58 59 60 
pe, Cay Cree a 7s aa | 61 62 63 64 65 66 67 68 69 70 71 72 73 74 75 
gers on the card and mail at once. Your inquiry 
vill be forwarded to the supplier immediately. SALES STIMULATORS 


10i 102 103 104 105 106 107 108 109 110 
1th 6082) O03 4H OG OS OE OB ONY 120 


NEW CATALOGS 


_— Ne eee EO ee 


Yew Products 


‘o obtain more information about any of the new 2) 122 123 124 125 126 127 128 129 130 
yroducts in this issue which carry the key numbers 131 #132 133 «134 «#4135 «69136 6137) «138 )«6139)~«6140 
16 to 75, simply circle the corresponding key 

wumbers on the card at the right and mail at once. JUNE 1957 issue of OFFICE APPLIANCES, 

four inquiry will be forwarded without delay. Card void after August 1, 1957 


sa Vl = 6 


[] Check if additional cards are wanted 





e jales Stimulators 



































? ‘0 obtain more information about any of the Nome as atintiieinenidiia bi 
; nanufacturers’ sales aids described in this issue, eatin 
iircle the key numbers on the card at right which ean 
. Company Sere ee 
orrespond to the numbers assigned to the Sales 
*# . Business Address a aie 
itimulators. Mail the card promptly. 
| City Zone State 
! 
Yew Catalogs |- wee macw eww eselbeeninn ars ann aene ~ mem neem 
© obtain copies of recent catalogs or price lists ' 
lescribed in this issue, circle the key numbers on . 
he card at right which correspond to the numbers ’ ; 3 & ; ; 
issigned to the New Catalogs. These requests - @, 5 
4 vill be promptly forwarded to the manufacturers. ° | , 3 | 
5 
| | EL | 
: | | 
| | 
| 4 ° 
! 
=. ¢ 
7 ogsO000 2 
| ~n 
| | e >. " 
' The handy subscription card at Hes" 2 a 
4 the right is enclosed here for } | min 3S? - 
' your convenience. Use it to raw 5s 50 @ @ @ 
i , a € 0G “vu > 
n enter or renew your own sub- } | 6 6° 
s scription, or tear it out and | 2 = Ss = 
give to a friend, salesman or ; _ = To F 
. . ° — o ~~ 
employe active in the retail | O arnt n = 
office stationery, machine, or } | | a fe: 33 3 a ° 
furniture business. A | | 3 To sss 2 
‘ Either way you will be helping 3 | 3 + < > > > “ . 
a OA to be of greater service to | | | m ~ ie = a = oe = 
: the industry. Re .¢e = nn 
: | S 3 € 7. ° 
) e® +5 ® ® ® = 
rt SeSSSS of - 
| oO 3, $f . 
wo ° & +B 
=~ 8Sa*awsa ie 
5 F ean 3 
¢ ?8ss & 














‘6/51 







































































v 
an 
> 
— 
7) 
Yo 
—= 
ma © 
ZU 
2 
Gf 
7 
-§ 
Oc 
—- — 


See other side 


Cc 
A) 
33 
ow 
nw 
a’ 
La 
Ss 
= 


> 
oc 
co 
ow 
ev 
. > 
2% 
—= 
- 








s}ouls| “9 O6p2145 
‘PAIgG UOS¥POF S98 OOD 
SJDNVIIddV 331440 


Aq pind aq jim e6pjsog 








801BEg POsTUL LU! Pel!myW 4) AuDssere~R dumisg eB0js0qg ON 


GQuv> Ald3u SSAINISNG 














“Til ‘OOVDIHD 
CLE6 “ON BIO” 
SSV1> isuld 








and 2526) 
softer sea 


with uphe 
(Nos. 252! 

These i 
you, at am 
your cust 
Write for 





OA-6/57 














sour, “9 o6n2145 
‘PAIg UOCSyPPF ISOM OOD 
SJINVIIddV 391440 



































Aq pind oq yim abpjsog 


























Sagmsg Pesu_, U! Peo 4] Azossere~Ry dumig eBossog OF 


GQuv> Atdiut SSInisn”d 














“Ill ‘OOVSIHD 
CLT6 “ON SUled 
SSV1> iSuid 











Another 
Sikes 


Scene-stealer 







Also 
2526 Arm Chair 





Yes, the seats in these Swedish-inspired 
chairs can be switched. The swivel chair 
and arm chair are finished in sleek, warm 
Walnut over Birch with contrasting Black 
Ebony contoured wood seats (Nes. 
and 2526) or for customers who prefer a 






2525 Swivel Chair 
Ebony-finish Wood Seat 


softer seat, the same frames are available 
with upholstered seats, cloth or leather 
(Nos. 2525V and 2526V). 


These interchangeable seats mean that 
you, at any time, can change seats to meet 
your customers’ desires. Simplicity itself! 
Write for photos and full details. 





2526V Arm Chair 

The SIKES COMPANY, Inc. Upholstered Seat 
20 Churchill Street Also 

Buffalo 7, WY. 2525V Swivel Chair 
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‘Here's your ream of folio 
size Mr. Shakespeare... but next 
time | want payment in cash instead 
of theater tickets.” 











Ask about Personalized Latels — another customer-keeping aid! l 
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It’s almost 400 years now since Bill Shakespeare first 
began batting out plays and sonnets. But Shake- 
speare’s works have the kind of quality and value that 
has kept theatergoers coming back ever since. That’s 
one example of customer-keeping quality. And you’ll 
find another in every order you give to Rockwell- 
Barnes. 

When you stock with R-B you offer quality and 
value that assures customer satisfaction—in a com- 
plete line of office papers and paper products. 





R-B means REPEAT BUSINESS—You can prove it yourself! 


Spotseald® Adding Ma- 
chine & Other Rolls * Desk 
Blotters, Embossed & Plain ¢ 
File Folders, Manila * Note- 
books, Eye-Tint® & White 
Pads, Plain & Ruled * 
Printed “COPY” Second 
Sheets * Bond & Sulphite 
Papers * Duplicating Papers 
* Mimeo Papers * Manifold 
Papers * Manila Second 
Sheets. 


| 
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Catalog, price list and 
samples available to qualified 


dealers, upon request. 


35 EAST WACKER DRIVE @®© CHICAGO 1, 


Rockwell-Barnes Company 
Specialists to the Stationer Since 1903 
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INDUSTRY’S GREATEST 


DALE 


ADDITIONAL DISCOUNT 
ON 12 OR MORE 























COMPLETE RANGE OF COLORS (© © E | 

COMPLETE ASSORTMENT OF MATERIALS "7 ume | 
Alc ART STEEL CoO., INC. 

Dun aklen, 170 WEST 233 ST. + NEW YORK 63, N.Y. 











in Other Lands 





Notes and News From British Isles 


By S. E. Rhodes Lancashire Press Agency, 
277 Corn Exchange Buildings, Fenne! Street, Manchester 4, England 


Manchester, May 1 

The Northern Stationery Exhibition held late in March in 
Britain proved again the demand which exists for most sta- 
tionery lines, especially if they are reasonably inexpensive. 

Claimed to be the first British-produced and designed, Glitter 
Tags of the season for Christmas parcels were among the 
merchandise seen at the stand of Samuel Jones & Co., Ltd., 
T. Slater, the northern representative, said that the Gummed 
Paper Craft for children was an exceedingly popular selling 
line. 

Wm. Mellings & Co., Ltd., has produced a new range of 
Phoenix tinsel products which were displayed with some un- 
usual Christmas trees. An interesting production of this firm 
was a British-produced fireproof paper. 

At the stand of Castell Brothers, Ltd., was seen some ex- 
cellent pastel shade Continental notepaper made in Holland. 

The English Pictorial Calendar for 1958 was a feature of 
the display by Valentine & Sons Ltd., in a complete range of 
cards and calendars. 

© 

In a land of old-world thatched cottages is the town of 
Ipswich, Suffolk. And at Ipswich is the firm of S. R. Batson, 
Ltd., founded by the late S. R. Batson in the year 1898. He 
was the originator of the B. A. T. motorcycle which was 
named after him and the first, it is claimed, to attain a speed 
of 60 miles per hour. 

The original offices of the firm were established in the 
Cornhill, Ipswich, and business throughout East Anglie was 
conducted from that address until a move was made into new 
premises at 49 Butter Market in 1945. 

Major B. F. Burrell joined Mr. Batson in 1926 and a 
limited company was formed. After the death of Mr. Batson 
in 1932, Mr. Burrell assumed control, and established branches 
at Norwich and Chelmsford. Major Burrell was on the 
Council of the Typewriter Trades Federation prior to the war 
but was recalled to the Army in 1939. He was a very early 
member (1917) of the Royal Tank Regiment, and was chief 
mechanical instructor at the Royal Military College, Sandhurst, 
from 1939-1942. Major Burrell was then posted to the War 
Office and until 1945 was engaged on duties there concerning 
the experimental side of tanks and armored cars. 

L. P. Greenleaf joined the firm in 1920, and in 1932 opened 
the Chelmsford branch. He was appointed to the board in 
1938. He has spent the whole of his business career with Bat- 
son’s and took over control at Ipswich during the war. Mr. 
Greenleaf also has an active association with the Typewriter 
Trades Federation, being elected to the committee of the 
London Branch in 1949, and serving as chairman in 1953. 

Batson’s sells an extensive range of office equipment in the 
eastern counties, ranging from typewriters to office furniture. 
The head office at 49 Butter Market, Ipswich, has now been 
extended by the purchase of adjoining premises. This acquisi- 
tion has given extra room badly needed for display purposes. 
There is now adequate showroom space, mail room and photo- 
copying equipment and adding and calculating machines. A 
wide selection of steel and wood office furniture completes a 
most attractive layout. 

The company is sole agent for Imperial typewriters in Nor- 
folk, Suffolk, and most of Essex. 

Point of historical interest is that in Ipswich is the Great 
White Horse inn. Charles Dickens, the novelist, stayed there 
in 1830 and subsequently he wrote of this inn in his Pickwick 
Papers. Here, Mr. Pickwick had his embarrassing adventure 
with the “middle aged lady in yellow curl papers.” The Pick- 
wick room on the second floor is furnished in much the same 
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- in Manchester, England, recently at the trade 


Pictured . 
showing of new Rank-Xerox, Ltd., equipment are William A. 
Cook (left), assistant sales manager, and J. Swanwick, north- 
ern sales representative. 


manner as Dickens described it in the 22nd chapter of Pick- 
wick Papers. 
« 

At the Business Efficiency Exhibition to be held at Olympia 
June 17-27 there will be shown a new style Presto tray by 
Twinlock. 

The latest Twinlock tray incorporates all those features 
essential for the housing of ledger cards in a tray. 

The side arms which keep the cards in place are spring 
loaded. To offset mailing media, one merely presses the side- 
arm downwards and outwards, leaving unimpeded access to 
the cards. A serrated base prevents the cards from slipping 
and retains the essential posting “V”. A smoother, surer, 
quicker mechanism, trigger-operated, keeps the cards in place. 
Tilt plates are fitted with a spring catch, a label holder, and 
handles for carrying. 

The tray is made in two sizes to contain cards from 6-14 
inches in width. In gray hammer finish with plated and polished 
metal parts, the Presto tray will hold approximately 1,000 
ledger cards and an index. 

The same company is also showing a cabinet for Vetro 
lateral suspension filing. It houses 70-80 folders and is a 
sturdy steel cabinet with a gray hammer finish. A dust-proof 
lid is fitted and a lock is available at an extra charge. 





Facit Offers Jobs Training 
To Hungarian Escapees in U.S. 
~ New job openings for Hungarian victims of Soviet totalitar- 
ianism arriving at Camp Kilmer, N. J., are being made by 
Facit, Inc., distributor of Swedish-made offices machines. 
Erik Ohlsson, president of Facit, reports that arrangements 
are now in progress for the selection of men interested in the 
offer through special American Hungarian emergency relief 
organizations. 
Upon joining the cempany, the men will be trained as serv- 
ice mechanics on Facit’s line of calculators, adding machines 
and typewriters. 


Representatives of office equipment concerns abroad, 
visiting in the United States, are cordially invited to 
make the offices of this journal their headquarters. The 
staff at the main office, 600 W. Jackson Blvd., Chicago, 
and the staff at the branch headed by G. C. Wheeler 
at 1023 Pershing Square Bldg., Pershing Square, 42nd 
St. and Park Ave., New York, will be happy to be of any 
possible service. While the facilities at New York are 
not so many as at Chicago, there will be found the 
same desire to serve. 
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New Invinable service... 


to build your 


Simple, foolproof office-planning 
kit gives you ponerful 
follow-through on Invinetble’s 
big new ad campaign 


An ad barrage that sets ‘em up for the 
most natural sales clincher ever — 4-color 
full-page ads ail year long in top business 
magazines — selling the helpful, impor- 
tant service of the Invincible Man with 
the office plan... 


. an easy, surefire plan that makes you a plan- 
ning expert overnight — builds respect for your 
rvice from the moment you walk in and use the 
survey folder to rough out the prospect's office needs 
(space, personnel, etc.) .. 














... gets results for you too. Because with the plan 
graph provided —and cut-outs scaled to Invinci- 
ble units and color-keyed to various sections of the 
Invincible catalog — you easily lay out an irresist- 
ible Invincible office . . . 





. .. visual proof of the new beauty, efficiency and 
productivity your prospect acquires only by follow- 
ing your plan—and making his selections fiom 
this colorful new catalog of Invincible’s remarkably 
complete line... 














. . . desks, chairs, files, modular-design units . . . 
all adding up to the most modern office you can 
sell — more customer satisfaction with your service 
and furniture—more repeat business and constantly 
growing profits! 


Make Invincible advertising yours — by becoming the dealer everybody’s talking 


about — the Invincible Man with the office plan! Write for complete details today. 






Business engineered 
for better business 


INVINCIBLE METAL FURNITURE COMPANY, Manitowoc, Wisconsin 
livin Y in Canada: A. R. Davey Company, Ltd., Factory Representative, 
§ 1163 Caledonia Road, Toronto 10, Canada 


OA-6 /57 





Invincible 
guards 
retailer 
profits — 
sells only 
to franchised 
Invincible 
dealers 
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Self Selection . . has extended to 
Cartagena, Colombia, where the office 
supplies’ firm of J. V. Mogollion & Co 
made good use of information secured in 
the pages of OFFICE APPLIANCES. Fix- 
tures are adapted to different articles 
such as notebooks, looseleaf binders, 
blank books, columnar books, pads, 
folders and envelopes. Many brands of 
merchandise from the United States are 
carried in the South American store 





Mobile Showroom Used 
By Firm in England 


by E. FITZGERALD MACMILLAN 


A recently-added mobile showroom is 
being used by that northern England 
family concern — Kidds Business Serv- 
ice, Ltd. 

Use of the mobile facilities makes it 
possible to display a full range of ma- 
chines, such as typewriters, calculating 
and adding machines, as well as filing 
systems, wall charts and dictating ma- 
chines. 

John W. Kidd The showroom has its own electricity 
supply, also gas for heating and lighting. 
Included is a gas stove for providing the customers with tea. 

Thus, fully equipped for every need, Kidds Business Service 
travels to customers’ offices by invitation, bringing the ex- 
panses of the northern England country in touch with latest 








Mobile Showroom . . . of Kidds Business Service, Ltd 


business machine developments. The area is serviced by the 
three Kidds stores at Newcastle-upon-Tyne, Leeds and Mid- 
dlesbrough. 

All of these stores were founded nearly 40 years ago by the 
late Ernest Wilfred Kidd. In 1947, his eldest son, John W. 
Kidd, managing director of the Leeds store, spent many weeks 
in the United States meeting leaders in the office equipment 
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industry. He hopes to repeat that happy experience again in 
due course. 

For many years OFFICE APPLIANCES has appeared 
regularly on Mr. Kidd’s desk. “New ideas in office efficiency 
are what I am always looking for,” he said. So, American 
friends in the industry please note. 

All three stores have a member of the Kidd family at the 
head. Recently, Harold Kidd, a brother, traveled to Norway 
to examine production of an adding machine factory. If British 
business executives have been proverbially slow to adopt new 
ideas—and at one time this was especially so in northern 
England—it is the Kidd happy family team that has done 
much to remove this slowness. It is done by sincere admira- 
tion for the American way of office efficiency and brightness 
of surroundings. 

Kidds pioneered in staging large and impressive exhibitions 
of office equipment and this year has booked the Leeds Town 
Hall for May 29, 30 and 31 and the Middlesbrough Town Hall 
for May 14, 15 and 16. 

Another development is the purchase of twin-lens color 
cameras for the taking of 3-D pictures of new offices equipped 
by the firm. 

John Kidd’s personal office in Leeds has been “sold” many 
times to customers impressed by its elegant efficiency and rest- 
fulness. A handsome 80-pdge catalog is available from the 
firm. 








Esterbrook Official on World Trip 


George R. Smith, export sales man- 
ager of the Esterbrook Pen Co., em- 
barked February 28 on a three-month, 
round-the-world sales trip which will 
take him to Europe and the Far East. 

Among the countries to be visited by 
Mr. Smith in the interest of Esterbrook 
sales development are Great Britain, 
Germany, India, Ceylon, Burma, Thai- 
land, Hongkong, Philippines, Japan, For- 
mosa, Okinawa, Singapore, Indonesia, 
Australia and New Zealand. 

Much of his time will be concentrated in the Far East 
where he will work extensively with Esterbrook agents and 
distributors in opening new markets and introducing the pen 
company’s newest products. 

On a similar round-the-world trip in 1954, Mr. Smith 
served as a special trade representative for the city of Phil- 
adelphia. 





George R. Smith 
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EXTRA PROFITS 





Only the Enormous Shaw-Walker Franchise 
gives you all 9 profit-making features* 


To you, » 
single source for 5000 items increases net profits 
because it means—standardized selling ... 
simplified inventories... less capital invested... 
concentrated purchasing . . . quantity and car- 
load discounts . . . better service . . . account- 
ing with one supplier . . . one line selling which 
makes better informed salesmen. 


MUG ete = This is the most 


complete dealer franchise in the industry. From 
the enormous Shaw-Walker franchise of 5000 
items you can fill nearly every office require- 
ment. Broader line means extra profits. 


KRY it Yim To dealers, the Office 
Guide means plus sales every day. It is the 
only complete sellers’ and buyers’ catalog in 
the industry. Quantities distributed bear dealer 
imprint. — This “Junior Salesman” produces 
extra profits for you. 


See it eee Seam Among the 5000 


items in this enormous franchise are many fast- 
selling repeat items that can be purchased only 
from the Shaw-Walker dealer, extra profits. 


Shaw-Walker sup- 
plies sales training and a constant flow of pro- 
ductive sales aids that make salesmen more 
productive, — extra profits for you. 


emi euie@ To the buyer, 
the slogan “Built Like a Skyscraper” is the 
symbol of quality and time-saving. Since 1899 
the man jumping in the file drawer has be- 
come the best known office equipment trade- 
mark. Consumer acceptance means extra profits. 


CMCC Chait Full pages in 9 na- 


tional magazines sell time-saving, space-saving, 
record protection, the Office Guide. Monthly 
circulation, 5% million. These ads produce 
qualified leads, build prestige and lift you 
above the crowd, — extra profits for you. 


use in closing the big jobs, Shaw-Walker main- 
tains panoramic displays in 14 major cities. For 
faster service, warehouse stocks are strategi- 
cally located, — extra profits for you. 


* Right now there are a few cities in which we are willing to make a change. 
Yours may be one of them. Write Muskegon today. 


a “Built Likea 


Skyscraper” 








Home Office — 
Muskegon, Mich. 
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Industry Meetings 





NACS Names Worthington 
As New President 


The National Association: of College Stores elected E. J. 
Worthington, Princeton University Stores, Inc.. as its new 
president, and at the same time Helen Amberg, Campus Store, 
Colgate University, Hamilton, N. Y. was elected vice-president 
of the group. Her election marks the first time that a woman 
was named to an executive post in the organization. 

The NACS met in Chicago’s Sherman Hotel on April 23-26 
for its 34th annual convention. Well over 500 members and 
their wives and families were registered for the three days of 
sessions and exhibition viewing. A total of 153 manufacturers’ 
booths were set up in the hotel's exhibition halls to display 
new and familiar products of the industry. 

The convention theme this year was “Be Wise—Merchan- 
dise”. In line with this, there were displayers of new fixtures in 
the exhibition areas as well as fixture experts and store plan- 
ning experts on hand to talk in discussion groups. The dis- 
cussion groups were tailored to the individual needs of the 
members, covering small, large, medium, super, institutional 
and private and co-operative stores. 

Store modernization and store planning and fixtures were 
discussed by Ken White, Ken White Associates; Henry Berry, 
Henry Berry Associates; Jack Pert, Jordan, N. Y., and J. G. 
Morrill, Harvard Co-op Society, Cambridge, Mass. 

Some of the main speakers on the program included James 
Ritterskamp, vice-chancellor, Washington University, St. Louis, 
Mo.; Raymond J. Spaeth, vice-president and treasurer of IIli- 
nois Institute of Technology, Chicago; and Dr. John A. 
Schindler, M.D., author of the book “How to Live 365 Days a 
Year.” 

Mr. Ritterskamp’s subject was “An Administrator Evaluates 
the College Store.” Mr. Spaeth talked on “The Relation of the 
College to the Community”, and Dr. Schindler offered advice 
from his book. 

Other sessions included group and panel discussions cover- 
ing information vital to the various store-size groups. 

Also elected to serve on the NACS board of trustees was 
Delmar T. O’Hara, serving as the manufacturers’ representa- 
tive. Mr. O’Hara is with W. C. Bunting Co. Other trustees 
newly elected were J. G. Morrill, Harvard Co-op, Cambridge, 
Mass., and John Galbraith, University of Miami Bookstore, 
Coral Gables, Fla. 





Management Center Set for 
'57 National Business Show 


Got a problem in office management that demands the best 
advice of the nation’s top experts? Well, you'll be able to get 
the solution at a complete problem clinic — The Management 
Center — at the 1957 National Business Show in New York’s 
Coliseum from October 28 through November 1. 

According to Rudolph Lang, managing director of the Na- 
tional Business Show, this year’s theme area will be devoted 
to a management center staffed and geared to answer questions 
on all types of office management problems. 

“Roughly,” said Mr. Lang, “we're planning on having a 
panel of national experts to solve office problems in seven 
critical categories of office management. These would be: data 
processing, methods and procedures, machines and equipment, 
copying and duplicating, records administration, communica- 
tions, and personnel administration. This is, of course, another 
‘first’ for the show. 

“We are also planning to extend this service to those busi- 
ness executives throughout the nation who cannot present their 
problems in person. This, of covrse, must be dependent on ob- 
taining the necessary com:nunications channels,” he said. 
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NACS Officers ... 


elected to head the group for the coming 
year are, left to right, Helen Amberg, Campus Store, Colgate 
University, vice-president; E. J. Worthington, Princeton Uni- 
versity Store, Inc., president, and Ray Vanderhoef, lowa Supply 
Co., retiring president who joins the board of trustees. 








Many to Exhibit October 26-29 at First 
Eastern Commercial Stationery Show 
Evidence of increasing interest among manufacturers is | 
mounting for the Eastern Commercial Stationery Show to be | 
held October 26-29 at the New York Trade Show Building. 
This will be a project jointly sponsored by the Stationers As- 
sociation of New York and the Metropolitan Travelers Club. 


wey 








Officials claim it will offer a splendid opportunity for | 
eastern stationery dealers and their personnel to see a large } 
variety of products under one roof with a minimum of ex- | 
pense and time. 

Those who have already contracted for space are: 

Acco Products, Inc., Ace Fastener Corp., Acme Lite Prod- 
ucts Co., Aigner Index Co., Inc., All-Rite Pen Co., Angler’s 
Co., Artistic Desk Pad & Novelty Co., Baltimore Salesbook | 
Co., Beaver Furniture Co., Changepoint, Inc., Cooks’, Inc. | 

' 


EE 


Dolin Metal Products, Inc., Ezyindex Products Corp., Gold 
Seal Chair Cushion Co., Handi-Blott Co., George S. Heine- | 
man, Inc., Higgins Ink Co., Inc., Hormel Corp., Jay & Ess } 
Mfg. Co., Inc., Lifton-Keepler Associates, Luxo Lamp Corp., | 
Majestic Staple Co. : 
Marsh Stencil Machine Co., The J. L. May Co., pres 
Joshua Meier Co., Inc., Metal Specialties Mfg. Co., Modern 
Steelcraft, Inc., National Blank Book Co., Noesting Pin Ticket | 
Co., Inc., Nu-Craft Products Co., Inc., Olivetti Corp. of | 
America, Oxford Filing Supply Co., Perfect Rubber Seat | 
Cushion Co., Redi-Record Products Co., Red Rope Stationery | 
Industries, Inc., Regency Thermographers, Reliance Pencil | 
Corp., Star Loose Leaf Co., Inc., Swingline, Inc., Taubman | 
Pen Co., S. E. & M. Vernon, Inc. and Zephyr American Corp. | 





Safe Manufacturers Elect Top Executives 

The Safe Manufacturers National Association at their an- 
nual meeting in New York City April 15 elected A. W. Jack- 
son, vice-president of Diebold, Inc., president of the associa- | 
tion and Warren Mosman, president of Herring Hall Marvin 
Safe Co., vice-president. 

W. J. Parker was re-elected secretary treasurer of SMA and 
Mr. Mosman will serve on the board of directors. 

Other directors named are: S. R. Akers, president, Meilink 
Steel Safe Co.; Edwin H. Mosler, Jr., president, Mosler Safe 
Co.; Raymond Koontz, president, Diebold, Inc.; H. V. Wid- 
does, executive vice-president Remington Rand, division of | 
Sperry Rand Corp., and L. C. Walker, president, Shaw-Walker | 
Co. 


: 
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° Gores eédher LEGAL OR LETTER-SIZE RECORDS 


Pee Size YSao Modern Record Storage Practice 
hice Specified the Features .. . 
And R-Kive has all Five! 


Bankers Box Company, leaders in record storage filing equipment, 
introduces its newest product—The R-Kive File! This new R-Kive File 
is the modern answer to the need for a lightweight, easy to use, quick 
reference transfer file . . . which sells at an unmatched low price. 
Either letter size or legal size records can be filed within this neatly 
designed file, for it combines two files in one. The R-Kive’s large 
volume potential makes it a ready seller . . . and its appeal is not 
confined to big users, for it can be used by every type of business, 
large or small. Here are the quick facts: 


R-KIVE FILES can be used for both letter or legal size filing. 
Saeed For letter size you have 12” width capacity. For legal size, just 
turn file lengthwise and you have 15” length capacity. 








“So light! 
ler} 01 0 
nan easy to 


handle! | 






R-KIVE FILES are easy to use—easy to handle. They are light- 

weight and portable, can be moved anywhere. Office girls will 
like the “tote” openings on front and back. No muscle-men are 
needed with R-Kive. 


R-KIVE FILES modern design has been specifically created for 
modern transfer filing needs. Large area in front of file is for 
large, read-at-a-glance indexing, quick reference, fast finding. 


R-KIVE FILES are made in only one size, No. 725. They are 
shipped KD and can be stored conveniently in minimum space. 
When needed for use, the R-Kive File can be set-up fast—without 


= BANKERS BOX COMPANY 3 tapes, without fuss. Packed 2 to a carton or 24 to a carton. 


ali Seal, oi ete] iem-agel- 7. Vet 3 


and 


Vid Established 1918 Ar R-KIVE FILES retail at $1.30 each, lower in quantities. For further 

of 2607 North 25th Avenue & details about this revolutionary new transfer file, write today. 

ket ; a Better yet, buy a carton and be the first dealer in your community to 
Franklin Park, IH. (Suburb of Chicago) stock and sell the new R-Kive Files. 


57 OA—6/57 79 











Back to School . . . for The Globe-Wer- 
nicke Co. dealers. 


Dealers Attend Globe-Wernicke 
Spring School in Cincinnati 


Twenty-six dealers and dealer representatives met at Globe- 
Wernicke’s executive offices in Cincinnati for an early spring 
sales school. Demonstrations of new Globe-Wernicke products 
by sales staff members, tours of the company’s production divi- 
sion, and a group round table were features of the three-day 
get-together. 

Dealers, dealer representatives, and Globe-Wernicke staff 
actively participating in this sales school are shown in the 
accompanying photograph. Left to right, they are: 


Front row,—Harold Penn, Office Stationery & Equipment 
Co., Chicago; Don Brandt, Comfort Printing & Stationery Co., 
St. Louis; Bill Bruner, Office Stationery & Equipment Co., 
Chicago; Frank Gray, Graver-Dearborn Corp., Chicago; Elmer 
G. Rahe, G/W vice-president—sales; R. Herman Hammer, 
G/W president; Bob Sprott, G/W general sales manager; Tom 
Eriksen, Eriksen Wholesale Co., Toledo, Ohio; Gene Campbell, 
Eissler-Campbell Co., Hopkinsville, Ky.; Bill Cooper, Home 
Office Supply Co., Lexington, Ky.; and Chet Stevens, G/W 
Advertising manager. 


Middle row—Bill Aylward, manager, G/W Systems divi- 
sion; Bill Gleason, Columbus Office Supply Co., Columbus, 
Ind.; Dave Bowring, Carlson Brothers, Inc., Moline, Ill.; Ray 
Achtner, Office Stationery & Equipment Co., Chicago; Jerry 
Usvolk, Graver-Dearborn Corp., Chicago; Arnold Gowins, 
Comfort Printing & Stationery Co., St. Louis; Stanley Ball, 
Home Office Supply Co., Lexington, Ky.; Clayton Foster, Eis- 
sler-Campbell Co., Hopkinsville, Ky.; Robert W. Webster, 
Danville Office Equipment Co., Danville, Ky.; Bob Walters, 
School & Office Supply Co., Knoxville, Tenn., and Hal Dear- 
wester Manager, G/W dealer service. 


Back row—Bob Linehan, G/W sales department; Don Com- 
fort, Comfort Printing & Stationery Co., St. Louis; Pete Cole, 
Carroll Office Equipment, Ashland, Ky.; Lloyd Carlson, Carl- 
son Brothers, Inc., Moline, Ill.; Paul Graver, Graver-Dearborn 
Corp., Chicago; Ray Everding, Comfort Printing & Stationery 
Co., St. Louis; Andy Southerland, Standard Forms Co., John- 
son City, Tenn.; Jim Carroll, Carroll Office Equipment, Ash- 
land, Ky.; Bill MacAllister, Harrison-Pringle Co., Detroit; 
Tom McMenemy, Harrison-Pringle Co., Detroit, and Howard 
Berry, manager, G/W Techniplan sales division. 

Also attending the sales school was Jesse Shearer, Danville 
Office Equipment Co., Danville, Ky. 
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Philadelphia Stationers Talk Pencils, Taxes 

Pencils and taxes were the topics for discussion by the 
Philadelphia Stationers Association April 18 at the Essex 
Hotel. 

The lowly pencil was raised to majestic stature by C. T. 
Nissen, executive vice-president of the Lead Pencil Manu- 
facturers Association. Mr. Nissen explained the romance of 
the pencil, its origin, its construction and source of raw ma- 
terials necessary to the manufacture of the 370 styles of wood- 
case pencils now in use. 

He then told of the work being done by his association to 
further the sales of pencils in this country. One of the proj- 
ects is “Product Promotion Effort”, a public relations program 
designed to emphasize importance of the pencil to the Ameri- 
can way of life. Since 1953, when this project began, an in- 
crease in the use of pencils by 18% has been realized. 

Another project will take place in February of 1958 when 
the nation will celebrate “Pencil Week”. A major program will 
be launched including advertising, publicity, tie-in aids to deal- 
ers, and other promotional features. Mr. Nissen let it be 
known that the trade would be hearing a lot about “Pencil 
Week” between now and-next February. 

Sharing the platform with Mr. Nissen was Ralph T. Soulby, 
eastern district sales manager, Eberhard Faber Pencil Co., 
who added support to the pencil part of the evening’s program. 

Samuel Mangel, regional counsel, Sales Tax Division of 
Pennsylvania, told of sales and use taxes which must be 
charged by retailers in the state of Pennsylvania. 

Tom Kelly, Boorum & Pease Co., reported a total of 23 
donors to the newly-organized blood bank. The sole female 
member of the volunteer group was a young lady from Yeo 
& Lukens Co., Philadelphia. 

Newcomers at the meeting were William Thompson and 
Daniel Hopkins of Oxford Filing Supply Co. and Louis Brown, 
Jr., Eberhard Faber Pencil Co. 





Oxford Official Addresses Secretaries 

“Look to your dealer for help in solving office problems”— 
was the theme of a talk covering modern records systems 
given by George W. Hammarth, sales promotion manager of 
The Oxford Filing Supply Co. to Long Island secretaries. The 
occasion was the Fourth Annual Workshop for secretaries, 
sponsored by the Long Island Chapter of the National Secre- 
taries Association, held recently at Hofstra College, Hemp- 
stead, N. Y. 








A two-day . . . sales conference on H-O- 
N products was conducted for sales per- 
sonnel of Wholesale Office Equipment 
Co., H-O-N representatives in the west- 
ern states, at San Francisco. New H-O- 
N desks and the Shannovue line of visi- 
ble record equipment received major at- 
tention. Attending (left to right) were: 
John Hahn, Muscatine; Henry Trow- 
bridge and Bob Young, Seattle; Dean 
Wimer, Denver; Bill Perrine, Los An- 
geles; Howard Boardman, Denver; Ray 
Ruggiero and Walt Kinne, Los Angeles; 
Herb Peterson, Lee Hale and Sibley 
Smith, San Francisco, and Wm. Duval, 
Muscatine, H-O-N sales manager. 
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HERE'S THE SENSATIONAL NEW gy7'7f// SWIVEL CHAIR FEATURE THE ENTIRE 
INDUSTRY IS TALKING ABOUT... 


ce. 


ALUMINUM SWIVEL CHAIRS 
c NOW TWIRL 














SELF-LUBRICATING 


NYLON 


SLEEVE 
BUSHINGS 
Another First by Rest-ATl ) 


Exclusive Specialists in Fine Seating 
(Pats. Appld. For) 





>ms f= —<T 
: ne @ Multiplies Swivel Chair Life at the Most Common Point of Wear-Out. 
ies, @ Eliminates Side Sway or Rock of Seat. 

re 


np ® Stops That Binding and Dragging of Casters As Occupant Turns in Chair. 
@ Eliminates Swivel Noise, Distracting Squeaks and Scrapes. 


: sleeve bushing 
@ Eliminates Necessity of Messy, Bothersome Lubrication. 
O Mak othe try in the long list of reasons why Rest-All Alumi ment of swivel chair ills have been eradicated. Now, more than ever, it 
er nn ee danas | tear , a0 can be flatly stated that Rest-All Swivel Chairs offer the ultimate in 
Swivel and Scraight Chairs sell so easily, so profitably, buiid greater Po on t Hice, The Bees rong 
ent customer satisfaction. Your customers’ seating investments now bring service and performance, for any office. eew INT r bush va, Bo 
pa get : TS s : been submitted to, and approved by, one of the nation’s foremost 
oa a still higher, record return’ when the selection is Rest-All. Ohio Chair pendent testing laboratories, as well as having been exhaustively 
O i Company engineers have designed a base sleeve of Nylon, to take the tested at the Secrecy. Way not have a Rest-All representative call to let 
“ place of the familiar tubular steel part found at the hub of. ordinary you examine, first , the revolutionary effect of this new chair 
1s! swivel chairs. Results have exceeded all anticipation—a long assort- feature. Write. 
at 
re 
ad kp fe 
An- e : 
= <-> GE 





Export Dept.: 25 Beaver St, New York 4, N.Y. 


57 OA-6/57 








Top Officials . . . were on hand for the formal opening of the 
new factory showroom and national furniture design show of 
Niemann, Inc. From left are Marion Follin, Leon Sherman, 


Niemann, Inc., Holds Formal 


Opening of Dealer Showroom 


Formal opening of a new factory showroom for furniture 
dealers was held April 23 during the first National Furniture 
Design Show by Niemann, Inc., 109-year-old Chicago furni- 
ture manufacturing firm. 

The company has acquired 2,500 square feet of additional 
space for this purpose on the second floor of the building 
where the factory is located, 469 E. Ohio St. 

Part of the space formerly occupied for display purposes will 
be used to increase production facilities and the rest devoted 
to display the contract furniture lines. The complete line con- 
sists of approximately 90 different styles of upholstered furni- 
ture. 

Niemann also makes between 40 and 50 different patterns of 
institutional type furniture which is distributed on a com- 
pletely national basis through the office furniture division in 
charge of M. V. Follin, headquartering in Chicago. In charge 
of the household furniture division is Leon Sherman. The 
company’s other display rooms are at the Dallas Decorative 
Center, Dallas, Tex., in charge of George Steinfeld. 

The new Chicago showroom is in charge of an interior 
director, Miss Helen Burgess. Settings are simple but tasteful 
with emphasis on display of the actual furniture and fabric 
coverings. The additional amount of space permits more co- 
ordination with lamps, tables and other living room accessories 
which permits buyers and decorators to visualize the furni- 
ture in actual room settings and as it will appear in their 
store displays. 

The following officers of Niemann, Inc. were on hand to 
welcome visitors during the formal opening of the new show- 
room: 

Fred W. Niemann, chairman of the board. 

H. R. Niemann, Sr., president. 

H. R. Niemann, Jr., vice-president. 

Peter J. Henry, secretary and treasurer. 





COMDA Plans Annual Fal! Dance 


The Chicago Office Machine Dealers Association is making 
plans for its annual fall dinner dance. Chairmen appointed by 
President Chet Creevey are: 

Finance—Irv Strumph. 

Ticket sales—Elmer Beutler. 

Entertainment and dinner dance—M. Harrison Snow. 

Jim Ward of Ames Supply Co. was the speaker for a recent 
meeting, presenting many ideas of value to office machine 
dealers. 

Speaker for the April 9 session was Robert Moore, insur- 
ance consultant, speaking on the benefits of group insurance 
to an association. 
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Pete Henry, Jr., Helen Burgess, Jack Neimann, Pete Henry, 
Fred Niemann, Tom Niemann, Ken Baker and Herb Niemann. 
The officials greeted many leaders in the furniture industry. 


Independent Cash Register Dealers 
Re-elect Officers at Chicago Meet 


The Independent Cash Register Dealers Association, a trade 
association composed of the independent cash register dealers 
throughout the United States, Canada, Mexico, Cuba, and | 
Puerto Rico, re-elected its officers for another term at its 
membership meeting held at the Sheraton Blackstone Hotel, | 
Chicago. 

Edward A. Mancini of the Chicago Cash Register Co. is } 
president. Miller Huggins of Anderson, Ind., is vice-president, 
and Stanley Hayman, president of Cash Register Sales & Serv- 
ice of Washington, D.C., who was elected for the 11th con- | 
secutive year, is secretary-treasurer. Irving R. Pressman of | 
Washington, D.C. is general counsel. ; 

Manufacturers and suppliers to the trade, such as Victor 
Adding Machine Co., Hugin Cash Register Co., Clary Corp., 
Regna Cash Register Co., and Casheer Corp., demonstrated 
their latest equipment and products at the exhibit held in con- 
junction with the membership meeting. 

A panel discussion on servicing of cash registers was con- 
ducted by Bill Arn of The Allied Cash Register Co., Youngs- 
town, Ohio. 

H. O. Whistler of Dallas, Tex., former sales manager of 
the cash register division of R. C. Allen Co., conducted a 
panel discussion on sales. 

Kyle Leeds, president of Leeds Cash Register Mfg. Co. of 
Kansas City, Mo., was the principal speaker at the banquet 
held in his honor. 

The next meeting of the ICRDA is scheduled for San Fran- 
cisco in October of this year. 





Wholesalers Schedule Seven Regional 
Conferences on Merchandising 


“A New Look at the Wholesalers’ Salesmen of Stationers’ 
Products” is the title of each of the seven regional merchan- 
dising conferences scheduled by the Wholesale Stationers As- 
sociation. Dates and places are: 

June 24—New England Conference, Boston. 

July 22—Canadian Conference, Montreal. 

August 26—Southeastern Conference, Atlanta. 

August 29—Midwestern Conference, Chicago. 

September 14—Pacific Coast Conference, San Francisco. 

September 23—Southwestern Conference, Fort Worth. 

October 18-20—Eastern District Conference, Shawnee-on- 

Delaware, Pa. 





Jim Hackney Addresses N. Y. OMDA 


The April meeting of the OMDA of New York City was 
held at the Advertising Club of New York and attracted an 
attendance of nearly 100. 

This was “Remington Rand Night” and Jim Hackney ad- 
dressed the group on “Profit Potential in the Typewriter Mar- 
ket.” 
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look bockward 


Extre pages include yearly calen- 
dars for each of past five years. 


MODERN PACKAGING 
® Packed in protective box. 
® No danger of breakage in shipment. 
® Easy to handle and stock. 
® Each refill banded or string-tied in box. 
® Complete description and picture on each box. 
® Designed for better display and self-service. 
® Handy pocket calendar with each refill. 
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» yury 1958 
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look at the date 


W's se easy with a Success calendar. 
: Ne. 17 shown above. 
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look forward 


Extra pages include yearly 
calendars for next five years, 


has a 
new look 


EXTRA PAGES... with the 
new lIl-year calendar feature 


See how easy it is to look up any date over a full 11-year period— 
a new, exclusive feature that puts a new look in your sales, too. When 
it comes to desk calendars, there’s more to sell, more profit with 
SUCCESS. Get all the facts. Write today for new SUCCESS catalog. 


COLUMBIAN 722 WORKS, INC. 


2300 WEST CORNELL STREET @© MILWAUKEE 9, WISCONSIN 


when 


you think 


of SUCCESS think of 
CALENDARS 









when you think 
of CALENDARS...think of 
‘SUCCESS 
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Industry News 








Dixon, American Crayon 
Complete Merger of Firms 


The merger of the Joseph Dixon Crucible Co., Jersey City, 
N.J., with the American Crayon Co., Sandusky, Ohio, two 
of the oldest corporations in the country, has been completed 
by the filing of appropriate papers in the states of New Jersey 
and Ohio, it was announced by Frank G. Atkinson, president. 
American Crayon is now a division of the Dixon company. 

Earl Curtis, American Crayon president, has been elevated 
to chairman of the board of the new division. Leland P. Spore, 
formerly executive vice-president, has been elected president 
and also has been named to the Dixon board of directors. 
Lynn Curtis continues as vice-president. 

Other divisional officers elected were Ernst Van Blarcum, 
secretary and treasurer; Harold G. Schaeffer, assistant treas 
urer, and Peter Spore, assistant secretary. 

No personnel changes are contemplated and each company 
will operate as a separate entity. Together, the companies rep- 
resent 250 years of business activity in this country. The 
Dixon company was founded 129 years ago, and American 
Crayon, 121 years ago. 

From the standpoint of the user and the educator, the com- 
pletion of the merger means that every type of handwriting 
and free hand drawing instrument, with the exception of pens, 
will now be available from a single source. 





Messer Buys Wesbanco Control 

Vincent V. Messer, of Kansas City, 
Mo., has purchased controlling interest in 
Western Bank and Office Supply Co., 
205 Park Ave., Oklahoma City, Okla. 

Mr. Messer has been president and 
general manager of Schooley, Inc., and 
LaRue Printing Co., in Kansas City. 

Now president and general manager 
of Wesbanco, Mr. Messer said he will 
move his family to Oklahoma City as 
soon as school is out and he can sever 
his business connections in Kansas City. 
Charles Swim, Wesbanco controller and vice-president, will 
head the firm until Mr. Messer can take over. 

Jess M. Beck, who has guided Wesbanco since 1924, re- 
tains a holding in the company, and, while retiring as chairman 
of the board, will continue in an advisory capacity. Mr. Beck 
has been ill for the last two years. 

Mr. Messer said there will be no change in personnel or 
policies, with other officers continuing in their present capaci- 
ties. Other officers include R. B. Snow, vice-president in charge 
of sales; and George Shaw, vice-president—EVH 





V. V. Messer 


Change City Auto Stamping Name 
To Globe-Wernicke Industries 


Shareholders of City Auto Stamping Co. have voted to 
change the corporate name to Globe-Wernicke Industries, Inc., 
effective July 1. 

William D. Hahn, president, said manufacturing operations 
of City Auto Stamping will continue in Toledo, Ohio, under 
that name as a division of the parent firm. Both City Machine 
& Tool Co. of Toledo and The Globe-Wernicke Co. of Cin- 
cinnati will continue operating as subsidiaries under their 
present names. City Auto Stamping acquired Globe-Wernicke 
August 31, 1955. 

The Toledo operations make metal stampings and assemblies, 
large dies and glass fibre reinforced plastic parts. Globe-Wer- 
nicke makes metal office furniture and equipment and sta- 
tioners’ supplies. 
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H. U. Bittman Elected President 
Of A. W. Faber-Castell Pencil Co. 

H. U. Bittman was elected president 
and general manager of A. W. Faber- 
Castell Pencil Co., Inc., Newark, N. J., 
following a court-approved sale of the 
majority stock interest. 

Gustave E. Wiedenmayer, executive 
vice-president of the National Newark & 
Essex Banking Co. of Newark, heading 
a group of local businessmen and former 
stockholders, bought the controlling in- 
terest in the Newark company. A. W. 
Faber-Castell of Stein near Nuremberg, 
Germany, also participated in the group. Mr. Wiedenmayer 
was elected chairman of the board and Count Roland von 
Faber-Castell of Faber-Castell abroad was named a director. 

Mr. Bittman, who has been with the Newark company for 
more than 30 years, served as vice-president and general man- 
ager during the past 14 years. 

The Newark company was established as the American 
branch of the European firm in 1843, bringing the first Faber- 
branded merchandise to the United States. In 1918, it was 
taken over by American investors. Robert Metzler, who died in 
1933, bequeathed his 60% holdings to the Newark Welfare 
Foundation, with stipulations for its subsequent sale and use 
of the proceeds by the Newark Community Chest. 

The Newark firm manufactures and imports pencils, draw- 
ing instruments, crayons, erasers, rubber bands, and a large 
variety of stationery and art material products. 

A. W. Faber-Castell, operating one of the world’s largest 


H. U. Bittman 





pencil and drawing instrument companies in Stein near Nu- 
remberg, Germany, was established in 1761. It will observe its | 
200th anniversary in 1961. ' 





Former Maso Sales Executive Joins 
New Interstate Metal Division 

Interstate Metal Products Co., Inc., of 
Chicago and Michigan City, Ind., has 
announced the appointment of John F. 
Burke to head its newly-formed office | 
equipment division as sales manager. 

Mr. Burke, formerly associated with | 
Maso Steel Products Corp., states that 
virtually 100 per cent of the Maso sales 
force is new working for Interstate and 
that almost all of Maso’s dealer organ- 
ization was acquired by the new com- 
pany. 

In addition to the business machine stands, utility stands, 
steel cabinets and plastic office chair mats now available, In- 
terstate plans a complete line of office furniture and equip- | 
ment to be introduced to the trade in the near future. 


ee ee 





John F. Burke 





Newell B. Newton Buys Building 

The Newell B. Newton Co., 1010 Jackson St., Toledo, Ohio, | 
office supply and office furniture firm, has purchased the four- 
story Rymer Building, a block away at 1210 Jackson St., to} 
meet expansion needs of the 50-year-old office furniture firm. | 

The second and third floors of the present quarters at 1010 
Jackson St. will be used for the display of new metal and wood | 
furniture, a floor for each, and the Rymer Building will be 
used for the display of used furniture, warehousing, and repaif 
and upholstering shops.—AK 





New Orleans Firm Names Sales Manager 

James du Bruys Byrne has been appointed sales manager} 
for Hogan, Inc., 407 Camp St., stationery and office equipment} 
firm.—JHR 
: 
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SO MUCH TO SELL 
in the 
HERRING -HALL* MARVIN LINE 


-SO MUCH TO SELL => 


E 
— 

@ Complete line of record safes, money @ Deluxe catalogs in full color 
safes and insulated files 

@ Allrecord safes have Underwriters’ fire- @ Attractive envelope stuffers 
resistive, ‘‘T-20" and Relocking Device ; 
labels, S.M.N.A. fire-resistive label, U.S. @ Wideassortment of eye-catching, 
Govt. Specification AA-S-81a label ready-prepared newspaper ads 


Striking modern design @ Colorful electric store sign 


Three decorator colors 


This is a big year for safes. Write today 


‘‘Private View” dial on combination lock for catalogs and copy of our 
‘Profit Portfolio’’ 


4 

@ 

@ Smart chromium operation panel 
* 

@ ‘Chi-Ten” drill-resistive plate 

& 


Locking detent 


HERRING eHALL ¢ MARVIN SAFE COMPANY 


Hamilton, Ohio + BuiLDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
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They're Well Equipped 

For Business Education 

The business education class at Madonna 
High School, Aurora, Ill., had the op- 
portunity of becoming acquainted with 
the very latest in office equipment. Felt 
& Tarrant Comptometer Adding-Calcu- 
lating machines, Comptometer dictation 
machines and IBM electric typewriters 
are here shown in use by these pros- 
pective secretaries. 











Olivetti Opens New Sales, 
Office Building in Chicago 


The Olivetti Sales Corp. opened a new sales and office 
building with open house ceremonies April 8 at 332 N. Michi- 
gan Ave., Chicago. In attendance among the firm’s officials 
was Dino Olivetti, president of the Olivetti Corp. of America. 

Construction of the ultra-modern three story building, which 
began last spring, was necessitated by the rapid growth in the 
company’s operations in this area since it opened a Chicago 
branch three years ago, Mr. Olivetti said. 

Olivetti Sales Corporation is a subsidiary of the Olivetti 
Corporation of America which is the American marketing arm 
for the Olivetti Corporation of Italy. 

The company began distribution of its products in the 
United States in 1950 and opened a Chicago sales office at 
230 N. Michigan Avenue in December, 1953. That sales of- 
fice was vacated with completion of the new structure. 

The Chicago office, called the Great Lakes Division, is re- 
sponsible for sales in the city of Chicago as well as for dealer- 
ships in Illinois, Indiana and Michigan. Mr. Olivetti said that 
since the company opened the sales office three years ago, 
sales in this area have increased threefold and dealerships in 
the tri-state area have increased from approximately 50 to 140. 

The Olivetti president also pointed out that the company is 
now marketing a dozen different products in this area as com- 
pared with two items three years ago. Latest addition to the 
line is the Tetractys desk type calculating machine. 

Mr. Olivetti said that the firm’s files and cabinets, manu- 
factured in Ivrea, Italy, are being considered for distribution 
in this country. 

Manager of the Chicago office is Arrigo Vivante who was 
assigned here recently after having served for a year in Oli- 
vetti’s principal American office in New York City. Mr. 
Vivante, a native of Milan, Italy, previously had spent three 
years with the parent company in Europe. He is a graduate of 
the University of Milan, Italy, where he majored in statistical 
economics. 

The new three-story Chicago building houses some 100 
Olivetti employees. It was designed in keeping with the high 
standards of industrial design that have distinguished the prod- 
ucts, advertising, and architecture of Olivetti. The firms sales 
offices throughout the world have been widely regarded as 
showplaces. Olivetti’s leadership in streamlined, contemporary 
design was recognized by the Museum of Modern Art in New 
York which held an exhibition devoted to the company in 
1952. 

The approximately 7000 square feet of floor space includes 





wife of the Italian Consul General in 
Chicago, cuts a typewriter ribbon signifying the opening of 
the new Olivetti Sales Corp. Building, 332 N. Michigan Ave., 
Chicago. Looking on are Arrigo Vivante (left), Great Lakes 
Division manager, Ludovico Barattieri, Italian Consul General, 
and Dino Olivetti (right), president of the Olivetti Corp. of 
America and the Olivetti Sales Corp. 


Countess Barattieri ... 


a modern salesroom, ample office space, and a triple base- 
ment. The basement area includes a complete parts and re- 
pair department which services the entire Great Lakes region, 
as well as greatly increased storage space 

The facade is of steel. Above the first floor picture windows 
are panels of colorful Venetian mosaic tile. The doors and 
side panels are made of imported Italian olive wood, a com- 
pany hallmark in its offices and salesrooms. According to the 
architect, the structure was conceived to reflect the functional, 
clean design features which have become symbolic of the com- 
pany’s forward looking attitude. 





NOMDA Price Tags Offered to Members 

The booklet price tags devised for NOMDA members and 
offered to them for the first time two years ago are again being 
made available by the association. These tags are also a war- 
ranty, and accompany the machine to which they apply. They 
are highly colored in gold, red and green, with the dealer’s 
name and address embossed if he so desires. 

Also being presented to the members is an open-face tag 
that is made available at a considerable discount. 
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Reading Lamp 
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Minneapolis Makes Test Run 
Of New B.O.W. Program 





proclaiming ‘‘Office Improvement Week’ 
during the ‘Better Offices in Wood” test run April 22-27 is 
signed by Mayor Eric G. Hoyer of Minneapolis. Looking on (left 
to right) are Mel Harrison, Miller-Davis Co., chairman; George 
Purselt, vice-president of the Northern Plywood & Door Co., 


Proclamation 


by RAPHAEL BLESSINGER. 
President, Wood Office 


Furniture Institute 





+ 2000) 


—* 








Supply Co., 
Institute 
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WAS RAINING buckets in Chicago but as we landed in Minneapolis, 
Minn., the sun was shining brightly. It was a glorious spring day when we drove 
into town to witness the test run of our ambitious, industry-wide promotion cam- 
paign. I took that as a good omen. 

Changing planes in that Chicago downpour, I remembered how it had all 
started more than six months ago during the 1956 NSOEA convention. We had a 
WOFI directors’ meeting at that time and Bob Spelman, WOFI’s executive direc- 
tor, reported to us on a luncheon meeting he had had with some fellows repre- 
senting various segments of the wood industry. 

A steering committee was formed and Dick Behm of the Hardwood Ply- 
wood Institute was named chairman. Henry A. Bucklin of Architectural Wood- 
work Institute is on it, and so are Charles E. Devlin of the National Plywood 
Dealers Association, John Gray of NOFA, and Ormie C. Lance of the National 
Woodwork Manufacturers Association. Paul Burbank of NSOEA joined a little 
later. They had a tough job ahead of them. 

And it’s still going to be tough to get a really successful national promotion 
campaign across in September. B.O.W., as we now call the Better Offices in Wood 
promotion for short, will involve much work and much worry. Everyone of the 
14 industry organizations which have by now pledged their support will have to 
pitch in and do their best. Many of us will have to adjust their thinking a little 
to our broad, long-range view. But after what I have seen on that beautiful 
spring day in Minneapolis, I am confident it will work out well and the result of 
the national B.O.W. campaign will come up to the expectations of us all. 

We of WOFI have long realized that there is a tremendous market in office 
modernization. The office is the much neglected stepchild of American business. 
And we have known for a long time that it would take a concerted effort of 
the entire industry to bring about a renaissance of the American office—in 
Iriendly wood 


(Turn to next Page, Please) 





Davis Co., 
strum, Farnham Staty. & School Supply 
Co., Minneapolis; Bart Massey, Dayton’‘s 
Contract Division, Minneapolis; Howard 
Loomis; Stan Greenberg, Jacobson’s Of- 


Organizing committee of ‘Better Minneapolis; Elmer 
Office in Wood test program from left 
are: Bob Jerue, McClain & Hedman Co., 
St. Paul; Glenn Partridge, Farnham Sto- 
ty. & School Supply Co., Minneapolis; 
Floyd Kongsvik, Curtis 1000, St. Paul; 


Harry Wester and Mel Harrison, Miller- fice Furniture, Minneapolis 
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vice-chairman; 
and Charles Turcotte, 


New- 


Newstrum, Farnham Staty. & School 
Wood Office Furniture 


Participating Associations 
In ‘Better Offices in 
Wood”: 


American Walnut Mfrs. Assn. 
666 North Lake Shore Drive 
Chicago 11, Ill. 


Appalachian Hardwood Mfrs., Inc. 
414 Walnut St., 
Cincinnati 2, Ohio. 


Architectural Woodwork Institute 
332 So. Michigan Ave. 
Chicago 4, Il. 


Fine Hardwoods Assn. 
666 North Lake Shore Drive 
Chicago 11, Ill. 


Hardwood Plywood Institute 
600 S. Michigan Ave. 
Chicago, Ill. 


National Institute of Wood 
Kitchen Cabinets 

75 E. Wacker Drive 
Chicago |, Ill. 


National Oak Flooring Mfrs. Assn. 
814 Sterick Bldg. 
Memphis 3, Tenn. 


National Office Furniture Assn. 
327 S. La Salle St. 
Chicago 4, Ill. 


National Plywood Distr. Assn. 
20 N. Wacker Drive 
Chicago 6, Ill. 


National Stationery & Office 
Equipment Assn. 

1040 Investment Bidg. 
Washington 1, D. C. 


National Woodwork Mfrs. Assn. 
332 S. Michigan Ave. 
Chicago 4, Ill. 


Wood Office Furniture Inst., 


730 11th St. N. W. 
Washington 1, D. C. 


91 





The Wood Office Furniture Institute was among the very 
first to help start get the ball rolling. We are using the B.O.W. 
emblem in our national advertising campaign in a number of 
leading business and consumer magazines. We authorized 
and encouraged our executive director, Bob Spelman, and his 
staff to devote their boundless energy to helping B.O.W. get 
organized. We are now preparing a special handbook which 
will tell local groups just how to set up a local B.O.W. cam- 
paign and are working on other aids and supporting publicity. 

But the main job must be done in the grass roots—in the 
business centers across the country. This job could not be 
abstractly conceived and directed from above. The test is in 
the doing. And the B.O.W. steering committee decided to put 
the doing of it to a test in Minneapolis, Minn. 

The kind of response you can get if you try, as B.O.W. 
does, to help others help themselves was apparent when Mayor 
Eric G. Hoyer of Minneapolis spoke at the “kick-off” dinner. 
Up-to-date, friendly offices, he declared, are vital to business 
efficiency and progress and therefore to better, more pros- 
perous communities. He declared the week of our test run 
“Office Improvement Week.” And he thanked the national 
B.O.W. committee for selecting Minneapolis for the test which 
will help set a national pattern. 


Kick-off Dinner Is Success 

For Dick Behm and Tom McGrath of HPI and Bob Spel- 
man and Chuck Turcotte of WOFI who had worked so hard 
to get the test run under way, this “kick-off” dinner was in a 
sense the finishing touch of their labors. Their job was done 
and the local effort had to roll on its own momentum. Theirs 
was the job of bringing the Minneapolis office furniture dealers 
and plywood dealers, the local chapters of NOFA and NPDA 
and NSOEA, and the designers and architects together. They 
devised a kit of promotion materials with counter cards, pen- 
nants, stickers, and decals and sold it to all concerned together 
with their gospel of co-operation and their inspiring enthusi- 
asm. In Mel Harrison of the Miller-Davis Co., Minneapolis 
stationery and office furniture dealers, they found a_ hard- 
working, devoted local B.O.W. chairman. Douglas H. Timmer- 
man, secretary of the Minneapolis Chamber of Commerce be- 
came a wonderful supporter. 

But even with all this devoted effort the test run had to be 
postponed from its original date in March until the week after 
Easter. Thousand-and-one littlhe problems had to be solved, 
hundreds of details attended to. They are complicated enough 
in the hands of the trained staff of one, big, well-heeled organi- 
zation. They become staggering when they must be solved and 
attended to by busy men joined in a voluntary effort of mutual 
co-operation. But the effort is much more rewarding that way. 

On Easter Sunday the Minneapolis B.O.W. committee’s half- 
page ad appeared in the newspaper. “We sincerely wish 
to show local business men the definite office transformations 
that can be achieved by using the functional and superbly 
modern innovations of beautiful and practical wood interiors 
and furniture,” it said. And it invited the public to visit a 
Parade of Offices—no less than 25 recently installed or mod- 
ernized office establishments in addition to special displays set 
up in the lobbies of five of the city’s Jeading banks. An en- 
graved invitation issued by mail to all members of the Minne- 
apolis Chamber of Commerce was the follow-up 


Offices Go on Parade 


I now know why they called it a Parade—my feet still hurt. 
For an entire day we visited these beautiful offices whose 
owners had graciously consented to show their business homes 
to anyone who followed B.O.W.’s invitation. 

Wherever we went on that parade, a smiling, friendly sec- 
retary added to the welcome extended by the attractive “We 
are in the Parade of Offices” sign. The friendliest of these 
many charming guides was chosen by the Minneapolis B.O.W. 
judges for a citation and $50 cash award 

As I write this I cannot tell you just what all this meant 
to the Minneapolis dealers in dollars and cents or even in the 
number of offices modernized, wood-paneled, wood-floored, re- 
painted, redecorated, and re-equipped with new wood office 
furniture. But I can tell you that I came away from Minne- 
apolis with a new sense of pride. A pride even greater pre- 
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cisely because this was not just WOFI which brought this effort 
about but so many of us in the industry. 

I can talk about wood and the challenge ahead of us with 
a far greater sense of conviction now when I speak to the man 
who cuts the tree, the man who slices the veneer, the man who 
glues and presses the plywood, and those who turn this beauti- 
ful natural material into a finished product. I can say our 
B.O.W. campaign is not a selfish move, for we can’t even count 
the profits each one of us might receive. But I know it will 
benefit all of us. 

As the plane rose into the blue Minnesota sky, Minneapolis 
grew smaller and smaller and finally diminished in what 
seemed like a vast sea. Perhaps the efforts of the men I visited 
down there was but a ripple in just such a sea. But ripples can 
turn into formidable waves. 


Meilink Safe, Hercules Files 
Save Records of Seattle Firm 

Four of the seven tenants of the Oceanic Building which 
was gutted by fire recently, may not resume business because 
of loss of records, according to Sibley Smith, whose Seattle 
branch of the Wholesale Office Equipment Company went 


up in flames with the rest of the building. 

Mr. Smith said his firm suffered a $300,000 loss in office 
equipment and furniture that was destroyed by the fire. How- 
ever, his vital records, filed in a Meilink fire-insulated safe 
and Hercules fire-insulated files, were not damaged. 
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Records Saved . . . Sibley Smith (left) and Robert Young of 
the Wholesale Office Equipment Co 
a Meilink-made Hercules fire-insulated filing cabinet, after af 
fire destroyed $300,000 worth of stock at the firm’s Seattle | 
branch office. Although the fire reached intense heat, the 
records were in perfect condition, it is stated 


In a letter to C. C. Penske, sales manager of Meilink Steel 
Safe Company, Mr. Smith writes: 

“If you will notice among the pictures I’m sending you, | 
one of them shows Bob Young (assistant manager of the} 
Seattle branch) and I opening the Hercules insulated filing} 
cabinet that was in Bob’s office with our records in it. Most | 
of our records, like our stock records, were kept in a Meilink | 
“B” label safe. The rest of our records and work progress} 
reports were kept in these insulated files. You will notice the 
condition of the papers we are taking out of them. Abso 
lutely no harm whatever to them. We were so well protected) 
with our records that we lost less than two hours time in bei 
back in business fully by just moving our records to a ne 
location. We were able to operate very successfully.” 

Other tenants in the building that stored their records 1 
ordinary steel files, found only worthless ashes when 
savage fire finally was extinguished, he adds. 
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MASON OFFICE supply 











Special, “)mpniriling 


FURNISHED 


on STAPLE ORDERS of 200 BOXES and 
on CLIP ORDERS of 100,000 of a SIN- 
GLE SIZE and STYLE. 






STAPLES 


pets 






BROW 












5000 No.1 


Genuine VICTOR Precision Made 









Finest Quality Guaranteed 


Ss STANDARD WIRE STAPLES 
“ AB.C. STATIONERS 
igen 


























a J Satisfied customers can only be retained with 
spat quality merchandise. VAIL makes it possible 
: the for quality products to be sold under the 
dealer’s own label. We furnish full wrap la- 

k Steel bels on staples. Include VICTOR STAPLE 
2 you, MACHINES on your orders for clips, sta- 
“an ples, pins, fasteners and thumb tacks. | 

Most 
—— Send attached Coupon For Details me ol _—_ 
ve eg Mo me full information on special imprinted boxes for Staples 
bal VAIL OE Re RN ae 
a MANUFACTURING ee de a Eig ee 
rds i COMPANY EE ee eee eee 
Sa 900 East 95th Street Chicago 19. lino: {i s sels. cxatuctena 
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EXT T TEER bes colo fr sale, to 


No matter how you look at it, they both have color to sell. Mr. 


Ostrich with his bright, gaudy plumage. And Peerless Filing Cabinets 
with their complete array of modern decorator colors that compliment 
any office color scheme. Your customers select from eight colors, plus 


three grained finishes and raven black. That’s twelve selections in all. 


Have you seen the latest Peerless Color Guide, with its actual color 
chips of enamel finishes, linoleum, textolite and corlex. If not, write for 
your copy today. See for yourself the wide range of sales possible 

with this wide range of color selection. 
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PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 


NEW YORK CHICAGO HOUSTON LOS ANGELES 
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THAT CUSTOM LOOK 


Quality, luxury, value combine 
to make Modernize America’s 
truly best buy in upholstered 
furniture for hotel, office and 
home. 


For your next installations, 
specify Modernize, where you 
get custom design at volume 
production costs. 


modernize 





Showrooms 


* 


Room 1005 Stanley Werksman 
192 Lexington Ave. Associates 
New York, N.Y. 729 Boylston St. 
Boston 16, Mass. 


Space No. 299 
Southwest Home 
Furnishings Mart 
2000 Stemmons 
Expressway 
Dallas, Texas 


* 


modernize ine. 
666 Lake Shore Drive, Chicago 11, Illinois 
Factories: Chicage, Pentorec, Miss. 
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In this Modernize catalog is 
a most complete selection of 
upholstered furniture of qual- 
ity and beauty. Colorful, 
complete and most helpful, 
the Modernize catalog should 
be ready at your hand for 
easy convenient use. Write 


for new catalog. 
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Color Predominates ; 


In Itkin New Showrooms 





@ ITKIN BROS., Inc., one of the leading 
office furniture and equipment organiza- 
tions in New York City, recently showed to 
the public beautifully redecorated display 
rooms. Designed in keeping with the mod- 
ern trend, these quarters feature a display 
of the finest in contemporary and tradition- 
al furniture. Time and space-saving furni- 
ture and equipment can be seen in actual 
operation in the mezzanine floor offices. 
Color predominates on the floor and many 
executives of business and industry who 
viewed the display had an opportunity to 
see just what could be done to enhance and ' 
modernize their own offices. Large windows 
at the front of the store (picture at bottom 
left) convert the entire store into a huge 
display. 
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Sales are the fruits of nourishing roots 
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NO ART METAL DEALER has to fall back on vague generalities in talking benefits to his 
prospects. In any installation where Art Metal principles of office planning and work-station 
organization are applicable—and these include the small ones too——he is in a 
position to win the order on the basis of tangible dollar benefits to the customer. Benefits 
in terms of increased work output, decreased office rental cost per worker. 





The evidence is in numerous statements like those quoted above 
many from the nation’s largest business firms. It’s one of the 
fruits of the Art Metal Franchise. Art Metal Construction 
Company, Jamestown, New York. 


including 


The trade mark with a meaning 





in the world of office equipment... 
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Parking Space 
Proves Boon 


To Marston's 





All White . . . atmosphere is featured at Marston’s. Note two-way mirror section 
in balcony and wide-open aisles 


@ A POWERFUL bid for a greater share of retail office sup- 
ply sales is being made through the colorful new headquarters 
showroom recently completed by Marston’s, 40-year old school 
supply organization in Phoenix, Ariz 

In its old location in the downtown Phoenix area Marston's 
sold only 7 or 8% of its gross volume to walk-in retail cus 
tomers, according to Jack Norris, Jr., retail sales manager. The 
lack of parking space and crowded traffic conditions here 
made it easier for the customer to reach for the telephone and 
ask for delivery service; even where small items were con- 
cerned. 

“Now, we have parking space for 30 cars on a hard-sur- 
faced lot immediately to the left of the building, and 4000 cars 
can be accommodated right across the street” Mr. Norris said. 
The office manager and school purchasing agent can depend 
on a parking space, at any time.” 


Capitalize on Parking 

The 4000-car figure is no error, for Marston’s has carefully 
capitalized on the huge new Park Central Shopping Center 
across the street, where several acres of open parking space 
will actually accommodate 4,500 autos without crowding. 

The long low building, which contains 12,000 square feet on 
two floors, is designed for maximum display efficiency. In- 
cluded is an all-glass front assisted by two six-foot windows 
on either side, and the use of the same shade of off-white 
throughout the entire interior, on walls, ceiling, and all fix- 
tures. 

This theme was chosen for a simple reason, according to 
Mr. Norris. “We feel that the all-white background gives snap 
and life to every display in the store”, he pointed out “Practi- 
cally every item we carry is colorfully packaged and will con- 
trast sharply against the uniform background.” 

Experimenting for several months before the move, Mars- 
ton’s found that even the smallest item was easier to locate 
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Exterior . . . of Marston’s in Phoenix, Ariz. 


98 


when shown against a white surface, and consequently no 
other colors were used anywhere except for the tiled floor. 

Layout of the store features extremely wide, clear-visibility 
aisles, with stationery, school supplies and office furniture oc- 
cupying the left half, sporting goods and general athletic sup- 
plies on the right half. 

All-steel fixtures are used for school and office supplies, 
with custom-made wood and pegboard gondola type units in 
the athletic supply department. A unique feature here is that 
all shelves on walls and gondolas are not only adjustable, but 
likewise can be lifted away bodily from any fixture and at- 
tached to any other. 


Shelf Display Put on Gondola 

Due to this interchangeability, a shelf display on a gondola, 
for example, can be lifted out and moved to the wall in one 
operation, without removing the merchandise on the shelf. 
Much time and effort will be saved in this way. 

In the office supply and school supply sections, Bulman 
steel shelving and gondola fixtures feature “slant display”, 
every shelf tilted at a 20-degree angle for easy reading of 
labels, price tags and identifying signs. 

A single service block in the center store provides a con- 
venient point for wrapping packages, accepting payment, 
charge account purchases, and delivery orders. While there 
are sales people on the floor, customers are invited to browse 
and shop on their own until they signal for help. 

A unique feature in this connection is the installation of a 
12-foot “two-way mirror” along the balcony enclosure at the 
rear of the retail area. This forms the lower half of the out- 
side wall of the executive office on the balcony. 


Mirror Serves Dua! Purpose 

While the mirror appears only as a reflecting surface to cus- 
tomers on the first floor, general manager J. N. Norris, Sr., 
can see the entire sales floor through the polarized glass sur- 
face. This ingenious glass application will not only give “ad- 
vance warning” of the arrival of important customers, but 
likewise will guard against pilferage. 

Covering all of Arizona plus part of Nevada, Marstons’ has 
seven salesmen on the road, all of whom sell schools on com- 
plete furniture, educational and stationery supplies as well as 
sporting goods. J. N. Norris, Sr., is general manager and part- 
ner with Charles Wickliff. Department managers include Jack 
Norris, Jr., retail sales manager, George Stetson, stationery 
departments, and William Phillips, retail athletic supplies. In 
addition to the new showroom and headquarters building, 
Marston’s maintains a 25,000 square foot warehouse in the 
Phoenix industrial area. There are 31 employees in the two 
locations.—RAI 
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Listinetive Business Chairg 
ly JOHNSON 





H] re a few of the new JOHNSON 


CHAIRS recently shown at the NOFA 


Co ntion 


designs that offer many new opportunities 
Johnson Dealer. Write for complete 
jetails on all the new JOHNSON 


CHAIRS 


=e 
Since Ja 1868 fa 

JOHNSON 
Busi ° 
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They're new . exciting 


JOHNSON CHAIR COMPANY 


7109 Merchandise Mart 





Chicago 54, Illinois 
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QUALITY 
PARK 
delivers 


LAND OF LAKES AND PInEsS—(QP)—(1) Letters and 
catalogs look better dressed up in Quality Park Mail- 
ing Envelopes. (2) Add to this the fact that Quality 
Park Envelopes have extra-heavy gummed flaps and 
seams. (3) Then, consider that the finest, toughest 
“land of lakes and pines’’ paper is used in all Quality 
Park Envelopes. (4) Next, think of the complete line 
of mailing envelopes that Quality Park offers. 





Policy Envelopes 

4 sizes in fine Cameo stock 
Also Coin envelopes—8 sizes r 
Cameo or Parkraft. 


sizes in Cameo 





eliopes 


‘hampion Clasp En 
Extra protection for heavy 
mail, catalogs, booklets. sample 


most wanted features 
in mailing envelopes, 


(5) Knally, remember that Quality Park guarantees 
the best possible service always. Think over all of 
these benefits and you will know why thousands of 
stationers the country over are boosting sales with 
the finest line of mailing envelopes today—Quality 
Park. Write today for catalog. And remember, at 
Quality Park good service is a tradition. 

P.S. Quality Park Envelopes sold through dealers only. 
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Catalog Envelopes—18 sizes in 
Cameo Parkraft, Polar Bear 
White Kraft, Gray Kraft. 


or Parkraft 

















Flat Mailing 
E opes 
Wide seams, double 
gummed flaps 
withstand roughest 
handling—8 sizes 
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QUALITY PARK ENVELOPE CoO. 


Paul 1, Minnesota 


General Office and Factory, 2520 Como Ave., St 
Chicago Office and Warehouse, 564 W 
West Coast Office and W Traction Ave.. 


irehouse, 83 
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Monroe St., Chicago 6, Lllinois 


Los Angeles 13, Calif. 


Airway Express 

Mailing Envelopes 
Safeguards important mail— 
4 sizes. Double sea 

when folded. 








Quality Park Products 
from the land of lakes and pines 
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You can count on selling more adding 
machines when you sell Nationals. 
National’s “Live” Keyboard, which the 
operator can instantly adjust to her pre- 
ferred key touch, greatly reduces effort, 
assures accuracy and increases produc- 
tivity. For on a National, every key is 
“live,” and operates the machine without 
depressing a motor bar. As a result, 
National Adding Machines cut hand 
motion and effort up to 50%! 

Only National offers your customers 
the “Live” Keyboard with adjustable key- 
touch, a combination of exclusive features 
that makes National Adding Machines 
the most popular on the market today. 
National’s line of fine adding machines 
includes special models, designed to do 
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ts 
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THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


989 OFFICES IN 94 COUNTRIES 





Adding Machine Exclusives 


@ “Live” Keyboard 
@ Adjustable Keytouch 





mean greater sales for you! 


special jobs —as well as desk model 
bookkeeping machines. That’s why a 
National Adding Machine Dealership 
means increased business, greater profits 
for you! >? 
For information about the 
complete National Adding Machine 
line dealerships available, 
contact our Dayton office now. 


And Nationals also include 8 additional 
important time-saving features: 


Automatic Clear Signal 

Subtractions in red 

Automatic Credit Balance in red 
Automatic space-up of tape when 
total prints 

Large Answer Dials 

Easy-touch Key Action 

Full-Visible Keyboard with 
Automatic Ciphers 

Rugged-Duty Construction 

















Horder’s . . . delivery fleet at “’anchor”’ in front of the headquarters building 


Horder’s Greets Spring in Chicago 
With Planned Promotion of Sale 


A warm breeze of business enthusiasm helped to melt the 
snow that fell in Chicago during Horder’s Spring Savings Sale. 
Despite the weather, specially-priced merchandise blossoming 
out all ovér the eight Horder stores was an inducement to 
spring office “cleanups” and a tonic to somewhat sluggish 
sales, after a record million-dollar January. 

The dates of March 18 to 29 included the first day of spring 
but the only flowers and bunnies visible were part of the motif 
for the sale. Windows, posters, newspaper ads and thousands 
of mailing pieces were certainly “rushing the season” if you 
looked outside; but nobody seemed to mind. Even the Horder 
delivery fleet was decorated with bright banners in this pre- 
Easter parade of office “finery” on the way to style and value 
conscious customers. 

The stores did a lively business on sale specials as well as 
regular items. The Horder telephone sales department of 17 
girls reported there was hardly time to sneeze between calls 
and mail orders snowed in from offices replying to the giant 
sale circular. 

Sales personnel had been indoctrinated with Spring Savings 
Sale “fever” at a dinner preceding the event. 


Vacation Closings .. . 


Amberg File & Index Co. plant and office will be closed 
July 1 to July 22 for vacation but every effort will be made to 
ship all orders received prior to June 29. Customers are told 
that orders for July requirements, if so marked, may be sent 
in now for shipment prior to June 29. Invoices will be dated 
July 1. 

Emergency orders for stock items will be made during vaca- 
tion period, if requested, and invoices mailed July 22. Other 
orders received during the shut-down will be shipped immedi 


ately after July 22. 


Orders for stock items will be filled without interruption 
during the factory holiday, June 29-July 15, it is announced 
by Wilson Jones Co. The shipping departments at both Chi- 
cago and New York City will remain open and in operation 
while the Chicago, New York and Elizabeth, N. J., factories 
are closed for employees’ annual vacations during this period 


Vacation dates for the W. H. Gunlocke Chair Co. have 
been announced as June 26-July 8. During this time the office 
will be open as usual, states President Howard W. Gunlocke, 
but no shipments will be made or materials received 
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In the Foreground . . . of activities during Horder’s Spring Sav- 
ings Sale were these men. From left: A. J. “Tony” Peters, 
vice-president of merchandising whose staff selected the sales 
items; George W. Kuhfuss, industrial sales manager, whose 
salesmen disposed of a large quantity of items; James M. 
“Jim Burke, traffic manager, whose fleet delivered the mer- 
chandise; and E. F. Schreiber, warehouse and operating man- 


ager. 


Addo Announces Changes in Corporate Setup 

A new corporate organizational set-up 
to meet the requirements of the com- 
pany’s steady growth has been an- 
nounced by George Agrell, president of 
Addo Machine Co., Inc. 

Under the new plan, the original Addo 
Machine Co., Inc., will function solely 
as an importing company, and a newly- 
formed company, Addo-X, Inc., 300 
Park Ave., New York City, will take 
over the distribution of the firm’s three 
main lines—Addo-X, Adler and Roneo, 

President of the newly-formed Addo-X, Inc., is N. Costa 
Arnheim, vice-president in charge of sales of the Addo Ma- 
chine Co., Inc. George Agrell becomes chairman of the board 
of Addo-X, Inc. 

There will be no basic policy changes, said Mr. Agrell, and 
the reorganization was undertaken solely to improve services 


~ 


N. Gosta Arnheim 


to dealers and customers. 

Service department and warehouse remain at the present 
location, 37 W. 65th St., New York 23, N.Y. 

Waterloo Firm Takes New Location 

Lincoln’s Office Supply Co. has moved from 109 E. Fifth 
St., Waterloo, lowa, to new headquarters at 320 F. Fourth St. 

The store occupies the main floor, the basement, and the 
second floor of a three-story building. The blueprinting and 
photostat department, and the furniture department are located 
in the basement. 

Office supplies are on the main floor, while the second floor 
is used for storage. A newly-installed elevator connects the 
three floors and the balcony. New fixtures have been installed, 
and the interior of the building re-decorated. 

Marion H. Renz, Waterloo, is owner of the firm, whilé 
Robert Hileman is manager.—Al 
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your company is judged 
by the office you keep! 





Across America, Cole Stee! K;quipment has been chosen | nve 
the character of famous corporations, important smal} busin 
and thousands of distinguished professional offices. Thi ! 
tional design, Cole Steel furniture increases efficien nd 

* dignity to-your office. Dollar for dollar the greate le 
steel furniture. Create a “new look” for your office vie 4 





Cole Steel Equipment Co., Inc. - 415 Madison Ave., New York 17, N. Y. - Canada: 329 Dufferin St., Toronto, Ont ° 0) 8 3 -STEEL ° 








New Home for Supplies, Machines, Furniture 


The Advocate 
Store Takes 
Step Forward 
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The office 
furniture 
department. 


The Advocate Store of Newark, Ohio, 
is in new quarters at 21 West Main St., 
with emphasis on customer self-selection 
and the latest display techniques for of- 
fice supplies, machines and furniture. 

It is another chapter in the forward 
look of this establishment which opened 
its doors 15 years ago on February 26, 
1942. Richard Walker and the late Wil- 
liam Pickering, both key executives of 
the Advocate Printing Co., for a long 
time had realized the need for an of- 
fice supply and equipment store in Newark. 

John H. Duncan, who had a wide experience in all phases 
of the office supply and equipment business, was hired as 
manager. George S. Long, well known manufacturers’ rep- 
resentative, was instrumental in this step. 

In five short years the store outgrew its space and the room 
next door, still in the Advocate Building, became available, 
giving the store double the sales floor and stock room space. 
Sales and service were provided for office machines. 

Now the firm occupies quarters just a few doors from the 
original location. One section is devoted to the self-selection 
Office supplies department and the other contains a modern 
furniture display. On the lower level is the office machine dis- 
glay and service area. 

Robert Meinhardt has been associated with the store the 
gast 10 vears and is now «ales manager and assistant to Man- 
ager Duncan. 





John H. Duncan 
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Office Machines 


Office Supplies 





department of The Advocate Store. 








are given a new display treatment. 
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| and this is R. C.Allen’s 


| “ADDING MACHINE WITH A MEMORY” 
; 


the first new development 











in computing since credit balance! 





Touch the Memory Key—and the number is 


“‘locked'’ in the machine's memory. Touch the 





Recall Key—and it’s restored, without re-index- 
ing, as either a positive or a negative. Saves time, 
motion and lots of errors. A terrific sales feature. 
If you are not now handling the fast-moving 

R. C. Allen line, write or call. You'll get complete 
information on our valuabie franchise plan im- 
mediately. R.C. Allen Business Machines, Inc., 


680 Front Avenue, N. W., Grand Rapids, Michigan. 


B.C. Alllenn to-boy odding wachin 


, TYPEWRITERS e« CASH REGISTERS « ADDING AND BOOKKEEPING MACHINES e¢ SAFES AND INSULATED FILES 
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Quality Home 
For Quality 


Park Envelope 





Geared . . . to meet the needs of dealers is the new factory and general office build- 
ing of Quality Park Envelope Co., covering four acres. 


The key word in planning, design, construction, equipping 
the new home for Quality Park Envelope Co., St. Paul, Min- 
nesota, was lifted bodily from the name of the company. It’s 
quality from beginning to end, and the end is not in sight be- 
cause planning for the future has left plenty of room for ex- 
pansion. 

Located at 2520 Como Ave. in a new and rapidly develop- 
ing industrial area in the St. Paul Midway district near the 
Twin Cities dividing line, the Quality Park Envelope building 
is in a strategic position with ample parking space and its own 
railroad siding. The new building with four acres under roof 
was designed by David J. Griswold, ASI. The entire plant was 
built around a scientific plan of work flow for increased pro- 
duction efficiency. From unloading a raw stock to the shipping 
of finished envelopes, the work flow is smooth and unin- 
terrupted through the 171,000 square foot factory space. 

“Since 1919 when Quality Park Envelope Company was 
organized,” says Lafe H. Wasley, president of the firm, “an 
integral part of our policy has been quality plus service for 
stationery and office supply dealers. We are confident that our 
new modern plant projects this policy well into the future with 
ultra modern facilities for today’s needs with a planned ex- 
pansion potential for many years to come.” 

Of prime importance to the stationery and office supply 
dealer is the manufactured stock warehouse adjacent to the 
shipping platforms. More than 400 different sizes, stocks, 
styles and weights are kept on hand at all times, and careful 
checking of inventory levels from a master control board en- 
ables most shipments to be made soon after an order is re- 
ceived. 

The Quality Park Envelope Co. with its new modern plant 
in St. Paul also maintains finished stock warehouses in Chicago 
and Los Angeles to facilitate excellent service to the dealers. 


a cage eee 
< 





When teeta Metter . « . rush orders for plain envelopes can 
be filled from more than 400 different sizes and styles carried 
in stock, 
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Raw Stock . . . in massive warehouse, more than 1,000 tons 
of roll and sheeted stock, ready to keep the production flow. 





Printed Orders . . . move directly from the cutting room into 
this printing department full equipped for every phase of 


letterpress printing. 


a 


Seek and Function . . . are given to the envelope blanks in the 





folding department where high speed, 


and gum the envelopes. 


rotary machines fold 
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So many 
of my new friends 
are your BE¢T 


customers 


Nan Mackaye is my name — and selling Old Town carbon 
papers, ribbons, spirit and stencil supplies for you is my 
business. 


You can bet I’m proud that more and more of your customers 
are becoming aware of me. It means I’m accomplishing the 
work I set out to do in Old Town’s advertising — publicity — 
promotion — packaging. I make selling simpler for you by 
establishing strong brand recognition. 


One step beyond brand recognition is brand preference .. . 
and along with that comes faster selling, easier selling, 
greater profit from each sale. These are the best sales, the 
be$t customers. 





Would you like to have Nan Mackaye sell for you? 
Write Old Town’s General Sales Department today. 


OLD TOWN CORPORATION 


750 Pacific Street, Brooklyn 38, New York 





World’s foremost maker of carbons, 


ribbons, duplicators, duplicating supplies 
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Arm Chair 


Looks can fool you! Take the Gregson 680 Series, for 
instance. Sure, it looks light and airy . . . but man, these 
chairs are rugged! 

Spring and foam rubber seats offer lasting comfort to 
the modern executive, and at a price that he will thank 
you for. Scuff plates and 2-inch ball bearing casters add 
long life to the beauty and ruggedness of the Arm Swivel 
Chair. And handsome brass ferrules on the Companion 
Arm Chair add that “extra something” that makes them 
sell fast. 

Both chairs are available in Gros Point and Naugahyde, 
or Gros Point and top grain leather combination ... in 
a wide range of colors . . . and at a price to suit even the 
grumpiest purchasing agent. 


There’s a new feeling in office furniture... a new light ’n 


airy look. It’s available in the new Gregson Series No. 600. 


Write for full information today. 


DEALER INQUIRIES INVITED 



































GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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Don't Drive Away Buyers 
By Clumsy Selling Methods! 


by VICTOR N. VETROMILE 


special writer 


@® MAKE THE TEST wherever you will, in any type of re- 
tailing outlet you choose, and you will find that you experi- 
ence a certain psychological impression the minute you cross 
the threshold. This tells whether the business is expertly man- 
aged or is simply conducted in the manner of a post office 
which, of course, has no competition in the selling of its par- 
ticular goods. 

There is a mercantile maximum about meeting the buyer 
half way, but the successful stationer and appliance dealer in 
an intensely competitive territory has learned that he must 
meet every buyer more than half way if he hopes to make 
customers out of buyers. 

Assuming my own reaction to be typical of the average 
office supply and office equipment buyer, I never have much 
respect for the “salesman” who approaches me with the inane 
question, “Something for you today?” Nor do I have much 
confidence in the apparent tyro or relatively inexperienced 
salesman who, while he is waiting upon me, must ask some 
other salesman for information about the merchandise which 
he is trying to sell. 


A Strain on Politeness 

In such an awkward selling procedure, I always have to fight 
the restraints of politeness against saying “I think you had 
better let that other man wait upon me when he is available.” 

Even though such crudeness and bungling in buyer reception 
are not as common as they were years ago, they shouldn't 
exist at all in any business that spends money for advertising 
to attract buyer traffic to its salesroom. 

Incredible as it may seem, however, in this day of “modern 
merchandising”, a friend who is not addicted to exaggeration 
tells this experience in seeking an executive desk in a station- 
ery establishment that had a well-stocked reconditioned office 
furniture department: 


How Not To Do It 

He was approached promptly and courteously by a young 
salesman who escorted him to the department. With a flourish 
of the hand directing the prospective buyer towards the mer- 
chandise, this young salesman said: “Here’s our set-out of 
desks. Browse around and see what you can find that you like, 
and I'll be with you in just a few minutes,” thereupon leaving 
the prospective buyer to make some sundry sale in the foun- 
tain pen department. 

Such virtual self-service may be all right in the grocery 
super market, but it certainly suggests little respect for the 
patronage of a man contemplating an expenditure of $50 to 
$100 for a unit of office furniture, whether new or used equip- 
ment. 


Incorrect Pricing Method 

In this store, by the way, the used furniture was not priced 
openly. Instead, each unit was numbered, and the salesman 
quoted the prices from an inventory sheet that identified each 
unit by number. This is not necessarily an unethical system, 
but it is wrong from the viewpoint of public confidence, psy- 
chology in human relations, and general merchandising effi- 
ciency. 

Frank display of the price never frustrates the sale. It tells 
the public that the dealer has but one price to all buyers for a 
given article at a given time. Most buyers prefer to see the 
price on the merchandise. Many of them have predetermined 
upon a limit of expenditure, and plain display of the price 
facilitates their judgment of comparative values in making 
their selections. 

The buyer is again the ruler of the marts of trade. He chal- 
lenges the stationer to supply him with the supplies and office 
machines that will best serve his purpose and which will insure 
him the utmost in value and all-around satisfaction. If he is in 
the market for machines that cost several hundred dollars, he 
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Unusual Envelope Products 


Unusual envelopes—a Justrite spe- 
cialty ! 


Justrite makes envelopes of all speci- 
fications for any particular purpose. 
Wise stationers everywhere turn to 
Justrite for that ticklish envelope 
order, as well as standard jobs. 

Here are a few unusual envelopes 
which were tailor made for Justrite 
dealers. 

Airline ticket refund envelopes 

used in ticket offices as a combination 
envelope for holding cancelled airline 
tickets, and a draft for passenger re- 
fund. 

Self statement envelopes for rural 
electric co-ops . the consumer re- 
cords his monthly electric meter read- 
inside panel of the 
envelope, and mails his remittance to 


ing on the 


the utility company. 
Round trip envelopes for special sales 
campaigns lithographed or 
printed, this bold promotion envelope 
provides large areas for advertising 
messages and an envelope pocket for 
return information by the customer 
, perfect for collections, too. 
Leather embossed fiberine pass book 
jacket 
for protection of customers pass 
books 
usage. 
Double por ket folder . 


container for holding informational 


. a high quality container 
thumb notched for easy 


a handy 


literature, pamphlets, and papers .. . 
ideal promotion package for insur- 
ance agencies, auto dealers, advertis- 
ing agencies, transportation lines, and 
product advertisements. 
Step-payment jackets ... placed over 
ledger cards to serve as a warning 
signal for delinquent accounts. 

Tax assessor envelopes . . . functional 
two way envelope used by state tax 
department for sending tax notices to 
industries and other businesses . . . re- 
mittance is enclosed and returned in 


same envelope to tax commissioner. 


Just 
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NORTHERN STATES ENVELOPE COMPANY 
300 EAST FOURTH STREET, ST. PAUL 1, MINNESOTA 
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@ an envelope “Just-rite” for every purpose! 


Besides the unusual items shown here, 
Justrite features a complete line of 
standard and special envelopes. And 
two centrally located factories in St. 
Paul and Atlanta make easy shipment 
to all parts of the country. Write 
either Justrite factory for a copy of 
the complete envelope catalog for sta- 


& LS 4 








JUSTRITE ENVELOPE MFG. COMPANY 
523 STEWART AVE. S.W., ATLANTA, GEORGIA 


tioners and for more information on 
these and other items which will in- 
crease your envelope sales and profits. 
Be a Justrite dealer and enjoy the 
products and services of these two 
modern factories, manufacturing en- 
velopes exclusively for you .. . the 


dealer. 







109 





SELL 


Controlled 


SPEED-ERASING 


SURPRISING SAVINGS & CONVENIENCE 
FOR YOUR CUSTOMERS 


These correct Weldon 
Roberts Erasers — 
“balanced” shapes in best- 
suited textures for specific 
WE a 4 

cost least — count for 
most — in terms of easi- 
est handling, cleanest, 
quickest erasing, biggest 
savings in time, paper, 
typists’ nerves. 








GRAYPOINT 





“Balanced” pencil size, wood case, thin, hexagonal 
shape. Sharpen with knife or pencil sharpener. Core 
of fine gray rubber cleanly erases ink, business ma- 
chine writing, typing sentences, words and even 
single letters and figures. 

NO. 3650 GRAYPOINT, WITH WHISK BRUSH 
NO. 365 GRAYPOINT, WITHOUT BRUSH 


JET ERASERS 
Cylindrical stick erasers in attractive, trans- 
parent plastic holders. Not mechanical 
gadgets! Holder tip umscrews so eraser 
can be moved outward. 
NO. 838 JET, FOR BALL POINT 
ERASING 
Core of quality green rubber erases all 
writing of ball point pens and pencils 
NO. 825 JET, FOR PENCIL ERASING 
Core of fine red rubber 
NO. 827 JET, FOR ERASING 
TYPEWRITING 
Core of fine gray rubber 
POCKET CLIP AND WHISK BRUSH 
STYLES in each texture 
REFILLS, OF COURSE 































NO. 38 BALL POINT 
Special-texture, attractive green rubber 
cleanly erases all writing of ball point 
pens and pencils. “Balanced” elliptic shape 
and size conveniently fit the fingers. 
ORDER YOUR WELDON ROBERTS 

ERASERS TODAY! 
Made by the World's 
Foremost Eraser Specialists 
WELDON ROBERTS RUBBER CO. 











Correct Mistakes in Any Language 
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will want to know all about the manufacturer’s guarantee and 
the extent to which it is supplemented and confirmed by the 
dealer’s guarantee. 

To stimulate the interest of a man in something he has set 
out to purchase is no task. The important thing is to convince 
him that the particular machine or appliance handled by the 
store is the one that he should buy and that the store’s repu- 
tation protects him fully in his rightful expectation of satis- 
factory value and performance from the machine or appliance. 
In such a situation the confidence of the prospective buyer 
depends upon ample evidence of the salesman’s knowledge 
and experience. 

What might be called “background knowledge” of technical 
appliances and office machines — especially with regard to 
the successive changes and improvements through the years — 
always makes interest-holding conversation in the selling pro- 
cedure. Such information stimulates the possession impulse 
because the buyer is impressed by the contrast between the 
old and the new, and he realizes more vividly the advantages 
of those progressive steps in improvement. He will be eager 
to change to the better appliance or system now, even though 
his old equipment is not yet utterly unserviceable. 


Better Merchandising Needed 

Sometimes, but not always, the latest mechanical innova- 
tions in the office-equipping industry cost more than older 
systems or makes. This means that they must be merchandised 
actively and intelligently against old and long-established 
standard-of-value precedents for machines of their kind. It 
must be shown how and why they are worth more, and fur- 
thermore, why it is profitable to install them now, price re- 
gardless. 

This reasoning doesn’t apply only to the so-called “heavy” 
equipment of the trade such as desks, filing cabinets, safes, and 
machines. For example, the fellow who has never paid $15 
for a fountain pen will not ordinarily buy a pen in that price 
bracket solely on the suggestive force of an inert, silent dis- 
play. But, the right kind of display presentation can create 
the sales situation that will enable a good salesman to “de- 
velop” the potential purchaser’s contemplation into the desire 
to purchase such a pen. 

In every type of retail business it is necessary to know your 
customers — not only with regard to their obvious or logically 
presumed requirements — but with regard to their personal 
likes and dislikes and their buying power and spending inclina- 
tion. These, by the way, are not always the same, as every 
experienced dealer in the trade understands. 

There are buyers who eschew the cheapest article, yet buy 
under the maximum price in each line. They insist upon goods 
that have a pedigree. The stationer, in his stock selection, 
should keep these different groups of buyers in mind to be 
able to cater to them. 

Many “conservatives” among the price-conscious buyers, 
however, graduate into the ultra-quality buying group when 
they are handled skillfully — that is, always with the manifest 
purpose of providing them with the very best values for their 
money at whatever price they choose to pay. 


Watch Cross-Section Group 

In a clientele of about 1000 customers, whether the business 
be custom tailoring or equipping an office, there are usually 
about 100 customers who can safely be considered, collective- 
ly, as representing a good cross section of the whole — that 
is, with regard to buying habits, style and quality preferences, 
discrimination as to price and value, receptivity to selling sug- 
gestions, the importance of installing the latest and best office 
machines, and related matters. 

Accordingly, the stationer will usually be taking good sell- 
ing aim if he keeps in mind what seems to please this cross 
section or “sample group” in the planning of his display pro- 
motions, his sales letters, advertisements in the newspapers, 
direct mail circulars, and his over-all policy in customer re- 
lations. 

While it is undeniable that misfit salesmen bungle sales and 
sometimes virtually drive away customers, it is only fair to 
point out that even intelligent and amply experienced salesmen 
must have a reasonable amount of support. Well-planned and 
continual advertising can bring a sufficient amount of regular 
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Qi ictinticitettrdencinninienctassiitiaitiaaipinatticaiaistittibaiinaas 
IN CANADA: Regna Cash Registers of Canada Ltd., 704 Notre Dame St. W., 
Montreal, Que., and Business Equipment Machines, 489- R King St. W., Toronto, Ont. . z 
OUTSIDE CONTINENTAL U. S.: Jorgen S. Lien, Box 507, Bergen, Norway. City nn nnnee enn ‘one 


OA-6 /57 


easy to operate—easier to sell... 
the new ALL- ELECTRIC 


ADDING MACHINE 


Fingertips literally float over the moulded keys... everyone who tries 

this sturdy and dependable REGNA becomes a “high speed” operator . . . 
everyone who sees it admires the streamlined styling, the legible 

keys and listing, the clear curved window for maximum visibility. REGNA’s 
rugged Universal Electrolux Motor does all the work—chases fatigue— 
increases daily employee productivity! 


Swedish steel, Swiss precision counters; 
different capacities from 6 total 7 up; 
fully automatic safety keyboard; rear 
rubber rollers for portability; in 

light grey and ivory. 

Also—low-priced hand 

operated models. 


Gentlemen: 
| Please send more information on the new 


as Machine and outline advantages of becoming a Regna 





Electric Regna 








asphalt tile institute 
recommends use of 
glides, cups, casters 





“for lightweight furniture—use glides having a 
smooth, flat base with rounded edges and a flexible pin to 
maintain flat contact with the floor, after first removing 
any small metal domes on the furniture legs. 





“for heavy furniture —ror tables and heavy furniture 


not frequently moved, use composition furniture cups 
Gesigned to prevent the legs from cutting the floor. 





“for moveable furniture —ror desk chairs and other 

moveable furniture, use easy swivelling ball bearing casters 
with 2” diameter wheels and with soft rubber composition 
treads at least 34,” wide.”’ 


office appliance dealers take note: 

The above is quoted directly from ATI literature on asphalt 
tile. Bassick glides, cups and casters meet all requirements 
set forth above and protect wood floors as well. Remind 
your office management customers of these Bassick floor 


protectors. And look for them on office furniture you sell. 
7.32A 


Bassick = 


A DIVISION OF 


RATER 
MAKING MORE KINDS OF CASTERS. MAKING CASTERS BO MORE ~ . 





traffic to the salesroom. This is especially necessary when com- 
petitive stationers are enterprising and vigorous advertisers. 

In certain places one hears lamentations in the trade about 
“people buying out of town.” Many dealers feel it is to an un- 
warrantable extent. This complaint of “civic disloyalty to the 
home-town merchants” is an old one. In the solution of this 
problem, the stationers of any community are confronted with 
the challenge, not merely of presenting equally complete and 
attractive stocks, but of offering the merchandise in equally 
attractive and thoroughly modernized stores. 

These stores must be advertised and attended by competent 
sales personnel who have been schooled in the fine points of 
customer relations as well as merely in knowledge of mer- 
chandise. Furthermore, such suburban dealers must hold their 
prices for standard-value goods at the competitive level. 

Probably 40% of most stores’ daily buyers can be sold 
profitable items in addition to their spontaneous demands. The 
trick is to keep them interested in the store. Always have on 
display the new items of the trade. Keep them eager to see 
what will be offered next, following the example of the depart- 
ment stores. That is largely the explanation of the caliber of 
management that enjoys stability or patronage and increasing 
sales from year to year in every field of retailing. 


Meilink's “Trek-or-Treat”’ 
Offers 5-Day NSOEA Trip 


“Trick or treat” time comes on Halloween, but it’s already 
“trek or treat” time for dealers and salesmen of Meilink Steel 
Safe Co. 

“Trek-or-Treat” is the name for the biggest sales contest 
ever staged by Meilink. 

Dealers and salesmen from all parts of the United States 
will be competing for a five-day, all-expense-paid “trek” to 
Chicago plus 116 other “treats” being offered. 

The contest is not bound up with a maze of rules or things 
to do — there’s nothing to write, no special gimmicks — 
just sell Meilink products. 

Here is the way the prizes stack up for the top salesmen: 

First prize — Five-day, all-expense-paid “trek” for two to 
Chicago during the National Stationery & Office Equipment 
Association’s convention, Sept. 28-Oct. 2, including airplane 
or train transportation for the winner and his wife both ways, 
hotel, meals, theater, night club and a generous amount of 
cash spending money. 


Second prize — A luxurious, glamorous, height-of-fashion 
mink stole. 
Third through fifth prizes —- Emerson 14-inch screen port- 


able TV set with built-in Phono-Jack with switch for dancing 
and listening. 

Sixth through eleventh prizes — Hart Schaffner & Marx 
Cattigara silk tropical suit made of imported Italian Duppioni. 

Twelfth through seventeenth prizes — Choice of: Polaroid 
Highlander pocket size Land camera, the picture-in-minute 
camera. Or: Golden Fiesta king size automatic infra-red 
Rotisserie. 

Eighteenth through the one-hundred and seventeenth prizes 
— Handsome Zippo lighter embossed with Meilink gold safe 
crest. 

Winners will be judged on a system of points earned during 
the period of the contest, April 1 through June 30, 1957. 

Points are earned on the basis of one point per $10 of pur- 
chases. Thus the sale of a safe costing the dealer $300 will 
earn 30 points. Points are always on the dealer’s cost, not on 
the retail sale price. 

Ten additional bonus points can be earned by salesmen who 
sell one, two and four-hour Meilink fire-resistant safes. 

The Meilink salesman who accumulates the most coupon 
points during the period of the contest will win first prize. 
Whoever accumulates the second highest total of points will 
win second prize and so on down through the list of 117 prizes. 

Meilink dealers and salesmen can mail their coupons to 
Meilink Steel Safe Co., 1672 Oakwood Ave., Toledo 6, Ohio, 
any time after June 30 and before July 15. Winners will be an- 
nounced by August 15. 
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SPECIAL OFFER 


This 
DELUXE 
DESK DISPENSER 


for only 50+ 


with purchase of “SCOTCH” Deluxe Desk Dispenser 








12 Rolls “SCOTCH” Cellophane Tape 1/2" x 1296” 


‘ ay | See your 
supplier right 
away... tell him 
you want 


DEAL “S”! 
pags If you wih “ash te t 


4" R”. 
9 a pat 
for only 50¢. 





IT’S BARGAIN TIME for these handy “Scotcu” Deluxe 


REG. U.S. PAT. OFF 
Desk Dispensers! Buy one dispenser and 12 rolls of ever- co 7 CH 
useful ““Scotcu’”’ Cellophane Tape... get a second dispenser 


for only 50¢. It’s your chance to outfit every desk with these BRAND 


time-saving, tape-saving dispensers! CELLOPHANE TAPE 


Act quickly — offer expires June 30! ,ooucr 
¢ on 





The term “Scorcu” is a registered trademark of Minnesota Mining and Manufacturing Company, St. Paul 6, Minn. 
Export Sales Office: 99 Park Ave., New York 16, N. Y. In Canada: P.O. Box 757, London, Ontario. 
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THE FULTON LINE OF QUALITY STAMP PADS AND 
DATERS is the dealer’s choice, because your sales 
are sure to go up. Lowest prices assure complete 


customer satisfaction in these most popular... 


Packaged 
and 
Designed 


Greater 
Profits! 


Please 
write 
fora 
catalog 
of our full 
Hine! 


THIS UNIQUE KIT CONSISTS OF . . 

holders, stamp pad, tweezer, and rubber 

type ... deep cut for sharper and clearer 

impressions. Practical for notices, ad- 

dresses, prices, and labels, presented in 

attractively designed, durable boxes. 
REMEMBER if you want the best in Marking 
Devices, choose Fulton. Fifty years of highest produc- 
tion standards and merchandising techniques are re- 
sponsible for today’s peak volume sales. Deliveries 
prompt! Order now! 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 


Manufacturers of Marking Devices for Over 49 Years” 
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advertising clinic 


by JACK 


advertising consultant 





Tie in Local Advertising 
With National Campaigns 


@ Problem: An office equipment dealer writes, “Many times 
while paging through a popular magazine at home, I see an 
advertisement for some brand of office equipment I stock in 
my store. It gives me an idea. Why not tie in a window 
display and a newspaper advertisement with this magazine ad- 
vertisement? 

“By the time I get around to do anything about it there is 

another issue of the magazine on the news stand and it is too 
late to take advantage of this national advertising. How can 
I know in advance about this magazine advertising so I can 
use it to full advantage in my business?” 
Solution: Your idea about tie-in advertising with magazine 
campaigns is good. Office equipment dealers who do co-operate 
with manufacturers find that it does increase sales. Yet, to 
do this most successfully the program must be timed just 
right. Window displays and local newspaper advertisemen‘s 
should appear the same day the national magazines are dis- 
tributed. 

Here are some suggestions on how to plan local tie-ins with 
national advertising: 


1. Keep a plan schedule. 

Announcements of national advertising are often sent out by 
the manufacturers to the dealers. These arrive in advance of 
the event and are often lost or mislaid by the time the publi- 
cation date arrives. Setting up a schedule in an advertising 
diary will serve as a handy reminder 


2. Discard excess ideas. 

Not all of the material for a tie-in advertising campaign 
an office equipment dealer receives can be used. If an im 
mediate decision is made to keep or to discard, the wanted 
advertising material is easy to locate. Of course, plans will 
change and the wanted display props and newspaper mats will 
have been discarded by the dealer in some instances. But, the 
time saved in finding wanted material will more than offset 


this occasional loss. 


3. Check your manufacturer’s news section. 

In the news columns of OFFICE APPLIANCES, there are 
frequent references to office equipment manufacturer’s pro- 
motion plans. These brief articles will give information about 
the advertising campaign — when it will appear, in what mag- 
azines, and what local mats and display aids are available 
Checking these columns of your magazine every month will 
help you develop a plan to tie in with this national advertising 


@ Problem: An office equipment dealer asks this interesting 
advertising question: “From time to time I need new personnel 
for my store. I have tried ads in local newspapers but do not 
seem to get many worthwhile answers. Another office equip- 
ment dealer of my acquaintance swears by advertising for help 
in the wanted columns and he always seems to get good re 
sults 

“Can you give me some suggestions on how I can write 
better help wanted advertising?” 


Solution; Here are some suggestions that other advertisers 
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en eR re aman oe 


Take a close-up look at the 
newest safe yet! 








DIALING AT **WALK-UP"’ HEIGHT 


Dials and handles 
easily operated in normal 
standing position. 









The completely new line 
of York safes means 
greater profits to you | 

















Offering unequalled user conveniences, the new York 
safe line attracts new customers . . . boosts dealer There is @ York sofe 


profits. New sales features include flush doors, caster for every office . . . 
; d every business. 
concealing bases, high-mounted dials and handles. 
New and larger combination dial design provides 
easy-to-read top visibility plus complete privacy. 
Large numbers read horizontally . . . the natural way. 


Decorative as well as functionai, these distinctive 
new York safes are money-makers. To get complete 


sales data and prices, send coupon today. Jn fact, YORK SAFE & LOCK 


why not order floor samples for quick sales. 2000 Mulberry Rd., S.E. 
Canton 2, Ohio 











Please send details about your completely new line of York safes. 














Firm 
Individual_ ee Se 
YORK SAFE & LOCK cg i eT ae 
SE ————————— oe cle 


2000 Mulberry Rd., S.E. . Canton 2, Ohio 
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NG LINE 


OF STYLES and DESIGNS! 





YOU NAME IT! 


Indiana has the chair 
to fit every office! 


The No. 1274 all-wood and the No. 
1274-S_ with padded upholstered 
seat are ty teal of the long line of 
styles and designs to fit perfectly in- 
to every kind of office. A selling 
combination of quality and value you 
can feature with assurance. Chair 
specialists since 1929. Now, with a 
new two-story warehouse to expedite 
customer service. 


WRITE TODAY FOR 
CATALOG OF BEST-SELLERS 


AMO Chair Company 


JASPER. INDIANA 


have found helpful in writing good help wanted advertise- 
ments: 


1. Be specific. 

Tell what you want. For instance, advertising for an office 
equipment serviceman is better than asking for an all-around 
man. 


2. State salary. 

If your salary it too low, you will be wasting your time in 
answering replies you receive and in talking to applicants 
When you state the salary you are willing to pay, the answers 
will be from men who are interested in the position at the 
salary you offer. 


3. State location. 

Again you may want to keep your firm’s location a secret 
to screen applicants. However, some indication of your lo- 
cation will bring in replies that are from good prospective 
employees who want to work in your area. 


4. Include benefits. 

When selling office equipment to a customer, you point 
out all the benefits he will receive. You are selling a job to 
an employee. Point out all the benefits of the job to complete 
the sale. 

Some people prefer to work with modern equipment, others 
prefer other things to modern equipment. Some like to meet 
the public, others prefer a quiet work space, vacations, over- 
time, steady work, insurance, pensions, commissions, and the 
like. These are all things prospective employees want to know 
about their future place of employment. 


5. Make it easy to apply. 

Blind ads that do not give the name and the address of the 
office equipment dealer make it hard for prospective employ- 
ees to apply for the advertised job. Name and address of 
your firm included in your help wanted ad will bring in more 
applications in less time. 

Then, too, it will let people in the trade know that your 
firm is a good place to work. In addition to your name and 
address, you may find it helpful to include the telephone num- 
ber sO prospective employees who are working can call to ar- 
range an evening interview. 





NSOEA Publishes New Brocure 
On the Office Machine Store 

The $1.5 billion challenge presented by the sales volume in 
office machines annually is outlined in a colorful brochure 
just released by the National Stationery & Office Equipment 
Association, 740 Investment Building, Washington 5, D. C. 

Designed primarily for the retail members of NSOEA, the 
24-page booklet calls attention to the changes in the require- 
ments of the office worker since 1940, chief among them the 
80% increase in the use of office machines reflecting the fact 
that it’s a pushbutton world in which we live. It is recom- 
mended that those retailers not already operating machine de- 
partments, seriously consider doing so. 

To assist office supply and equipment dealers in setting the 
stage for the demonstration and sale of office machines, the 
association secured the services of Henry Berry & Associates 
who designed a model office machine store which was ex- 
hibited during the 1956 annual convention. Full color photo- 
graphs of various sections of the store are reproduced in the 
booklet along with specifications of the standard fixtures avail- 
able from the Berry organization as stock items. 

This is the fourth in a series of Management Manuals pub- 
lished by NSOEA. Others are “Your Profit Primer,” “Your 
Inventory Manual,” and “Dynamic Furniture Presentation.” 





Clary Extends Distribution to British Isles 
With production being increased at its West Germany plant, 
Clary Corp. has announced plans for the extension of its 
European distribution organization into the British Isles. 
The United Kingdom expansion is expected to result in an 
estimated 30% gain in the company’s European sales of busi- 
ness machines, Hugh L. Clary, president, said. 
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OVER 1500 ITEMS 
for Business, 
Industry, 
Institutions 
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Patented LYON Clip and Stud Design 
provides fast, easy assembly and 
adjustment without use of tools! 





—" DRAWER CASES 





cot TOOL STAND 
SHELVING AND TQ 
AND BINS 

















“LYON QUALITY DESIGN 


makes 


“7 THE DIFFERENCE?” 


STEEL SHELVING, for example. At a glance, all 
steel shelving may look very much alike but there’s a 
world of difference—in ease of assembly, adjustability, 
rigidity and durability. That’s why you should check 
Lyon before you buy. 

This same quality design makes the difference in every 
one of the more than 1500 standard Lyon items, a few of 
which are shown below. 


CALL YOUR LYON DEALER. He offers the world’s 
most diversified line of steel equipment. Equally 
important, he can show you how to get the most for 
your money in terms of saved time and space. 


We can manufacture special items to your specifications. 


LYON METAL PRODUCTS, INC. 


General Offices: 628 Monroe Ave., Avrora, lil. 
Factories in Aurora, Ill. and York, Pa. 









































For that extra touch of hospitality and 
convenience, show your customers how well 
a Monarch foyer seat or bench can add to the 
inviting appearance of their offices. For example, 
these: 





No. 42 Foyer Seat 
Choice of 42” and 64” widths 
Choice of wood or steel base 





No. 60 Bench 

60” long, 20” deep. 

Available with full-length foam rubber 
reversible cushion, or with 1, 2, or 3 sectional 
individual cushions. Without cushions 

makes attractive, convenient cocktail table. 


You should know about the famous 
MONARCH line of office chairs, 
office sofas, tables — 


Send NOW for NEW catalog 
and price list! 


FREE Dealer ad mats, ready, NOW 





MONARCH 


FURNITURE COMPANY wc 








HIGH POINT. NORTH CAROLINA 





A "LOST-SALE” Quiz 


Neighborly Newton 





| “THE EASY-GOING EAGLE’’ 


.. . Spends too much time on those prospects 
with whom he feels welcome. 


He loses sales because 
a) ... he spends too much of the interview 
listening to the prospect 


b) ... he concentrates on “nice guys’ in- 
stead of solid prospects 





| c) ... he is “keeping up contacts” but not 
making sales calls 


As you guessed, Newton never planned a sales 
call in his life. (b) If he had he wouldn’t be 
spending so much time with this prospect, who 
happens to belong to his lodge (country club, 


fraternity, etc. ). 


Like every salesman, your time is worth money, 
so why invest that time on an unprofitable “easy 
call.’ This won't happen if you do as top sales- 
men do. Plan your calls a week in advance. Before 
each week begins know exactly what profitable 
all you expect to make each day. So many new 
prospect calls; so many service calls on good cus- 
tomers and so many calls on people who haven't 
yet begun to buy. Then spend only as much time 


with each one as its potential volume deserves. 
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WAP D 


ILL-OUT-DRAWER 


FIBRE BOARD 
TRANSFER 
STORAGE 
CASE 














... the newest look 
in storage cases 





Expertly constructed of 
heavy corrugated fibre board 
with double reinforced edges. 
The drawer is four ply thick 
at each end, with a strong 
metal handle. 






the stacking frame 











allows stacking without special 

shelving or lattice work. No 
swaying or buckling. Locking 

pins tie one case to another. 


a typical Weis product... 
better storage for less. 


ah 


THE WEIS MANUFACTURING COMPANY 
MONROE, MICHIGAN 
OFFICE FILING EQUIPMENT . FILING SUPPLIES . STATIONERY SPECIALTIES 


OA—6/57 119 





New Officers . . . of the Ninth District NSOEA are, left to 
right, W. G. “’Billy’’ Kirnbrell, governor; Earl Story, lieutenant 
governor for Texas; Willis Lowe, treasurer; L. W. Tabb, lieu- 


tenant governor for Louisiana, and C. W. Chancellor, Jr., 
secretary. Other new officers not present were E. L. Lewis, 
lieutenant governor for Arkansas, and Marvin Fortner, lieu- 
tenant governor of Mississippi 


Regional Meetings 
Kick off in Texas 


Nearly 400 Attend NSOEA Opener— 
Kimbrell Elected Governor—New 


Orleans Is 1958 Site 


Houston, Tex. 

The 1957 regional district meetings of the National Sta- 
tionery and Office Equipment Association got underway with 
a rousing send-off in Houston's Shamrock Hilton Hotel. 

The NSOEA traveling troupe, brimming with 
new ideas and information, joined with nearly 
400 dealers, travelers and manufacturers for the 
two-day business session. 

Before the program came to an end at the 
banquet on Tuesday, the ninth district members 
had elected W. G. “Billy” Kimbrell, The Office Supply Co., 
Greenville, Miss., as its new governor, and selected New 
Orleans as the site of the 1958 district convention. 

The convention program opened Sunday afternoon with 
registrations and meetings of the Texas Travelers Club. Sunday 
night the festivities began with a “Kickoff” party sponsored 
by the host Houston dealers. Jess Webb and his orchestra 
played music for dancing, and refreshments were on the Hous- 
ton dealers until midnight. 

Monday morning Governor Marvin M. Hartung, Paul An- 
derson Co., San Antonio, Tex., opened the first business ses- 
sion with the promise of a well-planned program. The Rev. 
Charles L. King, pastor, First Presbyterian Church of Houston, 
offered the invocation, and Shirley Brakefield, mayor pro-tem 
of Houston, welcomed the group to his community. 

Leonard B. Wilcox, Roberts Printing and Stationery Co., 
Hutchinson, Kan., president of the NSOEA, was the first 
speaker of the day. His topic, which will be delivered at each 
regional meeting, was “How Is Your Company Climate?” 

He spoke strictly to dealer managers, reminding the men 
present that a business “dies from the top down, not from 
the bottom up.” He pointed out the many requirements which 
must be met by a manager if the business is to succeed, and 
he warned the group that each man present must “search for 
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new and improved methods of taking better advantages of the 
most valuable assets of our companies — our employees.” 

He then asked a series of questions of his audience. He 
asked them about their employment and job expansion prac- 
tices, their organizational setup, their policy communication 
systems, their ability to recognize good work, and their ability 
to “stick their neck out” for employees. 


Hear National Blank Man 

The next speaker on the morning slate was Ernest Dickin- 
son, National Blank Book Co., Dallas, Tex. He talked of the 
“Two-Way Street” of business, warning dealers that they must 
be able to buy as wisely as they try to sell. He reminded them 
that they must take full advantage of all product information 
available, that they must incorporate the ideas offered by their 
association, and that they must use the foresight to set up 
product schools and sales meetings to have their salesmen 
well schooled in the merchandise they are expected to sell. 

Dr. Hyman Schactel, Rabbi, Congregation Beth Israel, 
Houston, was the final speaker on the morning program. He 
talked to the group on “The Life You Want to Live”, setting 
up for them a program of family and business life that will 
offer the most rewards. He stressed the fact that the modern 
drive for making money is leaving a great percentage of young 
widows in the UV. S. today. 

The luncheon meeting was highlighted by a talk from the 
celebrated Cayce Moore of Hearne, Tex. Mr. Moore is known 
throughout the nation as a humorist, philosopher and as a 
small town barber. He entertained the entire group of men 





making its first appearance of 1957 at the 
Ninth District convention. Left to right are Paul Burbank, 
executive vice-president; Homer Lay, manager; Elmer G. Rahe, 
vice-president, manufacturers division; Leonard Wilcox, presi- 
dent, and Robert Spelman, executive director, Wood Office 
Furniture Institute 


The Troupe 


present while the women, also enjoying a luncheon, played 
bingo for a group of beautiful prizes. 

Paul Burbank, executive vice-president of the NSOEA, held 
sway at the afternoon session on Monday. He and Homer 
Lay, NSOEA manager, presented the facts of the business to 
the assembled members of the ninth district. He graphically 
portrayed the poor profit picture — as compared to other busi- 
nesses in the retail end of the industry and offered many 
suggestions and aids to dealers who want to brighten this 
picture. Inventory, additional high-profit lines, and the use of 
the whwuiesale stationery operation were all discussed. 


Travelers Provide Feature 

The Texas Travelers buffet dinner and dance was the high- 
light of the Monday social program. The Travelers spared no 
expense to provide danceable music for the stationers and 
their wives. 

Ralph Marterie and his orchestra, famous the country over 
for hit records, provided the major portion of the music for 
dancing which the Texans and their fellow district members 
love. To keep the party moving at all times, Jess Webb's group 
played in between sessions. 

Tuesday morning’s program got off to an early start with 
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Guest Speakers... 





Marvin Hartung, president of the Ninth District, opened 


the session with a promise of an excellent program 
2. Ernest Dickinson, National Blank Book Co., urged co 
peration in his talk, ‘“Two-Way Street 


Dr. Hymce Schactel, Rabbi, Congregation Beth Israel, 
Houston, Tex., told the conventioneers of ‘The Life You 


In Attendance... 









S 


seen at an early morning session were, left to right, C 
Wolt Stempel, Stempel Mfg. Co.; Ben Garlinghouse, The 
Globe-Wernicke Co.; W. Walter Foster, Foster Office Sup- 
ply, Durango, Colo., a visitor to the district meeting; N 
W. ‘‘Nob’”’ Carson, Berger Div., Republic Steel, and Walt 
Stemps« tempel Mfg. Co 

Before the luncheon, Mr. and Mrs. H. Doyle May, first 


vice-president of the Texas Travelers Club, and Mr. and 
Mrs. George Alter, met for a chat. Both men are with In- 
vincible Metal Furniture. 

3. Caught in conversation were Larry Miller, left, General 
Fireproofing, and E. C. Wilson, Sr., Wilson Printing & 


Stationery, Houston, a past president of the NSOEA. 

4. At the afternoon session the camera saw R. C. Strafford 
lll, newly elected second vice-president of the Texas 
Traveler eft, with E. O. Greer, Greer Office Supply, 
Port Arthur, Tex., and W. H. Daveler, mfrs. rep. 

9. Also at the session were George W. Rollosson, George W 
Rollosson & Co., Crowley, La., and W. G. ‘’Billy’’ Kimbrell, 
newly elected governor of the ninth district 

6. Pictured here are Jerry Sondock, Delta Office Supply, 
Harlingen, Tex., and Charles McDaniel, Swingline, sec- 

asurer of the Texas Travelers 
Enjoying t banquet were Mr. and Mrs. Carl. D. Allen, 
Oakville Co. Div., Scoville Mfg. Co 


retary-trea 


) 


8. Meeting for a between-sessions conversation are, left to 
right, Frank A. Snyder, Kingsley Stamping Machine Co.; 
OA-—6 /57 
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Want to Live.’ 
4. Cayce Moore, Hearne, Tex., barber, humorist and philoso- 
pher, entertained members at the Monday luncheon. 
5. Robert W. Kneebone, vice-president of the National Bank 
of Commerce in Houston, aired the promise of tomorrow 
in his talk, “What Will We Sell.’ 


Tom Lamb, Lamb Printing & Stationery Co., Beaumont, 
Tex.; A. F. Kaufman, sales manager, same firm; and Paul 
H. Denig, Shaw Walker Co. 

9. W. Neill Stewart, Jr., Stewart Office Supply Co., Dallas, 
Tex., 1955 governor of the Ninth Region, meets with 
Dick Buchanan, also of Stewart Office Supply. 

10. At the dance and banquet, left to right, Hugh Stempel, 
Stempel Mfg. Co., Elmer Rahe, vice-president manufac- 
turers division, NSOEA, and Mrs. Hugh Stempel. 





a talk by Robert W. Kneebone, vice-president of the National 
Bank of Commerce in Houston. He asked the question “What 
Will We Sell?” of the assembled dealers. He went into the 
challenge of change that must be met by American business 
in the coming years. He pointed out that the vast changes in 
products and the ever-increasing demand for ways to make 
more leisure time will offer a market for everyone who can 
satisfy one of the needs. 

Mr. Kneebone’s talk was followed by a troupe presentation, 
“Our Responsibility to American Business,” by Elmer Rahe, 
vice-president-sales, The Globe-Wernicke Co., and vice-presi- 
dent of the manufacturers’ division of NSOEA. 

He summed up recent production of American industry 


121 


which can now turn out all the goods the people can consume. 
To keep these goods moving into the hands of the consumer, 
the country must turn to its salesmen. 

Statistics prove, he said, that in the next few years, there 
are going to be fewer young men available to do the biggest 
selling job of all time. 

Too few of these young men, he said, are going into sales 
work, and it is the responsibility of management to induce 
them into the field. They must be shown the opportunities 
available in selling, and they must be “sold on selling.” 

He then went on to say that the real responsibility facing 


At the Art Metal Breakfast... 








1. On hand for the Art Meta! Construction Co. breakfast were, 
left to right, Mrs. Elrod and Jimmy Elrod, Maverick-Clarke, 
San Antonio division; Mrs. Leonard C. Wilcox, wife of the 
NSOEA president; Don Larson, Art Metal, and C. Guy 
Lowe, The Office Supply Co., Jackson, Miss 

2. Another group at the breakfast included, left to right, Don 
Larson, Art Metal; Earl Story, Story-Wright, Inc., Tyler, 
Tex.; and Mrs. and Mr. W. G. ‘‘Billy’’ Kimbrell, new Ninth 
District governor. 

3. Pictured here, left to right, Mrs. R. C. Gage, Art Metal: 
Mrs. Al Eisemann, Maverick-Clarke, San Antonio; Leonard 
Wilcox, president, NSOEA; and R. C. Gage, Art Metal 


the industry today is to sell “office efficiency”, 
certain amount of goods. 

Office planning can offer improved production, better space 
utilization, increased employee comfort, reduced labor turn- 
over, improved supervision, better competitive position, better 
customer relations and improved quality, he added. 

Robert A. Spelman, executive director of the Wood Office 
Furniture Institute, the last speaker on the troupe, offered an- 
other challenge. The challenge of the modernization of old 
offices into new ones. Many salesmen, he said, are “parading” 
by offices everyday because they do not consider these as pros- 
pects. They are looking for “new” installations in new build- 
ings. There is a much greater potential market in the offices 
that should be replaced with new equipment. 

Mr. Spelman continued his address by pointing out the 
many faceted program of WOFI and told what it can do for 


not simply a 
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For Fast Service Contact the FABRILITE® 
Distributor Nearest You Listed Below: 


ALABAMA 

EES. . 6s ovina babies as + Fabrics, Inc., 515 Bell Street 
Birmingham 3. Spradling Supply Company, 2125 Second Avenue, S 
ARIZONA 

Phoenix... . Phoenix Trim & Supply Company, 706-08 North 7th Avenue 
CALIFORNIA 

Se PIES 09  ccese ones Fabric Leather Corporation, 1139 Santee Street 


Lindsey & Hall, 1038 South Hope Street 


San Francisco 9 Scovel & Sons Company, 1133 Post Street 


COLORADO 

DT. s ccceis xin 'eea a enaed A. G. Seaver, 5850 Wadsworth Boulevard 
CONNECTICUT 

Hartford 5 New England Upholstery Supply, 38-40 Albany Avenue 
FLORIDA 

Jacksonville. . Wright's Supply Company, 816 Ocean Street, P. O. Box 2296 
Miami 36. W. Valentine Company, 618-622 S. W. Eighth Street 
RFs oe. ay, aia, mia WSOPE a Gulf Fabrics, Inc., 107 E. Fortune Street 
GEORGIA 

ESS Ss tae ve eae e ed Erikson Company, 228 Mitchell Street, S. W. 
TODS ars ae bole eae eae H. Masur & Son, 1132 Broad Street 
ILLINOIS 


.....A. Hoenigsberger, 123 North Wacker Drive 
Scot Fabrics Company, 546 S. Plymouth Street 


OE, a 4 oo ersten 


INDIANA 

Indianapolis .......... Lichter Rubber Products Co., 1200 W. 28th Street 
KENTUCKY 

SI eo Herman A. Schildt Company, 323 E. Market Street 
LOUISIANA 


Baton Rouge 9 Tupper Supply Inc., 2117 North Street 


New Orleans 19. Tupper Supply, Inc., 2234 Tulane Avenue, P. O. Box 13113 


MARYLAND 

Baltimore 11......... C. E. Briddell Company, Inc., 2800 Hampden Avenue 
MASSACHUSETTS 

Boston 14... .American Textile Company of N. E., Inc., 32-34 Canal Street 
MICHIGAN 

er ee Foam Rubber Products Co., 5301 Grand River 
Grand Rapids 3 Upholstery Supply Co. of Grand Rapids, 325 Fuller Ave., N.E. 
MISSISSIPPI 

Megha -:< ¢.0.00'eee ene eee Woolley Brothers, 411 South State Street 
NEW YORK 


New York City 1....... Fabric Leather Corporation, 16 West 32nd Street 
NORTH CAROLINA 

High Point. .... American Supply Co. of N. C., Inc., 308 W. Broad Street 
OHIO 
Cincinnati 2 


Cleveland 15. 


Harry F. Niehaus & Company, 125 W. Central Parkway 
The Ingraham Supply Company, 575 Broadway Avenue 


OKLAHOMA 

Tulsa 8... .Oklahoma Upholstery Supply, Whittier Station, P. O. Box #3185 
OREGON 

Portland 14 McDonald & Company, Inc., 935 S. E. Hawthorne Boulevard 
PENNSYLVANIA 


‘oman Maen Line Majestic Fabrics, 217 Chestnut Street 
Peiger & McCaw Company, 101-103 Market Street 


Philadelphia 6 
Pittsburgh 22.... 


Wilkes-Barre. ........... M. H. Smith Company, Inc., 260 S. Main Street 
TENNESSEE 

Memphis 2. Southern Textile & Supply Co., 287 S. Bellevue Boulevard 
NE ree tT Wynn & Graff Company, 402 Woodland Street 
TEXAS 

OS err ee A. F. Schmalzried & Company, 2650 Main Street 


Fort Worth .. Reese B. Davis & Company, 316-320 S. Lake Street 


Houston 1.......Higbee & Mitchell, 1415 Dallas Avenue, P. O. Box #1726 
UTAH 

Salt lake Gilly... essa. Van Waters & Rogers, Inc., 650 West Eighth St., S. 
WASHINGTON 

ee ..McDonald & Company, Inc., 1424 Tenth Avenue 
NS enn ove wghieiaae B. W. Griswold & Company, 319 S. Cedar Street 
WISCONSIN 

Milwaukee 2..........-. . Gebhardt, Inc., 213 North Broadway 


REG. U.S. PAT. OFF 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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FINE PRODUCTS FOR 
EVERY COPYING REQUIREMENT 


MASTER UNITS 
FOR SPIRIT DUPLICATING 





All types, styles 
and finishes — 
clear or metallic 


coatings. 


* Pleasant, effective 


¢ Uniform — quick drying cream for removing 


ing — non-corrosive. Hektograph and other 
Best fluid for all spirit ink stains in new 
duplicators. light, plastic jars 





OTHER PRODUCTS 

e Carbon Papers of every description — typewriter 
— pencil — Hektograph 

e Inked ribbons — SILK — NYLON — COTTON for 

every office machine 

Printed Master Units 

e World Famous Copy-Right and Stand-By Copy- 
holders. 

HANDSOME MODERN PACKAGES « REALISTIC PRICES 

Please write for catalogue, price lists, SAMPLES 

and dealership or franchise information 


ont Bebe menn nchelen Been & Wenen, | 
lla nufacku 102d 


Copyholders — Duplicating Supplies — Carbons — Ribbons 
110 West 18th Street * New York 11, N. Y.* Cable: CURTYOUNG 
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the dealers in the industry and what it is doing now. He ended 
by describing a “test” promotion coming soon in St. Paul and 
Minneapolis, Minn., where dealers are planning a September 
cooperative venture that may well be the beginning of a na- 
tionwide program. 

Just before the district meeting was formally brought to a 


At the General Fireproofing Breakfast... 


| 












1. Wilson’s Stationery & Printing in Houston was well repre- 
sented at the breakfast by, left to right, Bill Smith, K. 
Whisnehaut, and Mr. and Mrs. Don Spencer 

2. Also from Wilson’s were, left to right, Mr. and Mrs. Emil 
Louis, Mrs. and Mr. Bob Atkinson, and Charlotte Cutting 

3. Another group at the breakfast included Charles W. Gilbert, 
Office Appliances; Mrs. E. C. Wilson, Jr.; Mrs. Harold 
Barrett, Jr., General Fireproofing, and Mr. and Mrs. Larry 
Miller, General Fireproofing 


close, Governor Marvin Hartung introduced the slate of of- 
ficers chosen by the nominations committee for the coming 
year 

In addition to William Kimbrell as governor, the group 
elected L. W. Tabb, Lake Charles Office Supply, Inc., Lake 
Charles, La., as heutenant governor Of Louisiana, and reelected 
E. L. Lewis, Democrat Printing & Lithograph Co., Little Rock, 
Ark., as lieutenant governor of Arkansas; Earl Story, Story- 
Wright, Inc., Tyler, Tex., as lieutenant governor of Texas, and 
elected another new lieutenant governor in Mississippi, Marvin 
Fortner, The Office Supply Co., Gulfport, Miss 

Other officers retained in their positions were C. W. Chan- 
cellor, Jr.. West Texas Cffice Supply, Midland, Tex., secretary 
and Willis Lowe, E. L. White Co., Fort Worth, Tex., treasure 

It was at this last session, also, that the announcement was 
made that New Orleans will play host to the next Ninth Dts- 
trict convention 

rhe golf tournament took up the remaining afternoon hours. 
and that evening, the convention banquet was held in _ the 
Emerald Room with dancing to the music of Shep Fields and 
another band into the wee hours of the morning 

[he Texas Travelers, meeting on Sunday afternoon before 
the regular sessions began, elected Jess L. Musgrave, manu- 
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' Athastue Mf Secretarial Furniture 
Forms a Working Display on Your Floor 


SELL THE “GIRL FRIDAY"...AND THE BOSS WILL BUY 


Just visualize the appeal a colorful ASE secretarial furniture display has for any 
man’s secretary. When she sees it, she’ll want it and when she wants it, she'll get it! 
When you sell ASE secretarial furniture, you also acquire a prospect for ASE 


executive furniture and the whole ASE line. Put it to work on your floor now. 


Write for complete information... 


Franchise may be open in your community 
DESKS + CHAIRS «+ L-UNITS 


CREDENZAS + TABLES + BOOKCASES ALL-STEEL EQUIPMENT INC. 


FILING CABINETS » STORAGE CABINETS AURORA, ILLINOIS 
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You can take advantage of the extra 
sales and profits you can make by 
selling Royal Register’s continuous 
register form specially designed for 
gasoline and service stations. Made 
to fit almost every make of auto- 
graphic register, Royal’s continuous 
form for gasoline and service sta- 
tions gives your customers the 
security of having absolute control 
over sales records. And . . . don’t 
forget that ONLY Royal offers the 
fastest service in the business — 14 
to 21 day shipment — wsually 10 
days — for all continuous register 
forms. 











you can count on 


ROYAL REGISTER 
for rapid delivery 








Please send me today complete information about Royal Register 
1 forms as well as a copy of the latest Royal Register catalog. 

I 

! tt lien i coeenqrananeiendietmane paperdsdininel 

I 

Dict mamen ebbeneomaeeneouns 

ee [ee aren 

I 

i ROYAL REGISTER CO. 
! NASHUA BETTENDORF 

; NEW HAMPSHIRE lOWA 


126 


facturers’ representative, as president. H. Doyle May, Invin- 
cible Metal Furniture Co., Lancaster, Tex., was elevated to 





Officers of the Texas Travelers... 

Officers were elected at the Texas Traveler meeting Sunday. 
Pictured here are left to right, Jess L. Musgrave, president, 
C. L. ‘‘Bill’’ Scheffler, retiring president, and R. C. Strafford 
lll, new second vice-president. Officers not in the picture are 
H. Doyle May, first vice-president; Charles McDaniel, secre- 
tary-treasurer, and Mike Holberg, reporting secretary 


first vice-president, and R. C. “Bob” Strafford III, J. W. 
Cooper Jr., Co., was elected as the new second vice-president. 
Mr. Strafford served as general chairman of the Texas Travel- 





Music. . 
Fields, Ralph Mar 
tere and Jess 
Webb kept every- . 
one on their toes x} 
each evening _ 


oo 
F = 
& 4 


Ralph Marterie 


Cl 
me y onep 





Shep Fields 


ers committee for the convention. C. L. “Bill” Scheffler, man- 
ufacturers’ representative from Dallas, Tex., retired as pres- 
ident of the group. 


More Nomdans Named Member of the Month 

[Three more members of the National Office Machine 
Dealers Association have been honored by the organization by 
being named Member of the Month. This acclaim comes as 4 
result of performing a service of unusual merit for the as 
sociation or for a fellow member. 

Sam Flake of Phoenix, Ariz.; Charles Winkleman of San 
Francisco and Ralph Bailey of Davenport, Iowa, are the 
latest to be selected for this honor 
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TWIN-PAK RIBBON 
3 DEPARTMENT , brings 


you easy extra profits! 


Displays, stocks, sells Royal’s famous 
Twin-Pak, the clean ’n quick change 
ribbon. The ribbon that is “upping” 
the sales leadership of Royal Portables 
again this year. 


Builds “impulse” sales. Puts Twin-Pak 
ribbons out where your customers can 
see them. Helps you to cash in on the 
rapidly growing demand. 


Opens the door for more sales of Royal 
Portables. Reminds customers that 
Twin-Pak convenience is a Royal ex- 
clusive! 


Top Dollar Profit. 100% mark-up means 
more profit for you. 


Saves space. Holds one dozen Twin- 
Paks. Takes less than a foot of counter 
or wall space. 


Permanent Wire Merchandiser. It’s 
self-dispensing. Just remove bottom 
package, next one slides into place. 
Easy refill from the back. 


See your Royal Representative for the 
business- building, money-making de- 
tails on this new Royal ribbon mer- 
chandiser. 


portable + electric + standard typewriters 


Products of Royal McBee Corporation, world’s largest manufacturer of typewriters 
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guarantees quality! 


Yes — this trademark is your assurance of the highest 
quality in steel office furniture. This badge of distinction 
grew out of over 40 years of supplying dealers with 
desks, tables, files and accessories that make selling a 
pleasure. When you sell Bentson, you sell more than just 
a piece of furniture. You actually sell service . . . func- 
tional beauty . . . and designed styling. You sell guaran- 
teed customer satisfaction. This gratifying satisfaction is 


your assurance of greater profits . . . because it’s Bentson! 


The 6000 Series fea- 
tures roll-edge tops in 
overhang and flush 
models. A wide selec- 
tion of models and 
colors available for flex- 
ible customer office 
planning. 





The 2000 Series, Space- 
maker, features square 
edge tops in both the 
flush and overhang 
models. Functional 
beauty for all... from 
the receptionist to the 
top executive. 





Sturdiness ...smooth-operat- 
ing ... and life-long serv- 
ice—that’s the Bentson T op- 
Flite Filing Cabinets. A 
model for any filing need. 
For planned office efficiency 
. . « Sell the Bentson Top- 
Flite! 


Associate yourself with this 
outstanding trademark a 
dealership may be open in 
your territory. Write today 
for our beautifully colored 
catalog “invitation to office 
comfort”. 





Dependable office comfort . . . with an accent on beauty! 


THE BENTSON MPG. COMPANY 


AURORA, ILLINOIS 
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Pens on Display . . . Horder store window which won second 
prize in W. A. Sheaffer Pen Co. contest 


Horder’s Receives $50 Prize 
In Sheaffer Display Contest 

The gay Christmas motif plus the display man’s artistry 
brought a $50.00 second prize to Horder’s, Inc., of Chicago, 
in W. A. Sheaffer Pen Co.’s 1956 Christmas window display 
contest. A display window in each of Horder’s eight office 
supply stores featured Sheaffer pens for gifts, with emphasis 
on “White Dot.” 

In the Christmas competition, as in all Sheaffer contests, 
windows were judged on imagination, content, theme and 
utilization of Sheaffer displays and merchandise, according to 





Sharing the “‘Loot’’. . . W. A. Sheaffer Pen Co. representative 
Poul Hartley presents $50 prize check to Harold W. Jacob- 
sen, president of Horder’s, Inc., Chicago, who in turn handed 
it to Jim Rice, display manager, at right. Watching the presen- 
tation are Willis Wolf, supervisor of Horder’s eight stores, and 
A. J. Peters, vice-president in charge of merchandising. 


Paul Hartley, Sheaffer’s Chicago sales representative handling 
the Horder account. There were several thousand entries, with 
a total of 216 cash prizes. 

The Horder check was presented by Mr. Hartley to Harold 
W. Jacobsen, president, who promptly turned it over to Jim 
Rice, display manager, Mr. Rice, in turn, divided it with the 
men who worked on the display. 

In making the presentation, Mr. Hartley congratulated 
Horder’s for “an excellent job of merchandising and your 
conscientious utilization of point-of-sale advertising material.” 
Present, in addition to Mr. Jacobsen and Mr. Rice, were A. 
J. Peters, vice-president in charge of merchandising, and Willis 
Wolf, supervisor of Horder’s eight Chicago stores 


Mainprice Now Represents Karl 

Charles E. Mainprice, manufacturers’ representative head- 
quartering at 2131 University Ave., Berkeley 4, Calif., has 
been appointed sales representative for the Karl Manufacturing 
Co., makers of Karlo office machine stands. He will represent 
the firm in Washington, Oregon, California, Nevada and Ari- 
zona. 
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The seat is the same as the one on the wonderful 
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pee all-purpose 840-G which we recently introduced. Remember? 
nena A full 3%" thick, cushioned with bonded foam rubber 
presen- 2%’ thick. The posture-curved backrest is cushioned with 
d : - ; 
a= 840-G bonded foam rubber 1” thick. A combination that 
_.. All purpose chair with ™2208 comfort—and posture support—all day long. The base 
_— fiber glass base, ideal for ™ of 1” tubular steel and the chair is available in three 
s. with both menand women adjustable seat heights ranging from 20’’—24’’, 24’’—28”, 
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General Sales Offices « 154 East Erie Street * Chicago 11, Iilinois 
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new governor, is welcomed by his 
predecessor, Gene Grenon 


J. Hanly Morgan... 


Cleveland, Ohio 
@ The “Dynamic Sth” proved just that in its NSOEA regional 
meeting April 11-13 at the Hotel Cleveland in Cleveland, 
Ohio. A varied program with a sales clinic as an extra feature 
made it a worth-while convention for the 250 who 
OA attended the value-packed sessions. 
ct Some 60 dealers from Ohio, Michigan, West 
staff ° — ° y . 
Virginia, Indiana and Kentucky were in attend- 
aeeam ance, while manufacturers and travelers com- 
prised the remainder of the registration. 

It was a convention which was sparked by the leadership 
given by Governor E. E. “Gene” Grenon of Gregory & Leon- 
ard Office Equipment Co., Detroit, and Frank N. Graham, 
Yawman and Erbe Manufacturing Co., Fifth District Trav- 
elers Club president. Under the direction of Howard Klein, 
Burrows, Cleveland, the program moved ahead with dispatch 
through four full half-day sessions and a closing banquet. 


New Officers Chosen 

J. Hanly Morgan of Morgan's, Inc., Huntington, W. Va., 
was elected governor to succeed Mr. Grenon. Others chosen 
for top district offices are: 

Vice-governor—Scott Summerville, Summervilles’ Inc., 
Akron, Ohio. 

Secretary-treasurer—Mrs. Ellen G. May, May Office Service, 
Beckley, W. Va., re-elected. 

Lieutenant governors—for Ohio, Robert A. Riehl, Colum- 
bus Blank Book Co., Columbus: for West Virginia, Fred G. 
Ashworth, Ashworth Stationers, Inc., Huntington; for Ken- 
tucky, John Burke, Office Equipment Co., Louisville; for In- 
diana, Henry L. Chesick, The Century Press, New Castle, Ind.; 
for Michigan, Thor Marsh, Marsh Office Supply, Inc., Ypsil- 
anti, Mich. 

The retiring governor presented a new idea to the region 
which was adopted at the convention, namely that the vice- 









Varied Program Keys 
Dynamic 5th Regional 


Sales Clinic Proves Popular ‘Extra’ 
At Cleveland; J. Hanly Morgan New 
President; To W. Virginia in '58 


governor serve as general chairman of the sessions the follow- 
ing year, aided by a local man as co-chairman; and that the 
lieutenant governors serve in their posts until elevated or re- 
placed. By this method it is expected that the districts will 
always have experienced leadership. Lieutenant governors will 
serve on the convention time and place committee. 

West Virginia will be host to the convention in 1958 with 
probable dates March 20-23. The popular Greenbriar Hotel at 
White Sulphur Springs will be the site for the meeting. 

Troupers from NSOEA again furnished a major part of the 
program. They were headed by President Leonard A. Wilcox, 
speaking on “How Is Your Company Climate?” Elmer G., 
Rahe, vice-president of the manufacturers’ division of NSOEA, 
discussed “Our Responsibility to American Business”. Paul E, 
Burbank, executive vice-president of NSOEA, conducted a 
workshop clinic which outlined the association services in 
helping the dealer to increase his margin of profit. 

“Parade of Offices”, with emphasis on the Better Offices in 
Wood promotion, was the subject of an address by Robert A, 
Spelman, executive director of Wood Office Furniture Insti- 
tute. 

In addition, the program presented several other speakers 
with varied messages. Paul Brown, football magician who 
coaches the Cleveland Browns, charmed a luncheon gathering 
with his sage evaluation of men, whether football players or 
business men. 


Seltzer Welcomes Group 

Louis B. Seltzer, famed “free press” crusader and editor of 
the Cleveland Press, gave the welcoming address. General 
Chairman Klein furnished a look ahead with his talk, “Sta- 
tionery Business, Utopia 1977”. 

Headliners of the sales clinic were O. F. Richardson, sales 
manager for commercial products of Minnesota Mining & 
Manufacturing Co., speaking on “Our Present and Future in 
Sales”, and John N. Christianson, advertising manager of 





Travelers Elect, Entertain . . . At left, new officers of Fifth Dis- 
trict Travelers Club: Reno Anderson, Art Metal Construction 
Co., secretary; John Mislan, Eberhard Faber Pencil Co., vice- 
president; Lloyd Landenburger, Richard Best Pencil Co., new 
president, gets gavel from Frank Graham, Yawman and Erbe 
Mfg. Co., retiring president; Harry Howard, Minnesota Mining 
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& Mfg. Co., retiring secretary. At right, founders of the travel- 
ers’ club surround the 10th anniversary cake after receiving 
certificates: Jack Clarke, W. A. Sheaffer Pen Co.; Lyn Logan, 
mfrs. rep.; Walter and Horace Van Doran, Joseph Dixon Cru- 
cible Co.; Billy Kane, Oxford Filing Supply Co., Inc 
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Quality Park Envelope Co., who told of “The Magic of Mil PAUL BROWN—“Class tells. It takes a good core of people 





town to go with a successful operation, be it the Cleveland Browns 
Highlights, in quotations, from these addresses are: or your business . . . If we can find someone who can throw 
LOUIS B. SELTZER—“We are adding to our population by the ball we'll be all right next season . . . Suppose I do call the 
million a year. At this rate in the next 43 years closing out signals; I am betting on Brown and if | am to rise or fall with 
‘Ss the century we will be close to duplicating the present popula the game, I want to control the factors.” 
tion of America. You as stationers cannot adopt the attitude HOWARD KLEIN—*“Department stores’can become com- 
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; esota Mining & M 0. Paul Brown, coach of Cleveland Browns. 
puality Park Envelor . William B. Niesen, Wilson Jones Co.; Martin J. Murrett, Ryan 
Cleveland Pr & Williams, Inc., Buffalo, N. Y., Bert McLean, Wilson Jones Co. 
eveland 12. J. Hanly Morgan, governor-elect 
Seorge Long eora Long & S 3. New officers of District 5 NSOEA; Henry Lb. Chesick, The 
Dalton, Morgar Huntingtor Century Press, New Castle, Ind., It. gov., Indiana; Robert 
WwW. \ Riehl, Columbus Blank Book Co., Columbus, Ohio, It. gov., 
And F Harry Valentine, Minnesota Mining & Mfg Ohio; Scott Summerville, Sammervill Inc., Akron, Ohio, vice 
A t'’ Harper, mtrs. reg m Barrett, Minnesota gov.; J. Hanly Morgan, Morgan's, Inc., Huntington, W. Va., 
.& M Randal E. Brown. Hon B. Brown C governor; Gene Grenon, Gregory & Leonard's Office Equip. 
T Co., Detroit, retiring governor; Mrs. Ellen G. May, May Office 
t Kiet Hice Supply, Medina t Robert Riel Service, Beckley, W. Va., secretary-treasurer; Thor Marsh, Marsh 
travel- a t k Book Columbus, O} tt Summerville Office Supply, Inc., Ypsilanti, Mich., It. gov., Michigan; Jack 
& Akron, Of Burke, Office Equip. Co., Louisville, Ky., It. gov., Kentucky. 
Slvr 8. At t t Jesk: C. B. Clarke, Bark ns C Robert 14. Herb Walsh, Ace Fastener Corp.: Jack Luke, mfrs. rep.; H. M. 
jan r. W k Wirtshatt f Ed Kautman, T. W. Robert onisthorpe, Ace Fastener Corp 
Cru- j 5. Gil Schmidt, Hermann Typewriter Exchange, Battle Creek, 
7. A Hart mf rep: John A bert, OFFICE Mich.; Art Frey, mfrs. rep.; Richard Towne, National Blank Book 
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A complete line of 
filing accessories 
that put... 


e@ ORDER IN THE 
BUSINESS OFFICE 


@ ORDERS IN THE 
SALESMEN’S POCKETS 


agate 
cord trays 


steel sorting trays 


wood 
card files 


“‘dandy™’ 
transfer file 


special 


wood 
steel boxes 


desk trays 


box files 


hedges ‘ 
clipboards write today for catalog and prices 





While in Chicago visit our factory. 


MFG.§CO. 2931 WENTWORTH AVENUE 
CHICAGO 16, ILLINOIS 
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competitive on items upon which you are allowed to be com. 
petitive .. . Stationers can be selective and sell only merchan- 
dise on which they can make a fair degree of profit . . . When 
you are forced to sell merchandise at less than mark-up in 
order to meet competition keep that merchandise under the 
counter instead of featuring it . . . There is no dealer qualified 
to sell a manufacturer’s products unless he is qualified to rep- 
resent that manufacturer in every outlet.” 

O. F. RICHARDSON—“I believe optimism should be the 
keynote for 1957. With 58 million people 24 or under in age 
we have a rising economy . . . This condition puts the burden 
directly on the salesmen and sales managers of our nation. 
Just being a ‘fair salesman’ is not enough; we must be pro- 


fessionals in this business of selling . . . Business is harder to 
get today, but not for the professional who is trained in the art 
of salesmanship . . . Today’s successful businessman is one who 


is recognized as an authority on the merchandise he sells.” 

JOHN N. CHRISTIANSON—"A salesman needs the right 
attitudes toward government, community, our industry, our 
associations and family . . . Professional selling is the only 
answer to the competitive scheme of things .. . If your attitude 
is right and your desire is strong you'll create your own selling 
methods.” 





Jim Barrett... Minnesota Mining & Mfg. Co., receives $250 
check from Gov. Gene Grenon for securing most new members 
of NSOEA. 


The dynamic Quality Park ad manager again proved him- 
self a humorist and philosopher, charming his audience with 
such gems as: 

“We've made such progress in this wonderful world that 
when a man shakes hands with you, it is difficult to tell if he 
is glad to see you or just winding his watch. 

“In the old days charity was a virtue rather than an in- 
dustry.” 

The two sales clinic speakers climaxed the formal part of 
the program which was followed by election of officers and the 
presentation by Retiring Governor Grenon of a $250 check to 
Jim Barrett of Minnesota Mining & Manufacturing Co. 
winner of the district’s contest for securing new members. 

President Graham presided at a spirited meeting of the Fifth 
District Travelers Club at which a “Dealer Salesman of the 
Year” contest was approved, later presented to the convention. 

New officers elected by the Travelers are: 

President—Lloyd Landenberger, Richard Best Pencil Co. 

Vice-president—John Mislan, Eberhard Faber Pencil Co. 

Secretary—Reno Anderson, Art Metal Construction Co. 

Treasurer—Robert A. Riehl, Columbus Blank Book Co, 
Columbus, Ohio. 

The club hailed the work of the retiring officers—President 
Frank N. Graham, Yawman and Erbe Manufacturing Coj 
Secretary Harry A. Howard, Minnesota Mining & Mannufat 
turing Co., and Treasurer C. B. Clarke, The S. Barker's Sons 
Co., Cleveland. 

On Thursday night, all registrants had an opportunity to se 
the fascinating Cinerama as guests of the Cleveland dealers. 

The Travelers Club entertained at a House of Friendship 
and party on Friday night which was occasion for celebration 
of the organization’s 10th anniversary. A huge cake was 
shared for the occasion and Secretary Howard presented certifi- 
cates to five of the founders—Jack Clark, W. A. Sheaffer Pen 
Co.; Billy Kane, Oxford Filing Supply Co.; Walter and Horace 
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ADS LIKE THIS 
in 
Modern Office Procedures 
and 
Office Management 

make it easy for Royal Dealers 

to sell this broad line of fine 

office furniture 


Give yourself a mental lift with seating that feels good, looks good — Royal! 


the ¢ Oya look... for better first impressions 


Koyal METAL FURNITURE 


EXECUTIVE 
OFFICE 


CONFERENCE 
ROOM 


GENERAL 
OFFICE 


eelth Tet 3 


RECEPTION 
ROOM 


EMPLOYEE 
REST AREA 


CAFETERIA 


VERTICAL 
FILING 
SYSTEMS 


RECORD 
STORAGE 
CABINETS 


WARDROBES 
AND 
SHELVING 


DEALERS AND SHOWROOMS 
COAST TO COAST 
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In your office, attractive, comfortable seating 

means lasting favorable first impressions . . . that's 
why companies that are going places choose Royal 
Metal Furniture. It’s inviting, functional, and 
designed to the very best standards of taste. 

Choose Royal for all your office seating — and 
you choose the finest. 





Royal 1210 executive posture chair 
Seeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeceeeeeeeeeeeeeeeeee 


we ETAL FURNITURE yp 


& ROYAL METAL MANUFACTURING CO. 
175 N. Michigan Ave., Chicago 1, Illinois, Dept. 3-G 
send for once 97 


Please send free folders on Roya/ Office Furniture and complete infor- 








folders and mation on Royal Office Planning Service. 
information 
on Name 
decorator-planning Company 
service Address 








City, Zone, State 
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Introducing a new 
deluxe A/FRLULE: 


Typewriter Stand 


with adjustable rubber-mounted 
steel foot cups that grip the floor 
and absorb shock and sound 
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: 


Here’s a stand you can count on to absorb shock 
and noise, thanks to its steel foot cups mounted in 
rubber. And you can anchor this stand to the floor 
by merely flipping a lever. You can lower its 
casters for ready mobility by merely flipping the 
lever in the opposite direction. You can “‘level it 
up” on uneven floors by merely twisting one, two, 
three or all four of the steel foot cups. 


Merely wonderful, eh? Has all the other fine 
traditional Hercules features too. Comes in gray, 
green, brown, black, lime green, desert tan. Write 
for catalog sheet. 


A flip of this lever raises the 
casters, lets the rubber-lipped 
steel foot cups grip the floor to 
make the stand immobile. 





A flip in the opposite direction A twist of the rubber- 


lowers the soft rubber non-mar- 
ring casters to make the stand 
mobile. 


Meiink STEEL SAFE COMPANY 
TOLEDO 6, OHIO 


A, B and C LABEL SAFES, HOME VAULTS, INSULATED FILES, 
BUSINESS MACHINE AND TYPEWRITER STANDS 


lipped steel foot cups 
compensates for un- 
even floors. 
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Van Dorn, Joseph Dixon Crucible Co., and Lyn Logan, man- 
ufacturers’ representative. 

President Graham was master of ceremonies. Jerry Devitt, 
“Joe” Long and Andy Miller participated in a skit designed to 
show the sartorial and conduct advancement of travelers dur- 
ing the past decade. 









At the GF Breakfast in Cleveland... 

1. Larry Miller of General Fireproofing Co., addresses the 
breakfast for GF dealers in the Hotel Cleveland. 

2. Seen among the feminine contingent. 

3. Sidney Glueck in role of ‘Serge Glickovich from behind the 
lron Curtain’’ demonstrates to Larry Miller that this trend 
in modern contemporary furniture has gone too far. 


Governor Grenon presided at the fast-moving banquet in 
the Hotel Cleveland ballroom on Saturday evening. He in- 
troduced convention dignitaries, past governors and their wives, 
and others who occupied two head tables. Homer Lay, man- 
ager of NSOEA, made presentation of the association plaques 
to Governor Grenon and to President Howard of the Fifth 
District Travelers Club. The new governor, J. Hanly Morgan, 
told of the choice of White Sulphur Springs in West Virginia 
as convention site for 1958. 


Clary Factory Nears Completion... 
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The new Searcy, Ark., Clary Corporation factory is scheduled 
to be completed in June according to the firm’s office. The 
new plant will occupy 65,000 square feet of space with all 
production operations under one roof. Adding machines and 
cash registers will be manufactured. 
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Speaking of SMALL desks. 
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‘ Only Haskell gives 
you so many sizes 


37x18 42x24 
36x24 42x30 
37x24 45x30 


. .. and so many designs 


® Clerical ® Salesman 
® Secretarial ® Modular 
PR-1301 ® Jr. Executive 


With the high cost of office floor space and other factors today, 
the small desk grows increasingly more important to office furniture dealers and his 
customers. Alert to the problems, Haskell has observed closely, and 








now, as specialist in small desk needs, is solving the problem for thousands 
from coast to coast. Sizes are not all! Haskell also gives good design and 
color choice — quality steel and production! Best of all — Haskell 
gives you all — at modest cost! 


Let our sales representative discuss Haskell products with you. 


ge ¢ STEEL DESKS * TABLES * CABINETS * ACCESSORIES 


Catal O91, 1 Ii ar ‘ 
te by Colo orf Request! o* 





303 E. CARSON STREET * PITTSBURGH 19, PA. 
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Vm SOLD on 


Sell your customers a sorter from the 

Kohlhaas line—best in all-around sorters j 
for manual classification of all types of : 
media—-and you can be sure they'll 

STAY SOLD. For Kohlhaas has kept 

pace with modern requirements in all phases ; 
of sorting work . .. more than forty years / 
experience built into every sorter. ; 


HOLDING FILES 
No. 912-25 Letter Size 
No. 915-25 Legal Size 





? 


NUMERICAL 
SORTERS 
No. 472-W 

. 2 digit, 00-99 






Each Kohlhaas sorter supplies your customers with all the 
features their work requires—Speed, Accuracy, Space 
Saving, Easy Operation, Flexibility and Sturdy Con- 
struction. Every sale brings you attractive profits and 
excellent prospects for repeat sales. Write today for 
catalog, discounts and full information. 


THE J0hiaas COMPANY 


8012 South Chicago Ave. « Chicago 17, Ill. 


Telephone: BAyport 1-4433 
Manufacturer of Vertical Sorters for— 


Checks, Sales Tickets, Invoices, Bills of Lading, Correspondence, 
Mail, Purchase Orders, any size or type of media. 
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Appointments 





Peerless Assigns Kuhn, Jr. to Chicago... 


oe 
ee 





Anton J. Kuhn, Jr., son of the president 
of Peerless Steel Equipment Co., has 
been assigned as field representative for 
the Chicago area. ‘Joe’ will maintain 
the company’s offices and warehousing 
facilities at 1545 S. State St., Chicago, 
and will cover that city and surrounding 
area in a sales capacity. He has a com- 
plete factory-trained background. 


New Salesman for All-Steel 


Bill Rosol (pictured) has been added to 
the sales staff of All-Steel Equipment 
Co., assisting George Rocker in the serv- 


ice to 


northern Ohio 


Ohio dealers. Bill’s territory is 





Koss Covers Rockies for Invincible 


t —_ 





Dan Koss was recently named a sales 
representative for Invincible Metal Fur- 
niture Co., covering the Rocky Mountain 
area. Prior to this appointment, Mr. Koss 
spent many years in the area as a sales- 
man for the Eberhard Faber Pencil Co., 
and as a manufacturers’ agent 


Gunlocke Appoints Christy in Sales 


Karl V. Christy is joining the sales staff 
of W. H. Gunlocke Chair Co. and after 
a period of training will represent the 
seating firm in the states of Ohio, Michi- 
gan and Kentucky. Mr. Christy was 
formerly sales manager for a midwestern 


office equipment dealer. He will make 
his headquarters in the Cleveland area 


GW Appoints District Salesman 


= Carl H. John has been named a district 
‘ sales representative for The Globe-Wer- 
nicke Co., covering territory of north- 
eastern Ohio and western Pennsylvania, 
including Cleveland and Pittsburgh. His 
12 years in retail selling and store man- 
agement include six years as manager 
of Eriksen’s in Cleveland. Mr. Johnson 
will make his home, 1425 Prospect St., 
Mentor, Ohio, headquarters for his terri- 








tory. 


Dazey Heads Autopoint District 


William W. Dazey of Denver, Colo., is 
the new district sales manager for Colo- 
rado, New Mexico, Arizona and Utah, 
selling the complete line of Autopoint 
advertising specialty products. For six 
years he was in sales for Brown & Bige- 
low Co 
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are you cashing in 
on this BIG market ? 





Open shelf filing is growing by leaps and bounds. More and 
more companies are discovering the savings in space and 
time, and the efficiency, that this type of shelving offers. 
Borroughs can help you get a big share of this growing 
market. Order a sample unit today. See for yourself why 
Borroughs Open Shelf Filing is the last word in value and 
design. Here are a few of its many features. Read each and 
every one of them, and you'll see why Borroughs is going 
to town. 








features like these sell BORROUGHS 


®@ Single face units available in 2 heights—72” and 84’— 12” depth 
—width outside 36”. Double face units also available. 


Closed type units—closed ends, back, top and base. 
Open front—single or double face. Made of high quality, heavy 


gauge steel. Shelves will not sag. 


” 


934" deep shelves adjustable on %4” centers without bolting. 


Uprights and end panels 12” deep. Folders do not extend beyond 
uprights and end panels. 


Independent file supports are not attached permanently to shelves 
or backs, but slide with perfect ease along shelves, and hold files 
upright before shelves are filled. 


® With Borroughs file guides, any indexing method can be utilized, 


such as terminal digit, numerical or alphabetical. 


® Choice of 5 colors —spring green, dark green, gray, fall tan, or brown. 





sliding file support file guide 





KALAMAZOO 





MANUFACTURING COMPANY 


DIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 
JOGRENORTH BURDICK amp KALAMAZOO, MICHIGAN 


@mp Plants 
City, Tenness 
Spring Product 


Manutacturers 


other Subsidiaries: (American Metal Products Co.—Detroit, Michigoan—Union 
llianceWare, Inc.—Alliance, Ohio—Kilgore, Texas—Colton, California) (Genero! 
d.—Kitchener, Ontario, Canada) (Tube ing Corp.—Wallington, New Jersey) 


products tor automobiles, trucks, aircraft, offices, (actories, warehouses, and hemes. 
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The line of 
leact *"fagisfance 


STEEL DESKS 
FOR QUALITY 
DURABILITY Full molded 
age] [eo] ) b 4 ia 







Super 
reinforced 
pedestals 


Foshion -Apin 


@ Detachable isiands 
®@ General Automatic Lock 


Full line of nine standard models. Available in 
decorative colors with matching or contrasting first 
grade linoleum tops. Detachable islands ease han- 
dling in narrow door openings. 




















In the low priced field, the Economaire has no peer. It 
is tremendously sturdy, beautifully designed, and has 
a durable square edge first grade linoleum top. Ex- 
amine Economaire's powerful competitive advantage. 


New York Display and representative 


yy Arthur Gordon Co. Associated 
7S . 206 Lexington Ave., New York 16, N.Y. 





} Florida Warehouse & Representative 
. wale ~S | Mac Weiner: United Office Furniture Corp. 
i—J 535 N. W. 24th St., Miami, Florida 
STAMP OF Qu 
avt whiny 





AURORA. ILL- ‘ 


WESTERN MANUFACTURING CO. 


oe een © ar ee, oe 
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Appointments — continued 


Haggerty Joins Jaffer & Associates 


John Haggerty 
(left), who former- 
ly represented the 
Minnesota Mining 
& Mfg. Co. in the 
Philadelphia and 
Virginia area, has 
joined Charles M 
Jaffer & Associate: 
of Gulph Mill: 
Bridgeport, Pa 
This firm of man 
ufacturers’ representatives covers the territory which includes 
the southern half of New Jersey, Delaware, Pennsylvania, 
Maryland, Virginia and the District of Columbia. The expand- 
ing business of Charles Jaffer (right), necessitated the addition 
of Mr. Haggerty to the staff. 





Oxford Assigns Hopkins to Philadelphia 


Den N. Hopkins has been assigned by 
Oxford Filing Supply Co., Inc., to the 
Philadelphia territory where he will work 
under Arthur E. Peterson. Mr. Hopkins’ 3 
seven years with Oxford include experi- 
ence in production units as well as in 
all operating departments. He is a prod- 
uct of the Oxford innovation of exten- 
sive pre-territory training on the dealer’s 


floor. 8, aA 





17,068 Teachers Write to Smead 
For Typing and Filing Materials 


Co-operating with the Foundation for Business Education 
and its planned liaison between education and business has 
brought surprising results to the Smead Manufacturing Com- 
pany. 

Now in its third year of offering teaching aids, Smead re- 
ports from its records of requests: 

By December 31, 1956, a total of 17,068 different business 
teachers had written to ask for 38,525 Smead teaching aids in- 
cluding 217,779 copies of a free typing test and rough draft 
material. 

Assuming that each of these typing pamphlets had been 
used by four pupils in a year, in one school year 871,116 
typing pupils were helped by the Smead materials. 

In addition, 11,327 teachers wrote for Smead filing posters. 

As a service to business education, Smead has prepared a 
lifesize filing practice set, housed in a steel file mounted on 
wheels— the sort of mobile filing unit found in many offices. 
Ihe unit contains 151 full-size guides and folders, needed for 
instructional purposes. It also contains 150 full-size pieces of 
office correspondence, forms, records such as ordinarily would 
pass through a filing department. 

The price for the mobile steel filing unit is $27.75 plus 
transportation. Without the housing, the practice material is 
offered for $16.75 plus transportation 


Victor Adding Appoints Lauver in Ohio 


Donald Lauver, top-ranking salesman and cash register ex- 
pert of the Victor Adding Machine Co., has been appointed 
direct sales representative in the Youngstown—Warren, Ohio, 
area in recognition of the region’s great potential, according 
to A. F. Bakewell, Victor’s vice-president in charge of sales. 

Mr. Lauver, a former resident of Warren, has been a cash 
register sales trainer at Victor’s home office since November 
1955. 
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*», it’s electric! 


NATIONALLY ADVERTISED 


AT ONLY $2Q"* 
IT’S PROMOTED WELL 
TO HELP YOU SELL! 


NEW “FEATHER TOUCH” 


-Swinglne: 66 
Z ELECTRIC STAPLER 


bs We’re going all out to help you sell SWINGLINE 66. 
= This amazing electric stapler, priced at just $29.75, does 
wonders for your customers...staples up to 40 sheets 
with a “Feather Touch”, holds up to 210 staples, saves 
time and money. And we’re telling the world about 
it in BUSINESS WEEK, THE NEW YORKER, 
PURCHASING, THE OFFICE and other publications. 
EXCLUSIVE “OPEN CHANNEL” for 


easiest possible loading. Both models Give your customers a free ten-day trial and : 
supplied with non-slip rubber gasket. they’ll be thoroughly sold. Get ready to cash in... 
stock up now on SWINGLINE 66. 


-Swinglne: INC., Long Island City 1, New York 


World’s Largest Manufacturers of Staplers 
for Home and Office 











> 


Satisfied users include: 
* Super markets 

* Department stores 

* Airline Ticket offices 
SWINGLINE 66P, foot pedal model, + Sinderies 





. ss —_— 
priced for big volume selling at * General Business offices . = 
onl 75° ° Shipping departments - . 
oan od $35 * Mailing houses ere at a wala 7 STARUER ° £27 OFFICE STAPLER 
Slightly higher in the West . 24 OFFICE STAPLER Tet “50” POCKET S$ 
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' . \% - . 
VALET WALLMOUNTS 


,’, 3° 2” and 4° 2” units which mount 
iny available wall space interlock 
nake longer lengths. Accommodate 
sTeit Motels Meiolei | Mp >.-) ams (ole) 


*ePNORACE VALET 


7. «@. REG, 


The established. nationally advertised line, spe- 
cified by leading architects; carried by quality 
outfitters; standard equipment in modern offices, 
factories and institutions . . . the profitable line 
to sell. 


S-6 


nt Office Valet an- 

» small office wraps Ah) Sf, } 

provides 6 individual : 
spaced-apart coat 
uilt-in umbrella 
ershoe platform. 


aired, dry, in 
{ tip over 


3U-4 


Illustrated) is a 
basic 4’ 3° VALET 
RACK which ac- 
commodates 12. 
Also 3’ 3”, 5’ 3 
“™® Valet Racks, and, 
Seles ots (ole) stile mime (olen 
ested q-Mmeyotitstt le)! t-Mmb dele) ¢-Mie) MB le) ole l-) ame tele 
ind capacity. Save floor space—ac- 
3 persons per running foot 


for catalog sheets, dealer sales helps. ov-2 


Vogel- Peterson Co. 


1127 /WEST 37th ST 
CHICAGO 9, ILLINOIS 
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Apsco Tests New Receptacle... 


. \ 


Executives of Apsco Products, Inc., gathered recently to see its 
new Cycolac (r) receptacle for Boxter Super-10 and Dandy 
Super-10 model pencil sharpeners placed under the rear wheel 
of a sports car weighing 2,510 pounds. After the receptacle 
stood up as pictured under the pressure for more than 20 
minutes, it was removed from the wheel, showing only 
scratches where it had been in contact with the rough pave 
ment and the wheel tire. Said A. D. Farrell, vice-president in 
charge of Apsco sales, ‘This is dramatic and exciting proof 
of what our research engineering indicated 





Export Statistics 
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Deferred Payment selling with terms up to 30 months, 


is made easy for you. 


Now you can share in the ever-growing “buy 
now — pay later” market by selling all of the 
diversified VICTOR office equipment on terms up 
to 30 months. This is an exclusive opportunity 
available to VICTOR equipment dealers. 

You can sell at full list price to a market that 
wants the convenience of deferred payments or 
that cannot afford to lay out cash. You can 
transfer the entire responsibility of collecting 
payments to us for a small $2.00 waiver of re- 
course fee, regardless of the amount of the 
contract. 

You can sell a variety of VICTOR equipment to 
businesses that need new equipment and can 
readily afford it through time payment. You can 
sell VICTOR equipment to new businesses that 


can afford to pay as they grow. You can sell to 
businesses that expect to buy used equipment, 
but can afford new equipment best through time 
payment. You can sell needed record protection 
from fire to those who can well afford it because 
of low monthly payments. 

Today’s modern-day selling methods of “pay 
as you go” are a major factor in the booming 
sales of new cars, appliances, office machines, 
homes and many other products. Now for the 
first time, office equipment dealers can sell qual- 
ity Victor desks, tables, files, safes, and visible 
record equipment on low monthly payments 
without the usual financing and collecting 
complications. Take advantage of this oppor- 
tunity to reach this profitable market. 








Complete Information 
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SEND THIS COUPON IN FOR 


TODAY! 


VICTOR SAFE & EQUIPMENT 


| || Mkerninuaytore. Fkcaredl. veaser sats 
SS 


DIVISION OF SPERRY RAND CORPORATION 


p ieencilcasial long cores sell 


VICTOR SAFE & EQUIPMENT, Dept. O 
REMINGTON RAND DEALER SALES 


315 Fourth Avenue, New York 10, N. Y. 


contact me to discuss the Deferred Payment Plan. 


NAME 


Please send me complete information and have a representative 





FIRM 





Aboas____ 





CITY ZONE_____ STATE 
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New Governor . . . Joseph T. Kilpatrick (left), Carithers- 
Wallace, Courtenay, Atlanta, is greeted by H. C. Harper, 
Harper Bros., Inc., Greenville, S.C., and Joseph Alvarez, 
Chesnut Office Equip. Co., Gainsville, Fla., retiring 
governor. 


‘Fabulous Fourth’ Draws 
431 to St. Petersburg 


Many Retired Industry Veterans 
Attend; Kilpatrick New Governor; 
Convention to Memphis in |958 


St. Petersburg, Fla. 


@ THE “FABULOUS FOURTH” District NSOEA held a 
well planned regional meeting at the Vinoy Park Hotel, St. 
Petersburg, Fla., April 25-27 inclusive. The 431 dealers, man- 
ufacturers, travelers and “small fry” took full advantage of 
the fine business, social and recreational features the program 
offered. 

The opening session on April 25 was called to order by 
Governor Joe Alvarez, Chesnut Office Equipment Co., 
Gainesville, Fla. Mr. Alvarez expressed personal 
gratitude to all whose efforts made the meeting 
possible, read a telegram of greeting from Jim 
Cooper, Jr., of Atlanta, Ga., and announced the 
OFFICE APPLIANCES’ contest, “The Office 
Equipment Man of the Year.” 

Dr. H. Paul Gushe, pastor Westminster Presbyterian 
Church, St. Petersburg, gave the invocation. Auldan Dugan, 
vice-mayor of the city, spoke cordial words of welcome. 

Leonard Wilcox, Roberts Printing & Stationery Co., Hutch- 
inson, Kans., president of NSOEA, stimulated the assembly’s 
thinking by his discourse on “How Is Your Company’s Cli- 
mate?” Basing his remarks on nationwide reports of both suc- 
cesses and failures in the trade, he stresseg the importance of 
employee-management relationships, with emphasis on im 
provement in management. 





Hear Douglas H. Russen 
Douglas H. Russen, Zac Smith Stationery Co., Birmingham, 
Ala., discussed the topic “Revitalize — Is There Frost on 
Your Windows?” He cited lack of confidence and lack of en- 
thusiasm as frost-producing elements on business and men- 
tal windows. Revitalization, he suggested, can be realized by: 
— Consolidation of scattered efforts. 
— Employment of new, ambitious personnel. 
— Improved delivery service. 
— Prompt disposal to charity of stock that cannot be sold 
profitably. 
— Purchase of selected Brand Name products 
— Efficient stock control. 
— Store modernization. 
— Promotion of sales meetings and contests 
— Judicious advertising. 
— Proper distribution of duties between management and 
salesmen. 
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Mr. Russen urged, “Get Busy - Keep Busy - So busy that 
your competition will be concerned about you. Why do we 
say ‘I don’t have time?’ In our Bible we read Jesus Christ 
knew the value of time. His words were constructive and had 
power. He was quick to speak and quick to do good. Why 
not use Him as an example as well as the examples that mod- 
ern industry gives us? Everyone has time to do the things he 
wants to do. There is nothing wrong with our small 
businesses. The only thing wrong in our business is our small- 
thinking business men.” 

Robert A. Spelman, executive director of Wood Office 
Furniture Institute, presented the “Parade of Offices,” illus- 
trated by slides, dealing with the programs of WOFI and its 
slogan, “Better Offices for Better Business with Friendly 
Wood.” 

NSOEA Clinic Workshop conducted by Paul Burbank, 
executive vice-president, occupied the second business session. 
Dealers’ operational problems were discussed, data based on 
NSOEA research presented, and actual case histories cited 
to show how some problems had been successfully handled. 
A dealer forum followed. Questions sparked by Jim Waugh 
and Sydney Gassenheimer showed dealers’ desires for prompt 
billing by manufacturers, assurance of positive shipping dates 
on orders and accurate marking of classifications on the out- 
side of containers 


Courtesy Is Advocated 


Dr. Frank Goodwin, professor of marketing, University of 
Florida, was luncheon speaker. In his address, “The Hole in 
the Donut,” he likened the hole to a mean person, who might 
be one out of every five. Such an individual, he contended, 
might not really be mean — only shy — hoping inwardly 
for a happy relationship with his fellow men. He advocated 
absolute courtesy as the suit of armor to put on when a hole 
in the donut is met in life. 

Elmer Rahe, The Globe-Wernicke Co., and vice-president 
Manufacturers Division NSOEA, opened the final business 
session, presenting “Our Responsibility to American Business” 
with slides to illustrate the topic. He stated that on salesmen 
rest three responsibilities, namely - 

— The preservation of the prosperity of America. 

- The necessity for selling more people on selling as a pro- 
fession. 

— The need for helping business men to operate their 

business offices more efficiently. 

“The greatest success,” he said, “is going to come to those 
who measured up to the responsibility.” 

John R. Ridley, Miller’s Book & Office Supply Co., Atlanta, 


(Turn to Page 144, Please) 


On the Opposite Page... 


1. [ i Art Metal Construction C Mr hank 
fr : 
V Walst Hy Linden, Ace Fastener Cor retired; Mr {er Hert 
Walsh, A Fastener Corp.; Helen Barkley, C. L. Barkley & Cortland 
A ated tationers Supply C Cr 
Mr & W Roger Thurber, Geo. B. Graff 
4. Harry Armstrong; Elida Armstrong, Mr Behrendt, Le A. Bet it eph 
Dix 
5. Mrs. & WN Fred Baumgarten, importer : y of : 
A Parker Pe yroup with President Leonard W x Ray Forsyth eorae W 
Whiteside, Mr. Wilcox, George C. Hitt, Jr., ( Rhod 
Evan J ffitt John Davis, Mrs. Dav Ke V i f W. H ke 
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8. Mr Je Ha Mrs. Charles (Alma) Hucke, the registration team 
Charles W. Baldwin, McClure-Baldwin Co Macon a George H. Smith 
Manifold Supplies Co.; Mrs. Smith; W. J xie) Carr Eberhard Faber 
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11. J. J. Savag r Ink Co.; A. W. | awing, Kale-Lawing harlotte 
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12. Max S. Levine, American Stencil Mfg. C Maryon Corcoran, Madison, Conn 
Karl § nann, Linton Pencil Co 
13 D. I te retired, Schooley, Inc., Kar ty, Mo CI es W. Bald 
win, McClure-Baldwin Co., Macon, Ga Vi nde Pa sheney th 
worth ( hn Robinson, Allied Carbon & Ribbon Mfg. C 
14. Larry Miller, The General Fireproofing (¢ Esperanza M earias; Mrs 
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Fires fing C Havana, Cuba 
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l John Canine and B. A. Ebert, York Safe & k Co.: R p 
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jrinstead and J. R. Grinstead, Herring-Hal!l-Marvin Safe 
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1. Ralph Graham, Stein Bros. Mfg f Y  M har m Youna 
mfrs. rep 

2. W. J. Schroeder, Bainbridge-Southern k Cooper, mfrs. rep.: Mrs. Wa 
dron; R. M. Pound, Jr., Pound & M Charlotte, N Mrs. Pound 
Glenn Chambers, American Pad Paper 

3. Alvin Bowen, Kinston Office Supply C Kinst N Robert Spelman, W 
Office Furniture Institute; Fran W ker, Commercial Stationers, Ashe 
ville, N.C.; Herbert Bowen, Bowe ff E f ford, N.C CO rGE 
W. Whiteside, Parker Pen C 

4. H. W. ““Wolly’’ Wolcott, The General Firer fing C Robert Spein Wood 
Office Furniture Institute; Mrs. Sanford; Robert Nv ford anford-Ha 
Jacksonville, Fla 

5. Jack O’Hare, Boorum & Pease C hy Taylor, W nston Office Supply 
Co., Williamston, N.C.; Mrs. Keeses har R. Keesee, Kinney-Keesee Office 
Supply Co., Greensboro, N.C 

6. Alan Carlson, Ideal Office Equi wate Fla rving M. Levy, Art 
Steel Sales Co.; Matt C. Bowen, Bow fice ply Plant City, Fla 


presented the aspect of the suburban stationery store in “Make 
Mine Suburban.” He informed his audience that 42,500,000 
Americans live in suburbs and 60% of future growth will be 
in that area. 

Believing the suburbanite to be a good risk, Mr. Ridley 
gave suggestions for encouraging trade with the stationery 
store in the neighborhood. The store, he said, should be where 
people are moving about and close to other stores doing a 
satisfying trade; should have ample parking facilities; customer 
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11. Berti N A Eastern Office Equi Ahoskie, N.( Kathy Taylor, 
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l George a L & Dear cinnat Cor ociated 
tationer C Chic ‘ 1 W R ts Prtg 
1 n City, T Ww Harry W. Roberts, Rob 
xville, Tenn.; Mrs. R Ww. W Wolcott, The 
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comfort such as proper heating in the winter and air con- 
ditioning in the summer; open displays so merchandise will 
sell itself; easily accessible stock arrangement; a bright, at- 
tractive color scheme; a knowledge of the needs of whole 
families, with a varied stock to supply different age levels, 
selected for quality, carefully located and displayed with dig- 
nity. 

He stressed the importance of proper stock control, good 
inventory system, free delivery and encouragement of charge 
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—to faster, easter, cleaner stencil cutting 


NEW SURE-RITE ALL-PURPOSE BROWN FILM STENCIL 


AT LAST — The one stencil that meets all 
of your demands...the one stencil that really lives 
up to the definition of an ALL PURPOSE 
STENCIL! 

The new Sure-Rite Brown Stencil incor- 
porates the qualities of toughness and softness 
and absolute freedom from static. 

Use this amazing new stencil for water or 
oil base inks and emulsion type inks, for a regular 
stencil or a mechanical negative. Ideal for stylus 
work, it is soft and will reproduce the most 


delicate lines, and it is tough so that it will not 
tear under the hardest pressure. It will stand long 
runs or repeated runs. It is made in all machine 
sizes and for all standard American and foreign 
machine models. 

Truthfully, the new Sure-Rite Brown Film 
Stencil is the one ALL PURPOSE you can buy 
without sacrificing one of the qualities you need 
for faster, easier, cleaner stencil cutting — for 
longer, sharper runs. 

Write for a FREE SAMPLE, today! 


DEALERS: Cash in on the complete Sure-Rite line. Find out about the Sure-Rite Dealer Profit 
Plan, today—the magic carpet to more sales and profits! 


American Stencil Mfg. Co. 


a” SS) 
2714 Walnut Street ® Denver, Colorado 


ALL YOUR LOCAL PANAMA-BEAVER MAN—ALWAYS A LIVE WIRE. IN THE EAST, CALL TRU-RITE, INC 
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110 _AFAYETTE ST., NEW YORK, N.Y. 
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Gs hot licks are fine in the right time 
and place, but most people like quiet 
when there’s work to be done. That's why 
offices are using more Kil-Klatter typewrit- 
er pads every year. 


We've got the instruments to help you sell 
Kil-Klatter. A tested sales aid program 
makes use of newspaper mats, counter 
easels, envelope stuffers and catalog cyts 
— they're yours for the asking. 





Made from nationally famous 


OZITE ... all-hair felt 


Once offices use Kil-Klatter, repeat sales just naturally 
roll in. Office management likes the way Kil-Klatter 
absorbs shocks, and deadens typewriter noises. 


@ Join the band today! Order your supply 
of Kil-Klatter pads and sales aids. They'll 
sell quickly. 


Te qeila: 


a i a i i i 


THE SCIENTIFIC TYPEWRITER PAD 


AMERICAN HAIR & FELT COMPANY 


Merchandise Mart * Chicago 54, Illinois 





accounts. The suburban store should have independence of 
ideas and freedom of action and not be referred to as a branch 
store. He believes it should have a responsibility to the com- 
munity it serves, adding to the locality something construc- 
tive, and not concerned so much with taking away what is 
available. 

In the management of such a store, he urged employment 
of adequate number of sales people, treated with fairness and 
consideration, with complete utilization of their talents. A 
management, he said, which acts on these _ responsibilities 








Sheaffer novemagyts Entertains hago 


Ha arry E Wald jirector of W. A. Sheaffe Pe ( ind f many years 
»xecutive vice p jent, entertained the Troupe j ra thers at rock crab 
ncheon in | home located in the Boca C ega Bay ea. Guests ¢ yed exciting 

rides n motor boat While the convention w € n a story appeared in 

rsburg newspaper telling of Mr. Waldr purchase of a mot a tract 
for which a hote planned and additiona! Gulf f tage. TOP PICTURE Ready 
for take-off: Ct Hucke at the motor, Pa B k at whee Harry Waldron 
ackground 1 Elmer Rahe join with the watching 3ene Troy back tc 

taking { with miniature foreig trument. BOTTOM PICTURE- 


r + witt +r c me r « r f r \A | f ary 
peeddoa Ww € r pe member a pas | € VV x burbank 


gives each customer something more than just a wrapped 
package. Such a store will be “a credit to the suburb and pro- 
vide you with a welcome satisfaction.” 

Reports of committees and election of officers for 1957-58 
concluded the business sessions. Thirty new members were 
reported for 1956-57. J. N. Rosolio, Thomasville, was named 
lieutenant governor for Georgia; R. M. Pound, Jr., Pound & 
Moore Co., Charlotte, for North Carolina; Herbert H. Akers, 
S. C. Toof & Co., Memphis, for Tennessee. Joe Kilpatrick, 
Carithers-Wallace-Courtenay, Inc., Atlanta, Ga., was elected 
governor for the district and Caldwell Harper, Harper Bros., 
Inc., Greenville, S. C., vice-governor. 

Next year’s convention will be held in Memphis. 

The highlight of entertainment was a chuck wagon steak 
dinner served in the hotel garden by the Southern Travelers 
Club. Continuous festivities carried the fun into the wee hours, 
with prizes and an auction for the benefit of the Cancer Fund 
lending interest to the occasion. The ladies spent a delightful 
day at the Tides Hotel, enjoying swimming, a luncheon and 
fashion show. 

Joe Rosolio of Thomasville, Ga., the “prize man,” provided 
typewriters, television and electric appliances to delight the 
winners of attendance and “early bird” prizes. 

At the banquet, rewards for obtaining new association 
members were presented to R. C. Hill, $100; John R. Floyd, 
$50, and Bill Boyd, $25. Mrs. Charles Hucke and Mrs. Jess 
Haralson, the registration experts, were recipients of gifts for 
liberal use of their talents. Mrs. Hucke also received a pres- 
ent from the Southern Travelers Club. 

Tokens of appreciation were presented to Joe and Fay 
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WHAT’S NEW WITH 
Oxford PENDAFLEX’? 


ms is 





PLENTY! 







NEW! NEW! 


‘N . “ The Checkfiler! 
DUXDOVD @& Easy to insert : 
L “ 1/3 cut tab. Helps you build 


bank customers. 











NEW! 


Added score across 
folder body exposes 
folder contents with 
one motion. 


Low-cost box-bottom 
makes catalog, photo- 
graph, sample or other 
» bulky files easy to 
house. 








NEW! 


Welt across folder Interior folders in 
top, speeds tab letter and legal sizes 


insertion. open up many larger 


applications for 
Bonded hanger rod. pare 











NEW CONSUMER ADVERTISING PROGRAM! 


The Oxford Pendaflex expanded advertising schedule is aimed at nearly 2 million readers 


of 12 national business publications. 


NEW PENDAFLEX* SUMMER SALES CONTEST! 


Here’s a chance to build your third quarter profits. Watch your mail for complete details of 
this Pendaflex summer “file modernization” promotion. 





OXFORD FILING SUPPLY CO., INC. 


Garden City * Chicago * St. Louis * Los Angeles 





























Ostend a0<«Oogs¢ 
FIRST NAME IN FILING Index 
Folders Fili Card Expanding 
Pendaflex aren Mrrsd ' Card Guides Envelopes 
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DUPLISTICKERS,, 


WILL INCREASE YOUR 
VOLUME AND PROFITS! 


Eureka Duplistickers are perforated sheets 
of strongly gummed labels that make mul- 
tiple mailings simple and economical for 
your customers, They are designed for use 
with typewriters, addressing machines, 
mimeographs and offset duplicators. Avail- 
able in 25, 100 and 500 sheet packages. 
Send for your free copy of ‘**Speed Your 
Mailings’’, containing samples and full 
information on Eureka’s complete line of 
addressing labels. 


Other Eureka products include Dupliquik ® 
and Duplisnap ® labels for multiple mail- 
ings, Roll, Fanfold and other office labels, 
decorative seals, cardboard cutouts, and 
many other printed gummed specialties. 


@® REG. T.M. — U.S. & CANADA 


EUREKA SPECIALTY PRINTING CO. 


955 Electric St., Scranton, Pa. 
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Alvarez for their services and to Joseph T. Kilpatrick in 
recognition of his splendid work as vice-governor. President 
Wilcox presented plaques to Governor Alvarez and to Sam 
Orr, National Blank Book Co., president of Southern Travelers 
Club, for excellence of service to the association. 

Probably more retired industry members attended the St. 
Petersburg meeting than any other regional in history. Among 
the many present were Gordon Bingham, former president 





TOP—Horace Van Dorn, Joseph Dixon Crucible Co.; A. R. 
Bowen, Kinston Office Supply Co., Kinston, N.C.; Mrs. Herbert 
Bowen, Julia Anne Bowen, Herbert Bowen, Bowen Office Equip- 
ment Co., Sanford, N.C.; Matt C. Bowen, Bowen Office Supply 
Co., Plant City, Fla. BOTTOM—Linda Honekamp; James Hone- 
kamp, Oakville Co.; Susan Anne Honekamp; Mrs. Honekamp; 
Linda Smith, daughter of P. K. Smith 


of Burrows Brothers, Cleveland; Don Crile, Office Equipment 
Co., Canton, Ohio; Jay Parrott, formerly Waterloo Office 
Supply Co.; Waterloo, Iowa; Matt Dillon, Associated Sta- 
tioners Supply Co.; Harvey Rockwell, Yawman and Erbe Man- 
ufacturing Co.; Joe Landes, Schooley, Inc., Kansas City; Hy 
Linden, Ace Fastener Corp.; John Riedell, Weldon Roberts 
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G-F Breakfast . . . Pleasant convention interlude 


Rubber Co.; Harry Waldron, W. A. Sheaffer Pen Co., and 
others. 

Nearly 100 members of the Southern Travelers Club 
gathered at the Vinoy Park Hotel for their annual meeting. 
Brief talks were made by NSOEA President Leonard Wilcox 
Executive Vice-President Paul Burbank, and Governor Joe 
Alvarez. 

The governor asked the travelers to start now promoting 
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INAXexol ns 
Accent may for your new appliance line 


61-559 










Steel. Attractive visor-type 
styling. Screw holes on 4” 
centers, or (61-559A) 
334” centers. 


61-573 


Zinc Die Cast Pull. Distinctive 
design. Screw holes on 4" 
centers, or (61-573A) 

334” centers. Also available 
with matching Thumb 

Latch (61-574) for 
application on filing cabinets 


61-565 


Zinc Die Cast. Bright 
Chrome finish. Brass, Bronze 
on special order. 3” centers. 
Suggested for use on 

tracing file cabinet drawers 
and similar applications. 


Ditttinctively 
Different... PULLS by NATIONAL LOCK 


National Lock Pulls will bring that special touch of 
elegance to your newest line of Desks and Filing Cabinets. 
Contact us NOW, before your plans are finalized. 


Quality Hardware...all from | source 


IF YOU ARE AN ORIGINAL 
EQUIPMENT MANUFACTURER OR DRAWER PULLS « LOCKS * CASTERS * HINGES 


JOBBER, WRITE US. IF YOU LATCHES * LABEL HOLDERS * SCREWS * BOLTS 


ARE A DEALER, SEE YOUR JOBBER. 


INI NATIONAL LOCK COMPANY 


Rockford Illinois 


~* & RL 


INDUSTRIAL HARDWARE DIVISION 
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Today’s most accepted line 
of STEEL Waste Receptacles... 


The LAWSON Line 


The complete line, the profit line . . . styled 
and finished to meet today’s demand for 
modern, office beauty and timeless serv- 

ice. Quality at promotional prices! 








Lawson Executive, 
Space Saver and Pan- 
eled Steel Baskets. 
Modern office colors 
and also wood grain 
finishes 


No. 2180 















Lawson Smokurns 
and Sandurns ... 
A wide selection in 
glistening baked 
enamels, copper , 
and stainless steel. : 


No. 6000 






No. 2990 


Lawson Torpedo" Waste Recep- 
tacles. Originated by Lawson 
Bonderized before: enameling. In 
red, white, grey and green; stain 

| less steel trim. Four sizes; Heights 
~314%4", 37°, 42”. 





Lawson High Boy 
. rust resistant 
steel. Excellent 
wherever extra 
Open Top large basket 
Drop-in needed. In olive 
green, grey and 
white. 
No. 108—20” Het. 






No. 3003 







No. 110—29” Het. 






Lawson Sanitary Step-on Waste 
Receptacles. Foolproof mechan 

rubber gasket sealing, glis 
tening white ename 





Lawson “Organizer” 
Desk File. Rigid, verti- 
cal, steel, with index 
channel. Rubber cush- 
ioned. In standard of- 


3 : 
fice grey. 






No. 2850 = 


= : Lawson Waste Baskets for 
; Home Desks, Hotels, Motels. In 
attractive hammerloid bronze 
mist green and desert sage 


aa 


Send for literature. 


THE F. H. LAWSON CO. 


tablished 1816 


821 EVANS ST CINCINNATI 4, OHIO 





attendance at next year’s meeting to be held in Memphis. 
Mrs. W. W. Cole of Atlanta, whose late husband served as 
president of the Southern Travelers Club from 1941 to 1946, 
was present for the early part of the meeting. For several 
years ste has been doing business as a florist. In that capacity 
she has handled many orders from the Travelers Club and 
its members 

A telegram from Jim Cooper, Jr., conveyed best wishes 
for a good meeting. A word of thanks was expressed for a 





Officers of Southern Travelers Club... 


SEATED: Charles H. Hucke, mfrs. rep., secretary-treasurer; 
Phil Rhodes, S. P. Richards Paper Co., Atlanta, president; Sam 
Orr, National Blank Book Co., retiring president; STANDING 
Ralph Hilburn, Bainbridge-Southern, Inc., first vice-president; 
George Slater, mfrs, rep., second vice-president. James B. 
Wilson, third vice-president, was absent 


valuable contribution of printing by Ted Vaughan of Stod- 
dard’s in Nashville. The members presented a gift to Sam 
Orr, National Blank Book Co., retiring president. The club 
voted an expression of gratitude to Charles and Alma Hucke 
for generous service through the year 

At the election of officers, which completed the session, 
Phil Rhodes, S. P. Richards Paper Co., was chosen president. 
Ralph Kilburn, Bainbridge-Southern, Inc., was made first vice- 
president; George Slater, manufacturers’ representative, second 
vice-president; James B. Wilson, manufacturers’ representa- 
tive, third vice-president. Charles Hucke was re-elected secre- 
tary-treasurer, and office he has performed to the satisfac 
tion of all for many years. 


Welham Metal Products Makes Appointments 


Welham Metal Products Co. has announced the choice of 
D. T. Ryce & Associates of Orange Park, Fla., as representa- 
tives in Alabama, Mississippi, Louisiana, Tennessee, Georgia, 
Florida, North Carolina, South Carolina and Virginia. 

Dan J. Consodine, 4120 Warwick Blvd., Kansas City, Mo., 
was named Welham representative in Kansas, lowa, Missouri, 
Nebraska and Oklahoma. 


Lieberman Available as Consultant 

Announcement has been made that Arthur A. Lieberman, 
president of Carlton-Survey, Inc., Grand Rapids, Mich., is now 
personally available to retailers as a consultant on package 
selling of office furniture and complete office decoration and 
arrangements. Interested dealers can write him at the Hillmont 
Apartments, 505 Cherry St., Grand Rapids, Mich 


Textileather Officials Aid NOFA Conferences 


Charles L. Becker, Jr., merchandising manager, and Lee 
W. Mara, advertising and sales promotion manager of the 
Textileather Division of The General Tire & Rubber Co., 
Toledo, Ohio, were guest speakers at three area conferences of 
the National Office Furniture Association. 

Mr. Becker discussed “Plastic Upholstery in the Modern 
Office” at the Western Area Conference of NOFA, April 27, 
at Frickey’s Studio Club, Palo Alto, Calif 
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THE JASPER DESK COMPANY, JASPER, INDIANA 
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2 FULL ROWS OF BALLS 
2 UNINTERRUPTED RACEWAYS 


CUVIVE 


1D)j)4| BOOST 


CGS IGIDGSAOSES 








In addition to supplying 
you with the best engi- 
neered Furniture Casters, | 
Faultless helps you reach | 
and sell more customers 
than ever before. This way | 
we both take the waste- | 
motion and guesswork out | 
of caster selling. 
1. Only “time-tested” 
items have been selected | 
| 
| 
| 
| 
| 





a 


CASTERS 


GLIDES AND CUPS 















for this FREE 4-color Coun- 
ter Display. Customers 
can't resist picking up 
Casters and Glides, on convenient 
handles and selling themselves. Re- 
sult; Faster turn-over and profits on 
on active stock of “best sellers.” You 
pay only regular prices for the 
merchandise—the Display is FREE. 






cm CASTERS so m= 


FAUL e's CASTER CORPORATION evansvitte 7, IND. 





2. Every type of pop- 
viar Furniture Caster 
will be found on the 
pages of this new <at- 
alog. A complete—a 
condensed—a quick 
turn-over selection of 
best-sellers. Ask for 
copies of Form No. 
202, no obligation. 

3. A really complete 
line of fine Furniture 
Glides illustrated and 
fully listed in a new 
catalog. Modern de- 
signed, precision work- 
manship and fine fin- 
ish throughout. Ask for 
a supply of Form No. 
201B and boost your 
Glide sales. 


SALES 







ohn 


dda 
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Atlanta, Baltimore, Boston, Buffalo, Chicago, Cleveland, Dallas, 


rand Rapids, High Point, Indianapolis, Los Angeles, New Orleans, New York, Philadelphia, Portland, Seattle, St. Louis. In other cities, see phone directory. Canada: Stratford, Ont. 
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Facit Awards First Plaques... 


@o recognition of your (4 
enthusiasm and industry _ 

in selling and promoting hig 
| Facir, Inc. products. |" 








First ‘‘Gold Medal’’ plaques in the Facit Olym- 
pics were awarded the top three office equip- 
ment dealers setting the pace in first month 
of the nationwide sales contest. These plaques 
are awarded each month of the contest 
through August to the highest scoring dealers 
in each of the three divisions. First month's 
plaque winners are: Bruce and Frank Snyder, 
State Office Equipment Co., Phoenix, Ariz.; 
George Tilton, Tilton’s Typewriter Exchange, 
Great Falls, Mont.; and Kenneth W. Hecht, 
Hecht’s Printing Co., lowa Falls, lowa. Final 
winners will receive holiday air tours to Swe- 
den, New York City and San Francisco, $100 
U. S. savings bonds and Waring Blendors. 


Marchant Stockholders Hear of 
Four-Point Expansion Program 

A four-point program that is accelerating the growth and 
progress of Marchant Calculators, Inc. was described to stock- 
holders attending the recent annual meeting. 

President Edgar B. Jessup said that the program embraces 
these major avenues of current and future expansion: 

1. An ambitious product development program from which 
have come new and improved models in recent years and 
that is directed toward the introduction, over the next several 
years, of both advanced models of calculators and unique 
types of office machines new to the Marchant line. 

2. Plant expansion that started with the establishment of 
Marchant’s first overseas factory, in West Germany, last year, 
and will culminate in occupancy of a new building, now under 
construction in Oakland, that will consolidate and enlarge all 
phases of the company’s operations. 

3. Expansion and strengthening of the domestic sales or- 
ganization and the international distributor network. 

4. Intensive penetration of the important markets offered by 
countries in which sales have been thin or non-existent be- 
cause of dollar shortages and governmental restrictions. This 
expanded market development program overseas now is made 
possible by the output of Marchant’s West Germany plant. 

The Marchant chief executive cited the record sales volume 
of 1956 reflecting a 20% boost over 1955 — as a com- 
posite effect of those portions of the program under way last 
year 





Adding Machine Reported Missing 
Adding Machine Service & Sales in Indianapolis, Ind., has 
reported an Addo-X adding machine missing from American 


lransport Co. in that city. The machine is Model 345E No. 
681550 
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® Seat of Soft, Luxurious Foam Rubber 


LA Crosse, WISCONSIN 


© 5 Posture Adjustments 
@ Oversize Seat and Back 
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DeLuxe 
Secretarial 
Posture Chair 
$41.95 
($46.15 in Zone 2) 


It’s a terrific buy- 
Top Quality at 
a Budget Price 
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Eighth District Elects 
Lou Blair Governor 


250 Attend Meeting at Chase— 


Group Chooses Western Hills 





Lodge for 1958 Site a 
g Retiring Governor . . . Sidney Anderson, right, hands the gavel 
of authority to incoming Governor Lou Blair. Mr. Blair was 
chairman of the 1957 convention. 


St. Louis, Mo. 

The famed Chase Hotel in St. Louis provided the site for 
the Eighth District NSOEA regional meeting and played host 
to some 250 dealers, travelers, manufacturers and their wives. 

Louis Blair, Blair Office Supply, St. Louis, Mo., was elected 
governor of the district for 1957-58, and it was announced 
that the 1958 convention site will be the Western Hills Lodge 
in Sequoyah State Park, Oklahoma. The lodge is near Mosko- 
gee, Okla., which in turn is about 50 miles away from Tulsa. 
The 1959 site is tentatively slated to be Kansas 
City, Mo. 

Other officers of the district include R. R. 
Bricker, Bricker Typewriter Co., Norfolk, Neb., 
as secretary; and W. I. Shockley, Dodsworth 
Printing & Stationery Co., Kansas City, Mo., 
treasurer; and Jack W. Coleman, Coleman Office Supply Co., 
Wichita, Kan., general chairman. 

Lieutenant governors of the district are K. C. Tollefsen, 





Bartlesville Stationery Co., Bartlesville, Okla., for Oklahoma; Lieutenant Governors . . . new and retiring, include, left to 
Herb Buschart, Buschart Bros., Inc., St. Louis, for Missouri; right, K. C. Tollefsen, Oklahoma; Herbert Buschart, Missouri; 
Cuba C. White, Southwestern Office Supply Co., Wichita, Cuba White, Kansas; Don Arundel, Nebraska and Council 


Bluffs, lowa; and C. W. “‘Bill’’ Emarine, retiring from the 


Kan., for Kansas; and Don Arundel, Rader Office Equipment ; 
owa post 


Co., Omaha, Neb., for Nebraska. 

The meeting was called to order Monday at luncheon by 
Governor Sidney S. Anderson, Latsch Brothers, Lincoln, Neb. 
He introduced Luman F. Mathews, supervisor of St. Louis 
County, who formally welcomed the convention to St. Louis. 

Following an introduction of national and regional officers 
and convention chairmen and guests, Leonard Wilcox, presi- 
dent of the NSOEFA, presented his talk, “How Is Your Com- 
pany Climate.” 


Midwest Traveler Officers 


Surprise Guest for Wilcox 


Because the 8th District is President Wilcox’s own home 
district, Governor Anderson surprised him with a guest, Ray- 
mond Hensley, superintendent of police in St. Louis County. 
Mr. Hensley was chief of police in Hutchinson, Kan., Mr. 
Wilcox’s home community, and a good friend and customer 
of the NSOEA president several years ago. 

The first afternoon session opened with a group of songs 
by the St. Louis Police Quartet, and following committee ap- 
pointments, Dr. R. McCallister, minister of the Webster 
Groves Christian Church in St. Louis, offered a challenge in 
his talk “How to Stay Alive Though Buried.” 

He pointed out that many men walking the streets and run 
ning a business today are just as dead as if they were in the 
grave. He warned the stationers that they must learn to laugh, Officers were elected at the Midwest Travelers Club meeting 
and luncheon during the regional. Pictured here, left to right, 
are John P. Low, Minnesota Mining & Mfg., retiring president; 
Glen Davis, Columbia Ribbon & Carbon Mfg. Co., secretary- 
treasurer; Izzy Voda, Wallace Pencil Co., publicity chairman; 





especially at themselves; they must exercise their brains, and 
they must learn to live or they are as good as dead. 
Harold Duff, sales manager of S. G. Adams Co., St. Louis 


was next on the program. He asked the question, Do your Al S. Perry, Jr., Federal Stationery Co., new president; Clint J. 

salesmen observe opportunities?”, in his talk “It’s Easier If Cooper, Esterbrook Pen Co., first vice-president; Carl M. 

You Do. Schutz, Eagle Pencil Co., auditor; and Maxwell Anderson, 
He said that good salesmen are allergic to opportunities, Oxford Filing Supply Co., second vice-president. 
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At the Convention 


Convention chairman Lou Blair, newly elected governor of 
the distr ft, meets with Izzy Voda, mfr’s. rep., Ray- 
nd Hensley, superintendent of St. Louis County police 
nd a friend of NSOEA president Leonard Wilcox, and 
uman F. Mathews, superintendent of St. Louis County 


ind a guest speaker 


+ 


Jack Colmen, elected general chairman of the 1958 con- 
vention; K. C. Tollefsen, Bartlesville Stationery Co., lieu- 
tenant governor of Oklahoma; R. R. Bricker, Bricker Type 
writer C newly elected secretary of District 8. 
Cuba White, lieutenant governor of Kansas, Southwestern 
Iffice Supply Co.; Glen Evans, Columbia Ribbon & Carbon 
Mfg. C ecretary-treasurer of Midwest Travelers Club 
Ben J. Stiefler, Omaha Printing Co., Omaha, Neb. 
Ray Edelstein, mfrs.’ rep.; J. L. Hardesty, School Specialty 
Supply, Ir Salina, Kan.; Gene Robinson, Thacher, Inc., 
Topeka, Ka 
Hugh Green, W. E. Sheaffer Pen Co.; Izzy Voda, Wallace 
Pencil C Roy Krebs, W. A. Sheaffer Pen C 
Before thi lies luncheon, Mrs. John Chowning, Federal 
tationery Kansas City, Mo.; Mrs. Romane F. Chap 
pell, Federal Stationery, Columbia, Mo.; Mrs. John Kel- 
39, Mi n Office Equipment, Kansas City, Kan 
Leonard W x, president of NSOEA, with P. F. Mc 
Laughlin, Allied Carbon & Ribbon Mfg. Corp., first presi- 
lent and one f the founders of the Midwest Travelers 
lub 
Don Renken, Victor Safe & Equipment C Gene Walker, 
r Clark-Peeper Co., St. Louis, M Dale Marshall, 
Rot KA ft ( 
Maybelle Bishop, Fiddler’s Inc., Kansas City, Kan.; Heinie 
engbusch, mfr rep.; Al Perry, Jr., Federal Stationery 
Tu ul 0 
At the ladi brunch, Mrs. Arthur Reed, Latsch Brothers, 
c., Lincoln, Net and Mrs. Harry Wood, Leewood Co., 
tr Lou NA 
Working on committees were, left to right, Jack Stitt, 
Permacel-LePage Co.; John J. Hughes, Buxton & Skinner, 
t. Lou hairman of the. ladies committee; and Jules 
Haecke nner & Kennedy & Co., St. Louis 
Walter sedy, S. G. Adams Co., St. Louis, Mo., chair- 
man of the reception committee, and Alex J. Bartens, 
he t Printing & Stationery, St. Louis, M« 
An Oklahoma group, left to right, Norman Johnson, 
irtlesville Stationery, Bartlesville, Okla.; Floyd E. Mar- 
hall, Mars! Office Supply, Tulsa, Okla.; Karl Tollefsen, 
Bartlesville Stationery, lieutenant govenror of Oklahoma 
Fred Downs, Downs Randolph Co., Tulsa, Okla. 
OA-6/57 





On the Speaker's Platform 








Governor Sidney Anderson delivers the keynote address. 
Harold Duffy, sales manager, S. G. Adams Co., St. Louis, 
discussing the opportunities that salesmen miss in their 
rounds. 

Fred Richardson, national sales manager of commercial 
products for Minnesota Mining, discussing ‘‘Our Present 
and Future in Business.’’ 

Vaughn T. Williams, Schooley Printing & Stationery Co., 
bringing the group up to date on the 8th Region Founda- 
tion program. 
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“automatic 
pencil sharpener 


Insert wooden pencil at the 

natural writing angle... the 
Electro-Pointer instantly gives you a 
perfect point, automatically. Sharpens 
any size pencil, does not chew up pencil, 
but sharpens just enough. Proven through 
14 years of satisfactory service. Display 
it, it sells itself! 


WRITE 
TODAY FOR 
COMPLETE lansglacllctord. INC. 
CRPORMATION 1825 MACKLIND AVE. « ST. LOUIS, MO.« U.S.A. 
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using their eyes and their ears when they are in a prospect's 
office, always looking for the chance to help the customer, 
Many salesmen, he said, know too much sometimes to bother 
looking around them for the many opportunities present for 
additional sales 

Fred Richardson, national sales manager of commercial 
products for Minnesota Mining & Manufacturing Co., speak- 
ing on “Our Present and Future in Business”, warned the 
dealers that they and their salesmen must face the prospect 
of becoming “professional” men if they want to do the job in 
the future. 


Salesman Must Plan in Advance 


Like the professional golfer or the doctor, the salesman to- 
day must do a real job of planning and preparation, and they 
must know in advance what they are going to say to the cus- 
tomer if they want to keep his attention 

“The buyer today,” he added, “wants to know what you 
have to sell and what you (the salesman) can do for him.” 
That’s all that he needs to know or wants to know. 

Monday evening saw a “New Members Night” party in the 
Tiara Room of the Park Plaza hotel. 

Paul Burbank, executive vice-president of the NSOEA, pre- 
sented his workshop program on Tuesday morning, and the 
group split up into two for luncheon. The Midwest Travelers 
had luncheon and their annual meeting in the Zodiac Room 
at the Chase, while the dealers and manufacturers met in the 
Chase Club. 

At the Midwest Travelers meeting, the members elected Al 


At General Fireproofing Breakfast 





Seen at the G/F breakfast were, left to right; front row, Mrs. 
A. R. Anderson, G/F, St. Louis; Mrs. John A. Marshall, John 
A. Marshall Co., Kansas City, Mo.; second row, A. R. Ander- 
son, G/F; and Mrs. E. A. Johnson, G/F, Kansas City 


S. Perry, Jr., Federal Stationery Co., Tulsa, Okla., as president; 
Clint Cooper, Esterbrook Pen Co., as first vice-president; Max- 
well Anderson, Oxford Filing Supply Co., second vice-presi- 
dent; Glen Evans, Columbia Ribbon & Carbon Mfg. Co. 
secretary-treasurer; Carl M. Schutz, Eagle Pencil Co., auditor; 
and Izzy Voda, Wallace Pencil Co., publicity. 

President Jack P. Low, Minnesota Mining, asked for and 
received the consent of the membership to expand the govern- 
ing board to 10 members. To do this, two new members were 
named as directors in an election. They were Earl Collins, 
Rockwell-Barnes Co., for a term of two years, and Lou Win- 
gert, manufacturers’ representative, for a one-year term. 


Discuss Robinson-Patman Act 


At the regular afternoon session, Fred E. Pfaff, Duke, Inc., 9 


Wichita, Kan., in his talk, “This I Have Learned,” told the 
dealers of the many instances that they unwittingly break some 
provision of the Robinson-Patman Anti-discrimination Act. He 
suggested that they contact their associates and the association 
for advice on this problem. 

He was followed by troupe speakers Elmer G. Rahe, vice 
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| / ’ NYGEN Tolex- 
| ... the supported 


vinyl upholstery 
that stays 
in business longer 


The luxurious beauty and quality 

of Nygen Tolex is causing unprecedented 

enthusiasm and demand. Office chair 

manufacturers, dealers and buyers are amazed 

at its rich, soft ‘‘feel,’’ its incomparable comfort. 

With “‘balanced stretch in all directions” 

for easier, smoother tailoring, Nygen Tolex 

is the ultimate in fine upholstery for office chairs. 

Millions of readers of national magazines are 

learning about Nygen Tolex. Plan now to profit 

: by this assured demand. Write for samples 

of ‘‘Pampas’”’ (illustrated) or scores of other 

GENERAL | | patterns or colors now available. 
PLASTICS oS . . 

» dane tolaean THE GENERAL TIRE & RUBBER COMPANY 

TEXTILEATHER DIVISION . Toledo 3, Ohio 










--- CURMANCO ------ 
OFFICE TOOLS 


se A COMPLETE LINE 
THE FINEST IN TIME SAVING STEEL OFFICE SPECIALTIES 
Clears The Desk For Action! 
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With New 


“LETTER SORTER sictted Sheives 


NO CORNER POSTS TO DODGE! 


». papers of daily work. Sloping Trays 
|Catch and Hold the papers. 
Sorts, Classifies, Distributes the 


GREEN———GRAY———-BROWN 











LETTER SIZE, 2 tray incl. base $4.00 
NO. 203 LETTER SIZE, 3 tray incl. base $5.25 
NO. 204 LETTER SIZE, 4 tray inci. base $6.50 
NO. 205 LETTER SIZE, 5 tray incl. base $7.50 








Daily Business Sorter! 


SORTING TRAY 


Active papers can be re- 
ferred to instantly ... open 
like a book. When used with 
A-Z index, folders or tab 
guides the corrugations in 
the bottom prevent slipping. 











OLIVE GREED 
NO. 115 LETTER SIZE without index $4.00 
NO. 116 LEGAL SIZE without iex $5.00 
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’ 
§ Fits into standard typewriter 
§ desk drawers without papers 
§ catching when drawer is 
6 used. 3 inches high, 4 Letter size and 1 half 
4 size trays. Holds 200 sheets. 87/," x 18" x 3” 
: Electrically welded one piece. NOT ADJUSTABLE! 
, 
: NO. 310 LETTER SIZE with 5 divisions—Wt. 4 Ibs. $4.50 
’ 
’ 
+ CASHIER’S PAD RACK 
, 
7 Every business has various pads, bank 
P checks, receipts, contracts, partial 
r payments, delivery and service forms. 
r This rack holds each, easy to reach. 
’ Saves space and confusion. All one 
+ piece welded steel. Hollow space in- 
@ side. 
‘ 
‘ No. 566 Six Pocket 8”x712"x4” $4.00 
‘ No. 568 Eight Pocket 8°x9%2"x512” $5.00 
‘ No. 570 Ten Pocket 8”x912"x65e” $7.50 
. 
‘ 
: Adjustable Center Drawer 
‘ 
s DESK TRAY 
S Pins, Pencils, Paper 

ART STEEL 






Clips and other 
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f needed desk drawer GRAY OR GREEN 
g material available without ciutter and confusi 

: PACKED 12 TO CARTON 

‘ NO. 425—4” x 1%” x 18” to 31” adjustable. 12 to carton $2.50 

‘ 

‘ 

‘ MAIL SORTER 

§ Holds your *. 

, incoming 

y mail for 

’ employees 

r ustomers. 

{ 20 BIG 

§ POCKETS : ii 

§ INDEX SLIDE uf 

, FOR POCKETS 

+ SIZE 7x4'.x20'/2" 
‘ GREEN——-GRAY BROWN 

; NO. 144 — Weight 6 Ibs. Without Index $10.00 
‘ 

‘ 

‘ ORDER TODAY! 

6....] CURRIER MANUFACTURING CO. ss 





2448 W. LARPENTEUR AVE., ST. PAUL 8, MINN. 
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president, manufacturers division, NSOEA, and Charles Tur- 
cotte, administrative assistant, Wood Office Furniture Institute. 

Before getting to the annual report of committees and elec- 
tion of officers, Vaughn T. Williams, Schooley Printing & 
Stationery Co., Kansas City, Mo., brought the membership up 
to date on the 8th Region NSOEA Foundation program. He 
also urged dealers to write their congressmen concerning the 
proposed new minimum wage legislation if they didn’t want to 
see the increase suggested by the CIO-AF of L go into effect. 

[he annual banquet took place on the Starlite Roof of the 
Hotel Chase, with introduction of officers and short talks by 
President Wilcox and Paul Burbank. 


Addo Enters Electronics Field 


AB Addo, Swedish office machine manufacturer, is entering 
the electronics field in collaboration with Dr. Axel Wenner- 
Gren, it was announced by Addo Board Chairman George 
A grell. 

rhe purpose of the agreement, said Mr. Agreil, is to create 
a broader basis for production and exports of electronic data- 
processing machines in Sweden. 

According to the agreement, Dr. Wenner-Gren’s Swedish 
companies, Alwac AB and Autronic AB, are to handle the 
manufacture, sale and installation of such plants, while Addo 
is to make the comprehensive mechanical equipment required 
for effectively utilizing the electronic units. 

The agreement foresees the building of complete installations 
in Sweden, which now joins the United States and Britain as 
the only countries to produce such devices in quantity. 


Batey Expands Firm in Murfreesboro, Tenn.’ 

Thomas E. Batey, owner of the Batey’s Office Machine Co., 
Murfreesboro, Tenn., has announced an expanded program on 
sales and service of new, used and rental office machines, He 
announced that he has formed a partnership with the Courier 
Printing Co., Inc., and will operate the office machine busi- 
ness, the Courier Office Supply store, at 112-114 East Main 
St.—EEG. 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
E ji36th Street, New York, ee 
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FOR BIGGER SALES Jimi Quality Line — 
TETseute sensibly Priced! 










rlistic 


PRODUCTS 


LINOLEUM DESK PADS 








DESK BLOTTER PADS 
LEATHER DESK SETS 
WOOD DESK TRAYS 


WOOD COSTUMERS 





WOOD WASTE BASKETS 
ALUMINUM COSTUMERS 
ALUM.WARDROBE RACKS 
MASONITE CHAIR MATS 
CARD INDEX BOXES 

CLIP AND ARCH BOARDS 


OFFICE SPECIALTIES 











Write for our 
NEW 24 page 
illustrated Catalog 


BUY istic 
























































AST 133rd STREET, NEW YORK 54, N rT 
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Men on the Move 


Gordon Daniel Meals, son of Mrs 
Moselle Taylor Meals and the lat 
Gordon Daniel Meals, has just been ap 
pointed purchasing agent and assistant 
to the vice-president, John A. Hunter, of 
the Taylor Chair Co. 

Following his graduation last June 
from Babson Institute with a degree in 
business administration, specializing in 
production, Mr. Meals entered the plant 
on a special project. He has also worked Gordon Meals 
in various departments during his high 
school and college summer vacation months. He also did vaca- 
tion work for the Paine Furniture Co. 

7 

Victor Adding Machine Co. has recently announced the 
appointment of Earl V. Campo to the newly created post of 
export administrator. Mr. Campo was formerly district man- 

, ager in Dallas, Tex., a position he held 
until March 1. He will visit Victor dis- 
tributors in Europe on a six to nine- 
month trip. 

It was also announced that J. Richard 
Mad! has been named manager of the 
Milwaukee branch. He was formerly 
McCaskey cash register sales manager in 
the Chicago branch. 

Larry J. Koesters will head the new 
Cincinnati branch, which, by agreement, 
takes over the Victor business handled 


Earl V. Campo 
for 33 years by the H. W. Nichols Salesbook Co. Mr. Koesters 
was equipment manager for Nichols for eight years before 
taking this new post. 


Charles E. Boop, former Dayton district manager for the 
Friden Calculating Machine Co., Inc., has been named as as- 
sistant general sales manager. 

He will supervise management personnel activities in the 
sales field and work directly with L. B. Taylor, vice-president 
and general sales manager, in all matters pertaining to adminis- 
tration and branch operations. 

Replacing Mr. Boop in Dayton is Gerald J. Hutchinson, who 
had been sales manager in the Cincinnati office. Mr. Hutchin- 
son joined the firm in 1950 and has maintained a top sales 
record throughout his career. 

© 


Following the death of Hans Harry 
Biber, long-time president of Universal 
Paper Goods Co., Roe M. Powell has 
been named president by the board of 
directors. Mr. Powell has served as vice- 
president and sales manager since 1947 
when he joined the company. 

2 


The Clarin Mfg. Co. has announced 
the appointment of Jim Wallace, 213 
Samaritan Ave., Ashland, Ohio, as rep- 
resentative for the states of Ohio, Michi- 
gan, Kentucky and West Virginia. 





Roe M. Powell 


~ William V. Crowley has been named sales manager for the 
western division of Alwac Corp., manu 
facturer of electronic digital computers 
and data processing systems. He will 
supervise sales and marketing activities. 

Before joining Alwac Corp., Mr: 
Crowley planned, established and ad 
ministered the large scale business data 
processing system at the Naval Aviation 
Supply Office, Philadelphia. 


. W. V. Crowley 


Expansion of its sales structure to further accommodate the 
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Pennsylvania Railroad Selects COLUMBIA 


for some of its offices in the new Transportation Building 
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Har _.. and Philadelphia Stationers delivers the goods! 
versal 
li has 
rd ol It is a tribute to the wise judgment of the Bright with color, sleek yet functional in 
an judg F ; 
1947 Pennsylvania Railroad that some of the im- design, compact and sturdy in construction 
portant offices of the company are equipped ... Columbia office furniture (both standard 
, with Columbia steel office furniture. When and Nine-to-Five) is the choice of progres- 
UNCC 
213 the challenge of equipping the new, ultra- sive businesses everywhere. Since 1919, 
aia modern Transportation Building was Columbia has designed and built superior 
presented to them, Philadelphia Stationers files, desks and collateral equipment for 
unqualifiedly nominated Columbia. successful business enterprises. 


Whether your customers are planning minor or major changes, you are the one who 
can guide them best. Both Columbia’s standard and Nine-to-Five furniture will help you 
set the order, You'll discover that Columbia, famous for highest quality filing cabinets 
ind office furniture since 1919, today has something new, bright, effective to offer you. 


Columbia Steel Equipment Company 


FORT WASHINGTON, PENNSYLVANIA 
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SPARKZ “= 


Your Vertical Filing Sales 


The A 


FOR OFFSET 


bearing swivel casters 
A Deluxe (illustrated) 


B Deluxe 25'/." high, 


C Deluxe 251,” high, 





ATLAS HANGERS 


line of patented hangers 
and 22” widths. 


tives. Available in 
widths 


cils 


negatives, stencils 


you in New Orleans 





ATLAS DELUXE MODELS 


Constructed of heavy gauge stee!, piano 
hinge, locking stop-arms, reinforced 
hanger frames with plated runners, bal! 


13” wide, 26” deep-Files stencils, 
plates etc to 1012” wide 
deep-Files plates, negs etc to 13” wide 


deep-Files plates, negs etc to 21” wide 


Nega-Plate Hanger [illustrated) 
Equipped with two heavy enve- 
lopes for offset plates and nega- 


DSH Hangers-for standard stencils 
DGR Hangers-for foreign heading sten- 
PSC Hangers-for straight edge plates, 


SH Hangers-for serrated edge offset 


TLAS Way! 


PLATES, NEGATIVES 





AND STENCILS 


251,” high, 


15” wide, 26” 


24” wide, 26” 





ATLAS JUMBO MODELS 


Two drawer cradle suspension cabinets 
manufactured of extra heavy steel. 
Thumb ‘atch, reinforced hanger frames 
with plated runners 

A Jumbo (illustrated) 52” high, 16” 
wide, 28” deep-Files plates, stencils 
etc. to 101," wide. 

C Jumbo 52” high, 26” wide, 28” 
deep-Files plates, negs etc to 21” wide 
OTHER ATLAS MODELS* Portable, Twin- 
Deluxe, Stack unit, Efficiency Models, 
Wall Frame 


Only Atlas Manufectures a complete 


in 11/9", 14” 


11%" and 22” 


and specialty 


plates 

PH Hangers-for pinhole edge offset 
plates 

GIH Hangers-for group 

filing 


TIE-IN WITH ATLAS FOR GREATER PROFITS 
NOMDA SHOW 


Revised price list, current literature and your new tie await 





| 








VERTICAL) FILING SYSTEMS 


POR STENCILS, OFFSET PLATES & NEGATIVES, X-RAY, ETC 
TT 


ATLAS STENCIL FILES CORP. + 16716 WESTFIELD AVENUE » CLEVELAND 10, OHIO 
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needs of its customers has been announced by the American 
Photocopy Equipment Co. The company will expand its sales 
structure from five to 11 regional areas 





J. B. Magruder 





Boyd Shultz W. H. Roberts 





J. G. Coleman 


R. J. Boccieri 


[he first step in the expansion-reorganization program was 
the creation of an eastern sales division to be headed by J. B. 
Magruder, former assistant national sales manager, and the 
appointment of four new sales managers: R. J. Boccieri, Boyd 
Shultz, W. H. Roberts and J. G. Coleman. 

. 


William J. Harrison has joined Cush 
man & Denison, as director of research. 
For 13 years Mr. Harrison was with a 
division of J. & P. Coats of Pawtucket, 
R.I., and for three years was with the 
Riegel Textile Division of the Trion Co. 
During the war he was a group leader 
in the Textile Research Laboratory of 
Monsanto Chemical Co., and was more 
recently with Chemo Textiles, and In- 
dustrial Strands Corp. 





W. J. Harrison 


Michael F. Goldsmith has rejoined 
the ranks of Addressing Machine & 
Equipment Co., Inc., as manager of its 
combined offset and duplicating depart- 
ments. All types of addressing equipment 
will thus be handled in the one depart- 
ment. Mr. Goldsmith has had 28 years 
of experience in allied fields. 

Addressing Machine is now observing 
its 36th anniversary and in re-entering 
the offset field is aiming at rounding out 
its line. 





M. F. Goldsmith 
€ 


The directors of Ditto of Canada, Ltd., wholly-owned sub- 
sidiary of Ditto, Inc., have elected S. J. Burk president. Mr. 
Burk was also named president of Ditto (Quebec), Ltd. At the 
same meeting S. P. Robinson was elected 
vice-president of both Canadian com- 
panies and Scott Harrod was elected a 
director of Ditto of Canada, Ltd. 

Other Ditto news includes the estab- 
lishment of a factory branch office in 
San Diego, Calif., where J. J. Johnston, 
Jr., of the company’s Los Angeles office 
and Ditto systems “salesman of the year” 
for 1956 was named manager. Elmer E. 
Harris, formerly Ditto’s manager in Long 
S. J. Burk Beach, Calif., was made manager of the 
office in Akron, Ohio. Francis J. Witt, Jr., was named man- 
ager of the Youngstown, Ohio, branch. Replacing Mr. Witt as 
Erie manager is Jack J. Daly, formerly a salesman in Detroit. 
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Try this one for 
size... style...value 


It’s the pace-setting 
DAZOR Flexible-Arm 
Fluorescent Desk Lamp 


Does your office-lamp department have this fast-selling, 
popular-priced Dazor? Its features click with both indi- 
vidual and quantity buyers. The big 20'4-inch reflector takes 
two T8 15-watt tubes. By means of twin Flexible Arms, 
each user locates the light at the level desired—8 to 14 inches 
above the desk. The lamp’s modern styling speaks for itself, 
and you can offer an option of four decorator colors. In 
short, Model 1000 is a standout at the price. 





To broaden your lamp-selling operation still more, we urge 
you to investigate Dazor’s five brand-new incandescent desk 
and table models. Two are pictured at the right. Check with 
your Authorized Dazor Distributor as soon as you can. If you 
need the name, write to Dazor Manufacturing Corp., 4481-87 
Duncan Ave., St. Louis 10, Mo. In Canada address Amalga- 
mated Electric Corporation Ltd., Toronto 6, Ont. 


a 


ANOTHER QUALITY FIXTURE 
BY THE MAKERS OF 


SAzZOR FLOATING LAMps 


FLUORESCENT ond INCANDESCENT 
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$16.75 is the | Retoil 
Price, @ eost Denver 
and & sah Be Western Re- 
toll Price is $18.00, applying 
to Denver, El Paso and points 
west. Prices do not include 
tubes. For industrial User Prices 
and Decler Costs, consult your 
Dozor Distributor. 
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For Incandescent Customers 


New Executive-Type 
DAZORS are Air-Cooled 





This Dazor Swing-Arm Model 1056 pairs 
high style with diffused indirect lighting. The 
shade is never hot because it crowns a con- 
cealed reflector with an air passage between. 
Finish is frost-green, combined with brass: 
On special order—frost-tan with brass; 





Unrestricted placement of high-intensity 
lighting and a compact, cool reflector are 
features of Dazor’s Floating-Arm Model 1057, 
Arm extension is 21 inches. Frost-green 
finish, On special order—frost-tan: 
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Your Guide to 
FACT CONTROL 


for All File Systems 





PENDING 


METAL PROJECTING SIGNALS 


lock on slotted card 























TRANSPARENT SIGNALS 
for visible Systems 



















Crimpgraf 


TRANSPARENT 
CRIMPED SIGNALS 


for protected visible 














also 


MAPTACKS and MAP FLAGS 


GEORGE B. GRAFF COMPANY 
54 Washburn Ave., Cambridge 40, Mass. 
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James M. Nestor has been appointed 
general sales manager of Bostitch, Inc. 
He succeeds Kenneth E. Joy. Mr. Nestor 
joined Bostitch as a salesman in 1946, 
later going into the field as a supervisor 
In 1952 he became manager of Bostitch- 
Michigan, Inc., Detroit, and was man- 
ager of Bostitch-Western, Inc., Los 
Angeles, from 1955 until his present ap- 
pointment. 





© James Nestor 


George W. Hammarth has joined the 
Oxford Filing Supply Co., Inc., as sales 
promotion manager to direct the pro- 
gram of stepped-up dealer aid. His main 
function will be in the area of improved 
dealer communication. Plans call for in- 
tensive dealer-salesman training, exploita- 
tion of Oxford systems installations and 
sales promotion activity. 








G. W. Hammarth 
Badger, Inc., Increases Ranks of 
Salesmen for Luxco Products 

James E. Kuppe, sales manager of Badger, Inc., La Crosse, 
Wis., announces that the company is now represented in all 
parts of the world. Recent appointments have completed the 
sales organization, making it possible for 2,000 Luxco dealers 
to be serviced by a factory-trained sales representative. 

Sales representatives and territory covered: 

Washington, Oregon, California, Nevada, Arizona—Dave 
Alexander, Palo Alto, Calif. 

Montana, Idaho, Wyoming, Utah, Colorado, New Mexico 
and El Paso, Tex.—Jim Ferguson, Denver, Colo. 

Oklahoma, Arkansas, Texas and Louisiana—Earl Otta and 
Gene Otta, Dallas, Tex. 

Nebraska, Iowa, Kansas and Missouri—Newman Donnell, 
Kansas City, Mo. 

North Dakota, South Dakota, Minnesota, Wisconsin and 
Upper Peninsula of Michigan—Carl Schmits, Milwaukee, Wis. 

Illinois and Indiana—Joe Kobek, Chicago. 

Michigan, Ohio, Kentucky and West Virginia—Bill Thomas, 
Wadsworth, Ohio. 

Tennessee, North Carolina, South Carolina, Mississippi, 
Alabama and Georgia—Firm of Ralph Bender, Atlanta, Ga. 
represented by R. A. Bender, T. R. Unsworth, W. C. An- 
schuetz and R. S. Bender. 

Florida—Mac Weiner, Miami, Fla. 

Virginia, District of Columbia, Maryland, Delaware, Penn- 
sylvania, New Jersey, New York, Connecticut, Rhode Island, 
Massachusetts, New Hampshire, Vermont and -_Maine—Firm 
of Nigro-Kuester-Associates, New York City, represented by 
Dan Nigro, Ed Kuester, Hal Segall and Don Endo. 
Canada—A. R. Davey Co., Ltd., Toronto. 
Export—Bechhofer Brothers, New York City. 








Royal McBee Leasing Additional 
Research and Development Space 

Royal McBee Corp. has announced that it has taken a lease 
on approximately 6,000 square feet of space in a building now 
under construction in West Hartford, Conn. This new space 
will house additional research and development facilities for 
the company, supplementing those in Royal McBee’s building 
at 1031 New Britain Ave., in West Hartford, where the com- 
pany’s research and development division maintains its head- 
quarters. 

The additional space is required because of the continuing 
expansion of Royal McBee’s research and development activi- 
ties during the past three years. This growth is expected to 
continue in the future. 


New Warehouse Occupied by Firm 
The Southwestern Stationery & Book Supply Co. of Okla- 
homa City, Okla., recently moved into a new 45,000 square 


foot office and warehouse building completed for it at 4500 
N. Fourth St.—JHR 
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Chicago Locks 


1747-4 the manufacturer’s key to office appliance Security 





1974 Metal drawer lock 4153 Metal door ACE 7-pin tumbler 


: te lock 
t 
7002 Cabinet combination lock 3466 Sliding door lock %" travel 


. walt in 180° turn 
1968 & 1970 Metal orwood drawer 75.10 Locking cabinet or locker 


locks handles and plain handles 
1747 Lid lock (75-50), individually or in 


P sets 
1747-4 Strike for shove lock 76-10 “T” type locking handles and 
5001 & 5002 Filing cabinet locks plain handles (76-50) as 


2221 Metal door cam lock above 


~ The equipment you manufacture is only as tamper-proof as 

na % ) the locks you install. Make security one of the key points of 
and, . 2 *%, . . . . 

your line by installing Chicago Locks. No obligation for engi- 


irm $ 
i by neering cooperation. Write for our complete catalog. 


CHICAGO LOCK CO. 


2016 N. Racine Avenue « Chicago 14, Illinois 
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-yeePin® } NEW 
BATES PENCILIST 


today’s biggest value 
in list finders! 


new, smart-looking, practical. 


Pencil inside always instantly available. 
Springs open to any letter at a touch. 
1300 spaces for names, phone numbers, other 
information. Widest cards in its field. 
Available in Mahogany, !vory, Walnut Texture, 
Sage Green, Silver Birch... attractive finishes 
to suit any taste, any decor. 


ONLY $1.95 


} 


the most complete 
line from one 
dependable source 


Cavalier ; ‘Quality List Finders 
by Bates all made 
to guarantee lasting 

poasater satisfaction. 6 models 

27 different finishes 


Priced from $1.95 to $6.95 
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Deaths 


Morton Marks, Sr., 

founder and president of Morton Marks & Sons, Inc., Rich- 
mond, Va., office furniture dealer, died on his 65th birthday, 
April 15. 

A native of Richmond, Mr. Marks was a pioneer of office 
furniture specialization in Virginia, and his was the first firm 
in the state to inaugurate an office planning and interior de- 
sign department. He founded his firm 21 years ago, but had 
been in the stationery and office furniture business for almost 
50 years. 

His firm was the first in Virginia to divorce the office furni 
ture and stationery business and deal exclusively in office 
furniture and equipment. 

He went into the stationery business at an early age, and 
before organizing his own business, he had been sales man- 
ager of Southern Stamp & Stationery Co., and general man- 
ager of Richmond Stationery Company, both in Richmond. 
Earlier he had been associated with Virginia Stationery Co., 
also of Richmond. 

He was one of the founders and a charter member of the 
board of directors of the National Office Furniture Associa- 
tion, and had organized and was first president of its Rich- 
mond Chapter. 

Mr. Marks was a member of Congregation Beth Ahabah, the 
Jefferson-Lakeside Country Club, Travelers Protection Associ- 
ation of which he was a past director; Meridian Lodge 284, 
AF&AM; Scottish Rite, Acca Temple Shrine, the Richmond 
Chamber of Commerce, Richmond Retail Merchants Associa- 
tion, and a former member of the Advertising Club and the 
Sphinx Club. 

Surviving are his widow, Hannah D. Marks; four sons, 
Herbert S., Merrill D., Adolph H., and Morton Marks, Jr., all 
officers of the firm which bears his name; three sisters, and 12 
grandchildren. 





os 
Albert W. Williams, 


long connected with the stationery industry as sales manager of 
Eberhard Faber Pencil Co., and general manager of The Sta- 
tioners Guild of America, died at his home in Greene Manor, 
Germantown, Pa., after a prolonged illness, on April 10. 

Surviving are his widow, Elizabeth K., a son, Raymond A., 
manufacturers’ representative in Philadelphia, and sister, Mrs 
Charles Birkhom of Alameda, Calif. 

Mr. Williams was born in London, England, and came to 
the United States when he was 19. He went directly to San 
Francisco where he became a private tutor to two boys. His 
first entry into the stationery industry was with Payott & 
Upham Co., San Francisco, as a clerk in the book department. 
After this apprenticeship he was sent out cn the road even 
though he was sure he would never become a salesman. 

While traveling the Pacific Coast he met, among others, 
Angy Thomas, who in due time was responsible for his join- 
ing the sales force of Eberhard Faber Pencil Co. on the Coast. 

Several years later he was transferred to Chicago, in charge 
of the pencil firm’s office, and then on to New York as sales 
manager, which position he held for 25 years. 

After resigning from Eberhard Faber he became general 
manager of The Stationers Guild of America in 1930 and 
moved to Philadelphia where he became active in the Penn- 
Mar-Va Travelers Club, serving as its 11th president in 1939 
and later as secretary. When he retired from the Guild, after 
19 years, he was elected an honorary lifetime member of 
Penn-Mar-Va 

e 


Mrs. Mildred L. (Peggy) Baird, 
died recently at St. Luke’s Hospital, Kansas City, Mo., where 
she had been a patient for two weeks. Mrs. Baird, a golf and 
bowling enthusiast, had been active in these sports, until about 
three weeks before her death. 

She was the wife of Paul S. Baird, owner of George E. 
Baird & Son, Inc., office supply firm of Kansas City, Mo. 

Mrs. Baird was born in Higginsville, Mo., and had lived in 
Greater Kansas City most of her life. 

She was president of the Santa Fe Hills women's bowling 
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Four hand-set 
adjustments to 
tailor-fit the chair 
to your personal 
comfort 


Deep foam-rubber 
cushioning assures 
you of healthful 
all-day working 
comfort 


A contour back for 
full-back support 


Genuine walnut 
frame 


Numerous leather 
and fabric color 
combinations 


the UE of Executive Chairs 


Here is the Top of the Pack... the unsurpassed 


634R executive chair of all time... Gunlocke’s V. I. P., 


Maybe you have dreamed of a chair like 
this—one that supports you easily and 
naturally, both when you are sitting up to work and 
when you are leaning back to relax. The V. I. P. by 
Gunlocke does both jobs supremely well, and with more 
comfort than you ever realized could be built into a 
chair! It is fully cushioned in deep foam rubber, both 
seat, back and arms. A heavy fabric covers the seat and 


—~ designed to give You all-day working comfort and 
Your Office the look of masculine elegance. 


lower part of the back, for extra coolness and greater 
sitting ease. The V. I. P. gives you extra comfort in the 
back, too. It’s assured by the form-fitting contour of the 
support. The lower portion gives you gentle support at 
the small of your back, while the upper part cushions 
your shoulders. This is the surest contour yet devised 
for all-over back support. The V. I. P. by Gunlocke is 
truly tops in sitting comfort. 


.H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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THE No. 8000 
MODULAR [ie (Bees 
MODERN . ee ee 


eal Functional 
Profit Line with a 
Salesmaking Flair! 


D eat because it’s a subdued interpretation of sleek, 
functional modern at its best. 


{1D eal because it’s so adaptable. Combines perfectly in 
module groups in many combinations to utilize space to 
the maximum lends itself beautifully to specific 
office arrangements and working problems. 


I) eal because it’s made with the dedicated craftsman- 
ship that’s been a hallmark of Indiana Desk during the 
past half century. 


Made of genuine American Black Walnut in choice of 
Mist Walnut or Walnut finishes. Eleven pieces including 
the Executive Conference Desk, Telephone Stand and 
Cabinet Top and Base shown above. 


Write for the new catalog and details of Indiana's profit 
plan backed by 50 years of service to American business. 
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league, and a member of the Kansas City Women’s Golf as- 
sociation. She also was a member of Santa Fe Hills Golf & 
Country Club. 

Surviving with the husband is the decedent’s mother, Mrs. 


Edith Gordon. 
ae 


Milo M. Harding, 


71, owner and operator of the Milo Harding Co., Monterey 
Park, Calif., manufacturers of stencils, inks and duplicators, 
died on April 26 after a four weeks’ illness. 

Born in Nebraska in 1886, Mr. Harding first went into 
the gum and candy business in Cody, Wyo., at the age of 
18. He moved to Santa Rosa, Calif., shortly before the open- 
ing of World War I, entering the stationery and printing busi- 
ness. This gave him contact with the school equipment and 
supply end of the industry, in which he developed a special 
interest. 

In 1928 he moved to Los Angeles, after selling his Santa 
Rosa firm. He then became interested in an imported line 
of stencils which he represented, and this led to the manu- 
facture of his own ink and stencils and to the development 
of what he claimed to be the first push feed type of duplica- 
tor, known as the Tempo Imperial Duplicator, major office 
machine manufactured by his firm. 

The factory in Monterey Park was built in 1954 and major 
distributing offices were set up in Washington, D. C., Pitts- 
burgh, Cleveland and San Francisco. 

Surviving are the widow, Mrs. Ferne Harding; a son, 
James M. Harding, who takes over management of the busi- 
ness; a sister, Mrs. Alice Van Marter; and two brothers, Wil- 
liam and Paul Harding. The family residence is at 6427 Com- 
modore Sloat Drive, Los Angeles. 

Mr. Harding was known for his numerous charities and 
his general interest in constructive community activities. 

7 


William J. Hoefs, Sr., 


founder of Hoefs Printing & Office Supply Co., Beaver Dam, 
Wis., died at Lutheran Hospital in Beaver Dam on April 7 
after an illness of three weeks’ duration. 

For the past 30 years, Mr. Hoefs had been associated with 
the stationery and printing industries. In 1931, he opened his 
own business in a small rented second-story area in down- 
town Beaver Dam. In 1952, he purchased a large building in 
Beaver Dam’s expanding north side, giving his company its 
own home. 

Hoefs Printing & Office Supply Co. became a partnership in 
September of 1956. Mr. Hoefs, Sr., and his two sons, William 
J. Hoefs, Jr., connected with the firm for 10 years, and 
Richard A. Hoefs, a certified public accountant, were the 
partners. The surviving partners will continue the business 
with Mr. Hoefs, Jr., as manager. 

William J. Hoefs, Sr., is survived by the widow, two sons, 
two sisters and other relatives. 

& 


Alexander Dykes, 

founder and for the last 26 years president of the Passaic 
County Stationery Co. in Paterson, N.J., died April 19 at his 
home in Glen Rock, N.J. His age was 77. 

The decedent came to the United States from Newmilns, 
Scotland, in 1902. He was secretary of the British-American 
Association in World War TI. 

Surviving are the widow, Marion; two sons, James and 
Andrew; a daughter, Mary, and five grandchildren. 

. 


Harry Currier, 
president of Currier Manufacturing Co., St. Paul, Minn., died 
at his home March 31 following a stroke. Funeral services 
were held on April 2 

Long a traveler in the industry, personally selling the prod 
ucts of his company over an extensive territory, Mr. Currier 
was known to many deelers. 

He was a pioneer in placing on the market many metal of- 
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PEERLESS metial 


COMPANY, 


Peerless Place, Newark 12, N.J. 


we fees 
- < / -S f 
‘ bind n (ttbond 


- UMA 


LZ . " . 
typewriter ribbons, carbon paper ribbons, 
carbonized rolls, PEERLESS rubber 
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SILVER LEADER 


Every time 


she hits 
ff 


A a 


thi 
IS i 


2's 5 


you sell 


another 


WRITEMASTER - 


Carbon Ribbon 


Question is: 


You are, 


Tab and silver leader make thread- 
ing a cinch. Keeps fingers clean, 
too. WRITEMASTER carbon ribbons 
are made from super-strong tissue 
to end the common complaint of 


breaking. 
And, talk about performance! 
Each typed character stands out 


crystal clear with no fuzzy edges— 
like the print of a fine manuscript. 


PEERLESS IMPERIAL CO., INC. 


customers’ offices. 


Noame__ —_ — 


Peerless Place, Newark 12, N. J. 













Each carbon ribbon you sell 
makes only a one-way trip 
through the typewriter. 
It's the fastest turnover 
item you carry. 
who's getting all 
this repeat business— 
you or your competition? 
if you're selling 
Writemaster—the Ribbon with 
the Silver Streak warning 
near the end of the roll. 





Produces perfection itself in execu- 
tive correspondence. Makes wonder- 
ful originals for offset, multilith, 
photo or spirit reproductions, too. 
We'll be glad to supply you with 
test rolls of WRITEMASTER carbon 
ribbons. Use them in your custom- 
er’s offices to demonstrate their 
superiority to the ribbons now in 
use. Clip coupon for particulars. 


A-6 


Send me samples and details on how to test your carbon ribbons in my 
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that’s eliminated with 


HYGIENIC 


Foot Comfort 


MATS and RUNNERS 


The quality floor mats that reduce fatigue 
and increase efficiency for all who must 
work standing. 


e Available in 8 Marbleized Colors 








a oe 


Aeres the Seeret.++ | 


A beautiful rubber tile flooring 


bonded to © sponge i . 
provides proper supp 
being “mushy: 


Hygienic Foot Comfort Mats and Runners will make 
1 fine addition to your line—sure to please your 

stomers and be highly profitable to you. Write 
today for details and prices 


e THE HYGIENIC DENTAL MFG. CO. 


AKRON 10, OHIO, USA 
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fice specialties. He is survived by a son, in the ministry, and 
the widow. 
+ 


Lloyd A. Wagner, 

a former Pacific Coast district representative of the pencil 
division of the Joseph Dixon Crucible Co. for 35 years, died 
in California March 29. He was 68 years old. 

As a representative for the firm, he served as a salesman 
and branch manager until 1949, when he retired due to ill 
health. 

He always maintained his headquarters in San Francisco. 
During his association with the Joseph Dixon Crucible Co., 
he traveled extensively throughout the Pacific Coast area 
where he had a host of friends. 

He is survived by his widow, Mrs. Florence Wagner; two 
married daughters; a son, Lloyd A. Wagner, Jr., and seven 
grandchildren. 

Mr. Wagner maintained residences at 916 Union St., Ala- 
meda, and Kenwood, Sonoma County, California. 


a 
Frank L. Severance, 
84, of 20 W. 36th St., Kansas City, Mo., died April 5. 

Mr. Severance at one time was one of the best known men 
in the loose leaf industry, a former vice-president of the Irving 
Pitt Manufacturing Co. in Kansas City and of the Wilson Jones 
Co. in Chicago. 

It was in 1936 that Mr. Severance resigned as secretary of 
The Pitt Corp., in Kansas City, ending a long period as sales 
executive in the loose leaf business. 


Red-Rope Stationery Industries, Inc., 
Introduces ‘‘Fashions in Files’’ 

Alice Daly, nationally-known designer of Christmas cards, 
has branched out with a new line of unusual files for the 
ladies. “Known as “Fashions in Files”, the line is being manu- 
factured and promoted by Red-Rope Stationery Industries, 
Inc., Brooklyn, N. Y., and was shown for the first time at the 
New York Stationery & Gift Show in May at New York City. 

“Men have struggled for years to find something for the 
‘little woman’ which will keep household papers in order,” 
said Mrs. Daly. “The only trouble is that women have an en- 
tirely different sense of orderliness and files for their use 
should be designed by a woman who understands this baffling 
feminine system of record keeping. These files will be a boon 
to the men who have spent frustrating hours trying to assem- 
ble the family’s papers,” she concluded. 

In 1955, Mrs. Daly’s “Precious Jewel” card created a sen- 
sation when she toured the country with the original setting 
for her $25,000 Mink Tree card, complete with the actual 
jewels. 

In bringing out “Fashions in Files,” Mrs. Daly claims to 
have imparted the same polished sophistication and beauty 
to these items as have distinguished her Christmas cards. 
Royal McBee Names Niendorff 
Head of International Operations 





Royal McBee Corp. has announced the appointment of A. 
F. Niendorff as vice-president of the corporation in charge of 
international sales and production. Mr. Niendorff succeeds 
D. B. Starrett, who is retiring as president of Royal McBee 
International Division and vice-president of Royal. McBee. 

Mr. Niendorff, who will make his headquarters in Frankfurt, 
Germany, will have authority over production, sales and serv- 
ice activities of Royal McBee outside the United States and 
Canada, including manufacturing and sales subsidiaries in 
Europe and Latin America, and sales representation in more 
than 100 countries. 

Mr. Starrett will continue as a member of the Royal McBee 
board and will serve as a consultant on international opera- 
tions. 


Clary Names Fort Wayne Dealer 

Stanley O. Needham, Jr., Needham Typewriter Co., Inc., 
723 S. Clinton St., Fort Wayne, Ind., has been named Clary 
franchise dealer—AK 
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Your smartest move! 


There are more dollars for you in every Seal-O-Matic sale . . . lower 
inventory cost . . . higher per unit profit . . . no dead-end models, no 

obsolete shelf-sitters, but a streamlined quality selection of fast-moving 
B-@D>> aromatic and Manual Tape Dispensers and Moisteners. Backed by an 
>> aggressive advertising campaign and merchandising program. Write 
for details on Sales Promotion and cooperative Direct Mail campaigns. 





















WALTERS 60 Automatic 


FLASH Dispenser $1.8 95 retail SURWAY Envelope and 


Label Moistener 


Brush Sealer Push-down handle, dispense , $3 50 il 
$6 50 il 1%." wide gummed tape in adjustabl« e reta 
. retai lengths 2” to 7%; Lifetime blate 1%” pure bristle brush, ideal for 
For tape up to 1%” wide; removable Rustproof, unbreakable. Removable labels, stamps, envelopes, etc. Heavy 
aluminum water box, easily cleaned or water box. Pure bristle brushes. Ham non-tip, rust proof, all metal body, 


filled. End-to-end moistening. Control mertone gray plated brass top, rubber feet. 
guides offer smooth non-clog operation. CHROME TOP MODEL *19.95 reta JEWEL 3” brush model... $4.25 retail 

















SENIOR 3” 
Automatic 
Dispenser 













~, retail 
CELLO Definite Length Q Ejects gummed tape of predetermined 
Dispenser $] 2.98 retail - lengths 2%.” to 36”, widths 112” to 
3”. Visual measuring scale, lifetime UTILITY Sealer 
stainless steel blade, pressure weight 
*8.50 retail 


- J ’ > 
. » 1 
$49.95 \e 
-_ 







For cellophane or pressure sensitive: 
tape. Prevents waste! Feed stop mech- 


anism measures and ejects lengths ad- : \ ' 
justable up to 4” each press. ’ ting. Side bottle maintains water leve 


Tape Slitter—splits tape in half length- in removable tank. Fully enclosed body. 
wise, ejects 2 equal pieces each press HEAVY DUTY No. 55—for reinforced 


$1.00 extrco [RC eee $55.95 retail 






on 2 bristle brushes assures even wet- 





















LEWIS TRIGGER- ACTION SAFETY KNIFE 


Only knife with avto- 
matic spring safety guard 
over blade. Specified by 
U.S. Army, Navy. Chrome 
finished, rustproof, vun- 
$] 50 breakable. 5 FREE blades. 

° Individually bexed, 12 


Ter te) @e) 24014" retail to colorful display carton. 


LIGHTNING Brush Sealer only *2.10 retail LEWIS UTILITY KNIFE 
$10.85 retail 4, See coe canes only 7 5* retail 


Heavy duty 3” pull sealer. Pure bristle cartons, cuts top cover only without Rustproof, unbreakable, 


hammertone gray finish; 
h, 4 t f iT damaging contents. Complete afe "e 
brush, sets of rollers, plus subway y 4 FREE blades, stream- 






feed assure easiest flow of any pull prevents accidents. 5 FREE blades; rust 
sealer on market. Removable aluminum proof, unbreakable, used by U.S. Govt lined, —_ pct — 
water box. and major chains. Individually boxed uses 4 notc juste e 





blades. 




















ORDER NOW ... or write for further details and discounts! (Prices slightly higher West of Reckies) 
* 
eo|- -matic 
Our 22nd Year DISPENSER CORPORATION 
Formerly Lipton Manufacturing Co. Dept. OP-6, 169 Murray Street, Newark 5, N. J. 
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Stand illustrated: Model 7800-TF. 


Sell Toledos... 
the typewriter stands that combine 


HIGHEST STRENGTH 


with smart, attractive appearance 


It pays to start your customers off right . . . with 
Toledo Typewriter stands. 

Toledos are famous for strength, safety and 
convenience. As for long life, they’ll outlast the 
equipment they’re designed to support and protect. 

Toledos are attractive in appearance, too. Thus 
even the most modern office can use them to ad- 
vantage in providing security for valuable office 
equipment. 

Call or write us today and we'll see that you get 
complete information about Toledo Typewriter 
Stands, and other Toledo Equipment you can 
handle with pride and profit. 


Toledo File Stool 
Mode! 5056-14 


All-steel. Perforated round seat 

very rigid, durable and com- 
fortable. Wide leg spread pre- 
vents tipping. Large easy- 
rolling rubber casters permit 
moving about quietly without 
effort. 





The Toledo Metal Furniture Co. 


1100 HASTINGS STREET + TOLEDO 7, OHIO 








Vault Trucks Tables Posture Chairs Production 
Seating 





Series 7250 Series 8100 Series 9606-17 Series 8150-26” 
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4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2835, Greensboro, N.C. 





Just got back from the St. Pete regional and from all of 
the favorable comments I’ve heard it was certainly a big 
success. 

[he Southern Travelers party was its unusal “show stealer” 
and the Vinoy Hotel did its part by serving a fine steak. There 
seemed to be more than the usual amount of amusing incidents 
although some were not so much so at the time. 

I had more key trouble than the law allows. I was locked 
out, locked in and even locked my car keys in the trunk after 
finishing a game of golf, all of which took some fancy foot 
work getting straight. However, I'll have to pass the prize to 
Charlie Keesee, better known as “Speedy” Keesee and a part- 
ner of Carlton Kinney at Kinney-Keesee Office Supply, 
Greensboro, N. C. 

The first thing to happen to Charlie was he got down the 
road about 50 miles and found out mama didn’t bring the 
pocket book he had put all his money in. Then, he discovered 
he had the family car keys with him and Margaret’s mama, 
who was baby sitting, was supposed to use the car while they 
were gone. 

All of this took time and several phone calls back home to 
Straighten out but that ain’t all. Not to be outdone, the baby 
sitter then wound things up by locking the house keys in the 
basement and had to break a window to get ’em back. Any- 
body says “key” to me now I jump straight up. 

* 

Lots of expansions, new stores and moves still going on. 
Smith Printing Co., Lenoir, N. C., will open a new store in 
Boone soon. It will be Boone’s first full office supply store and 
will carry a large line of art supplies as well. It will be in a 
brand new building, 16 x 60 feet, modern front, custom fix- 
tures and the latest lighting. Mr. & Mrs. Don Perry will man- 
age and run the new job but it will be under the direct super- 
vision of Mr. Smith and Len Pollard. Len will still do most of 
the buying at Lenoir. Hope to have more pertinent details of 
this one later. 

. 

John Griffin, formerly with Nashville Stationery, Nashville, 
Tenn., has opened a store of his own now at Nashville Sta- 
tionery’s old location at 157-4th Street. It is to be an all new 
deal with the latest fixtures. Formal opening will be announced 
soon. 

* 

Understand Alan Somerfield, Atlanta, is to open a new 
store on May 10 way out on Piedmont Road, near the new 
expressway and John H. Harland’s new plant. Be sure you 
send me complete details, Allan. 

* 

George Spurling, Spurling Printing Co., Chattanooga, Tenn., 
has “gone suburban” and opened a new branch store out on 
the Ringold Road. Ona Glenn is the “wheel” beautifying the 
new diggins. 

2 

Office Equipment Co., formerly in the Reynolds Bldg., Wins- 

ton Salem, N. C., is now in the new home at 448 N. Main St. 
e 

One of the largest expansions to come along is that of 
Griffith Office Equipment Co., High Point, N. C. They moved 
down the street toward Winston Salem a couple of blocks into 
what was formerly an automobile show room and _ shop. 

The building is 50 x 200 feet with the first 60 feet parti- 
tioned off for supplies and some equipment. Future plans call 
for sectioning off other portions for furniture display rooms. 

The forward section has been given the “full treatment” 
with new fixtures, lighting and floor. There is enough space 
left for a basketball game, so no “growing pains” are expected 
for a long time. The new address is 792 N. Main St., High 
Point. Formal opening will be held in the near future. 

© 

Not to be outdone by the dealers the wholesalers are getting 
into the expansion act too. You all have read about the new 
Baltimore branch of Bainbridge, Bainbridge-Maryland, but 
here is one some of the southern dealers may not be aware 
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5 YEARS 
Write for details of TUFIDE Merchandise Displays and New 1957 Catalog 


Steleo PRODUCTS - Since 1917 « 1401 W. Jackson Bivd., Chicago 7, Il. 
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OLYMPIA 
TYPEWRITERS 


Will Be Displayed 
At Booths No. 4 and 5 
During The 
NOMDA Convention 
Pittsburgh, Pa. 
June 30th To July 3rd 





INTER-CONTINENTAL TRADING CORP. 
NEW YORK 6, 





of. United Office Furniture, 535 N. W. 24th St., Miami, 
Florida, has expanded tremendously the past two years. 

The firm wholesales office equipment through dealers only, 
warehousing the following lines for immediate delivery — 
Western Manufacturing, Badger, Inc., Doro Manufacturing, 
and Parker Steel Products. Skippered by Mac Weiner and 
Sidney Goldberg, United Office Furniture just published a 
new catalog and will be glad to send it to any dealer upon 
request. 

a 

Jarrett Stationery Co., High Point, N.C., has purchased 
the building to the store’s immediate rear but will not mod- 
ernize at present. It makes a nice, handy warehouse though 
and will guarantee any future expansion plans. 

e 

Understand Mayes Printing Co., Pensacola, Florida, is 
back again at the old location, 20-22 West Government St., 
and in a completely remodeled building. How about details 
on this one boys? 

ea 

Osteen-Davis Company, 14 West Liberty St., Sumter, S.C., 
has again doubled space, joined NSOEA, and had a grand 
opening on April 6 and 7. 

* 

Monroe Office Supply & Equipment Co., Monroe, Ga., 
headed by J. E. Briscoe, Jr., is a brand new firm, also a brand 
new member of NSOEA. Mr. Briscoe, former member of the 
Georgia Legislature from Walton County and former State 
House salesman for Jimmy Hammond, Capitol Office Supply, 
Atlanta, used a very novel idea in all of his pre-opening ad- 
vertising in newspapers and radio. He told one and all that 
“Mose” was coming to town. Mose coming from M-onroe 
O-ffice S-upply & E-quipment. Welcome to the fold, Mose. 

. 

Pete Hinkle, Hinkle’s Book Store, Winston Salem, N.C., 
didn’t get fooled on April 1. Naw sir—not that boy. After 
the stork had furnished him with three lil stenos, Mildred 
decided enough was enough and presented him with S. O. 
(Pete) II[—all seven pounds of him. Now don’t ask me where 
the “Pete” comes from in S. O. Maybe Pete can tell you. Any- 
hoo, glad you finally made it kids. 

e 

While we are in the new baby department—Fred Pittman, 
better known as “Swingline” Fred, told me at St. Pete that 
his wife was now a grandma. 

& 

Did any of you catch the article in a recent Atlanta Con- 
stitution about Mrs. Jess Haralson getting herself all written 
up in the New York Times?? No? Well sir, it was a dilly 
She was sightseeing on top of the Empire State Building when 
her pancake hat blew off and over the parapet. She had al- 
ready said good bye to the hat when, bless Pat, if it didn’t 
blow right back up again and landed about 20 feet from her. A 
Times photographer witnessed the whole thing and properly 
recorded it, pitchers and all. It was her new Easter bonnet, 
too, so she must have gone to church that morning 

s 

Got a few people ailing. Franklin Mabry, Shelby Printing 
Co., Shelby, N.C., was in the hospital with a bad back when 
[ called. Franklin has been -having a lot of trouble for a long 
time so we are all hoping the docs were able to fix up every- 
thing fine 

. 

Clarence Ford, fireball of Blake & Ford, Camden, S.C., 
suffered a slight heart attack back in March but should do fine 
if he will let up a wee bit. Acquiring all those firms and goirg 
like a race horse ain’t too good, Clarence. Best wishes anyway 
and let “Joe” do some of the racing. 

a 

Although this one is not directly connected to the “Fourth” 
it will be of interest to a lot of his old friends who may not 
have heard. Kenneth Moak, for many years down this way 
for Bates Manufacturing Co., died on April 4 at his farm at 
Northeast Narrows, N.H. Kenneth had been retired for the 
past several years 

John S. P. Floyd finally got through counting his money 
and came out of retirement. Must have done real well too 
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He likes Utility 


Both like 


He likes Design 








HUNTINGTON furniture is designed to create an atmos- 
phere of prestige and quiet elegance for the office. 
Superb, tailored appearance and maximum utility are 
perfectly blended for those who still prefer a combi- 
nation of both. The cases featured above are just one 
example of numerous office arrangements which may be 
obtained from the versatile, modular units. Skilled 
craftsmanship with high-quality hardwoods makes for 
enduring wear and low-cost maintenance. 
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SHOWROOMS: 


Chicago + New York 
Miami - Huntington 


HUNTINGTON CHAIR CORPORATION 
Huntington, West Virginia 





7 For complete information about Hunting- 

| ton furniture, attach this coupon to your 

| letterhead and mail to: Huntington Chair 
Corporation, Huntington, West Virginia. 

| 
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THE WARSHAW MANUFACTURING CO., INC. 


v, 


because he blossomed out at St. Pete in a “Big M” with all 
the trimmin’s. Heard one of the Georgia “boys” has already 
had to caution John about the “heavy foot”. Didn’t the man 
tell you that thing would run, John? 

7 

In the new car department we have several new members 
to wit: Walter (American Pencil) Davis has a big, low, black, 
slinky new Cadillac; Jim (Oakville) Honecamp, a new Olds 88, 
and O. G. Penegar, firm of same name in Gastonia, N. C., 
an air-conditioned Cadillac. 

. 

Cliff D. Hall, Jr., is Merriam-Webster’s new man in the 
Southeast with headquarters in Decatur, Ga. Cliff has moved 
down with Jo Ann and the two youngsters. 

e 

Henry Harper, Harper Bros., Spartanburg, S.C., must have 
some stock in a new motel there because he sent me a lovely 
picture of it with a note to the effect that some of you trav- 
elers might like it. Name is Pine Street Motel—37 air con- 
ditioned units, located on Highways 9 and 176, a half block 
off 29-A. It looks fine, so go ahead and give it a try. 

ry 

While you are in Harper Bros., you might congratulate 
brother Caldwell on his being elected to the vice-governorship 
of the Fourth at St. Pete. I'll have the Travelers Club then 
and it would take a heck of a long time to find any one nicer 
to work with. Am looking forward to it with extreme pleasure, 
Caldwell. 


Diebold Acquires Record Files 

Diebold, Inc., has announced the acquisition of all outstand- 
ing stock of Record Files, Inc., Wooster, Ohio. 

Raymond C. Koontz, president of Diebold, said the acqui- 
sition involved the exchange of 37,000 shares of Diebold com- 
mon stock for all the outstanding shares of Record Files, 
which manufactures a complete line of steel storage files and 
accessories for office use. 

Mr. Koontz said the acquisition is expected to strengthen 
Diebold’s position in the office equipment field. Record Files, 
Inc., will be operated as a wholly-owned subsidiary of Die- 
bold, Inc. 





Block Steel Equipment Co. Is Organized 

The formation of Block Steel Equipment Co., a firm which 
will manufacture a complete line of storage and filing cabinets, 
is announced by Max Block. 

Mr. Block has made available to dealers a catalog describing 
the new line. Founder of the firm will be remembered from 
his 10-year association with Fidelity Steel Equipment until that 
company was dissolved. 


Amberg File & index Adds Space... 





An addition of 13,000 square feet of assembly and finishing 
area has just been completed at Amberg File & Index Co. in 
Kankakee, Ill. Pictured left to right at the official opening are 
Bertrand Amberg, president; Mrs. Mamie Wieliezko, depart- 
ment supervisor, and Gilbert Amberg, vice-president. 
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No. 1900-WGR Bel Air 
WALL GARMENT RACK 





No. 18-GR Silent Butler 
GARMENT RACK 





No. 75-S Modurn 
SAND URN 





No. 56-S Regal 
SAND URN 


Honor Guard 
STANDARDS 


+. Sce Our Wodern Line 


specially designed for 











° OFFICES e HOTELS 
e INDUSTRIALS e TAVERNS No. 25 
e BARBER & BEAUTY SHOPS cone 








e RESTAURANTS e SCHOOLS 4 
e PUBLIC BUILDINGS 























e FUNERAL HOMES j 
‘> For big profits, display the entire line of smart, ; 
a new VALCO accessories. Each piece is the result ; 
No. 408 of years of research and development, and is made 
/ Statesman of the highest quality aluminum... will not rust! 
COSTUMER The unbeatable VALCO combination of gleaming : 4 
No. 17-C beauty, modern styling and economical upkeep } ' ‘ 
Monarch C= S means extra sales for you to an almost unlimited ; Ne. 60-8 
COSTUMER market. Contemporary 







SMOKING STAND 
No. 1500 


Nobility 
COSTUMER 


VAEEO COMPANY+1311 ANN AVE.+ST. LOUIS 4, MO. 
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Equip the Office... 


Then the Plant... 


with profitable drafting 
room furniture by ANCO! 


ANCO helps the Dealer 3 ways... 


1. PROVEN QUALITY PRODUCTS 
Nationally advertised, thousands of ANCO 
tables in constant use at foremost draft- 
ing rooms. 

2. GREATER PROFITS 
Dealer buys direct from ANCO. ANCO 
sells thru dealers only. 

3. DELIVERY 
Enlarged production capacity assures de- 
livery when needed. 





& 


DELUXE FOUR POST TABLES 





Millions of hours of use and frequent re- 
orders by the nation’s largest industries at- 
test to the superior quality of ANCO design, 
materials and craftsmanship. 

SIZES FROM 38” x 60” THRU 44” x 84” 





BILT-RITE PEDESTAL TABLES 


The finest pedestal type tables made, faster 
selling and more profitable. Many unique and 
special features. 
SIZES FROM 23” x 31” THRU 44” x 72” 
For FREE Literature and Prices 
address DEPT. AO 


ANCO WOOD SPECIALTIES, INC. 


71-08 80th STREET, GLENDALE 27, N. Y. 
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5th District Notes 


PAT PATTERSON, correspendent 
3710 Grosvenor Road, Cleveland 18, Ohie 


WELCOME, STATIONERS to _ the 

--~ Fifth District Travelers Club Golf Out- 
ings: 

Queen City Chapter on June 6 at 
Terrace Park Country Club. 

Cleveland Chapter on June 7 at 
Manakiki Country Club. 

Motor City Chapter on July 24 at 
Glen Oaks Country Club. 

All members of our industry are 
cordially invited to attend any or all 
of these “let-your-hair-down” shindigs. 
Mark the dates on your calendar! 

The 1957 Fifth District Regional Convention was a suc- 
cess at the Hotel Cleveland in Cleveland, Ohio, April 11-13 
under the able supervision of Howard B. Klein, Burrows 
Bros. Co., Cleveland, general chairman. 

Governor E. E. (Gene) Grenon and Frank Graham, presi- 
dent of the Fifth District Travelers Club, and their respective 
committees came up with a bang-up meeting. The program 
was interesting and stimulating, with the climax being the 
sales rally on Saturday afternoon. The convention is reported 
elsewhere in this issue. 





@ 

Governor-elect J. Hanly Morgan wants it understood that 
this is the “Friendly Fifth”, which he has proven in the past 
with his gracious hospitality, and will continue to prove to all 
and sundry who visit that warm-hearted state of West Virginia. 

The 1958 convention plans are already under way, and it 
will be held at the fabulous Greenbrier Hotel in White Sul- 
phur Springs, W. Va., March 20-24, 1958. 

e 

The Fifth District Travelers Club has something very in- 
teresting to announce: “The Retail Salesman of the Year 
Award,” to choose that dealer salesman in the district who 
is most deserving of the title from five finalists. This man will 
be sent to Chicago to compete in the national competition. 
Watch this column for details. 

. 

President-elect Lloyd Landenberger joins all of us in a vote 
of thanks to Frank Graham and the men who pitched in with 
him to make this past year a good one. Let’s keep it up and 
win the Travelers Cup again this year under Lloyd’s leader- 
ship, thereby retiring it in our possession. 

Sign up new members to NSOEA, whether dealers, manu- 
facturers or travelers; they count as points toward the cup. 
Above all, do not forget to report sales meetings, they count 
for points, too, and this is the last year (that is, until Septem- 
ber) that they will count in the competition. 

. 

Herman J. Marabell, Central Office Supply Co., Detroit, 
has announced the opening of another store. It is centrally 
located in downtown Detroit in the Michigan Theater Build- 
ing at 216 Bagley Ave. The store, which fronts on Bagley 
and has an entrance in the theater lobby, is under the man- 
agement of Gerry Pelletier, who has a wealth of experience 
and background in this industry. CONGRATULATIONS! 

+ 

Mrs. Ellen May, May’s Office Service, Beckley, W. Va., 
president of the West Virginia Office Equipment Dealers As- 
sociation, announces that the next meeting will be held in 
Beckley at the Black Knight Country Club June 15. Our gal 
Ellen promises that The Petticoat Government will again 
prove that they really can do it up brown, and will provide 
a very exciting and interesting get-together. 

. 

Ralph Young is now president of The Lynn B. Emery Co. 
in Detroit, and has purchased controlling interest in this long- 
established firm. Best wishes from all of us for long and con- 
tinued success. 

a 

L. J. (Larry) Schubert has “returned from the wars” as a 

manufacturers representative, and is again associated with 
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sk why should we hide it? 


Glider EXTENSION ARM 


another one of Browne-Morse’ hidden efficiencies 
that pays countless dividends through longer life 
and satisfactory service. This device (illustrated 
at left) a Browne-Morse exclusive, supports the 
drawers rigidly, from below and throughout its 
entire length. Contour-fitted ball races guide 
precision ball bearings noiselessly whenever the 
drawer is in motion. The Glider Extension Arm 
feature alone, makes Browne-Morse the smooth- 
est operating, most durable file cabinet you 
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The precision features of Browne-Morse 
‘“Feather-Touch Glider Files are mostly con- 
cealed by their beautiful exteriors. For instance, 
you can open a heavily laden drawer with a mere 
54 ounce pull. After years of service it will work 
as smoothly and quietly as the day it was de- 
livered. Quality construction such as this is not 
evident at first glance. 


REASONS WHY GLIDER 
FILES ARE PREFERRED 


© SMOOTHER FEATHER-TOUCH ACTION 


e COMPLETE RANGE OF SIZES 


FOLLOWER BLOCK KEEPS 
FOLDERS VERTICAL 


NO LUBRICATION REQUIRED 


QUALITY GLIDER EXTENSION ARM 
e LOW INITIAL COST 


FREE: Colorful “Coordinates” brochure with 
complete information on Browne-Morse work- 
saving units. 


DEALERS — For quality, price, sales appeal and 
profit, Browne-Morse modern office furniture 
leads the field. Write us today about a Browne- 
Morse dealership. 


ARCHITECTS OF EFFICIENCY FOR AMERICA'S OFFICES 





she gets things done 
in her 8-hour day! 





SENG FIXTURES 
help build work output 


When typists work in comfort, they work 
efficiently. Swivel office chairs and type- 
writer desks, equipped with Seng mechan- 
ical devices, increase comfort, add hours of 
output to every business day. Employers 
reap the reward in more work done, more 
reliable results. 

Seng action controls for office chairs ad- 
just to suit the user . . . have Nylon bearings 
at vital points to assure smooth, silent tilting 
and turning . . . are precision-built to reduce 
wear. Seng-equipt typewriter desks permit 
the machine to swing smoothly, effortlessly 
to typing position, providing a sturdy, level 
platform. 

Do your customers a favor by selling 
them typewriter desks and secretarial chairs 
equipped with genuine Seng fixtures. Let 
precision engineering, foolproof design and 
finest workmanship help you make lifetime 
accounts out of one-time purchasers. 


1450 NORTH DAYTON ST > CHICAGO - 22> ILL. 


MECHANICAL DEVICES FOR OFFICE FURNITURE 


the comparatively peaceful dealer end of the industry. He has 
taken over management of E. J. LeVay, Inc. of Fort Wayne, 
Ind. His former connection was with R. E. Beekman and As- 
sociates. 

* 

Office Supply & Equipment Co. (formerly Paper City Sta- 
tionery Co.) moved to a new and larger location in Kalama- 
zoo, Mich. on March 18. The new address is 133 Portage St. 
Jack Heenan is general manager. 

The newest dealer in Grand Rapids, Mich. is Rhoades 
Duplicator & Typewriter Supplies, owned and operated by 
Jim Rhoades. The address is 2902 Fuller Ave., N. | 

. 


The S. & W. Office Equipment Co., Inc. held formal open 
ing in the new location at 215 E. Eighth St. in Cincinnati, 
April 25 and 26. Officers of the firm are Walter H. Sweder- 
sky, president, and Frederick A. Maurer, vice-president. 

* 


WEDDING BELLS — AI Frommer, personable salesman at 
Home Office Supply Co., Inc., Detroit, will take the fatal step 
with Adrienne Greenberg on August |1. The bride’s dad, Ben 
Greenberg, is also associated with the firm. CONGRATULA- 
TIONS! 

+ 


SIR STORK FLIES ON — Best wishes to Mr. & Mrs. Her- 
bert Ross, manufacturers’ representative, on the birth of their 
son, Kenneth Robert. The baby greeted his parents on March 
29. 


HURRY UP AND GET WELL DEPARTMENT — Cal! 
Long, Cal Long and Associates, is now slowly recuperating 
at home after another bout with pneumonia in Holmes Hos- 
pital in Cincinnati. Jerry Devitt, associated with Cal, 
now back to work on a curtailed basis after a session in Good 
Samaritan Hospital in that city...... Chet Kiinepeter, Com- 
mercial Press, Fostoria, Ohio, is progressing satisfactorily at 
home after suffering a heart attack late in March..... ./ A. 
G. Daferner, Office Supply House, Jackson, Mich., is recov- 
ering from surgery in Mercy Hospital in Jackson. He suf- 
fered a stroke several months ago. All of us wish you rapid 
recovery. 

THE BIG ONE is coming up. Start pointing for the NSOEA 
national convention in Chicago on September 28. It’s later 
than you think! 

* 


WELCOME, NEW DEALER MEMBERS NSOEA — AI- 
len Stationery & Office Supply, 6817 Allen Rd., Allen Park, 
Mich.; Bainbridge Business Systems, 411 S. Adams St., Mar- 
ion, Ind.; Bissell Office Equipment Co., Harlan, Ky.; Bissell 
Office Supply Co., 119 S. Main St., Somerset, Ky.; The Bren- 
nan Co., 62 S. Canal St., Akron, Ohio; Business Equipment 
Co., 222 E. Main St., Niles, Mich.; H. J. Cook & Associates, 
410 Gratiot, Alma, Mich.; Earl Office Supply Co., Bowling 
Green, Ohio; Ellis & Stath, 202 E. Washington, Rensselaer, 
Ind.; The Harrodsburg Herald, 101 Broadway, Harrodsburg, 
Ky.; Hendricks Printing Co., 610 Erie Ave., Logansport, Ind.; 
Kosiba Office Supplies, 8025 W. Vernor Highway, Detroit, 
Mich.; Lego Typewriter Co., 430 Fourth St., Columbus, Ind.; 
McCandless News Agency, 219 E. Main St., Midland, Mich.; 
Royal Oak Press, Oak Hill, W. Va.; Thom Office Supply, 
11527 Joseph Campau, Hamtramck (Detroit), Mich.; Tretter’s, 
408 Main St., Jasper, Ind.; Williams Office Supply & Equip- 
ment, 22 E. State St., Alliance, Ohio, and The Young & 


Schade Co., 106 Madison St., Port Clinton, Ohio. 


Stationers Golf Association Lists Dates 


The following tournaments have been announced by the 
Stationers Golf Association of New York following those al- 
ready held: 

June 4—Century Country Club; June 18—White Beeches 
Golf and Country Club; July 9—Knollwood Country Club; 
July 23—Leewood Golf Club, Inc.; August 6—Tamarack 
Country Club; August 20—Echo Lake Country Club; Septem- 
ber 5—Bonnie Briar Country Club; September 17— Engle- 
wood Golf Club and October 8—Hackensack Golf Club. 
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Here’s VALUE... for VOLUME 








DO/MORE 
Chairs 


' 

! 

1 

rm . ! 
[hese two coordinated groups 1 
of personal office and compan-_—'! 
ion chairs are chalking up some . 
exciting sales volume for  , 
Do/More dealers today! \ 
The smartest modern styling —'! 
... the latest comfort features —, 
Ve meee ee ee ... plus big-value budget prices 
tell the selling story. And of 
course, that famous Do/More 









é ’ 


Model 1565: Personal Office Chair, $78 retail* 


i 

’ 

quality gives you a solid com- 
petitive advantage every time. 
Get the facts on Do/More- 

i the most complete line of office 
chairs on the market—the wid- 
est selection of models and 
| prices. 

| Write DOMORE Chair 
, Company, Inc., 2406 Sterling 
' Ave., Elkhart, Indiana. 





u 


Model 1515: Personal Office Chair, $24 retail* 





EXTRA-VALUE FEATURES | 
@ Wall-saver legs ' 
© Full box seat 
@ Molded plastic arm rests | 
) 
1 
, 


| 
: 

| DE LUXE CUSTOM QUALITY 

2 @ Foam-padded seat 

' ® Reinforced welded steel frame 
@ Contour backrest 

1 





Model 1591: Companion Chair, $41 retail* 





*Upholstered in Du Pont Fabrilite 1 


Model 1581: Companion Chair, $31 retail* Slightly higher in Navgahyge, | Model 1585: DeLuxe Companion Chair, $44 retail*® 


(Also available in narrow frame) 
— — = eee eee ee ee ee eee eee ee ee -_/ bs an ap Geb dee eee 


Leather or smart Decorator Fabrics i (Also available in narrow frame) 
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VINYLITE PLASTIC 
LABEL HOLDERS 





“will not warp, curl or crack” 


$O EASY TO USE 


1. SNIP—You can cut to the desired size, 
easily and quickly. 






2. STRIP—Remove _ back- 
ing to expose the acti- 
vated adhesive. 


3. STICK—Apply with finger pressure. It 
sticks permanently to metal—wood—cork— 
glass—plastic—any clean surface. 





4. INSERT—Insert label or 
card. It’s open on three 

Crises for your conveni- 
ence. 











HUNDREDS OF USES 


You can enjoy neat attractive 
labels anywhere in office, factory 
or home. 
on desk trays 
library shelves 
display units 


AVAILABLE IN 3 SIZES 


Ten 6” strips per package— 
PS-%A "Ar" x 6"—PS-% %" 
x 6"—PS-1 1” x 6” 

Special Sizes on Request 


CONVENIENTLY PACKAGED 


In individual plastic packages, 


cabinet drawers 
storage shelves 
parts bins 





FOR AUTO DEALER 
PARTS BINS, ETC. 

















including both Holder and Label | 


Cards. FOR SUPER MARKET 


FOOD SHELVES 


Available from your Office Supply Dealer or for information write to 


Office Products Ine. 


26029 W. 8 Mile Rd. © Detroit 19, Michigan 
Canadian Distributor: 

The Luckett Loose Leaf, Limited 
Toronto 14, Ontario 


West Coast Distributor: Arch K. Ansty 


171 2nd St., San Francisco 5 





Territories available for Dealers and Distributors 





6th District Notes 


C. ©. SCHLAVER, correspondent 
Office Appliances 
600 W. Jackson Bivd., Chicago 6, Ill. 





The Sixth District convention will be history when this is 
read. Emphasis by the Great Lakes Travelers Club therefore 
turns to the golf outing schedule which reads like this: 

Thursday, June 20—River Forest Country Club. 

Thursday, August 15—Cog Hill Country Club. 

Friday, September 6—Tuckaway Country Club, Milwaukee. 

It would be well right now to properly note these dates on 
the calendar and plan three enjoyable days of relaxation 
among those fellows who make the stationery and office 
equipment industry one of fellowship at work or play. 


* 

Mr. & Mrs. Benny Powell of A. W. Faber-Castell Pencil Co. 
returned early in April from a three weeks’ trip to Florida. 
The first stopping place was St. Petersburg, the home of Mr. 
Powell’s father. In that city they visited with Hy Linden, Ace 
Fastener Corp., and Carl Kaufman, Swingline, Inc., both now 
retired and wanting to be remembered to old friends up in 
the Sixth District. 

Later, the Powells went on to Miami Beach where they 
stayed about 12 days, Benny distinguishing himself by catch- 
ing a large pompano. 

. 

The Sixth District NSOEA under the leadership of Great 
Lakes Travelers Club will pick a “Dealer Salesman of the 
Year”, to enter into the national competition in connection 
with NSOEA’s annual convention. 

Details are going out to dealers in the area and GLTC 
wants plenty of nominations. 

Choice from among the nominees will be made late in July. 

Vice-presidents Bill Miller and C. O. Schlaver have been 
named by the travelers to handle the details. 

New members of GLTC include John W. Hardinger, The 
Globe-Wernicke Co.; Robert Greco, Reyburn Manufacturing 
Co., and Robert L. Glaser, Davidson Publishing Co. 





8th District Notes 


2001 S. Hanley Rd., St. Louis 17, Mo. 


Attendance at this year’s regional was 10% greater than 
last year, which contributed to the most fabulous convention 
ever held in this district. Overflow attendance marked all the 
business meetings which were spearheaded by our most dy- 
namic and master of control Governor Sidney Anderson of 
Latsch Bros., Inc. of Lincoln, Neb. 

A great deal of credit for such a fine meeting goes to gen- 
eral chairman Lou Blair, Blair Office Supply Company, St. 
Louis, Mo. and president Midwest Travelers, John Low, Min- 
nesota Mining Co. 

+. 

Earl Scott, Bauman Inc., Wichita, has for the past couple of 
weeks been confined to his bed in a hospital after having a 
heart attack. Sorry I do not know the name of the hospital but 
his friends may send him a card to Baumans Inc., Office Out- 
fitters, Wichita, Kan., and they will be taken to him. 

« 

Tom Morrow, formerly buyer at Schooley’s Inc., Kansas 
City, Mo. is now traveling for Wilson Jones Co. under the 
very able direction of Herb Johnson. 

e 

Dale Marshall, Kansas City, Mo. has replaced Loyal Carlon 
for Bates Mfg. Co. after Loyal was transferred to the West 
Coast. 

e 

Gardner Griffith, Parker Pen Co., is not located in St. 
Louis. Gardner had to resign as president of Rocky Mountain 
Iravelers when Parker sent him to St. Louis 

. 

We all wish to express our sympathy to Paul Baird, Kansas 

City, Mo. in the recent death of his wife, Peggy. Sorry Paul! 
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TREND PROGRAM 


The Single Source Service for 
Complete Office Interiors..... 


A SINGLE SOURCE SERVICE to enable YOU to create and install 
coordinated, functional and liveable offices, reception rooms, con- 
ference rooms and other business and work areas. Using this new 
ALMA service you are able to offer complete offices with a mini- 
mum of effort and research — and, at the same time, offer a wide 
selection to meet varied individual tastes. 








The ALMA Single Source Service is illustrated and described in our 
new accessory catalog. All these items have been specially se- 
lected, styled and designed to accentuate, complement and en- 
hance ALMA office furniture in style, line, color and function. 

This is the complete service you have been waiting for. Write for 
complete details, today. 


ALMA DESK COMPANY 


Manufacturers of Fine Executive Office Furniture 


HIGH POINT, NORTH CAROLINA 
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9th District Notes 


M, H. “MIKE’’ HOLBERG, correspondent 
5939 Berkshire Lane, Dallas, Tex. 





Well, it appears that District No. 9 failed to make the dead- 
line last month and this is to inform the readers that it was the 
writer’s failure to get the article out, and not that of the mag- 
azines. Due to about three conventions and a great many 
other problems, we were unable to get the copy to the maga 
zines on schedule. 

Those of you who missed District No. 9 convention in Hous 
ton really missed a party. A good time was had by all, and you 
were most unfortunate if you were unable to attend. Our hats 
off to those of you who helped make this convention such a 
tremendous success. 

To Past Governor Marvin Hartung and Past President of the 
Texas Travelers Club C. L. “Bill” Scheffler, we give resound- 
ing applause. They did a magnificent job of carrying off one 
of the smoothest-operated conventions we've ever enjoyed. 
Marvin, as you know, is the furniture buyer with Paul Ander- 
son Co. in San Antonio, and Bill is a manufacturers’ repre- 
sentative of Dallas. 

There are so many people responsible for the smooth opera- 
tion of the convention, that we feel it would take too much 
space to give it all to you here. But we would like to point out 
the wonderful job done by the general chairman of the con- 
vention, E. C. “Cliff Wilson, Jr. He did a very fine job of 
helping Governor Hartung. The one exception that we would 
also like to make is the fact that Dan MacDougall, who was 
to have served on the golf committee under the writer, actu 
ally served as the Texas travelers’ golf committee chairman. 
Dan did a terrific job in assisting Bill Hutchings, chairman for 
the Houston convention committee, with the golf committee. 
We felt we could not take this credit as we did no work and 
left it entirely up to Dan. One thing for certain—not only was 
a good time had by all, but a good deal was accomplished in 
the business sessions. 

Here are important facts concerning district nine for the 
coming year: the 1958 convention city is New Orleans, La. The 
sessions will be held at the Jung Hotel. Your new governor is 
Bill Kimbrell, The Office Supply Co. of Greenville, Miss. The 
new president of the Texas Travelers Club is Jess L. Musgrave, 
manufacturers’ representative of Dallas. Doyle May, Invincible 
Metal Furniture Co., is the new first vice-president of the 
Texas Travelers. Doyle hails from Lancaster, Tex. The new 
second vice-president of the Texas Travelers Club earned his 
office the hard way, and that’s by being general chairman for 
the Texas Travelers for the past two very fine conventions. His 
name? R. C. “Silent Bob” Strafford, III. 

* 

In the convalescing department, we have quite a bit of in- 
formation concerning travelers and dealers alike. Monte Frier- 
son, Clarke & Courts salesman in Dallas, has been in Baylor 
Hospital. We’re happy to learn that Monte is now home. For 
further information concerning his convalescence, you might 
contact Gorman Green of Clarke & Courts. : 

Also extremely happy to hear that Ray Howard, The Ester- 
brock Pen Co. representative in Houston, is now home after 
surgery. We hear that Ray is doing a littke work by phone 
from his home, and will be up and at them in the not too 
distant future. We also understand that Ray’s wife, Marian, 
has been under the weather but is beginning to feel a little 
better. Hope by the time this is published, both of them will 
be back to normal. .... 

If you hadn’t heard, Don Whittig of San Antonio has been 
very ill during the past six weeks. Don was confined to the 
hospital but is now back at the office for a couple of hours 
each morning. We are happy to hear that he is convalescing 
so rapidly, and know that he'll be out among ‘em for a full 
day’s work in the very near future. 

« 


We've just received the name of the new Sanford’s Ink rep- 
resentative, and we’re happy to welcome Bob Watson to our 
happy community of travelers and dealers. 


a 
South Texas Office Supply Company in El Campo has en- 
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The Totalia 
multiplies 
with 3 factor 
printed proof 
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UTALIA 


New products that do the 
same job in the same way 
at the same high prices are 
old hat in our industry. It is 
seldom that people all over 
the country get as excited 
as they do about our Totalia 
machines. The reasons are 
simple: 

1. The machine is priced 
substantially lower than 
competitive adding 
machines. 

2. The machine will mul- 
tiply with complete 3 factor 
proof in an almost identical 
manner to printing calcu- 
lators including short-cut 
multiplication. 

3. It is the only machine 
operating this way that will 
give you in addition to calu- 
lator proof, calculator capac- 
ity. Machines are available 
up to 13 col. capacity. 

4. For a 1 machine office, 
it provides a practical 
answer to a_ bookkeeper’s 
needs. 

5. It is recommended by 
accountants because of its 
printed tape. 

6. It figures discount and 
net cost quickly and almost 
simultaneously—faster than 
many fully automatic calcu- 
lators. 

7. It will whizz through a 
payroll with speed, ease and 
complete printed proof. 

8. It multiplies just as fast 
as fully automatic printing 
calculators costing several 


hundred dollars more and 
with complete 3 factor 
proof. 
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FOR FULL INFORMATION 
LAGOMARSINO U.S.A. 








Reg. time rate 


£75.52 
Regular time 
pey 32 hours 


regular time 
worked 


overtime rate 


$14.16 


Overtime pay 
4 hours over- 
time worked 


$89.68 
Gross Pay 


Deductions 


$12.52 
Total 
deductions 


Take home pay 


Computed printed 
& checked in 
25 seconds 


26-09 JACKSON AVENUE ®@ LONG ISLAND CITY, N.Y. 


LISTING MACHINE 


TELEPHONE: STILLWELL 4-7791 
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larged the printing department, thus giving more room in that 
department along with more display space in the main store. 
rs 

Ronnie Hamman, formerly with Wesbanco of Oklahoma 
City, is now with Industrial Office Supply Co. in Dallas... . 
Jess Beck, former owner of Wesbanco, has sold his organiza- 
tion to Vincent V. Messer. Mr. Messer was formerly from 
Schooley, Inc., of Kansas City, Mo. He was president of that 
organization. 

Grant Davis, who at one time headed up the Wesbanco 
organization in Oklahoma City, is no longer with that firm. 
He is now heading a series of syndicated merchandising pro- 
grams. Of main interest to the stationers over the country, will 
be Grant’s new Buying Guide program. 

. 

We are still getting reports that travelers and dealers alike 
would like to have a golf tournament during the coming sum- 
mer months so those of you who are interested contact either 
Dan MacDougall or Jess Musgrave, and help them work out 
the details. Or, if you have no time to help organize the thing, 
contact them and let them know that you are interested so 
they'll know it’s worth going to the trouble. 

Several of the dealers and travelers told us important news 
during the recent Houston convention. At the time, we were 
concerned with other events and were unable to make nota- 
tions of this news. So if by chance any of the items that you 
reported orally to me were omitted, please submit them in 
writing on a postcard, and we'll see that there’s mention. 


llth District Notes 


KENNETH SUTHERLAND, correspondent 
8036 S.W. 9th Ave., Portland 1, Ore. 





George Trott, Trott Printing Co., Billings, Mont., is recover- 
ing from a very painful fractured left wrist. George slipped on 
a patch of ice as he stepped from his car. 

7 

Ken Byerly, Lewistown, Mont., has announced the sale of 
the Lewistown Daily News and The Ranger in Glendive, Mont. 

These publications are now owned by Robert Pittman and 
Edward L. Fike, North Carolina newspapermen. Mr. Fike will 
manage the Lewistown and Mr. Pittman the Glendive paper. 

Mr. Byerly and his general manager, Max Lewis, of Glen- 
dive plan to locate in the east. Mr. Lewis will continue in the 
newspaper field. 

Fran Brinkman and Jim Graves of Vancouver, Wash., an- 
nounce a new name for their business, The B. & G. Typewrite1 
& Office Supply located at 1908 Main St. The result is to gain 
not only a new name, but also a new address and home for the 
business. The new building, near the former location, is to be 
finished for occupancy about June or early July and will be 
very attractive. The increase in floor space in this location will 
permit expansion into the stationery and office equipment field. 

» 

Ken and Donna Dickensheet (National Blank Book), Van- 
couver, Wash., almost experienced a bad fire in their home. 
Fortunately, Donna was awakened by the fumes from the 
burning electrical wiring in time to call the fire department. 

* 

Lester L. Hunter, president of Pacific Stationery in Portland, 
Ore., announced the purchase of the stationery and printing 
department of the Kubli-Howell Co. 

The printing machinery and stationery stock will be moved 
to the present location at 415 S.W. Second Ave., where Kubli’s 
customers in printing and stationery will now be served. 

Kubli-Howell’s office furniture business will remain at 314 
S. W. Fourth Ave., according to L. C. Jones, president. The 
firm plans expansion in its office furniture and equipment op- 
eration. 

° 

Fred W. and Jack C. Naegele of Naegele Printing Co., 
Helena, Mont., are completing an extensive modernization pro- 
gram. 

The second floor has been turned into a very attractive furni- 
ture display department. Well-arranged stockrooms give the 
store an extremely neat appearance. Congratulations on a job 
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SOLID VALUE YOU CAN SELL... 
built and backed by Republic Steel 


The Republic Steel label on desks, filing cabinets, and storage 
cabinets is a “name identification” you can sell. Businessmen 
everywhere recognize it. You can display it with pride. It 
means solid value—value you can sell. 















This handsome Republic executive conference desk is 
an example. Notice the sleek, graceful lines... the exclusive 
tapering pedestals. Eye the trim, slim “eye-comfort”’ top. 
This is merchandise you can really display and demonstrate, 
Competitively-priced to get you those big desk 
installations. 

Here’s steel... and style... with plenty of sell. Get 
samples out front on your display floor, in your window. 
Write us for facts. Then get rolling with Republic. 


REPUBLIC STEEL 
BERGER DIVISION 


Canton 5, Ohio 


REPUBLIC STEEL CORPORATION 
BERGER DIVISION 

DEPT. C-4008 

1058 BELDEN AVENUE ¢ CANTON 5, OHIO 


I like the looks of your line. Send me more facts. 


Name Title 






} 
J 





Firm 








Address 





City __Zone State 
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NEW Sales...NEW Profits) 


Yours with this 


NEW LOW-COST 
CHECK PROTECTOR 


only |\PEGZ| hetail 


Now ... for the first time . . . a low-cost 
check protector that retailers, professional people 
and home owners will buy! The PERMA 
PRINT is precision-engineered . . . built to last 
. . - backed by a factory guarantee .. . gives 
thousands of clear, permanently-printed impres- 
sions without re-inking. Attractively styled in 
decorator colors. Compact and lightweight for 
desk drawer storage. Simple to operate . . . ac- 
commodates all bank check sizes and styles. 

The PERMA PRINT already is a fast seller 
in the stores of many alert dealers. 

















Wire or Write Now For Full Details 


" @FULL YEAR FACTORY GUARANTEE 





ORPORATION 


P. O. BOX 1316 i 
WEST 12TH STREET 
© PENNSYLVANIA 








well done, Fred and Jack. Your store will be an outstanding 
one in Helena. 
» 
NORTHWEST BRIEFS—The Wayne Hall family of Poca- 
tello, Ida., (Idaho Typerwriter Exchange) is moving into a 


beautiful new home . . . Dean Grainger and his family (Grain- 
ger’s) Olympia, Wash., have enjoyed a pleasant vacation in 
California with the highlight a visit to Disneyland. . . . Harold 


Winters of Winters Office Supply, Seattle, has been busy estab- 
lishing a branch stationery and office equipment store in Hono- 
lulu. . . . Clint Martin is flying north to cover his Alaskan 
territory. 


Sunny Side of the 
Golden State Travelers 


by the “Golden Dust Twins”, 
George Frey, George Lazier 





The March dinner meeting of the Stationers Assn. of South- 
ern California in Santa Monica drew an attendance of 129 
dealers, travelers, wives and friends. An interesting color pic- 
ture on paper making was presented by Dooley Stewart, sales 
manager of Carpenter Paper Co. Ruth Waters of Campbell’s 
in Westwood was chairman of the evening and deserves a big 
hand for the turne 't. 

° 

Golden State Travelers held their March 25 meeting at 
Rodger Young Auditorium. Guests were Paul Schmitt, Los 
Angeles News Co., and Grimes Stassforth Stationery Co. rep 
resentatives Carl Grimes and Bill Ainsworth. Golden Staters 
present were Jim Montgomery, manufacturers’ representative; 
Ernie Daniels, Venus Pen & Pencil Corp.; George Lazier, 
Smead Manufacturing Co.; Sam Armstrong, Columbia Ribbon 
& Carbon; Al Coffey, Albert Coffey Co.; Bill Moreau, The 
Carter’s Ink Co.; Max Spak and Dick Parrella, Max Spak & 
Associates; Hal Bass, manufacturers’ representative; Pete Mas- 
terson, manufacturers’ representative; Harry Fuller, The 
Globe-Wernicke Co.; Bob Lauterjung, Quality Park Envelope 
Co., and George Frey, Charles R. Barry Co. 

President Walt Waldvogel, National Blank Book Co., was 
absent on a business trip so Second Vice-president William 
Clark presided over the business meeting. Reports of upcoming 
golf tournaments were heard. 

= 

Bill Allen, Los Angeles News Co., is planning a trip to 

Europe and then around the world sometime this summer. 
. 

All travelers were saddened by news of the death of Rush 
Polgrean on April 1 in Seattle. Rush was in the Northwest on 
a business trip at the time. Our deepest sympathy to his wife 
and sons. 

. 

Max Spak was elected to the board of directors of the Na- 
tional Office Furniture Association at the recent NOFA con- 
vention in New Orleans. 

* 

Wayne Journigan, manufacturers’ representative, made a 

business trip to Seattle in the middle of April. 
e 

Fred Coots, Linton Pencil Co., recently received a wrist 
watch for 15 years’ service with the firm. On its face, instead 
of numbers, it reads “Linton Pencil.” 

I hadn’t seen Russ Jones, Dapco Leather Products, for 
months. Then, I bumped into him in Beverly Hills and Santa 
Barbara within four days’ time. 

. 

Johnny Nelson Office Equipment, San Louis Obispo, has 
put in new fixtures and rearranged the furniture and commer- 
cial department. 

« 

County Stationers, Ventura, the place with the beautifully 
decorated windows, has done some rearranging in the various 
departments. 

e 
Whitmore’s Office Specialty Co. in Los Angeles was broken 
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Warlds Finest Duplicators 


AT THE WORLD'S LOWEST PRICES 


Jn hroducing 


SPEED-O-PRINT’S 
LIBERATOR MODEL 300 ELECTRIC 


1801 W. LARCHMONT AVENUE + CHICAGO 13, ILLINOIS ’ | bd / 
| ww : 
= # j 
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* Exclusive Patented Capillary Feature Means -£ 
NO LOOSE INK! 
CONSTANT INK FLOW! ‘ 
NO MESS! 















Unique Speedry selling fea- 
tures also mean instant dry, 


waterproof, smudge-proof U.S. Pat. 


marking and writing. 2713176 
Speed profits and sales 
your way! Display 
Speedry Products. 


Millions sold! 


BRUSHPEN +57 


streamlined 
h 





COMPLETE 
MERCHANDISING AIDS 
TO HELP YOU GET FAST 
TURNOVER! 
POINT-OF-SALE DISPLAYS! 
WINDOW CARDS! 
SELF-DISPLAY BOXES! 
DEMONSTRATORS! 

BIG NATIONAL ADS! 





marker 


BRUSHPEN +99 


99° 


Send for complete catalog and price list. 


SPEEDRY PRODUCTS, INC. 


“There's a specialized Speedry Marking 
Device for Marking, Stamping, Stenciling!"’ 
Dept. OA-2 Richmond Hill 18, New York 


2629359 
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into and robbed over the weekend of March 23. Entrance was 
gained through a skylight. 
e 

The Brown Shop, 2480 E. Colorado, Pasadena, was recently 
enlarged by 30%. This was done by putting in an upstairs sec- 
tion, moving the furniture display to the rear and increasing 
stationery sales space. 

> 

Venus Pen & Pencil Corp., has added Earle Rodhe and 
Robert Dixon to the Southern California sales force, assisting 
Ernie Daniels in pencil sales. 

. 

The annual spring golf tournament at the Inglewood Coun 
try Club on April 12 was Jim Montgomery’s first taste of 
handling the duties of third vice-president. Fifty-one golfers 
turned out on the perfect day. Max Spak assisted Jim in the 
arrangements and passed out the golf prizes. 


Seen & Heard in 
Southern California 


2012 Huntington Dr., $. Pasadena, Calif. 





Business students, industrialists, merchants, and visitors par- 
ticipated in the fourth annual Business Education Days April 2 
and 3 at Santa Ana College in Santa Ana. The highlight was 
the Orange County Business Show. Thirty manufacturers and 
distributors exhibited business equipment, office machines, 
printing devices as well as photographic and office procedures. 

* 

Moore Business Forms, Inc., has opened its newest Pacific 
Division plant located at 800 S. Raymond Ave. Fullerton. The 
$4 million plant is operated by a staff of 400 employees and 
produces a wide range of business forms. 

The plant is the company’s sixth Pacific Division unit. Floor 
area is 160,000 square feet with provision for expansion. 

© 

The California Business Education Association held its 
annual convention at the Biltmore Hotel in Los Angeles. 
“Blueprint for the Future” was the theme of the two-day as- 
sembly. 

° 

Howard J. Mackin, 2546 Highland Ave., Altadena head of 
the American Calculating & Typing Service, served as national 
chairman of the 38th International Conference & Equipment 
Exposition of the National Office Management Association, 
May 12-16, Los Angeles. 

« 

Paul B. Mulligan, managing partner of the management 
consulting firm of Paul B. Mulligan & Co., was the featured 
speaker at meeting of the Los Angeles Chapter of the National 
Association of Cost Accountants. 

* 

Roy M. Skeirik has been appointed manager of the pro- 
duction department’s assembly section at the Electro Data 
Division of the Burroughs. Corp., Pasadena, and Lloyd R. 
Buchanan has been appointed western region field engineering 
manager. 

* 

David T. Ligon, proprietor of the Glendale Typewriter Ex- 
change, 159 S. Central Ave., Glendale, continues to improve 
nicely after a long illness. 

* 

H. W. Kalhorn, formerly with J. A. Freeman & Company, 
35 S. Los Robles Avenue, Pasadena, is now manager of the 
Pasadena Typewriter & Adding Machine Co., 1188 E. Colo- 
rado St., Pasadena. Mrs. Kalhorn is also helping with the man- 
agement of the store. L. J. Beiswinger, proprietor of the com- 
pany, is taking life a little easier after many years of hard 
work. 

3 

S. B. Trefzger, proprietor of the Crown City Typewriter 
Company, 333 E. Green St., Pasadena, reports that the year 
1956 ran well above 1955, and 1957 is doing even better so 
far. This company has the Underwood agency in Pasadena. 
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> 
a bright new star -x in the Filing Field! 


> 
ORNA’ FILING CABINETS 


A COMPLETE 
LINE OF 
QUALITY FILES 


FULL 
PROGRESSIVE 
BALL-BEARING 
SUSPENSION 
AND 
THUMB LATCH 














STOCK NUMBER l OUTSIDE DIMENSIONS | SHIPPING 

NO LOCK WITH LOCK | DESCRIPTION HEIGHT WIDTH DEPTH = 
/ s 
8229 8229-L 2-drawer letter 29 15 28 90 
834) 8241-L 3-drawer letter 41 15 28 125 
8452 8452-L 4-drawer letter $2 15 28 160 
8560 8560-L 5-drawer letter 60 15 28 | 192 
9229 9229-L | 2-drawer legal 29 18 28 97 
9452 9452-L | 4-drawer legal | 52 18 28 | 173 








®@Locks can be installed in the field 


* Made by the makers of Skyliner Desks 


Write for Prices, Descriptive Literature, and Complete Specifications. 


ORNA-METAL, INC. + 2412 SO. SEVENTH ST. + ST. LOUIS 4, MO. 
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UITISTAME 





‘It Prints Anywhere” 


PRINTS DIRECT 
ON CARTONS 





ADDRESSES 
SHIPPING TAGS 





PRINTS LABELS 
POSTCARDS 





LOT 
LABELLING 


with “‘Form-Cut”’ 
Stencils 
Quick! 


Accurate! 





Easy! 


Just type, write, trace or draw on inexpensive stencil . . 
snap it on duplicator and print—like using a rubber 
stamp. New FORM-CUTR) stencil has facsimile of your 
label or shipping form die-impressed into the stencil for 
printing directly on boxes, cartons, packages. At your 
Office or Shipping Room Supply Dealer. Write for litera- 
ture and Free Sample FORM-CUT Stencil and Print. 












OvER 30) Years wens | J PUTISTAMD 


MAMUFACTURED ONLY BY THE MUL TISTAMP C 
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Pioneer Fort Worth Concern 
Is Now Employee-Owned 

Going into its 80th year of serving Fort Worth, Tex., with 
office equipment and furniture, E. R. Conner & Co. an- 
nounces that employees of the company have purchased all 





cae Nad ’ 
W. E. Maddock Walt Maddock, Jr. Bill Pollard 
common stock owned by F. E. Berry and H. B. Ransom. 
The company will retain the name under which it has op- 
erated since 1877. The same business policies will be main- 
tained. 





Sam Permenter 


Buster Yates 


The stockholders and officers, headed by W. E. Maddock 
as president, include Walt Maddock, Jr., secretary and treas- 
urer; Jess Boswell, vice-president; Bill Pollard, vice-president; 
Art Hubbard, director and advertising manager; Buster Yates, 
director and manager of office machines; Sam Permenter, of- 
fice equipment consultant, and Joe Williams, director. 


Jess Boswell 





DeLynn Associates Appoints Salesmen 

DeLynn Associates, Inc., New York City, announces that 
the following have been appointed to represent the firm’s Exec- 
utive Office Series: 

George Slater, 526 E. Lake Dr., Decatur, Ga.—North and 
South Carolina, Florida, Georgia, Tennessee, Alabama and 
Mississippi. 

George Steinfeld, 160 Decorative Center, Dallas 7, Tex.— 
Texas, Louisiana, Oklahoma, Arkansas and New Mexico. 

William P. Corbett, Charlestown Village, Phoenixville, Pa. 
—Southern New Jersey, Pennsylvania, Maryland, Delaware, 
Virginia and Washington, D. C. 

Robert W. Butson, 519 Hawthorne Ave., Williamsport, Pa. 
—New York State exclusive of metropolitan New York City. 

Guy F. Boyd, Jr., Boyd & Boyd Co., 3541 N. Meridian 
St., Indianapolis 8, Ind.—Indiana, Illinois, Wisconsin, Min- 
nesota, Iowa, Kansas, Missouri, Michigan, Ohio, Kentucky 
and Omaha, Neb. 

William Lamberton, Lamberton Lines, Ltd., 333 Kearny St., 
San Francisco 8, Calif——California, Washington, Oregon, 
Nevada, Arizona, Utah, Colorado, Wyoming, Idaho and Mon- 
tana. 





Hazel-Vinyl Products Expands Facilities 

Ernest Hazel, Jr., has announced a factory expansion pro- 
gram for both divisions of the Hazel-Vinyl Products Co. busi- 
ness—county record books and vinyl stationery products. In 
order to take care of growing demand, the company has taken 
over an additional building, located at 1603 Delmar Blvd., St. 
Louis, Mo. 





Firm Moves from Ashford to Dothan, Ala. 

E. L. Colombe, owner, announces that Dixie Distributors, 
Ashford, Ala., has moved to 118 N. St. Andrews St., Dothan, 
Ala., and will now be known as Southeastern Office Supply 
Co. There is no change in ownership or financial status. 
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Buy all your marking 
devices direct from the 
manutacturer! 





Pes Have you read this new IN oe PADS 





in FREE CATALOG? 
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LOUIS MELIND CO. 

ors, CHICAGO °« 3524 North Clark Street 
han DALLAS * 714 North St. Paul Street 
oply ; LOS ANGELES °« 5254 Alhambra Avenue 
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The following is published by International 
Business Machines Corporation, in accordance 
with the provisions of the Final Judgment entered 
Jan. 25, 1956, in Civil Action No. 72-344, United 
States District Court for the Southern District of 
New York: 


SECTION V 


(a) IBM is hereby enjoined and restrained from 
acquiring any used IBM tabulating or electronic data 
processing machine owned by another person or the 
Service Bureau Corporation hereinafter provided for 
in Section VIII of this Final Judgment otherwise than 
as (1) a trade-in on a purchase of a tabulating or elec- 
tronic data processing machine from IBM or (2) a 
reasonable credit against sums then or thereafter pay- 
able to IBM by a customer. 


(b) IBM is hereby ordered and directed to solicit, 
in the manner specified in the provisions of paragraph 
(c) of this Section V, from dealers in second-hand 
business machines, orders for the purchase of any used 
IBM tabulating or electronic data processing machines 
acquired by IBM pursuant to paragraph (a) of this 
Section V. The price charged by IBM for any sueh 
machine shall not exceed 85% of the price computed 
pursuant to paragraph (c) (1) of Section IV of this 
Final Judgment. 


(c) IBM is hereby ordered and directed: 


(1) within one year after the entry of this Final 
Judgment, and each six months thereafter for a 
period of five years, to cause the provisions of this 
Section V to be published in at least two trade jour- 
nals of general circulation among dealers in second- 


hand business machines; 


(2) commencing one year after the entry of this 
Final Judgment, to furnish at intervals of not more 
than 30 days to all dealers in second-hand business 
machines who shall within the preceding 180 days 
have made written requests therefor, and to at least 
one national trade association of such dealers, a list 
of all tabulating and electronic data processing ma- 
chines acquired by IBM pursuant to paragraph (a) 
of this Section V since the date of the making of 


the last such list, and the prices thereof: and 


(3) to keep all machines listed in the information 
furnished pursuant to subparagraph (c) of this 
Section V available for inspection and purchase by 
one or more of such dealers for a period of 60 days 
after such information shall have been furnished. 
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Paperama Pleases Dennison Officials . . . 





Three top officers of Dennison Mfg. Co. appear pleased over 
the recent Paperama exhibition staged by the company in 
Framingham, Mass. From left: Dana C. Huntington, newly- 
elected president; John S. Keir, newly-elected board chairman; 
and Robert N. Wallis, new vice-president who continues also 
as Dennison’s treasurer. The trio had been elected to the new 
positions at the annual stockholders’ meeting held two days 
earlier. All of Dennison’s main product lines were exhibited at 
the Paperama, which was attended by the company’s 2,500 
employees ——— 


Empire State Travelers Convene 

President E. Thomas Freeman of the Empire State Travel- 
ers Club called a special meeting on Thursday, April 25, at the 
Hotel Lafayette in Buffalo. Among those present, in addition 
to members and the present officers, were Past Presidents Ed- 
ward Goodlett and Jerome McCormick. Martin Murrett, gov- 
ernor of district 2, NSOEA, also was present. 

At this meeting the travelers discussed their plans for the 
regional meeting to be held at the Hotel Sagamore, at Lake 
George, on June 14 and 15 and they decided on their par- 
ticipation and the social activities for which the Empire State 
Travelers Club has come to be so well known. In addition 
to this, president Freeman discussed with the members the 
intensified campaign being conducted in the Travelers Associa- 
tion for an increase in dealer members in NSOEA. 

Carl Swanson was introduced as the editor of the New 
“Empire State-Ments” the new publication of the travelers 
organization. Mr. Swanson had with him a proof copy of the 
first copy of the paper which is to be mailed within the next 
10 days to all traveler members and dealers and manufacturers 
in the area of District 2. From the proofs shown by Mr. Swan- 
son this appears to be one of the most complete and well 
done publications of any of the traveler organizations. 


Clary Announces Top Salesmen 

Winners of the annual nationwide sales competition for 
election to the Producers Club of the Clary Corporation were 
announced by Hugh L. Clary, president of the business ma- 
chine manufacturing corporation. 

The 12 winners, nine’ salesmen and three service department 
men, were taken on an all-expenses-paid vacation to Acapulco, 
Mexico, for a full week at the world famous resort after ren- 
dezvousing in Mexico City April 29. 

Heading the list as No. | salesman of the year for Clary 
is Frank Hollowell of Washington, D. C. and, as the first 
place salesman, Mr. Hollowell repeats his performance of 
the previous vear and remains in office as president of the 
Producers Club. 

[he other salesmen, in order of their final standings are: 
Frank Shonaker, San Diego, Calif.; Peter McCowin, Seattle; 
Albert Barlow, San Francisco; Don Leigh, New York; Donald 
Youngs, Chicago; Oscar Kraus, Seattle; Sidney Wexler, Phila- 
delphia, and Vincent Petersen, Phoenix, Ariz. 

No. 1 service man in the competition was Walter Pere- 
pechko of Chicago, followed closely by another Chicago man, 
Richard Armstrong, and Ted Peterson of Los Angeles. 

As leader of the service men, Mr. Perepechko will be 1957 
vice-president of the Producers Club 
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. @..... 
USINESS Cases 














INCREASE YOUR BUSINESS CASE SALES 50%! 


Choose DOPP — The Most Complete Line On The Market 
And Get This Tested DOPP Display Rack 
That Really Moves Merchandise! 


What do you look for in a business case line? If 
you want the largest selection—fullest mark-up 
—finest quality in the leather goods field, then 
DOPP is your answer. All DOPP cases are pre- 
sold the year around in the nation’s leading 
National Magazines. 


Nationally Advertised .. . 


In TIME, ESQUIRE, 
NEW YORKER, HOLIDAY, 
COSMOPOLITAN 
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And nothing sells business cases like this DOPP 
display rack that’s piling up sales records from 
coast to coast—turns your stock over faster —fits 
in the smallest possible floor space. Write for full 
details today. 


CHARLES DOPPELT & CO., INC. 
2024 S. WABASH AVE. . CHICAGO 16, ILL. 


Showrooms: New York—389 Fifth Ave. 
Los Angeles—712 S. Olive St 





No other PAPER CUTTER 
for the office 


SHEET 
PROTECTORS 



















































is built 
rer to sell so iow! OFFICE 
or an j DUPLICATING 
' : — ————— | + +~7~3=SOCY| *'| *MAdrD~E ° 
3-Ring Binders The new Mx ey Se «90 
y ICHAEL Perfect for mimeo 
e PAPER CUTTERS are of i pede ; 
METAL EYE- i bh roc j spirit duplicating and 
a eavy steel con- j multilith departments 
\, LETS an ex struction for long life. he | in offices, industrial 
\ clusive Amfile The lever is properl organizations, banks, 
\ _IS properly . 
O} feature balanced for easy cut- insurance companies, 
\ ting. After each cut small printers and off- 
7 when lever is returned, pol are. Pw sang 
0” They glamorize pro- it is automatically P eseaene: 
\ posals, price lists, testi- ane with safety 
\ monial letters, any let- ~~ i 
§ ter-size papers. Hold : pinoy Amines fers: 
Ne , ily moves forward and 
Pa) presentation material back. Cutting table has 
oO flat, free from dirt and a permanent rule so 
. smudges that the back gauge 
S Q ° » cet f 
Each Protector comes on be set for any 
with a black mount, : 











all punched to fit binders. A one-inch ring binder ac- 


commodates up to 25 protectors Available with or 
without metal eyelets. 

Made of heavy-gauge non-inflammable acetate, .005 
thickness, and are easily cleaned by wiping with a cloth. 


IZES: 
8%", 14° and 2012” 


Mic ‘hael IW AAL 


Packed 25 to box, 250 to shipping carton. 





He Write for prices and dealer discounts 
FIL 2 
apr AMBERG FILE & INDEX CO. 





Kankakee, Ill. 145 WEST 45th STREET @© NEW YORK 36, N. Y. 











PROFITUNITY INTERCHANGEABLE 
aa PLASTIC NAMEPLATES 


N W = OOo Beautiful, dignified, permanent, personalized, all Acme plastic name plates 
E FIREPR F 1 drawer files on are interchangeable . . . can be changed instantly with new name inserts weis’ 

i — make changes to suit your requirements. Illustrated are the popular models. 
saaeancas hp cate age — = oye All orders printed gold on black, unless otherwise spe fied 













No. 600, desk type, gray, 2 
No. 60!, brown, size i% 


by 6% 


No. 602, transpar- 
ent door style game § 50 
plate, size 2” 


10”, name on black 
background 


No. 603, trans- 
parent easel § 00 
type name plate 
for desk, A ag 


a 
Overall black soe 
Height on eroaee 
Stand 30” 


No. 4, desk 
~ ge: $ 00 
can be read from 


both sides, size 
2” by 10”, black 
background’ 


No. 605, wall 
style name, $5 00 


can be read 





S&S 


Equipped with YALE pin tumbler key lock 
Inside drawer specifications 





Model 501-L — Lettersize Model 501 LF Legal Size sheet "as 
Length — 26” Length — 26” 2” by 10”, 
Width — 12,” Width — 15%,” black back- 
ee a Se <n New name inserts can be — 
Furnace tested for one hour at 1700 F. Has the Class C One ordered as required at rea- 
Hour label of the N. Amer. Safe Ass'n. Full 15/6” wall of ap- sonable prices. Prompt delivery . .. order your requirements 
proved insulation. today. 


MIDWESTERN MANUFACTURING CORP. ACME JOBBING CO. 


indianapolis 4, Indiana f 
“Safety is our Business” 406-408 North Van Buren St. ° Green Bay, Wis. 
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Dates to Remember 
1957 CONVENTIONS 


June 2-5. Stationery & Office Equipment Guild of Canada, 
Inc.; at Edmonton, Alta., Canada. Fred Smart, secretary man- 
ager, Room 1029, 159 Bay St., Toronto 1, Canada. 

June 30-July 3. National Office Machine Dealers Ass'n. Wil- 
liam Penn Hotel, Pittsburgh, Pa. Harold W. Mann, executive 
secretary, 1542 Hillhurst Ave., Los Angeles 27, Calif. 
September 28-October 2. National Stationery & Office Equip- 
ment Ass’n. Conrad Hilton Hotel, Chicago. Paul E. Burbank, 
executive vice-president, 740 Investment Bldg., Washington 5, 
D.C, 

October 26-29. First Annual Eastern Commercial Stationery 
Show, New York Trade Show Building, 500 Eighth Ave., New 
York City. Stationers Association of New York—Metropolitan 
Travelers Club. 

October 28-November 1. National Business Show. New York 
Coliseum, New York City. 


REGIONAL DATES 


Region 

12 Hotel Awahnee, Yosemite, Calif. May 27, 28 
7 Hotel Savery, Des Moines, Iowa June 3, 4 
13 Grossinger Country Club, Ferndale, N. Y. — June 10, 11 


Hotel Sagamore, Lake George, Bolton Landing, N. Y. 
June 14, 15 
June 27, 28, 29 
June 30, July 1, 2 


1 Hotel Griswold, Groton, Conn. 
3 Claridge Hotel, Atlantic City, N. J. 


Cole Typewriter Moves in Syracuse, N.Y. 

Eldredge Cole, Cole Typewriter, Syracuse, N.Y., an- 
nounced moving of his firm to a new location at 235 W. 
Water St. The firm has been in the downtown Syracuse area 
for the past eight years —-GET 


clesigon 
is a many splendored thing 


Combine this with metal construction at its finest 
and you have the ULTIMATE in modern styling. 


Deep, molded foam rubber cushions provide lux- 
urious seating. Smart, new TRILOK fabrics, 
top-grain leathers and Naugahyde offer a vast 
choice of combinations with beautiful enamel fin- 
ishes to please the most discriminating decorator. 







VAULT DOORS 
by 


R.C.Allen Guardsman 







Single and double vault 
doors sold direct to 
dealers. Underwriters 
Labels for 14-1-2-4-6 
hours. 


R. C. Allen also has a 
full line of Safes and 
Insulated Files. Single 
and double door safes, 
money chests and bank 
equipment. Available 
with A, B, C -T-20 
Underwriters Labels. 


Write for catalog today. 





Illustrated: 
#7832-6 






SAFE and FILE DIVISION 


R.C.Allen Business Machines, Inc. 


680 Front Ave., N.W. Grand Rapids, Mich. 


of the os & group 


from the Nielsen Heritage 














Westin- Nielsen 


CORPORATION 


149 South Wabasha Street 
SAINT PAUL 7, MINNESOTA 
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(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 











(manuractureRs SINCE 1932 








Granted April 2, 1957 

2 rr 068. Visible Index Devices. Russel! [ h, W yt é gnor 
t A n Crozet, Va 

2-787 084 ene Pad and Pencil Holder. Alphe WwW. La hilt W 


a faniversary a quarter century shi 
in the manufacture of 
“e\ 
or 8: e@) 








2,708,110 


“QUALITY” 
STEEL SHELVING and SHOP EQUIPMENT 

















( = S ” 
ORS 
2,788,111 
; 1,789,675 
Write for LATEST CATALOG 2 | 
PRICE LIST AND DEALER'S DISCOUNT 2,709,876 
2,787,357. Mechanism for Winding Paper Tapes in - renga by writers Cal- 
culating and Other Machines. Jean Segui, Vin t France, ¢ Societe 
Neiman Steel Equipment Co., Inc. Anonyme dite type Grandjean, Paris nce 


AND VENANGO STS., PHILA. 34, PA ‘ 
Granted April 9, 1957 


2,787,804. Caster Bearing Seal and Damper ence B. Noelting and John A 





This unique new Regency Catalogue. 


features 





Ws 
2. Cr ln, Ce 





c hearey S xz £ 
VENE Tian Lorine, 
\ RL Soy 3 
€ tte 74 
OREN Ting a BG 44, wr 
* S 
new “Me, gy 
ee P?- > 
° e PLE Mis, , A Loy, 
striking ond MR 
* J / (O; . >) 
. W and fe 
faces . vite -” ug Kton 
cad Tp - 
£3. ‘Chu, , 
. . i " Oc 
Regency’s exclusive and revolutionary new process offers Mp, and M,. — “ Me ric 
superior Heliograving* with all these advantages: So OO 
*(not to be confused with engraving ‘ Se R W, : 
. lh, a ™— sy rylo, d 
® greater sharpness and clarity of letters "and I. ¢ 
e new effects with superimposed and angled letters “amMuel [}). 5 
@ joined letters in the most favored scripts Hr ms "A5Qu, ey Fong 
@ speedier production for prompt delivery " Chom, 
° . ‘ . . s 2. 
e superior craftsmanship at an amazingly low price OnDOn 1 irry Nics 
x? = {7 i 5 


FREE: Completely New Flower Wedding Line Catalogue features:— 
exclusive new scripts ® wide selection of ever-popular styles ® postpaid 
shipment within two days of order ® /jhera]l discount 


For your FREE copy of the new Flower Wedding Line Catalogue, address your request on your business letterhead to: 


REGENCY THERMOGRAPHERS, 28 West 23 Street, New York 10, N. Y. 
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Porsonaliged Labels 


SELL FAST FROM DISPLAY! 









NO WATER— 
NO LICKING! 


Neat, ready-to- 
stick labels on 
liner tape in 
“pop-up” boxes! 









PERSONA LABELS 


Personalize everything! Envelopes, letters, books, camp- 
ing equipment, tools, etc., etc.! Three-line imprint, blue 
on white, die-cut pressure-sensitive label. Rapid service! 
YEAR-ROUND SELLER..300 labels retail $200 


(normal discount applies) 






SPECIAL OFFER 


@ FREE color counter card 












@ FREE supply (50) postage-free 
postal order cards 


HALF PRICE (retail) on your lab- 
els! We'll send you a regular 

| $2 box of “Persona Labels”, 
| imprinted to your order, for 
only $1.00! ORDER KIT NOW! 








RED-D TAPE & LABEL DIV. mark ‘andy, inc. 


145 Grand Ave. St. Louis 22, Mo. 











ONLY The ‘Precise’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


Patented Finger Tip Controlled Paper Guide 
Finest Steel Blades, Carefully Ground 

Two White Scales on Black Background 

Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 

You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black o——- 


background speed accuracy and m. ptt Re 
measuring time. Models 5, 6 a iw. 4—124," Biede | 
7 have special safety spring. No. S—151;"—Slede | 

= “ise” i , No. 6—1 «, le | 
The “Precise” is a steady seller se ole | 


wherever displayed. ~ 
Prompt Delivery — Order Your Needs Today! 
AMERICAN PHOTO LABORATORIES 





Any Cord Inserted Inte Plastic “SELF-INDEXER™ 
AICO’S Transparent... (shown above), becomes... 








2511 W. MOFFAT ST. Dept. A CHICAGO 47, ILL. 
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An Index Guide 


At Guide Height | 
USERS OF CARD FILES Buy On Sight! 
The Demand Is Tremendous! 


It takes only seconds for you to show your prospect 
how to make an Index Guide out of any card in his file. 
Just slip one of his cards into the double lip at the 
top and into the bottom slot of 


Nationally Adver- the Self-Indexer and the Com. 


tised In bination becomes an Index 
Management Meth- Guide at Guide Height. Elimi- 
ods nates bulky Guides, Typing 
Office Management Titles, etc. Tou transparent 
The Office Magazine Plastic, lasts indefinitely. In 4 


Today's Secretary sizes, incl. Tabulating. 


and others. FREE: Write today for free sample, 
¢ literature and price list! Or 
send Sample Order for Box 

of 50. 
44-16 23rd St., Long Island City 1, N.Y. 
426 S$. Clinton Street, Chicago 7, Ill. 


— ED 


INDEXES 





“4 m2 04 
it | 


PERMANENTLY 
ON ANY SURFACE 


Needed — in every HOME, OFFICE, 
SCHOOL, CLUB and INDUSTRY — for 101 
uses! Does every marking job easier and bet- 
ter. Never clogs. Specially suited to COLOR 
CODING. Unbreakable, leak-proof body is 
color-matched to ink. 

Surpasses every pen of its type ever made—Low re- 
tail price plus big dealer's discount adds up to high 
volume profits for you. 






















FREE 

FREE COUNTER DISPLAY DEMONSTRATOR DISPLAY 

(te hold 10 of your pens) with l-gross order. 
with Ve-gross order. 


Cash in on this whirlwind success . 





. . ORDER NOW! 
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MOWAWA ss 


Quality Papers at 
Competitive Prices! 


The Stationer’s Complete Line 





* Scratch Pads 

* Ruled Pads 

* Legal Pads 

* Add Rolls 

* Steno Books 

* Mimeo Bond 

* Duplicator Bond 
* Typewriter Bond 
* Second Sheets 

* School Supplies 





Special Quotations on 
Board of Education 
Requirements. 

Send for Price List Today! 





MOHAWK TABLET COMPANY 
Main Office—1703 East End Ave., Chicago Heights, III. 
Branch—3200 Main Street, Dallas, Tex. 


SOOO ae) 










.. «another GOOD SELLER | 
from GOODFREND 

)\ 

) 

/) 

/) 





ALL-STEEL 
PERSONAL 
CHECK FILE : 

No. 57 : 


Saha es the QUALITY line 

@ Handy... Compact 

@ Holds up to 5 years of canceled checks 

@ Complete with 12 monthly index separators for easy refer- 


~— 


ence () 
@ Smart scratch-resistant baked enamel finish ) 
@ "E-Z Slide" steel follower block " 
FREE — complete illlustrated catalog. Write for yours TODAY! /) 
/) 
(O0DFRE ND 
Manufacturing Corporation { 
Manufacturers of Steel Specialties 

1846 W. CARROLL AVENUE, CHICAGO 12, ILL. 
Phone CH 3-3361 , 
a 
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THE NEW impPrRoOvVED 


COPY-RIGHT Copyholder 






es 


for over 30 
yeors the 
““mostwanted"™ 
_ copyholder... 

now manufac- 
; tured by Curtis- 
Young Corpo- 
ration. 


: 
- 
* 













i ather 
. ae seoreenapens up line 
pags at a time -- _ velvet 
brake lowers copy: 
° Patented Knee-Action 
Gripper: seo any 
securely: 
° rrned-Page Clamp, holds 
back finished pages: ’ 
e Fastens Firmly to any ly 


| qui 






ight 





pewriter, 











2 BOR wee eek's Rcmmeel a aol © Manel. 
Carbens Ribbon: 
* Cable: CURTYOUNG 






Copyholder 
110 West 18th Street * New York 11, N.Y 


Duplicating Supplies - 











Markwell Premium 
Quality Office Staplers 
— designed, styled 


Here is the 


NEW LOOK 
._ that will bring Markwell 
Dealers increased sales 


2 —— 


» Markwell Office Staplers now furnished 
complete with Staples 


and priced for every 
stapling need 


» New lower Dealer prices on Markwell Staples 


» New lower Consumer prices on Markwell Staples 


"> New and exciting Sales Aids 


WTWlaTuwsell 


200 HUDSON ST 


NEW YORK 

















r¢ 


d 
Y 


‘57 





¢ NM 
Q 80 o 
38 88] 
88 944 
89 02 
39 026. | 


Granted Apri 
89,561 
189, 562 é 
789 675 Tyt 
29 476 Ty 
29 & 
39 81 Aut 
9876 


—— 


\ 3 
\ s 
\ 


\ 


nery Advancing Mechanism for a Writing 


23 


g 


ta Accumulator 


Form Stop Attachment for Add 


ng Attachment for Typewrite 


for Typewriters and like Printina 


She ath 


Ribbon 


Retractable Casters 


Facilitating Insertion 
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Separator. R 
or like 


Machine Carriage T 
‘ f Weert Nethe 
Itlustration 


ng Ribbon. Richard W 


y Makes Sales GROW — Automatically 





Ribbon Supply for Typewriters 


Register. Herma 


Drawer Lock Construction f 


Itlustration 


wD ete. 


TILT-O-MATIC 


Five sizes for all stend- 
ord register ond 
book forms. 


sales 





“MATIC” products by... 


POSTING EQUIPMENT Corporation 
Buffalo 13, N. Y. 


1026 Niagara Street, 
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Indicator Y 
for Pressure Sensitive Tape ege 
F ge Illustration 
Filing, Transfer, Storage or the Like. Hans W. Reg 


y Devices. Horace 


P req 
rack or Guide. Herman He 


ver 


DUO-MATIC 


POSTING TRAYS AND 
STANDS 

. Tray models 
for sheet sizes from 7” 
s 80" & teu. oe 
Stands available in; skel- 
eton, fully enclosed or 
with Filing Drawer. 





HANDI-MATIC 


sograph Machine 


Illustration 


Envelopes 


or Insulated Filing Cabinets 
Oh 0 ass nor 


Ideal housing for writing 
boord ond machine ac- 
counting records requir- 
ing small capacity con- 
tainers. Capacity 3” in 
7 sheet sizes 61/2” x 9.” 
to 17” x 12”. 2” Capacity 
in 11% x 11” ond 12” x 
12’ 


























V to a desk” 


speeds efficiency—ups morale 
BOSTON CHAMPION 


PORTABLE PENCIL SHARPENER 


now in decorative green, blue, sand-tone, and 
aray colors 


sharpen pencils at desk— fast—no 
more sharpener searches 

saves much more in time and effici- 
ency than actual cost in brief period 
a low-cost quality item that helps 
desk workers feel more important 


Send for free comprehensive report on sharp- 


eners, Booklet P. 


Cc. HOWARD 


HUNT 


PEN CO., Camden 1, N.J. 











PORTA-MATIC 


Trays available in 12”, 
144,", 18”, and 23%,” 
lengths and ten widths 
from 5” to 17”. Light- 
Portable 


V-MATIC Tray 


boord ond machine 
counting records 


sizes. 





Ideal housing for writing 


requir- 
ing small capacity. Eight 


With the P.E.C. line you 

can satisfy the SPE 4 
CIFIC 
your 
their complete satisfac 
tion builds repeat busi 
ness AUTOMATICALLY 
See the 
of 





requirements of 


customers and 


complete line 


POSTING EQUIPMENT 


with the automatic fea 


tures, attractive ap 
rel-teleelsla Me lalo Mat le lol te) 
ac- construction that 


your 


will 
make sales 


GROW 


PEC ALSO OFFERS A 
COMPLETE NE f 
NDEXES TO Fi’ 
TRAYS 











ST Top Sealed 


INDEX 
GUIDES 


INA New HANDY 


SELF-SELECTION 
DISPENSER 


Both sides of these index 
guides are plastic sealed 
across the entire top 
“At the points of 
greatest wear.’’ 


SM 





A 7 Attagie 
” 1-3, Or 
'~ MONTHLY 
PRESS a0aRn, 
Or SKiSTo. 








3 SIZES“ 


. ¥3".6 x4".8" x5 





AVAILABLE.. 


in pressboard and 
bristol in sizes 5 x 
Bevan 4..- ER 
5inAtoZ...1 
to31...monthly. 


LET THE 
DISPENSERS 
DO YOUR SELLING JOB! 


Each dispenser contains 6 sets of guides. Each set individu- 
ally wrapped in cellophane. 3 color display is furnished 
with each minimum order of 2 boxes. 

See our price list for full information or write us, 


THE SMEAD MANUFACTURING CO. 


HASTINGS, MINN. - LOGAN, OHIO 











The thing that’s farthest from his mind 


Guest Book 





Maurice Joslin, chairman and managing director, National 
Newsagent, Bookseller & Stationer, London, England, made 
the day pleasant on April 4 by dropping in for a visit. Despite 
heavy demands on his time, which include direction of the 
annual Stationery and Book Trades Fair as well as publishing 
the journal he edited for 19 years, Mr. Joslin manages to 
shake responsibilities for about two months every other year 
for a sojourn in the United States. This year his itinerary 
included New York, Boston, Cleveland, Chicago, Los Angeles, 
San Francisco, Kansas City, Washington and Philadelphia, as 
well as Montreal and Toronto in Canada. 


The firm of Uchida Yoko Co., Ltd., of Osaka, Tokyo and 
Yokohama, Japan, was well represented in the offices of this 
Journal on April 10. Kenmin Uchida, president; Tadamori 
Hisata, chairman of the board; H. Taira, of the export depart- 
ment, and H. Kawamura, of the Yokohama office, stopped for a 
visit on the way to New York where they planned to attend the 
World Trade Fair at the Coliseum. Mr. Uchida had visited 
with a member of our organization five years before. Mr. 
laira was on his third trip to the United States. The company 
manufactures office specialties and functions likewise as a 
wholesaler but does not’sell at retail. The four visitors entered 
the United States at San Francisco from where they flew to 
Chicago. They planned next to stop at Detroit and to spend 
two weeks in New York. Leaving the United States, their 
schedule included England, Holland, Belgium, France, West 
Germany, Switzerland and Italy in Europe, then Cairo and 
India, from where they are to fly to Japan. While in Chicago 
they were shown through two Horder stores and had a visit 
with Harold W. Jacobsen, president. They were keenly in- 
terested in American selling methods as applied to office sup- 
plies and equipment, relations between manufacturers, jobbers 
and dealers and general merchandising practices. 





Gummed Reinforcements 
Index Divider Sets 
Transparent Index Tabs 
Cloth Index Tabs 
Gummed Labels, Stars 
Dots, Lettersets 
PRES-a-ply Labels 
Paper Fasteners 
Mending Tape 
Scotch Tape 
Crepe Paper 
Crepe Streamers 
Gummed Crepe Paper 
Colored Gummed Paper 


Decorative Seals and Cut-outs 


should be uppermost in yours 8 } Craft and Decorating Idea Books 


SCHOOL SUPPLIES 


Stock and display Dennison School Supplies. 
They mean steady sales and steady profits. 


202 


Dennison 


FRAMINGHAM, MASSACHUSETTS 
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Vou can 


BE HEADQUARTERS 


for 


EQUIPTO SHELVING 
dy 


Equipto Steel Shelving is made in 
4 distinct types to suit the varied 
demands of offices, stores, schools, 
factories, etc. It comes in stud, 
clip, sliding shelf, or nut and bolt 
types in all standard sizes. Shelves 
are instantly adjustable. Units may 
be moved from center of assem- 
bly. Dividers, panels, labelholders, 
bin fronts, and drawer sections 
may be added or rearranged any- 
time. All shelving units are rug- 
gedly constructed for long service 
life and greater shelf capacity. Im- 
mediately available from stock. 
Write today for catalog on this 
fast moving line for resale. 


EQUIPTO SELLS ONLY THROUGH 
DISTRIBUTORS — NEVER DIRECT! 


Aurora, Illinois 





¢ 
a 


Stee! Shelving . . . Parts Bins . . . Drawer Units ... Carts .. 
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610 Prairie Avenue 






— PP 


——<—--s-=s6= 





het 


. Work Benches 


Fi i WILLA lini /iyy 













Why not 
build for 


AUTOMATIC 
RE-ORDERS7? 


A lot of your items are one-time sales. But if 
your customers are using a system, reorders 
become automatic. That's the beauty of the 
ACCO system of filing. You sell a 
group of related items—Acco Fas- 
teners, Accobind Folders, Accopress 
Binders, Acco Punches—and repeat 
orders come in regularly, in quantity, 
without further effort. 































Acco is advertising nationally to help you 
sell the Acco system and Acco products. 
Show your customers Acco’s advantages and ee 
you'll get better volume, better turnover, : 
better profits! 


ACCO PRODUCTS 
A Division of NATSER Corporation 
OGDENSBURG, NEW YORK 
In Canada: 
Acco Canadian Co., Ltd. 







Ss Copycat SEZ. 


THE MONEY TODAY [IS IN 


OFFICE PHOTOCOPYING MACHINES 


...and COPYCAT is your PROFIT-MAKER! 


More PLUS Features for Less than 
any Comparable Machine! 


CopyCat is the only Portable Photocopying ma- 
chine which has the exclusive GreenRay® feature 
producing legally permanent brilliant Black & 
White copies in less than 30 seconds from any 
original . .. in any light! 

EXTRAI There’s a tremendous profit bonus in the 
repeat Paper and Supply business. Franchised 
CopyCat dealers say “there’s nothing like it,” so 
why don’t you find out more about the profit 
potential in CopyCat Photocopying mo- 

chines... easy to sell and easy fo use. 
SIMPLIFIED 


ONE DIAL 
OPERATION 





























— 
+ COPYCAT CORP. ¢ 41 Union Sq., W. New York 3,6. ¥. 
8 Yes! We are interested in CopyCat. Please send complete information . 
: and details on Franchise Arrangements. ‘ 
& NAME oe : 
{ADDRESS r 
a City BONE.......... SOT. cating <e 
basen eseesesseseusssesesasessesesoussond 








Le Salle Top Qualbty 


ASH TRAYS — SMOKERS — COSTUMERS 
METAL — WOOD — TRADITIONAL — 
MODERN 









A BUSINESSLIKE 
APPROACH TO YOUR 
MARKING PROBLEMS! 


The dealer ‘Wants and 
Gets a Greater Profit 

Yield”, with the Finest 
Products made today! 


“THE CROWN LINE!” 






Costumers in Satin Chrome, Grey, Tan. 


Smokers — Ash Trays in Walnut, Brass, 
Bronze, Anodized Aluminum, Chrome and 
Popular Colors. 






Write for Illustrated Catalog. 






No. 





























Model illus- 
trated—No 






Other Metal 


Snuffer Type } Smokers with ; 
Fool-proof Glass Liners endear = 
mechanism or Safety Grass Mandie 
guaranteed Screen Tops. and Fer- 

for life i Some with “rule. Others 

of Smoker. If “BEADED” with Brass 
Heavily Posts some Screen and 
Weighted TAPERED Metal Liners. 
Base. Posts. Some in tradi- 


tional design. 





Crown Daters guaranteed 
to outlast competitively 
priced stamps in today’s 
market. Write for 
information and full 
particulars! 


R. A. STEWART AND COMPANY, INC. 


80 Duane Street * New York 7, New York a f? S 
Z x5 4 7 Lh, 


2216 N. CLYBOURN AVENUE CHICAGO 14, iLL. 








No. 320 
No. 135X 











ee 














IMMEDIATE SHIPMENT 





BAY PARTS BIN No. B615 


o 3 W212" BD. x Be i 
* Three bins 12” W. x 41/2” H 
e Four bins 18% W. x 6” H 
¢ Four bins 18” W. x 9” H 


* Seventeen 2” W. bins with 
14/2” H. dividers and 1” H 





bin front 
e Seventy-two 2” WW. sloping 
bins with shelf flanges turned 
up and with 1-3/16” H 
dividers —= 
e Six drawers (57/2" W x 
“us| | PAPER PUNC 
vith two dividers adjustable 
ym 1” centers 
e Back stops on drawers pre- 
vent accidental dropping Simplest, surest paper punch made. Punches all 
e Shelf dividers adjustable on . . P 
1” centers 3 holes for 3-ring binder sheets at a single squeeze. 
* Shelves adjustable on 112” No adjustments to make, no gauges to set, no 
enters 
© Handle and label holder on places to mark. Just insert sheets and squeeze! 
eR: Ga: Gree Accurate and trouble-free. Weighs less than 16 
PRICES F. O. B. FACTORY * Continuous label holder on . 
OR WAREHOUSE front of each shelf ounces; fits brief case or desk drawer. $4.00 list. 
PHILADELPHIA e Flanges on flat shelves turned 
e down Order from your Wholesaler 
* Baked green finish 
COMPLETE CATALOG AND © Shipped set up, one in a MODEL 3... Punches 3 holes 
PRICE LIST ON REQUEST carton ep negpe perpen a oem 
bd jy" from back binding edge — 
PHONE: BAldwin 9-13805 $65.74 standard spacing 11" x 8%" sheets. 








NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


BAY PRODUCTS INC. 


WESTERN REPRESENTATIVE-HARRY HENKEL ASSOCIATES 
Western Merchandise Mart, 1355 Market St., San Francisco 





1621 W. Indiana Ave. Philadelphia 32, Pa. 
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Canadian News 









Our Industry Across the Border 
By Special Correspondence 


faster filing 
easier finding 


The 24th annual meeting of the Stationery & Office Equip- for 
ment Guild of Canada, Inc., will get underway at Edmonton, 
Alta., June 2 with a meeting of directors of the association, and 
fo:lowed by a reception at the Macdonald hotel. Hosts are 
members of Edmonton Stationers’ Association. Next year the 
Canadian Guild inaugurates a new policy of conventions com- 
bined with product exhibitions. They will be alternately held in 
Toronto and Montreal. 

Regionals’ conferences, similar to those operated by the efe Md 
National Stationery & Office Equipment Association through- Pp R [ TAB | ing SUpp 1es 

.. 


out the U.S., are being planned for eastern and western Cana- 
7 





da areas. 

At the Guild’s Edmonton meeting this month, the Monday 
morning (June 3) business session will have Mayor William R. 
Hawerlak extending greetings to delegates. Guild president 
Arthur G. Lancaster, Toronto, will report on the progress of 
the association during the past year, as will Guild secretary- 
manager Fred R. Smart, Toronto. 

Monday afternoon will have divisional conferences of re- 
tailers, suppliers and the field division. Participating on dealer 
panels will be Fred Leaver, Sarnia, Ont.; Fred Rogers, Ed- 
monton; William Kaiser, Calgary, Alta; George Butcher, Win- 
nipeg; Jack Overholt, Vancouver; Fenton Sharp, Edmonton; 
Jack Cloke, Hamilton, Ont.; Mrs. Mary Lewis, Calgary; W. 
G. Webster, Woodstock, Ont. On suppliers’ panels: Jack R. 
Chipman, R. E. Fugler, William H. Smith, ail of Toronto; 







Norman Brown, St. Johns, Que.; B. Jonas, Toronto; James Barkley Tab File Guides featuring Magnified Visibility can 

Preston, Stratford, Ont.; Arthur Durrant, Montreal; G. E. help you increase dollar volume and profits per sale. 

Laughlin, Guelph, Ont.; and Clyde Everett, Goderich, Ont. Display them prominently on your counter, in your windows 
The field division meeting will be chaired by Walter Craig, —they sell themselves. Write for illustrated literature. 


Winnipeg, and is to feature the report of the retiring division 
president, Harold Norman, Toronto. Cc. L. BARKLEY & CO. 


Tuesday’s morning business session will have an industry 1220 W. VAN BUREN STREET - CHICAGO 7 ILLINOIS 
clinic, chaired by Lordly W. Jones, Hamilton, Ont. Retailer , 


| FOR COMFORT 


AND QUIET GOOD LOOKS 
THE "FP @ O sRovup 


BY JASPER CHAIR COMPANY 













lf your taste runs to conservative contemporary 
design, you'll like the 720 Group. These 

ss are chairs with a look of solid comfort 
about them, chairs that invite you to sit down and relax. Built 
with care to take the hard knocks of many years service. 


gi THE RIGHT CHAIR AT THE RIGHT PRICE 
JASPER CHAIR COMPANY, JASPER, INDIANA 


NUMBER 721 GUEST CHAIR 
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panelists will be Dorothy Douglas, Port Arthur, Ont.; Karl 
HASCO means... .. Warwick, Vancouver; suppliers: D. R. Berry, Toronto; Jack 
Powell, London, Ont.; T. G. Hanson, Cobourg, Ont. They 
BIG STAND VALUES —_ BUDGET PRICED are to discuss these subjects: What methods are effective in 
introducing new products? Is pre-pricing of merchandise by 
the supplier desirable? Are there advantages in having dealer- 
imprinted merchandise? 
Tuesday luncheon will have Jack Overholt, Vancouver, as 
chairman. Guest speaker will be Abe W. Miller, QC, member 
TOPPER Alberta Legislative Assembly. His topic: “I AM MY BROTH- 
ER’S KEEPER,” That afternoon delegates are to tour a por- 
tion of the rich oil fields surrounding the convention city, 
ending up the day at the Hillcrest Club for a western barbe- 
cue dinner and square dancing. 
BRAND Final convention day, Wednesday, June 5, has a general 
business session with the Guild president as chairman. A re- 
No. 1900 port on the Guild public relations committee will be pre- 
4 sented by Jack R. Chipman, Toronto, and a presentation is to 
“€ be made by the Canadian Petroleum Association titled: “The 
$13.25 Magic Barrell.” In the afternoon, a meeting of the newly- 
elected board of directors of the Guild will be held and in the 
Retail evening, the annual banquet with the new Guild president 
presiding. 
Complete coverage of the Guild convention will be car- 
ried in a forthcoming issue of OFFICE APPLIANCES. 
@ Enamel! finish ° i 
@ Top sixes 16” x 18” — leaves 8” x 16” Appointment of W. J. McArthur as British Columbia divi- 
.e binging ger sion manager has been announced by R. M. Kent, general 
@ 2 locking casters manager, Dictaphone Corp. Ltd., Toronto. Mr. McArthur 
> ao sara fags <= sereteh proof surface now makes Vancouver his headquarters and his move there 
@ Ideal stand for rental purpose follows branch management activity for the company in Lon- 
SEE the HASCO STAND LINE in PITTSBURG — don, Ont. 
June 30 — July 3 — NOMDA + 
Write for complete details Acco Canadian Co., Ltd., Toronto, has appointed Benoit 
hy S 7 E G FE R C O (Ben) Courchesne to represent the firm in Quebec Province 
. a. . and the Maritime Provinces. He will operate out of Montreal, 
308 SOUTH FOURTH ST. ST. LOUIS 2, MO. reports Acco’s Douglas K. Chapman. 
* 
Fire breaking out in an elevator shaft caused an estimated 















URABLE “STEEL OFFICE EQUIPMENT 
IMPROVED LINE - FIRST IN THE LOW PRICED FIELD 


PRIME STEEL * ELECTRICALLY WELDED * NYLON ROLLERS * COMPRESSOR FOLLOW BLOCKS 
ALUMINUM PULLS « PERMANIZED BAKED ENAMEL FINISH 



















==] FAST SELLING! 

«= SPACE SAVER! 

=—~| MODERN ISLAND BASE 

| SALESMAN'S DESK 
uy Linoleum top (40”x2542”) 


EXECUTIVE STEEL DESKS 
& SECTIONAL DESKS 
FILING CABINETS 
BOOKCASES —— q : B.-t.,-™ 
SECTIONAL BOOKCASES “SY NEW! PRICED TO SELL! 
ROLLER FILES EXECUTIVE CONFERENCE DESK upenen ' 
TELEPHONE CABINETS pusink Gan, Fy Bog - - be Paar Ri wad 
SPECIALTY CABINETS ECUTIVE DESK | 


Linoleum top (50”x24 m) i ee: ee 
Desert sage, of 


mist green, grey = 
















TERRIFIC BUY! 
MODERN SALES DESK 
OVERHANG TOP 


Linoleum top (53”x2542”) 
Desert sage, mist green, grey 


WRITE FOR ILLUSTRATED CATALOG #36 AND DEALER PRICE LIST. 


TT: METAL PRODUCTS co. 


38-42 REVIEW AVE., LONG ISLAND CITY 1, N.Y. - RA 9-3580 PROMPT SHIPMENT 
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~ & Cabinets Carefully 
Packed in Individy al 
DURA ABLE" Cartons 
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for 
e Units from 7 to 10 openings — 
S Y S i E M a t | . WITH DOORS — and without! 


Correspondence and Legal Sizes. 


profits a [” ai” ” 18 | Notionolly Advertised 






A Complete Line! 


‘hl 12 ae: 


on the Pages of 





feature America’s outstanding 











Space Saving Filing System 















































“THE SYSTEM THAT 











MAKES SHELF FILING PRACTICAL!” 














WRITE for Catalog & Full Details of the 













Visi-Shelf Dealer Promotion! 






VISI-SHELF FILE, rie 225 Broadway, New York 7, 








SOFA 1075 





5 


NO. 450 AC 


CRAFTSMANSHIP 


Styled for perfect harmony with modern decor. Fashioned 
Exemplified for luxurious wear. Customed for lasting comfort and 


pleasure. Priced for every buyers purse. These are the 


factors which make BRIGHT creations a joy and satis- 


by faction to every one who buys. In a large selection of 

genuine leather and Elastic Naugahyde and a wide range 

BRIGHT of styles you will find just what you want for every 
customer. 







WRITE FOR THE BRIGHT CATALOG TODAY! 
545 W. 34th ST. NEW YORK 1, N.Y. 


NO. 90 EXECUTIVE 
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A proven way 
$ to accumulate 


$ money 


STEEDS <7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 














COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller’s Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 













COIN WRAPPERS 
Old Style * Rainbow * Automatic * Duzitall 
Kwartet * Tubular * Gunshell 
BILL STRAPS 
Federal * Colored * 
a 


Banding 


Write for Information! 






THE C. L. DOWNEY CO HANNIBAL, MO. 





“Old Faithful’ 








Allen’s been faithful, too—since 1920 

Our time-tested products are also faithful 
profit-producers for you—made for every 
purse and every purpose. Boxed under our 
brand name or yours. Write today or phone 
BEekman 3-2255 for prompt sample service 
and quotations on our complete line. 







BE 
pd 
= 
4 
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INKED RIBBONS 


_ ALLEN & COMPANY 


an MANUFACTURERS 
Fanon OF DIXON CARBON & RIBBON CORP. 
_ ¥9-13 VANDEWATER ST, NEW YORK 38, N. ¥. 












‘Sell the Line that Sells Itself”’’ 


ROWLES 


Portable 


Bulletin Boards and Chalkboards 


THE COMPLETE AND 
ACCEPTED LINE FOR 


"On The Spor” 


Vi SUALIZATION 
PRE SENTATION 














4 ‘Write Today for Dealer Catalog 
E.W.A.ROWLES CO. 


Manufacturers of School Equipment 
116 N. Hickory St. « 





Arlington Heights, Illinois 


" hag Sigal nat 
) & 

, PROFIT 
, MAKER! 


$  SMO-KING'S 


NEWAUTOMATIC 
>. “SPIN-TOP”: 
FLOOR MODEL STANDS 


The new No. 38H Smokers’ Stand [illus- 
trated) features the sensational ‘‘Spin-Top.’’ 
A touch of the finger—‘presto'’—the top 
spins itself clean! 


Base and Top are of polished Chrome or 
Brass, combined with Black, Grey, Bronze, 
Green or Maroon. Overall height——26", 
top—7", base-——8",. Many other models in 
a complete range of new low prices. 

No Dirt No Smoke 

No Dust No Smell 

Write for Illustrated Brochure 


Terri 2 Available to Established 
Sales Representatives 


= thor —— INC. 


111 Pioneer St., Genctive 31, N. Y. 


~~ +o oo oo OO PH 
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$150,000 damage to a downtown Toronto branch of Grand 
& Toy, Ltd., mid-April. Employees and firemen formed a 
human chain to remove a collection of valuable paintings 
on display at the store, along with other merchandise. Next 
day the branch reopened with a quickly-organized fire sale 
° 
Stationers’ Guild of Western Ontario held its spring season 
meeting at Glen Allen in suburban London, Ont., with the 
afternoon retailers’ session devoted to the election of a new 
executive. A study on accounting for dealers was followed 
by a shop talk on how to avoid store pilfering problems and 
give-aways. Evening dinner session was a joint affair with 
suppliers and their representatives. 
. 
C. E. P. McDougall, secretary-treasurer, Acme Ruler and 
Advertising Co., Ltd., Toronto, died recently. He had been 








with the firm 32 years. 
. 

Downsview Country Club, Toronto, was the scene of the 
first golf tournament of the year, May 30, for Toronto Com- 
mercial Stationers’ Association. On June 19, a similar affair 
is being held by the Montreal Stationers Association. Windsor 
Stationers’ Association tournament is being held at Lakewood 
Country Club, Windsor, June 20. 

. 

William J. O’Reilly, United Stationery Co. Ltd., has been 
elected president of the Commercial Stationers’ Association of 
foronto. He succeeds Dick Doner, Index Card Co. Lloyd W. 
Holden is now a vice-president; A. J. Feheley, secretary-treas 
urer. Directors for the new term: George H. Callow, William 
M. Grand, H. E. Kent, Normal L. Brown, R. M. Roger, Ross 
C. Imrie, ivan Card. 





A NATIONAL LEADER WITH OVER 
7,000 DEALERS THROUGHOUT THE 
UNITED STATES! 








. 

R. E. (Bob) Grosvenor has been appointed Western Ontario 
representative for Crest Paper Art, Ltd., Montreal. Mr. Gros- 
venor has been active in the stationery and gift fields in this 
area for a number of years. He now makes his headquarters Ss |.) €or. PAPER C '@) *S-20)'s- Barer, 
in Hannon, a suburb of Hamilton, Ont. OEE? nis , : , ’ 
Stationery & Office Equipment Guild Club of Toronto mid- ‘CW P > 
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UNGROUND 
BALL BEARINGS 


4 For the Office Equipment Industry 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 


REE 




















Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


ASSOCIATED Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
COMPANIES: (Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
: 240 Fleet St. East, Toronto 2B, Ont. 
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NEW Profit Maker 


ARD 
Folding 
Lectern 


(Shown folded at left, 
set up at right) pik * 








Beautifully Crafted — Low Priced 


Set up instantly, strong and sturdy, 15" high, top 12" wide, 
18" tong. Folds to 2''xi5"x18" for easy carrying or storage. 
Beautiful natural birch finish. Your decal applied free if 
furnished with order. 

No, LW-F2 Lectern, wood, folding, list 

No. LW-F3, same as above but 16'/.” high with 
14”x19/" top ......... 


Usual maximum dealer discounts 


$36.00 
$38.50 
SEND FOR LATEST CATALOG 


AND PRICE LIST OF ARD DEALER 
PROFIT MAKERS 


Table and floor mode ecterns, lounges, fold 
ing tables, chair stoo costumers, shc 
cases, spe fixtures. et 





WE SELL THRU DEALERS ONLY 





4 
J*ELCL MANUFACTURING CO., INC. 


EVANSVILLE, INDIANA 











catalog has all the answers 
about sectional post binders 


Get all the facts on Sectional Post and sundry 
other Binders in the new, complete Cesco Catalog 
Section “B” . . . due off the press this month. 


Catalog “B” illustrates and describes 
a comprehensive range of binders in 


every grade and style . . . for every type of loose 
leaf form used in business and accounting. 


WRITE TODAY FOR CATALOG ‘‘B”’ 





Li l- On a) |) 7 -\ OP 


44-07 21st Street Long Island City 1, N.Y 


(_] Please send new Catalog ‘‘B’’ on Post Binders 
Name 
Firm 


Street 





City 
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April meeting heard William M. Jacobi, educational super- 
visor, Canada Life Insurance Co., Toronto, as guest speaker 
His subject: “Stacking the Cards”. 

Warwick Bros. & Rutter Ltd., Toronto, announced the fol 
lowing executive appointments. New president is M. Douglas; 
vice-president of manufacturing, R. G. Godfrey; vice-presi 
dent stationery sundries, Joseph E. Sullivan; as secretary 
treasurer, F. Smith. The firm manufactures and distributes 
extensive line of office stationery, school supplies from coast 
to coast in Canada and has maintained offices and ware- 
houses in Toronto since 1848. 

® 

W. A. Mavis has been appointed manager of the London, 
Ont. branch of Dictaphone Corp., Ltd. He comes to his new 
post from the corporation’s western Ontario divisional office at 
Hamilton 

° 

Leon H. Black, president, W. A. Sheaffer Pen Co. of Cana- 
da, Ltd., Goderich, Ont. reported that sales of his firm’s writ- 
ing instruments were up seven % for the fiscal year ending last 
February 28, with net earnings up similarly. He said that al- 
though currency and import restrictions in many countries 
throughout the world continued to affect the Canadian com- 
pany’s exports, increased demand for its products in the Cana- 
dian market more than offset a decline in exports. In an effort 
to gain a greater share of the domestic market Sheaffer’s in 
Canada was planning to step up merchandising, advertising 
and distribution activities for the current year, Mr. Black 
announced 

ey 

Donald Heasley who represents Apsco Products (Canada) 
Ltd., Toronto, in the Maritime Provinces has now extended 
his coverage to include Montreal, Quebec City and Three 
Rivers, Que., Apsco sales manager Joseph J. Evans reports. 

* 

Birth Notices: Mr. & Mrs. John Easton, West Office Supply 
Co., New Toronto, Ont., a daughter, March 5; Mr. & Mrs. 
Murray Smith, Smith’s Stationery Shop, Welland, Ont., a 


TYPEWRITER 
RIBBONS 
CREATE A PERMANENT 

IMPRESSION 


Leedall new nylon ribbons do 
create a lasting and permanent impres- 
sion, both on paper and to the user. 
Self-inking properties keep Leedall’s ny- 
lon fresh every day. 


| <j = oy Oe ee), ii -j-te), 
Lasts for months. 
Permanent Impressions. 
Continuous action self-inking. 
Clean, crisp copy every day. 
Competitively priced. 


SEND FOR SAMPLES AND PRICE LIST TODAY 


} FH >) >) Oy: YH FR -fo)n tove-mianemee) 


WHOLESALE ONLY DOMESTIC AND EXPORT 
Milltown, New Jersey ° Milltown 8-1045 
A RIBBON FOR EVERY MACHINE 
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CT-930 A BC-934SW 





contemporary styling 
OFFICE ACCESSORIES 


JASPER TABLE COMPANY 


SERIES 900 





The Trimline 900 Series of office accessories is a group of 
exceptional beauty and craftsmanship. The design is contemporary 
trim simplicity that makes it a harmonious part of any office setting 
modern or traditional. This Series features tapered legs with 
handsome brass ferrules and square-edge tops. 

Sound, top quality construction and finish assures each piece 

extra long life, extra years of service. 


JASPER TABLE COMPANY ° JASPER, INDIANA 





STEEL SHELVING 


Standard Or Government Specifica- 
tions: All Standard Sizes. 


Corner Posts, 11 Gauge or 13 
9’3” high punched on 1” centers. 


Finished in Baked-on olive green 
or office gray enamel. 





STORAGE CABINET 
No. 3678-S 


with adjustable shelves, finished 
in baked-on olive green or office- 
gray enamels with lock in handle, 
insulated doors. Shipped one per 
carton, K.D. 
36” W x 18” x 78"H 
Weight 150 lbs. 
MANY OTHER SIZES OF 

CABINETS AND SHELVING 
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Gauge 7°3” high... 8’3” high... 


THREE TOP SPECIALTIES 


of Superb Quality 





TYPEWRITER TABLE 


Size 264%4"H x 16"D x 22”W and 34°W 
overall with shelf extended. Finished in 
baked-on office gray or olive green enamels. 
2” rubber casters. Shipped K. D. one per 
carton. Weight 30 lb. 

List Price $15.00 


MIDWEST 


METAL MANUFACTURING COMPANY 
1818-24 North 18th St., St. Louis 6, Mo. 
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Announcing the New 


TRINER 


{ OY 
70 lb. Automatic Parcel Post Scale 


Featuring New Design 
New Construction Features 
New Extra-Large 
Color-Band Chart 


Stop costly postage 
errors. Speed mailing 
operations. Get the facts 
on the superb new Triner 
Imperial with new extra- 
large, eye-level, color-band 
chart that guides the eye 
instantaneously to the 
correct postage computa- 
tion. Famed Triner twin 
pendulum accuracy 

. ho springs. 


Over 200,000 


Write for Triner Scales 


Booklet a in 38,000 
U.S. Post Offices 


TRINER SCALE & MFG. CO. 


2716 W. 21st Street + Chicago 8, Illinois 


Higgins Super Black 
for artwork with brush and pen 


Higgins Acetate ink 


‘ Vel til -tahi 


Two superfine Higgins Waterproof black inks 


PRE-SOLD for you by 
an urgent and increasing demand 


In response to ceasele emands we are now 


pleased to announce that there is an ink of Higgins 
quality for every graphic need. Cash in on the 
customer satisfaction nd increasing repeat sales 
HIGGINS assured by Higgins tradition of quality 





16 colors 


— Zs 


In 4 blacks, white 


Gins Serving the trade since 1880 
t INK CO., INC., 271 Ninth St. Brooklyn 15, N.Y 
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daughter, Feb. 23; Mr. & Mrs. Walter Craig, Luckett Loose 
Leaf, Ltd., Winnipeg, a daughter, March 11 
* 

Lt. Col. K. R. Swinton, general manager, Thomas A. Edison 
of Canada, Ltd., Toronto, has been elected chairman of the 
Canadian Conference on Education. It will meet in Ottawa, 
Feb. 17 20 next year. Col Swinton will represent the Cana 
dian Chamber of Commerce at the conference which will in 
clude representatives of 16 national labor, business, profession 
al and education organizations. 


Underwood Re-Elects Directors 

At the annual meeting of stockholders of Underwood Corp 
held April 17 in New York City, present directors were re 
elected. 

Fred M. Farwell, president of the corporation, in comment 
ing On Operations for the first quarter of 1957, stated to stock 
holders present, “Our first quarter’s operations were encourag- 
ing. At the beginning of the year our budgets provided for a 
satisfactory profit in the year 1957. Starting with January, it 
was expected that our losses would be at a decreasing rate and 
would be converted shortly into increasingly larger profits. Ac- 
tual operations resulted in losses in January and February, but 
in March our operations produced a modest profit. 

In commenting on future operations, Mr. Farwell stated: 

“We will effect additional improvements in the second qua! 
ter, traceable to our cost reduction programs which have not 
run their full course. We are also benefiting from more ag 
gressive programs in research and marketing which started a 
year ago. The enthusiastic reception which the public has ac 
corded our “Golden Touch” Electric Typewriter, introduced 
late last fall, is now being repeated with the “Touch-Master,” 
the new Standard Typewriter introduced April | of this year. 
With sales at current levels, the improvement in costs which 
we have made, and those still to come, are expected to ma 
terially aid our profit position.” 


SERVO .. . the modern 
stapler that has everything 





Now! A new ‘‘desk top”’ stapler that gives you: 


@ Non-marring rubber feet @® Chrome and _ decorator 
® Temporary and perma- color finish 


nent features ® Combination package 
® Open channel loading deal 
mechanism ® A new low, low price 


Both standard and 5” sizes are available in red, green, 
black and gray color assortments. 





Manufacturers of standard and industrial type staples to fit almost every 
y 
make of stapling machine on the market 


© Write for prices and dealer discounts 


ALL TYPE - 
STAPLE CO. 


1600 Manhattan Ave. 


STAPLES 


Union City, N.J. 
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Timely Advice ...... 
watch the days go by with a 
STARK CALENDAR 





* EASY TO READ 
EASY TO USE 


STARK ...- 

a quality line of stands and pads featuring all popular styles 
and sizes. Calendar pads are lithographed on high-grade bond 
paper of UNMATCHED WHITENESS with the date in red 
and the monthly calendar in black. Fast 2-color lithograph 
printing enables us to give you the best in quality and prompt 
service. 


write or phone for complete details 


“IN CALENDARS THE QUALITY MARK IS STARK” 


STARK CALENDARS xcorporated 





100-112 BISSELL ST. ° PHONE 3:fes5 ° JOLIET, ILL. 











Build Bigger PROFITS "7 


with SILEDAYO, ez 


SPONGE RUBBER STAMP PADS 








The Only ALL-PURPOSE 
Stamp Pad Line! 


With the fast-selling Speed-Mo line, you can offer your customers 
stamp pads and inks for every purpose — in office, warehouse, 
factory. Speed-Mo is the only complete stamp pad line on the 
market. You need carry only the most common pads. We furnish 
prompt delivery on special purpose pads (up to 20” x 36”). 
All Speed-Mo stamp pads are of specially treated, odorless 
sponge rubber. Clear impressions guaranteed. Re-inking is 
simple — you just brush the ink on Speed-Mo pads. 


LIBERAL DEALER DISCOUNTS —""7'"."tésr owino 


over 35 stock items 


RIVET-O MANUFACTURING CO. 


50 FEDERAL ST., 


ORANGE, MASSACHUSETTS 


in Canada, for complete information writ: 
Bossence & Co 399 Main St West, Hamilton, Ont 
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New Idea In Globes... 


The world in beautiful color...on a 
glasslike, washable vinyl surface. Large, 
clear and easy to read, it measures almost 
five feet around at the equator. Hand- 
some wrought iron stand harmonizes 
perfectly with any decor. 















* This decorative and 
* useful globe adds a note 
e of distinction to the 
« home, gives children a 
> 
. 
> 








true picture of the earth, 
is an important acces- 
sory for any office. 

Call or write today for 
complete details and 
2 © © © © © © © © «& prices. 

| Why not investigate the many opportuni- 

ties offered you by the extensive line of 

Hammond globes, maps and atlases—write 

for your copy of the latest C. S. Hammond 
catalog. 





S. Hammond & Co. 


NEW JERSEY 


MAPLEWOOD 4, 





Quality wood office furniture 
by 
WORDEN of Holland 





— 








260-OH (Top 66 x 42) 


WORDEN Company offers the office equipment deal- 
er a complete line of wood desks, tables, chairs. 
leather upholstered chairs and suites all manufac- 
tured with good quality as a standard. We invite 
you to investigate the many advantages of selling 
Worden products. A complete catalog will be fur- 
nished on request. 


ie WORDEN pone piccesey. 
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Our complete line of SCISSORS 
AND SHEARS includes school, 
office, 
other types suitable for stationery 











editor, sewing and many 


and office equipment dealers .... . 
We are presently featuring a promo- 
tion of 15 different numbers to be 
sold retail 

one for 59c 

two for 89c 








Write for a complete catalog illustrating our 
commercial and gift lines in all kinds of metal 
and leather ware! 


UNITED CUTLERY & HARDWARE PRODUCTS CO. 
108 E. 16th St. New York 3, N.Y. 
GRamercy 3-7745 











HANDY ‘"GLIDEX" 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year 'Round 








Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 
The only bracket made to hold present models. 


Made of strong, durable steel. Extends to 30 rigid 
inches. Closes only 9 inches. Various types of mount- 
ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 
desk papers. 

WRITE FOR ILLUSTRATED LITERATURE AND DEALER'S PRICES 


GLIDEX MODEL Me 200 


GLIDEX CORP. — 


4538 W. ROOSEVELT ROAD, CHICAGO 24, ILL. 
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Most Important Business Show Ever! 


The 1956 National Business Show went way beyond 
anything ever held before: * Most Important in 
number of exhibits * Most Important in attendance 
* Most Important in enthusiasm. 
..-and the 1957 Show promises to be still more important. 


NATIONAL BUSINESS SHOW 


All the industry exhibits— All management attends 
OCT. 28th THROUGH NOV. Ist, 1957 
New York Coliseum, Columbus Circle, New York 


Rudolph Lang, Managing Director 
33 West 42 Street, N. Y. 36,N. Y. - Pennsylvania 6-6760 





| > 7 TRAINING IMPROVED 
° WITH 

Leer F- ia pine => or ctedt sf) —" 

>) ATUL 

“*TYPE-WRITE"’ ADJUSTABLE TYPING STANDS . 


CALCULATOR AND BUSINESS MACHINE STANDS 
- BOOKKEEPING STANDS. POSTURE CHAIRS 


SEND FOR 
FREE 


Fe LITERATURE 


Ge 


AND DETAILS 


r TO: 


9 


L 
he 


Bia | ES roducts, nc. 


INDIANA 





Garrett Tubular Products, Inc. 


P.O. BOX 237 GARRETT, INDIANA 





GARRETT, 
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Financial Notes ‘gam =oReEE 


Friden Report Tells of 1956 Progress iE With Compliments of 


‘Our total consolidated sales revenue in 1956 was the 


highest in our history and amounted to $50,624,940,” declares P 

Walter S. Johnson, president of Friden Calculating Machine IE / 

Co., in annual report to stockholders. The executive continues | -. ; 
This compares with $32,562,017 in 1955, an increase of e ° 


$18,062,923. Sales of Commercial Controls Corp. are in- 
cluded in the 1956 totals in the amount of $13,025,854. Sales : 
of the parent company in regular products were $33,456,274, E 


an increase of $6,773,763 and defense billings were $4,142,812, 
36,694, due to the completion of one of our 





I 





rr 





wableoes 


TUNITY 


a decrease of $1 


contracts 


“On the basis of shares issued and outstanding December i “ae 
31, net earnings per share were $3.60 in 1956 as compared to : Man Yee Building 
$3.11 in 1955, an increase of 49 cents per share.” A 
° | Pottinger Street + Hong Kong 
Dixon Crucible Sales Reach New High : B.C.C 


The Joseph Dixon Crucible Co., in annual report for the =|| 
year 1956 reports that the $12,646,727 volume of sales is a 
new high, representing an increase of 8.7% over the previous 
recotd of $11,633,337 attained in 1955. Net profit amounted to 
$520,567,.equal to $2.08 per share of common stock and com- 
paring to a net profit of $376,771 or $1.51 per share earned in Specialists i. ao 
1955. 


The most significant development in the affairs of the com- Office Appliances 


° We cordially solicit 
your Catalogs, 


paeaeeeeeeeeneeganneiepneentagee 


Samples, and Prices. 
Please address your 











+4 

pany in 1956 was the virtual completion of steps leading to : and ie A 
the merger into the company of the American Crayon Co. of ; x F communications to: H 
Sandusky, Ohio FE Office Equipment P. O. Box 225, H 
a H . H 

IE Since Hong Kong : 

Marchant Issues Annual Report 1909 Cable Add.: TYES H 
The 1956 annual report of Marchant Calculators, Inc., de- z ei . H 
scribed an eventful year’s operations and revealed major steps z e Hong Kong : 
taken during the year to accelerate the company’s growth and : ' 








progress 
ag i) “4 tienen -_ ————— 

arni : > were $ 7 *t income Jo edit ieeeureapvatevsntusuenssedvenaneseen Wen etnmetveH Taeuucvangaun Sevsvt avons svunvvvend¥apvvscesWavssenarssriseristit ov 
Earnings per share were $3.27, on net income of $1,924,909 ae peeeees INEM EL EEEEE SE LE) La Ln STATE 








The Amazing Vanguard Magnetic 
in Sound Leller Wriler it WITH EXCLUSIVE 


DUPLICATE COPY 
FEATURE 











Used and Acclaimed 
in Over ae... 


as the World’s Finest 


Dictation-Transcription Instrument 





Exclusive Distributor Franchises 
are now available in certain 


areas of the eastern United States. 


A Vow oma 


in Dictation 


For more information write to... 


VANGUARD BUSINESS MACHINES DIVIS1ON 
ep QLKON RESEARCH CORPORATION 








/5Q SVLVAN AVENUE -- ENGLEWO0D CLIFFS -N-ds- 
LOWELL 7-2770 





40/0-830 FIlTH AVENUE-N-Y- 
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MAYLINE 








The 
MAY-0-MATIC 
Drafting 
Table 





A table the draftsman will enjoy. A touch of a lever 
enables him to adjust for table height and top slope. 








He can reach easily any part of his drawing; and he 


can change his working position at his convenience. 


MAYLINE 
INIAVA 


Send today for literature describing the May-O-Matic 
Table. Ask also for the 4-Post steel base table. 





Mayline Co., Inc. 
625 No. Commerce St. 


Sheboygan, Wisconsin 





Steel 4-Post Table 














MAYLINE 








More than | 


1,000 WAYS to MAKE MONEY | 
with DAV-SON BULLETIN | 


ray, BOARDS yds 3 


= 4 pines ae NECESSARY! 


EVERY ONE of the more than 
1000 styles and sizes of DAV- 
SON Bulletin Boards gives you 
an opportunity to make extra 
profits—without a penny of in- 
vestment! Take the order— FOR wa 
DAV-SON drop ships for you Chen 


with your label. Bull tin Beasuetter 








Sell the most complete line of Bul- 
letin Boards in America—made 
by the largest, most reliable man- 
ufacturer in the industry! Prac- 
tically every business in your 
area is a prospect for one or more, 


2A on aga 














Genuine 10 | ALL PERSONS WOME 
Cork-Backed gasy TO SELL of BUSINESS! | Wh TMS DEPARTMENT 
Boords every TYPE | MUST WEAR GOGGLES 
Also manufacturers of Church Bulletin Boards, & 
Flashing Safety Signs, Nameplates, etc. Stock Metal 
WRITE for big FREE 1957 Catalog Safety Signs 





A. C. DAVENPORT & SON, INC. 
Now in Our 25th Year of Quality Service 
DEPT. O.A., 311 N. DESPLAINES ST. * CHICAGO 6, ILL. 





216 


l 





after Federal taxes. In 1955 per share earnings were $2.64 
(adjusted to the 1956 basis of 589,270 shares outstanding), 
on net income of $1,558,554 after Federal taxes. 

Marchant sales in 1956 jumped 20% over the 1955 figure 
to an all-time record high of $26,548,609. Their 1955 sales 
volume likewise had topped the previous year’s total, moving 
up 15% to $22,185,811. 

= 


Dennison Mfg. Reports Profit Gain 

Dennison Mfg. Co. released its annual statement in March 
reporting earnings of $2,817,000 in 1956, which represents a 
17.2% gain over the previous year. 

Sales increased 8.3%, from $39,526,000 in 1955, to $42, 
810,000 in 1956. The company entered 1957 with a smaller 
backlog than in 1956, it reported, but it was expected that 
volume sales will continue. 

2 


National Cash Register Reports Peak Sales 

Sales of all products and services of The National Cash 
Register Co. reached a new high of $340,934,000 for the 
year 1956, with net income totaling $18,420,000, also a new 
record. It was the second successive year in which both sales 
and earnings established new records. 

Stanley C. Allyn, NCR president, in making public the an- 
nual report to shareholders on 1956 operations, said that all 
time highs in sales were achieved. 


Business Opportunities 


N. A. Tye & Brothers, Man Yee Building, Pottinger St., 
Hong Kong, B.C.C.—This firm which specializes in importing 
office supplies and equipment has recently enlarged its facili- 
ties in Hong Kong and desires to establish relations with 
American manufacturers interested in doing business in the 
Far East. Catalogs, samples and price information should be 
addressed to N. A. Tye & Brothers, P. O. Box 225, Hong 
Kong, B.C.C. 





PROTECTED PROFITS FOR YOU 


WITH ADVANCOS POLICY OF 
SELLING THRU DEALERS EXCLUSIVELY 





n ieeeelieaadiaemanticane 
paste 7 


a 








ADVANCO PRODUCTS Inc: 
MANUFACTURERS : 


76-05 Sist AVENUE ELMHURST 73... 1.N.Y. + Telephone Hickory 6-4848 
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og? <a | . 
"2 SELLING “EXTRAS 
y BARRICKS 1 «BOARDS 






ALUMINUM FRAMES 
and CHALK TROUGHS! 


Heavy extruded aluminum, hand- 


COMBINATION it somely designed One-piece, rigid 
BOARDS ; ae mean zero mainte- 


| 2 | VELVET-SMOOTH WRITING SUR- 
FACE! Barricks’ special surface pro- 
vides effortless writing, sharp lines, 
easy, clean erasure. 


| a iz 

! ee L 
19 stendord types and 
sizes, including Cork Bulle- 
tin Boards and Combina- 


tion Bulletin - and - Chalk - 
boards. 


Write for complete illustrated catalog and prices today! 


<¥-V i i fed. €- a icmmaen 


CHALKBOARD DIVISION 
134 West 54th Street, Chicago 9, Ill. 


BLACK or FAST-SELLING NEW 
GREEN! Borricks’ new GREEN gives 
greater contrast, sharper visibility, 
less glare, more eye-ease 











Show your Customers 
How to SAVE TIME, MONEY 
by REPLACING WORN, BROKEN TABS 


with Smith’s 
OPNWINDQ) Steel Guides 


Old tabs can be cut off, and these movable 
clamp-on guides slipped quickly and easily into 
place. 


Available in |” and 2” widths. Packed 25 to box 
with labels in strips for easy typing. Also alpha- 
betic labels to 200 subdivisions. 





Hundreds of uses to save time, improve filing. 





Write for Complete Information 


CHARLES C, SMITH, INC. 


For more than 50 years; a complete line of time-saving 





signals and indexes 
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STRENGTH + COMFORT + QUIET 





FOLDING CHAIRS 


Stronger . . . more comfortable . . . quieter . 
because they are engineered by precision tool 
makers. Attractive . choice of six decorator 
colors and gold-bronze, copper and brushed 
chrome finishes; steel, plywood, padded and 
spring cushion seats. 





Write today for Special Dealer Proposal. 


bi [ DIVISION 


J. & J. TOOL & MACHINE 
COMPANY 


9505 S. PRAIRIE AVENUE, CHICAGO 28, ILL. 








SEMCO’S 


ALL-STEEL . »\ eum 
ADJUSTABLE DROP-LEAF TYPING STAR 
Now you can offer the finest 


on the market. DURABLE, STURDY, dup eat oon eae 9 
DESIGN, the SEMCO Adjustable Typing Stand will : 
build business for you wherever it is shown. ms 
Offering a positive-locking, trouble-free adjustable ae 
manual or electric typewriter. Also excellent for 
many types of office machines. 


a ees for you bedded . 






‘SEMCO SALES. 
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Best dealer prices — best deliveries 








most complete range of forms, for every 
requirement. Standard stock forms, Redifixt 
or continuous forms, tabulating forms, 

W-2 and other tax forms, and of course, 







custom-printed forms for every description 





Send samples for quotation 
Write for catalog R 






CONSOLIDATED BUSINESS SYSTEMS, INC. 


REF BArcioy 7.3687 NEW YORK 7 N Y 











INKLESS 
MIMEOGRAPHING 


coming your way soon with 


DIAGRAPHY 


STENCIL DUPLICATING 
COMPOUND 





Another Outstanding Product of 


THE PRINS O-MATIC lyri INC. 


N We NGTON BLVD ® CHICAGO 6 ILL 


Stencd Duplicating Products 














You can earn good 
commissions selling 
our complete line 


4 
Deut 
PASS UP THOSE 


EXTRA , 
COMMISSIONS 


check covers, coin 
savers, and other 
forms to financial 
institutions. 







Write for Information 


of passbooks, pocket 











ROLLING STORE —— 


ROLLING LADDERS—Made from 
Oak or Birch 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

‘A’ and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 
step heights, and 4 widths. 








Send for Circulars 42-OA (Wood) & 56-OA (Steel) and Deoler Discoun: 


Manufactured by 


I. D. COTTERMAN “> “z.tsxeuvset * 


CHICAGO 40 











New COLORED RING BINDERS 


SELL ON 
SIGHT ! 


New Eye Appeal 
AQUA 


CORAL 
AVOCADO 


GREEN 
FIRE ENGINE 
RED 
OYSTER WHITE 


CHARCOAL 
GREY 


Made 
with 
Fabulous 


DURAHYDE 
Scuff-Proof Viny! 


5 YEAR GUARANTEE AGAINST ANY DEFECT 
Styled with eye catching color. Built with vigor and strength in every stitch 
JUMBO SIZE . has extra large rings and tremendous capacity. Two pockets 
Zipper compartment. Identification card frame. Choice of 2 or 3 ring style 


Complete Binder line at Popular Prices .... 
$1.95, $3.95, $4.95, and $5.95 


ORTHWEST 











Quality 


ATHER GOODS CO. 


Craftsmanship 


LE 





311 N. Desplaines Sr. 


Phone 
Chicago 6, Ill. ANdover 3-4488 


218 





LOOKING ?...for a Better Sales Opportunity? 


IN GROWING PUNCH CARD AND AUTOMATION FIELDS, 
SCRIPTOMATIC ADDRESSING AND DATA WRITING SYSTEM OFFERS: 
INCOME—High potential as independent agent. 

DIGNITY— You sell at Top Level. You sell a “system.” 

HIGH VOLUME — You sell from a complete line that meets the needs 
of an “exploding” market. 

REPEAT SALES—You build a continuous supply business exclusively 
with volume users. 

STABILITY—You are backed by a factory established since 1900. 
Full warranties and field support behind every Scriptomatic installation. 
COMPETITIVE "EDGE" —Scriptomatic uses punch cards for masters. 
Saves on list handling and master costs. 


Several exclusive franchise areas opening for qualified men or organizations 
Write, in confidence, stating background which should include addressing 
machine experience 


304 N. Eleventh Street 








Philadelphia 7, Pa. . 











® SCRIPTOMATIC, INC. 
0 J 





Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, inc. 


LouIS 7 MO 





59 BRANCH ST * ST 


OA-6/57 

















in LEATHER 
Wi in FABRIC 
for the Executive Suite 


Hand Fashioned by Craftsmen of Experience 
moderately priced 


Brochure available on request 


4 4 
Chair $9304 niemann inc. 


A FINE NAME IN FURNITURE FOR OVER ONE HUNDRED YEARS FACTORY & SHOWROOM: 469 E. OHIO ST. AT LAKE SHORE DRIVE, CHICAGO 11 
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THE LEADER Ne only for « high- 
IN PLATENS quality line... but also 
4 Jor those little extras and 
AND OFFICE MACHINE ROLLS “breaks” that mean extra 
Typewriter Tools—Parts—Supplies POE ss oN ees 
Ames Supp!y Company 
ATLANTA DETROIT CARSON Pare 
7A 156 Alexander, N.W. 6527 John C. Lodge Expwy. TYPEWRITER RIBBONS 
\ CHICAGO NEW YORK 
564 W. Randolph St. 37 Murray St. TYP-ROL Type Cleaner 
DALLAS SAN FRANCISCO and Roll Finisher 
are 19132 Commerce St. 545 Mission St. 
AGENTS IN ALL PRINCIPAL CITIES : 
; ™ incorporated 420 Lexington Avenue, New York 17, N. Y. 
Factory: Bridgeport, Conn. 
For Even A Small Office. . . ‘ CER perry: , 
‘ Fine Precision “DUX' Pencil Sharpeners 


BEST-SELLERS For School, For Office, For Home 


it's the blade that 
mekes the difference, 
razor-sharp, replace- 
able. Speedily sharp- 
ens reguler, slim and 
oversize pencils, soft 


- TIE LETTER OP Fy, 


4 si | 31905°° 





= 
\ 


. | or hard leads, cray- 
E ae 1| ons, chalk. 
1} 
electricall : o ; 5 =I} won 
/ ‘ 7 >= <> gr ty Speciatived’ & Models 
200 t “ T plus excise tax. 
_ “4 \ V ] / Stacker optional at 

7 n Nationally Advertised 
ominal price. 

300 letters (Prices subject to vaso pennant 
per minute \ change without 


notice.) Exclusive Distributor 


1000 Virginia Ave. N.E. 
Atlanta 6, Georgia 


ARNOLD MACKENZIE, INC. 
3133 Overlook Drive, Minneapolis 20, Minn. 
































STAND-B THE VERY BEST VALUE 
IN COPYHOLDERS 

e@ Patented Knee-Action Grippers 
Hold All Copy Securely 





: C vets. TOURS 
( SCURTIS-YOUNG CORPO A 
s SIRWAD: BI Copyholde Dur € Cart . 
5 ; “ta tree New Y k NY t 
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From Pearl Engraving Corp., 


comes the finest, 


precision-engineered keytops. 


“Your key 
to better 
business”. 


illustrated: 2 styles 
for all typewriters. 

For free samples and brochure, 
write Pearl Engraving Corp., 
29 East 19th Street 
New York 3, N. Y. 


Hold it with an H.J.J. 
Screw- holding Driver 


Sizes to 
handle 
from *0 
to #14” 
screws 


THE H. J.J. CO. 


268 Marlow Drive 
OAKLAND 5, CALIF. 









O 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched: card-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-fold envelopes; stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us details. 


Markileoe 


902p S. Wabash Ave. 











Chicago $, IJ 


Last Year This Dealer’s 


SALES of SENTRY 
SAFES EXCEEDED 
$100 EVERY WEEK 


The Clarence Powers Co. of War, 
West Virginia, is cashing-in with 
SENTRY—the only quality-built 
small safe priced to sell in volume 
to homes and small businesses. Why 
not you? Write today for full details. 


JOHN D. BRUSH & CO., INC. 


545 West Ave., Rochester 11, N.Y. 


— d $ 73 50 


Standard discount plus 


advertising allowance 
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Common 
Sense 


BEACH EXPENSE BOOKS 


now shipped to you | « BE fons 
in this sturdy, con- 
venient carton for 


Counter Display 


SHOW and SELL the 
leader in this field— 
first in customer de- 
mand, first in sales. 








Samples, Prices: 
BEACH 


PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 


PROTECT 
YOUR PROFITS 
Avoid costly damages to 

OFFICE APPLIANCES 


that may require refinishing, re- 
shipping, time and labor expense, 
by using ELKAY Furniture Moving 
Van Pads, Straps, Hand Trucks, 
Padded Dollies, Casters, Padded 
File and Desk Covers, etc. 


Send for FREE CATALOG of over 


1000 ITEMS! 
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PRODUCTS CO 
+ WAtkins 9-1148 








TWO BRAND NEW TIME SAVERS 
COP-E-ETT WHIRL-BOARD 
Copy Board File 





Line- Snappy, 
Spacer Snag 
Book and 
and Tear 
Tape Free. 
Reader Rings 
Display- move 
Stand with 
Lectern Papers. 





Three Sizes Note, 
Letter & Legal 


One works 
Tape, Letter & Legal 





LANSDALE 


PRODUCTS CORPORATION 
BOX 568 LANSDALE. PA. 


CLAR-O:TYPE 
CLEANS TYPE CLEANER 


WRITE. 











—__ 
Handy dauber eliminates dirt like 
magic! No carbon-tetrachloride; 
non-flammable; striking displays, 

free advertising aids! 
_ Order direct or from 
your own jobber. 








THE CLAROTYPE CO., INC.) 
261 BROADWAY, NEW YORK 7, N. Y. —— 
FACTORY: Charleston, S C 
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necessary. 








THE MITE’ POSTAL SCALE 


NOW IN ITS 21ST YEAR 


Constantly Refined—But still has rate charts that are interchange- 
able with the original “MITE”. No Tools and No Adjustments are 


This is the quality of product that you like to sell. 


Special Offer for old and new customers... .. Clip this ad—and a 
dollar bill—to your dealer or jobber letterhead .... . Send it to 
the factory for a sample of the “MITE” postal scale. 


B-T Company, Inc., 121 N. Broadway, Milwaukee 2, Wisc. 


STILL ONLY $3.00 RETAIL. 











Your Imprint 





You can send along a salesman 
. with every business machine you sell! 


Keep Klean typewriter and business machine covers — black 
rubber, gray rubber, gray plastic. Keep your customers ‘‘Dealer- 
Conscious” with your trade-mark and message on every cover. 
Write for prices, discounts, etc. now! 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 














wt LEAD POINTER 


For Perfect Lead Points 
BLUNT TO HAIRLINE 


Standard Model gives you points 
up to %” long without breaking. 
Just insert lead and rotate lid. 
Preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


WRITE FOR LITERATURE AND DEALER PRICES 






Variable > tae Model 
lets You Dial the 
taper you want 







SHORT 









LONG 


ORI <i 
BETWEEN 











ELWARD MANUFACTURING CO. 


BAKER STREET, COLOMA, MICHIGAN 















The Vow chook. 


Modernize those typewriter key- 
boards with the spring-cushion type- 
writer key with the new shaped top. 


* * os 


ORDER TODAY! 
ADD THAT EXTRA PROFIT! 





order 


MASTER SPEED KEYS 


with the NEW LOOK specifying make and model of typewriter 


268 A Chauncey Street 
SPEED KEY CORPORATION brcotiyn 53. New York 
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R..- It costs less to draw from our huge 
SHOW stock of desks, chairs, steel furniture, 


ROOMS leather furniture and accessories. 
OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


ae voek 4, 0. Y MIAMI FLORIDA ANGELES A 
ie.) (e7 Vem. s5 wv ! R S! ism sim iol) tae e 
BOwling Green 9-823! 828484 T ‘ 


eg 
Me O t wytnial 
‘SINGLE /FLUID 





INK & rain 
FEMIG > y ER 
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You Can Dictate On Thie 
REX RECORDER Dice 






> 
~s?? 
eo” 


\ YO) - 


\ 


ex -Recorder 


Fabulous growth and continuous increased sales is the story of the REX RECORDER during the past 42 years. 





The REX RECORDER is recognized as the most advanced dictating machine on the market. The Magnetic (no- 






needle) recording system plus the miracle magic eraser plus the NEW roll-tape-tear-off automatic indexing 






system are selling advantages that put the REX RECORDER way-out-front. 







THE REX RECORDER Organization is now ready to add selected dealers in 
protected areas. If you qualify you will receive: 










@ Strong home office backing! ® More sales per demonstration! 

@ Proven and tested advertising material! ® Complete newspaper mat service! 
® Central trade-in pool for used machines! ®@ No Price Cutting! 

@ Protected territories! ®@ Most repair free machine! 






American Dictating Machine Co., DEPT. E 
45 madhon Avenwa, NYC 16 Ni D T TI NG 
1 would like more information on your REX cane 







RECORDER dealer organization. Please 
send me additional details. 









FOR FULL 
DETAILS 
Name MACHINE C0 INC 
°7 o 


Company 


Address i 
City Stote Established 1923 


aan 5 Dept. £ 65 Madison Avenue, N.Y. 16, N.Y. 
se eee ee ee ee MUrrayhill 4.3554 
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LE-2 Control Panel i 








Faster, more facile filing... smoother work flow 


.yours to sell with 


The new “Y and E” 


Now you can help your customers 
lighten a task that saps away time 
and effort they might better spend on 
broadening their business. 

Sell them the all-newPro-Gile,a 
file whose compartments open from 
the side to make filing or finding of 
records easier and faster. 

Clerks file from either side. Com- 
partments can be left open for quick, 
efficient accessibility. 

When closed, the Pro-Dile gives 





ProDHile | 


your customers’ valuable business 
records the protection and cleanli- 
ness only a closed cabinet can give. 

Available for both private and 
general offices in Neutra-Tone Gray, 
Driftwood Tan, and Surf Green, the 
Pro-Gile is another exclusive, pat- 
ented item under the “Y and E” 
franchise. 
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Letter size available in 2, 3 and 4 compart- 
ments—legal size in 2 and 3 compartments— 
Minimum compartment projection keeps cen- 
ter of gravity inside cabinet—makes stacking 
safe and efficient for maximum utilization of 
floor space. 


\YAWMAN 4»? F RBE MFG. 


1015 Jay Street, Rochester 3, N. Y. 


*Patented 


EASY AS... 






WRITE, TYPE 
or DRAW ANY 
DESIRED COPY 











Aavteem size 
ds... AG FoR use 
o fe a a ] A 














pirecrions: FOR usE 


saekx< 





















APPLY COPY 
FACE DOWN 
ON SURFACE 









PRINT 50-75 
CLEAN SHARP 
COPIES QUICKLY 





—_ TWO STYLES OF INEXPENSIVE DUPLICATORS 
b= =f YEAR IN, YEAR OUT FAVORITES FOR SMALL RUNS! 


— —-\ IDEAL DUPLICATORS HEYER HEKTOGRAPHS 
Sturdy wood frame, hinged = Time-tested and widely used. 
construction provides 2 and Attractive plichooraphas rust- 











IMMEDIATE DELIVERY - ORDER BY NUMBER 


REFILL 
HEKTOGRAPHS IDEAL DUPLICATORS COMPOSITION 
Note Size No, 2! 2 Surfaces 4 Surfaces 1 lb. Can No. 280 


: Note Size No. ! No. 6 ; 
Letter Size No. 22 a a 2'/ Ib. Can No. 281 


2 7 
Legal Size No. 23 Legal Size No. : _8 5 lb. Can No. 282 
Folio Size No. 24 Folio Size No. 4 9 10 Ib. Can No. 283 


_ * Higher Quality Since 1903 


HEYER* CORPOR 


i ay Kostner Ave. 
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